-DomESTIC | 
__ ENGINEERING 


on page fA Report on Tinker Jacklegg: How's He Doing in Your Town? 


The Case for Prefabrication of Plumbing Systems 
A Blueprint for a Local-Level Home Remodeling Action Plan 











Meet Bebap —Heating Salesman from Outer Space — 





on page Boiler Sections Keep Cracking: Where Does the Trouble Lie? 


APRIL « 1958 


The magazine for contractors who are going places... 





we're 

sticking 
to our 

guns... 


Now is the time to call the bluff of those 
who claim they can buy reliable safety 
valves and controls at bargain prices. 


. on quality, that is!... You should, too. 
Everytime you compromise on any prod- 
uct but the very best, you put your repu- 


tation on the line. 
Customer satisfaction is your guarantee 


that you will be in the business. . . tomor- 


In today’s competitive market, lower price — 
. row! When you buy, SPECIFY WATTS. 


can mean only lesser quality. 


T.&P. RELIEF VALVES BOILER WATER LEVEL CONTROLS PRESSURE REDUCING VALVES A.S.M.E. RELIEF VALVES 


When you buy, SPECIFY WATTS 


WATT REGULATOR COMPANY 


The Largest Most Complete Line Of Its Kind 








THE VAST MAJORITY OF THE NATION’S FINE BUILDINGS ARE SLOAN EQUIPPED 





EDWARD B. PAGE, architect 
R. ROLLESTON WEST 
mechanical engineer 
MacDONALD, YOUNG 
& NELSON, ING 
general contractor 


WESTERN PLUMBING & 
HEATING CO 
plumbing contractor 
P. EF. OHAIR COMPANY 
plumbing wholesaler 


AMERICAN RADIATOR & 
STANDARD SANITARY CORP. 
plumbing fixtures 


PAPERWORK EFFICIENCY 
UN SAN FRANCISCO BAY 


e The FIREMAN’S FUND INSURANCE COMPANY’s 
new home office is a beautiful example of pre-con- 


Pea 


an Taal 


core in the main wing; cantilevered support for 
the floors: 
plate 


exterior walls of aluminum-trimmed 


struction planning. Months of study by the archi- glass with ceramic coloring fused onto the 


tect of the peculiarities of the insurance business re- glass 


spandrels; complete climate control plus a 


sulted in a building designed from the inside out for 600-speaker sound system: a unique new lighting 


the maximum in paperwork efficiency. The build- 
ing is set in a park-like ten-acre site overlooking 
San Francisco and the Bay, permitting a low-level 
construction that is amenable to the flow of work. 
Outstanding features include: a central service 


system designed by the architect featuring a com- 


bination of fluorescent tubing and translucent 
plastic panels that virtually eliminates glare. The 
plumbing also reflects this detailed planning for 


efficiency—the flush valves, of course, are SLOAN. 


i oe Pi poERotIP eG 
onjjulf”» » A. Vv 
SLOANM J LLL VALVES « 
FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY ms 
SLOAN VALVE COMPANY * CHICAGO « ILLINOIS 


Another achievement in efficiency, endurance and econ- 
omy is the sLoAN Act-O-Matic SHOWER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Ar hitects specify, and W holesalers SD 
and Master Plumbers recommend the Act-O-Matic—the <O 
better shower head for better bathing. | q 
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Each valve 
individually tested 


‘Before it leaves the factory, each Hammond Bronze Valve is 
individually pressure-tested for perfect closure. For example 
the Number 619 gate valve above is rated for 150 lbs. Before 
passing final inspection it must prove drop-tight under an 
individual hydrostatic test at 300 lbs., as shown. This indi- 
vidual testing is typical of the many rigorous checks and in- 
spections that verify Hammond quality—quality second to 
none in the valve industry. 


Hammond manufactures bronze valves exclusively —and rig- 
orously controls every step from the melting of the virgin 
ingot to final individual testing. High volume production, in 
a modern, “automation” factory, permits economies which 
are reflected in moderate prices for valves of outstanding 
quality. 

Write today for your copy of our new catalog 

No. 158 describing Hammond’s complete line. 

Address Hammond Brass Works, Hammond, 

Indiana. 





Hammond Number 413 globe valve is rated for 
steam service up to 150 lbs., 300 lbs. W.0.G 
Has slip-on composition disc, union bonnet, 
stuffing box, gland follower. Complies with Fed- 
eral spec WW-V-51A, Type 1, Class B. 


a, HAMMOND &R/TE-KOTE: BRONZE VALVES 


Lal ] 
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She haa emfudente tu Gf0t 1, 


_. Protect your reputation with 








Pat. Nos 

2,440,741 

2,704,370 
' Rest your reputation 
confidently in VanSeal 
Stainless Steel Frames 
for sink and range... guarantee them 
unconditionally against leakage. De- 
signed to install easily and seal per- 
manently, VanSeal frames are made 
with craftsmanlike care. Install and 
forget—your reputation is safe. For 

catalog write to 


Vance Industries.Inc. 
7403 W. Wilson Ave. Chicago 31, Ill. 
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Srecoway, Supprses by Brass ¥ Caft 
CONNECT WATER SUPPLY TO SINGLE LEVER FAUCETS 


ONLY Brass Gaaft PRE-ASSEMBLES SUPPLY KITS FOR EVERY SINK AND LAVATORY INSTALLATION 


SINGLE LEVER FAUCET FAUCET MODEL NO. § CONNECTION Brass PART NO. | 


RICAN- 
Standard / 





Buss & Capt SPEEDWAY 
ALL DECK 


MODELS SINK SUPPLY KIT 
“KF” Suffix such as RISI2KF, TIOZOKF, etc. 





Bass & Caf SPEEDWAY 


LAVATORY) COMPRESSION UNION 
ALL DECK 
MODELS ! SUPPLY KIT 

No Suffix such os R1512, T1030, ete. 


(Specially packaged with Compr. x 
Compr. Unions for Delta Installation.) 





ALL MODELS WITH Bras 2 Gaft SPEEDWAY 


sink anno a : PREFIX 9 SINK SUPPLY KIT 
LAVATORY) ; “KF” Suffix such as RISI2KF, TIOSOKF, etc. 


ALL MODELS WITH | Brass & Caf SPEEDWAY 
PREFIX 6, 7 or 10 LAVATORY SUPPLY KIT 


VaTi 
sauerce A" or “AA” Suffix such as RISIZA or TIOSOA, ete. 





ALL MODELS WITH nw" LP. = wns 
(SINK AND PREFIX 22B, 238, MALE Brass & Coaft SPEEDWAY 


LAVATORY) 24B OR 42E LAVATORY SUPPLY KIT 


LAVATORY Ff a” of “AA” Suffix such as RIST2A or TIO3OA, etc. 


2 =¢ 
ALL MODELS WITH Brass % Caf SPEEDWAY 


PREFIX 32¢ SINK SUPPLY KIT 
“KF” Suffix such as RIST2KF, TIOSOKF, etc. 

















Bass % Caf SPEEDWAY 
ALL DECK 


MODELS LAVATORY SUPPLY KIT 
“A” or “AA” Suffix such as R1SI2A or TIO3OA, etc. 


LAVATORY 
SUPPLY 




















ASK FOR AND GET “CONTRACTOR DESIGNED”. . 


Shecoway, SUPPLIES by reas Geaft 


DETROIT 1 MICH. 


© !957, BRASS-CRAFT MFG. CO. 
Free copies available for your Journeymen. Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich 
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give maximum unrestricted flow 
with minimum friction loss 


Streamline wrot fittings have the smoothest interior bore of 
any other commonly used fitting of any material. This 
permits unrestricted flow with practically no friction loss, 
reduces work load on circulating pumps, and even 


allows smalier ones to be utilized. 


Streamline wrot fittings are light, easy to handle 

ai no sacrifice in strength. With no threading or 
caulking needed, they can be prepared and assembled 
quickly. Since Streamline wrot fittings are made 

from copper tubing, they can be soldered faster 
because the joints heat in a hurry and they heat 


evenly. This cuts gas costs and reduces solder waste. 


The plumber completes more jobs, profitably, with 
Streamline wrot fittings, and the home owner is 
happier with a tight, leak-proof, better-looking, 


all-copper job that lasts a lifetime. 


GET YOUR FREE “SEE FOR YOURSELF” SAMPLE KIT 


See why Streamline wrot copper fittings and tube give maximum 
flow, are quicker, easier to assemble and solder. See for 
yourself the nicely finished solder cups, the heavier construction, 
the excellent, all-around design. Compare them with ony 
other fitting. 


25 YEARS OLD...STILL LIKE NEW 


25 years ago, copper tube and fittings were installed in the 
Civic Auditorium in St. Louis, Missouri. In January, 1958, a 
section was removed from the line for inspection and found to 
be still like new! ... Positive proof of the durability of copper. 


243 
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CUPrPLER 


; i. CABINET TUB 


& 
— J SALES PLUM FOR THE NEW HOME AND MODERNIZATION MARKETS 


Like to put new style in your sales picture? 


The Cutler Laundry Maid Cabinet Tub brings modern 
streamlined styling to the laundry, saves space, com- 
bines ideally with automatic washers and dryers, re- 
places old-fashioned laundry trays and adds the note 
of modern living to the kitchen, cellar, laundry or 
utility room. And it works three ways—as a tub, a 
work surface, and a storage cabinet. 

Construction highlights: White Fiberglas oversize one 
piece 22 gallon tub that won't chip, mar, scratch or 
crack. Formed washboard on tub. Highly chrome- 
plated solid cast brass faucets and drain. Handy stor- 
age closet. Special double-coat acid and alkali-resistant 
white enamel finish. Dimensions: 23” wide, 3542” 
high, 25” deep. And it’s light in weight, easy to stock, 
easy to install..Uniform height with standard washers. 


Plumbing Products Division 





Here's a sales plum ripe for the new home and mod- 
ernization markets, backed by over 40 years of metal- 
engineering know-how. And it’s distributed through 
leading plumbing supply wholesalers 


@eeeeeaeoeeeneeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


CUTLER METAL PRODUCTS CO., 1025 LINE STREET, CAMDEN 3, N J 


Please send me complete information on the Cutler Laundry Maid Cabinet Tub 
(a eee 
Firm Name 


Street Address 


City and State____ 


e@eeeeeoeaeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 
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Cold Cache 

That popular appliance, the home 
freezer, has been put to every pos- 
sible use and done a good job—even 
storing fur coats, kids’ snowballs 
and bedsheets. 

Now a newspaper report tells of 
a homemaker in Ia., who 
leaves household money in her 
freezer as “protection against fire” 
when she goes out. What 
ignores are countless other news 
stories indicating that the freezer 
has become as popular with bur- 
glars as with The 
units, police say, have even re- 
placed mattresses as No. 1 on the 
thieves’ hit parade. 


Ames, 


she 


housewives. 


e But the married grouch at the 
next desk is puzzled by still an- 
other curious aspect of the story 
Where, he asks, can you find a 
woman like that?—one who leaves 
her money home, that is! 


A Brush with Calamity 
Waukegan, IIl., 
morning recently and found a com- 


woke up one 
munity crisis in an area Americans 
have long taken for granted. 

The municipal water supply was 
out. A dredging barge apparently 
had broken two 24-inch mains in 
Lake Michigan. 

The crisis developed slowly. Men 
missed morning shaves and coffee, 
housewives couldn’t cook and wash 
Then the full impact struck 
about fire, sanitation, industry? 


what 


a Unshaven mayor Robert Sabon- 
jian declared an emergency. Tank 
trucks were put on standby orders 
and fire 
towns alerted. 
under special conditions 


departments in nearby 
Hospitals worked 
Several 
factories closed down, and others 
curtailed operations. 

By mid-morning, Waukegan had 


learned a lesson about water and 
the importance of its plumbing sys- 
tems. People were recalling how 
ancient civilizations faltered when 
they outstripped their water supply, 
and how in modern 
enemy could cripple a nation by 
striking at its water facilities. 


warfare an 


Then an main was 
opened, and ‘the sighs of relief al- 
most drowned the noise of gushing 
water. At first, the was 
murky. Nobody in Waukegan com- 
plained, though 


emergency 


water 


urselves 


Petticoat Plumber 

Pennsylvania has issued its first 
apprentice plumber’s license to a 
woman, who says she isn’t going to 
change a thing around the shop— 
well, hardly. 


ws The lady is Mrs. Louise Famille 
whose husband, William, and son, 
Charles, operate a plumbing firm in 
South Philadelphia. 

Mrs. Famille had two good rea- 
sons for entering the trade. First, 


(Please turn to page 12) 








No Mudslinging Here 


THE EXPERTS SAY if you want people to understand your 
sales message—demonstrate it! 

Corochio Fukimoto, for example, is trying to sell Jap- 
anese politicians on clean government. So he recently 
rolled a bathtub up to the Parliament building in Tokyo, 
stripped to the skin and sat in the tub for 50 minutes, 
dramatizing “clean government.” 


# What puzzled onlookers was that the tub was filled 
with ice cubes instead of water. Maybe Corochio just 
wanted to demonstrate that there’s nothing quite so 
perishable as an honest politician. 








Domestic ENGINEERING, APRIL 1958 








Etna Plant's Carmen Stellitano feeds a length 
of SPANG Hot-Dipped Steel Pipe from the 
galvanizing tank into the compressed-air 
ring blower to remove excess zinc from the 
pipe and provide a smooth exterior finish. 


Out of this galvanizing tank comes 
the best steel pipe you can buy! / 
...*Spang, of course! 

AND HERE’S WHY... superheated steam to provide a smooth 


finish for easy flow of liquids. 


HIGH CORROSION RESISTANCE — 
Quick quenching of the hot gal- 
vanized pipe in a sodium dichromate 
solution gives a strong bonding of the 
finish to the steel . . . helps retard 
formation of white rust . . . adds 
extra service life to the pipe. 


UNIFORM STRENGTH—Spanc Steel 
Pipe is produced under close control 
during forming and welding to provide 
a uniform pipe that’s easy to cut, 
bend and thread . . . and it’s hydro- 
statically tested well above normal 
operation pressures to be sure you 
get a strong pipe for rugged use. 
HEAVY-DUTY UNIFORM FINISH SPANG-CHALFANT ppt? 
of prime western zinc, air-wiped out- THE NATIONAL SUPPLY COMPANY 
side to produce a smooth, even finish General Soles Offices: Two CW STEEL PIPE 

e Goteway Center, Pittsburgh, Pa 
that will stand up under severe bend- 
° - ° ° oa District Sales Offices: Atlanta, Boston, Detroit, Houston, 
ing strains . . . blown inside with, Los Angeles, New York, Philadelphia, Pittsburgh, St. Louis 
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Says Growing Sale of Industry Products “Over the 
Counter” Is Leading to Health and Safety Hazards 


Van Went, O.—In going through 
my back issues of DE, I read the 
article “Service with a Snarl if at 
All” (August, 1957), which re- 
ported the frustrating experience 
of columnist Sydney Harris in try- 
ing to get an automatic clothes 
washer and dryer installed. 


a Mr. Harris can consider himself 
lucky, in a way. In my experience 
I have seen people who have pur- 
chased complete bathrooms, kitch- 
ens, water heaters and heating sys- 
tems from a source outside their 
immediate vicinity and outside our 
industry without the seller making 
any provisions for installation. 


w The buyers are told that “it won’t 
be difficult to find someone to in- 
stall it,’ and, as is often the case, 
it isn’t. But it’s usually a do-it- 
yourself or handyman job made by 
someone who doesn’t know the first 
thing about the work. 

I have pictures of such jobs and 


have seen scores of others that were 
done with no regard as to the right 
or wrong way to install them. 

It’s a miracle that some of these 
installations have not taken on the 
effect of a minor nuclear fallout. 
Poor sanitation is one of the big- 
gest factors involved in today’s 
growing number of do-it-yourself 
and handyman installations. 

The negligence, ignorance, care- 
lessness or just plain “don’t care” 
manner of installation is very dan- 
gerous to the health and safety of 
everyone. 


e I ask you, is it worth the chance 
some people take just to save pen- 
nies and lose dollars doing it? 

However, I am afraid that so long 
as many of the service and installa- 
tion policies of manufacturers, dis- 
tributors and dealers continue, cas- 
es such as Mr. Harris’ and others 
more serious will also continue or 
possibly increase. 

E. C. MILuLer 


Calls on Contractors to Help Cut Child Poisoning 
Toll by Installing “Adequate” Bathroom Cabinets 


CINCINNATI—We believe the fol- 
lowing information on accidental 
poisoning because of inadequate 
medicine cabinets would be of in- 
terest to your readers. 

Every year, more than 200,000 
persons in the United States, mostly 
children, are victims of accidental 
poisoning. It kills more young 
children than polio, diphtheria and 


12 


scarlet fever combined. 

Many of the new homes being 
built today are being furnished with 
a bathroom medicine cabinet that is 
entirely inadequate from a size 
standpoint. Consequently, it be- 
comes necessary to store such dan- 
gerous substances as iodine, aspirin, 
sleeping pills, etc. within easy reach 

(Please turn to page 16) 


Between Ourselves 


(Continued from page 10) 

she feels a wife should be able to 
carry on a business in case some- 
thing happens to the men of the 
family. Second, she foresees a great 
boom in year-round air condition- 
ing. Women, she says, will be able 
to do a good selling job in this field 
because the health and comfort fea- 
tures appeal especially to wives and 
mothers who spend more time in 
the home climate. 

Mrs. Famille’s year’s apprentice- 
ship will be just like a man’s, she 
says — no frilly workclothes, no 
hairpins in the tool box. But about 
that business of calling Mr. Famille 
“boss”—well, maybe there will be a 
change there. 


Should Make Big Splash 

The Indiana Plumbing Contrac- 
tor Magazine reports that Robert 
Pfrank, state association director, 
sports just the device for the timid 
soul who’s always trying to keep 
a clean outlook. 

It’s a “face faucet” that, Pfrank 
says, is simply clamped on the fore- 
head (see photo)—or to the wrist 
when using a pen that writes under 
water. 

Pfrank forsees a wide market be- 
hind the Iron Curtain because his 
faucet is ideal for brainwashing. He 
also claims it has medical uses, too 
—removing water on the brain, for 
example. END 


HOOSIER HI-JINKS: Indiana contractor 
Robert Pfrank (Indianapolis) demon- 
strates his “invention’—a face faucet. 
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Why allow rusty fittings to be a liability? Don’t 
take chances with fittings rusting in the bins or on 
the job. Specify U-Cote, the exclusive coating from 
Union Malleable. 

U-Cote resists rust ten times longer: Proven by 
tough independent laboratory tests. U-Cote has proven 
that it won’t crack or flake under wrench jaws. 

Build customer satisfaction, save inventory loss; 
fittings stay new looking and last longer. You buy and 
sell a superior product—at no extra cost. 

U-Cote black fittings give lasting protection from 
rust, fumes, acids, electrolysis. Specifiy U-Brand black 
fittings, with U-Cote, on your next order. 


A descriptive brochure on the many features of 
U-Cote is available on request. 


THE UNION MALLEABLE 


MANUFACTURING COMPANY 
ASHLAND, OHIO 


Galvanized and Black U-Cote Malleable Iron 
Pipe Fittings—Unions—Plugs and Bushings—Cast Iron Drainage and Screwed Fittings— 
Steel Nipples and Couplings—Metal Insert Fittings for Plastic Pipe. 
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“I’m the best 
informed man 
in the business 


...cthanks to 


Dodge Reports”’ 





“I’ve been in business long enough to think I know 
everybody around, but I’ve learned never to be sur- 
prised when my Dodge Reports show up good jobs 
I didn’t know about.” 

Even the best informed old-timer can’t match 
Dodge Reports for knowledge of all that’s going 
on in the construction industry. That’s because no 
successful contractor can spend all his time getting 
construction news. But Dodge reporters do just 
that—it’s their only job. And every day the news 
they gather is mailed to contractors who use Dodge 
Reports. If you want to know what’s going to be 


F. W. Dodge Corporation, Construction News Division, Dept. 848 
119 West 40th Street, New York 18, N. Y. 


/ 


I want to know how to get more new construction business. Please 
let me see some typical Dodge Reports for my area. I am inter- 


ested in the markets checked below: 
[_] House Construction [_] General Building 
"| Engineering Projects (Heavy Construction) 


Area 
Name 
Company_ 


ee 


built, where it’s going to be built, who the owner is, 
who’s designing it and even when the bids are 
wanted, you can get this information for any area 
in which you operate within the 37 Eastern States. 

This is not a year to gamble on getting your 
share of business and making a profit. Use Dodge 
Reports for the assurance of having the business 
opportunities you need. Send the coupon now for 
your copy of “Dodge Reports—How to use them 
effectively,” including the famous “Dodge Specifi- 
cation Form” to help you figure out the kind, size, 
location, etc., of jobs you should go after. 


- 
- 


Dodge Reports 


' For Timed Selling ta the Construction Industry 


/ 


‘ 


‘f oe" 
7A 
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The Tractors That Contractors Drafted 


se 


Tt 
&, . — ae 


JOHN DEERE 


440° 


<= 


JOHN DEERE 


The highly mobile 
new “440” Wheel Trac- 
tor is ideal for construc- 
tion and maintenance 


work of all types. 


A new, complete line of John Deere quality-built working 


Ruggedness, power, op- 
erator’s comfort, and all- 
around economy are fea- 
tured in the new “440” 
Crawler. 


HE new John Deere Crawler and Wheel Tractors are just what con- 
tractors ordered—big-capacity power at low cost—low in initial cost 
and in operating cost. 


Both John Deere Tractors are ruggedly built from grille to drawbar 
... designed, inside and out, to fill definite needs in construction work of 
all types ... to cut costs to rock-bottom on every job you assign them. 
Both tractors are built around the amazingly efficient John Deere engine, 
unmatched for delivering so much for so long for so little. Both are 
ruggedly constructed and boast many features, including optional clutch- 
type direction reverser, that enable them to do more than their share of 
the day’s work. Power steering on wheel type is available if desired. 


Let your John Deere industrial dealer fill you in on the many qualities 
of design and construction that make these tractors so suitable for the 
rough, tough everyday jobs of the modern builder and contractor. 


JOHN DEERE 


Industrial 


Tractors and Equipment 


For Further Information Write: 
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JOHN DEERE INDUSTRIAL DIVISION ®* 


Inside- and outside- 
mounted, hydraulically 
controlled bulldozers 
team up with the 
high-torque John 
Deere Crawler to 
handle a wide va- 
riety of work. 


equipment matches the “440's” to the construction job. 


Deep-digging, highly 
efficient backhoes . . 
power-operated trench- 
ing units... and fast 
working scrapers are 
available for both crawl- 
er and wheel models, 


Heavy-duty front-end 
loaders with rear-end 
scarifiers make fast work 
of earth moving. Exclu- 
sive clutch-type direction 
reverser saves time, ef- 
fort on many jobs. 


Your John Deere in- 
dustrial dealer can tell 
you of the many other 
types of equipment a- 
vailable for use with 
John Deere Industrial 
Tractors 


MOLINE, ILLINOIS 
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(Continued from page 12) 
of small children. In still other 
cases, builders are erecting homes 
without a medicine cabinet, simply 
substituting mirrors, which further 
increases the opportunity for ac- 
cidental poisoning. 

This situation is becoming so 
alarming that, at last report, more 
than 37 poison control centers had 
been set up throughout the United 


States—where frantic parents can 
phone for emergency remedies. As 
there is no common remedy, the 
various substances have to be 
treated differently. These poison 
control centers maintain a file on all 
known drugs, the formulas used in 
each and the remedy. 


a We recommend that when a bath- 
room medicine cabinet is selected, 
its daily use—not by one but by 
every member of the household—be 
considered. It should be large 
enough to store all dangerous ob- 
jects out of the 
children. 


reach of small 


L. F. W1ILMHOFF 
Bathroom Cabinet Division 
F. H. Lawson Co. 


Three Views on “Privazoning —the New Idea in 
Bedroom and Bath. One Calls it Freudian Hash 


TODAY’S BATHROOM: 
IS IT OBSOLETE? 


Wasuincton, D. C.—I thought 
you would want to know that al- 
most from the moment your March 
issue was mailed, we have been 
literally swamped with phone calls 
and letters resulting from your 
story, “Today’s Bathroom: Is It 
Obsolete?” (DE, March, page 90). 

The comments we have received 
have been both enthusiastic and 
encouraging. We are convinced 
more than ever that the new “Pri- 
vazone” concept is a natural step in 
the re-arrangement of bedroom- 
bathroom facilities in the home. 


s Your description of Privazoning, 
and the effect it could have on fam- 
ily life, was nothing less than ex- 
cellent. We especially admired the 
manner in which you presented the 
illustrations. Your use of color 
made the comparison of old fash- 
ioned bedroom-bathroom layouts 
and the new Privazone concept 
very clear. 

We greatly appreciate your ef- 
forts in helping to bring this im- 
portant development to the atten- 
tion of those persons—the plumbing 
contractors—who would derive the 
most benefit from our plan. 

WILLIAM KRAMER 
Secretary 
Plumbing Fixture Mfrs. Assn. 
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SEGREGATED MARRIAGE? 
HE’S BLUSHING 

Cuicaco—For the first time in my 
life, I hid a copy of Domestic 
ENGINEERING from my wife. We've 
had 20 good years together, and 
I didn’t want her to learn she’s been 
unhappy through them all. Poor 
girl, last I saw of her (putting up 
her hair in the bathroom we both 
share) she seemed quite content. 

Now William 


Kramer comes 


$250,000 fire razes the Cayce Supply Co. 


along (see letter below left) and 
says a husband and wife who don’t 
dress and groom separately lose the 
“romance” of their marriage. Some 
psychologists, apparently, told him 
so and, in the process, pulled the 
bathroom rug from under millions 
of marriages. 

I just peeked in on the Mrs. (I 
slipped into a shirt and tie for the 
occasion, of course) and asked if 
she was embarrassed dressing in 
front of me. 


e “Stanley,” she said, “if you're 
implying I’m getting fat, you can 
go ogle that silly calendar girl in 
your office. And take off that clean 
shirt!” 

Sure, things are private. 
And everybody but an old maid 
or Mr. Kramer’s 


know it’s a 


some 


psychologists 
marriage problem 
easily solved. 


«But Mr. Kramer is sincere, and 
no doubt there’s a future for what 
he calls “Privazoning.” 
it’s Freudian hash. 

If I had to give a customer that 
pseudo-psychology, I’d blush 
for the first time since my wedding. 


But I think 


STANLEY HARRISON 


CALLS PRIVAZONING 
A CREATIVE OPPORTUNITY 


Los ANGELES—‘Privazoning,” as 
described by William Kramer, sec- 


(Please turn to page 18) 


(See letter on page 18.) 
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FEW BULLET JET FEW MULTI-STAGE 


The original horizontal jet Centrifugal pumps, available with 2, 3, or 4 stages, 
pump, pioneered by F & W, offer greater capacity per horsepower. Also give you 
and forerunner of the Vari- cartridge-type rotary seal, priming valve and air pump- 
jet. Still the best buy for ing device. %-5 H.P. Motors. 2100-7200 G.P.H. @ 10 
mony conditions within its ft., & 20 PSA. 

capacity. %, Vs, Ya H.-P. 

Motors. 450-750 G.P.H. 

@ 10 ft, & 20 PSI. 


WHATEVER YOUR CUSTOMERS’ NEEDS 
YOU CAN MEET THEM EXACTLY WITH FeW! 


There’s an F & W Water System to meet every well-depth 
and capacity need exactly. This means that you can satisfy 
all demands with F & W, and serve your customers better. 
Not only that, you have the advantages of F & W’s 92-year 
record of dependability, engineering leadership, and ex- 
clusive product advantages to help you sell. Take a look 
at F & W’s line-up for shallow-well service, and you'll see 
at a glance why it not only gives you most complete cover- 


age, but the sales leaders as well. Write for full details today! 


Faw VARIJET BULLET 


The world's leading shallow-well eay 
pump. Pumps 40-70% more . 
water, yet reduces motor load and current 
consumption, thanks to exclusive design patent. 
Y%-% H.P. Motors, 720-1800 G.P.H. @ 10 ft. 
& 20 PS. 


FeW PUMPS GIVE COMPLETE 


FaW MULTI-PURPOSE 


Converts from shallow to 
deep-well by moving jet 
off pump down into well. 
No extra parts to buy. 
Yo, Y%, 1 H.P. Motors. 
Single-stage pressures 
to 60 Ibs. and 450-950 
G.P.H. @ 10 ft. & 20 
P.S.1.; 2-stage to 100 Ibs. 
and 540-810 G.P.H. @ 
10 ft. & 20 P.S.L 


Faw 
IRRIGATION TYPE 


High capacity, high head 
pumps, available with 1 
or 2 stages, especially 
designed for irrigation, 
air-conditioning, and di- 
versified industrial uses. 
Ya-72 H.P., 1 & 3 Phase 
Motors. 17-166 G.P.M, 
@ 15 ft., & 20 PSA. 


FLINT & WALLING MANUFACTURING CO., INC. 


476 Oak Street, Kendaliville, indiana 


SHALLOW-WELL 


Faw ECONOMY 
MULTI-PURPOSE JET 


The economical, multi-purpose 
fet equal in capacity to any 
comparable type, yet priced 
to meet volume competition. 
Ya H.P. Motor. 350 G.P.H, 
@ 15 ft. & 20 PSI. 


FEW PACKAGE PUMPS 


For easy-to-handle, easy-to- 
sell, easy-to-install business, 
5 F & W Shallow well Pumps 
ore available packaged com- 
pletely assembled with tanks, 
Pumps ond accessories. No 
extra parts to buy and stock. 
These include the VARUET, 
the Bullet Jet, the Multi-Pur- 
pose, the Economy, and the 
Piston types. 


~ 


FR A(>F 


Faw GAS 
DRIVEN PUMP 


Where electricity 
isn't avoilable, this 
2-stage centrifugal 
pump, powered with 
2 H.P. Gasoline En- 
gine does the job 
beautifully. 2100 
GP.H. @ 10 # & 
20 P.S.. 


Faw 
PISTON PUMPS 


Where «a shallow- 
well piston-type 
pump is desired, this 
model is an economi- 
cal workhorse with 
either %, Ve or VY 
H.P. Motor. 225-450 
G.P.H. 


FeW means Flowing Witt by Flint & Walling 
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His Faith in Human Nature Grows, as Industry 
Pitches in to Help After Disastrous Fire 


BURNED TO THE GROUND 
HE’S BACK IN BUSINESS 
We are en 
loeal 
tragic fire that 
completely razed our offices here in 


Hopkinsville 


HopkInsvitire, Ky 


closing a news story from out 


paper covering oul 
(See photo, page 16.) 

We are happy to report that ow 
old established firm (founded 1919) 
has already acquired temporary 
warehouse facilities at Seventh and 
Liberty Streets here in Hopkins- 
ville. Now we are in operation only 


six days after our complete loss. 


ew It is most gratifying to know the 
wonderful way 
manufacturers 


our local friends, 
and competitors 
helped us return to business so 
quickly! Manufacturers called and 
offered immediate stock replace- 
ments which began to arrive three 
days after our loss. Our good com- 
petitors made offers of all types 
loans of merchandise, delivery from 
their stocks direct to our customers, 
and even delivery to our customers, 
on their own trucks. Truly a won- 
derful profession we are in to have 
such helpful competitors and man- 
ufacturers! 


ws We have lost our entire library 
of your back issues. Surely could 
use those issues with tips on build- 
ing layouts, displays, handling fa- 
cilities and other ideas. 

Rospert CAYCE 
Cayce Mill Supply Co. 


@ DE is certainly sorry to hear of this 
tragic fire, but is happy to hear that 
Cayce Mill Supply is getting back on 


18 


its feet eo avickly We 
to provide Mr 


issues he has requested 


will be happy 


Layce with the back 


HOME IMPROVEMENT COUNCHII 
IS WORTH SUPPORTING 


New 


any 


York Ciry—Beautiful is the 


way to describe what Domes 


has been daing to 


Hamme bin 
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COPRALD LAE 


* Faale eved coantracters whe 


called 
our attention te the mMaladiuste d drum 
trap have been elected to the Order 
of Eagle-Eyes Anonymous, tne by 


the advertiser See 


page 87 


Inventor's Corner: A Left-Handed Water Closet? 


HE HAS A SHARP EYE 
Me.—I'd like to call 
your attention to the water closet 
pictured on page 124 of your Febru- 
Domestic ENGINEERING. Is it 
for left-handed people? 


MApISON, 


ary 
GEORGE POLLIS 
R. W. Heald Co 


e See explanation below. 


AMERICAN-STANDARD SETS 
THE RECORD STRAIGHT 


New York Ciry—tThe listing of 
the American-Standard prize con- 
tribution to the Big Push Contest 


The water closet as it should have appeared (left) . 


in your February issue is appreci 
ated 

However, I would like to draw 
your attention to the fact that we 
inadvertently sent you a photo of 
our cadet closet that had been re- 
versed by our photo supplier. The 
effect, of course, is to place the 
flush valve handle and supply con- 
nections on the wrong side. 

We'd also like to mention that the 
Ledgewood lavatory is available in 
white and six instead of 
white and seven colors as indicated 

JOHN ADAMS 


colors 


American-Standard 


. and as it did. 


DoMESTIC 
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These rings of cast iron represent a new individually tested . . . and is quality con- 
era in the soil pipe industry. This is how trolled in the world’s most completely 
cross-sections of Superspun look. Uni- mechanized foundry. Specify Superspun 
form wall thickness. Every length is cen- soil pipe and fittings . . . perfect part- 
trifugally cast in sand-lined flasks .. . is ners to save you time, work and money. 


“@ LOOK FOR THE YELLOW HUB 


UPERSPUN 


CAST IRON SOIL PIPE AND FITTINGS 
COMBUSTION ENGINEERING, INC. 


SOIL PIPE DIVISION *© CHATTANOOGA, TENNESSEE 





Exclusive! With a Davis 210 Back- 
hoe, the Work Bull 202 digs flush. 
Boom and mast assembly shifts 
from center to either side. 200° arc. 





Power-matching of the Work Bull 202 and the Davis 
loader-Backhoe eliminates need for bumper, provides 
greater reach, maneuverability, and “‘single-unit” effici- 
ency. Built-in mounting assures easy installation, service 


All-weather operation. Cab on 
Davis Backhoe gives excellent visi- 
bility . . . has no blind spots. Cabs 
also available for tractors. 


Work Bull 303 with 500 Loader and 
Davis Backhoe. Provides highly 
versatile, heavy-duty rig with 
utility-type mobility. 


Auburn Trencher on the Work Bull 
202 will dig in more adverse con- 
ditions than any other trencher. It 
digs to 6’ and various widths. 








and LUZAVUSS GCM DWE’ 
POWER-MATCHED 


TO SAVE YOU MONEY ON DIGGING, TRENCHING, 
DOZING, BACKFILLING, AND MATERIAL HANDLING! 


Here is the most efficient and versatile line 
of light and medium industrial equipment ever 
made available from a single source — with a 
single responsibility for both sales and service. 


3 


For larger operations, choose between the 
Work Bull 303 with special “power-matched” 
Model 500 Loader and Davis Backhoe...or the 
Work Bull 1001 Multi-purpose Tractor Loader 
which is convertible into 8 different machines. 


The Work Bull 303 and 1001 feature instant, 
no-stop reversing without shifting, power- 
steering, torque converter, direct-line thrust, 
52 h. p. engine. 


New Work Bull and Davis Products have 
been designed and integrated to each other so 
they work together as a unit. Numerous other 
attachments have been “power-matched” to the 
Work Bulls to let you pick the power — then add 
whatever attachments you need to match your 
project. They are unsurpassed for increasing 


The Davis Backhoe is the only machine in the 
production on excavating, trenching, loading, 


world that lets you dig flush alongside obstruc- 


leveling, and material handling jobs... while tions — as well as handle normal digging assign- 
{ actually lowering operating costs. ments. It features 10,000 pounds breakaway, 
|! The Work Bull 202 has high-torque, 40 h. p. exclusive seat that revolves with the boom so 
r engine that delivers amazing lugging power at you always face your work...and many 
low speeds. Full-time power steering, dual- other features. 
.Z range multi-speed transmission plus many other 





features increase “on-the-job” efficiency. 


Equipped with “matched” Davis Loader- 
3 3ackhoe you get the most efficient, all-around 


Ask for a demonstration of the new Work 
3ull and Davis equipment including the Work 
Bull Fork Lift for off-hard surface operations. 
See if you don’t agree that it’s the best invest- 


rig in the utility class. 


ment you can make in equipment. 


Es ORS 5, EIS 


OTHER ALL-NEW POWER-MATCHED ATTACHMENTS FOR 
WORK BULL EQUIPMENT GIVE UNSURPASSED VERSATILITY 


Other power-matched equipment for Work Bull tractors include the famous Auburn Trencher, a pipe and cable layer, post 
hole digger, soil scoop, cordwood saw, telescoping wagon chassis, side-mounted mower, scarifier-scraper, and multi-purpose 


blade. in addition, numerous attachments are available for the Davis Loader, Work Bull 1001, and the Work Bull 500 Loader. 


Ask for a Demonstration. Write for Name of Dealer and Fully Illustrated 
Booklet on the Complete Work Bull and Davis Line. Ask for Booklet G-4. 


MASSEY-FERGUSON INDUSTRIAL DIVISION 


1009 SOUTH WEST ST. + WICHITA 13N, KANSAS 





MASSEY-HARRIS-FERGUSON, INC 






rT] Pipe and Cable Layer buries plastic Work Bull 1001 has instant revers- Work Bull 303 and the Massey- The Work Bull Fork Lift—hos 10 
= pipe and electric cable up to 1'2” ing, 43° roll back, and direct-line Ferguson Wagon team up to move different attachments — most effici- 
It) diameter to a depth of 1812” at thrust for “bull-dozer” digging equipment right on the job. Wagon ent materials handling and main- 


f the rate of 2 to 3 mph. action. Converts into eight differ- is ideal for transporting welders, 


tenance unit for off-hard surfaces. 
ent machines. compressors, etc. ee 
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FIAT 


Since 1922... First in Showers 







Packaged Showers rs*® Floors 
Toilet Room Partiti : 
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Cost-Plus Problem 

On a cost-plus contract, a 
plumbing and heating contractor 
generally can’t collect for work 
he must do over because of his 
‘own negligence. 

One contractor, however, re- 
cently collected $12,000, which a 
general contractor had refused 
to pay him for additional plumb- 
ing and heating work because it 
represented revised work. 


#The difference was that he 
could prove in court that he was 
not negligent on the original job. 
Subsequent work by either the 
electrical or general contractor 
had caused the installation to 
fail. Under these circumstances, 
the court ruled the p-h contrac- 
tor must be paid on a cost-plus 
basis for the necessary repairs. 

(Citation: Bryan v. Johnson 
Co., 229 S. W. (2d) 822.) 


Who Pays the Bill? 

A property owner called a p-h 
wholesaler and said he was send- 
ing a contractor over for some 
supplies. Although the whole- 
saler did not know the contrac- 
tor, the property owner said: 
“Let him have what he needs 
and if he doesn’t pay you, I will.” 


«Later the contractor failed to 
make payments and in subse- 
quent court action, the property 
owner refused to pay, claiming 
that his verbal agreement was 


not enforceable. The court 


Domestic ENGINEERING, APRIL 1958 


| IVS THE-LAW! | 


Legal Decisions of Interest to Contractors 


¥ 








agreed with the property owner, 
saying that the verbal agreement 
was not a direct obligation and 
was void because it was not in 
writing and properly signed by 


the property owner. Thus, the 
wholesaler could not collect. 

However, the court pointed out 
that if the property owner had 
said: “Let him have what he 
wants and I will pay you,” it 
would have been a valid con- 
tract, even though verbal. The 
difference is in the wording of 
the two verbal agreements. In 
the first instance, the property 
owner said, “If he doesn’t pay 
you, I will.” This is not a direct 
obligation and is void in all 
states. Had the owner said, “Let 
him have what he needs and I 
will pay you,” it would have 
been a direc: obligation and a 
valid contract. 

(Citation: Foley v. Currie, 189 
S.W. (2) 349.) END 











YOU BE THE JUDGE 


If you were the judge, how would you decide this case? 
A plumbing and heating contractor agreed to do certain 





plumbing work at a filling station. During the course of 

the work, a floodlight pole broke off near the base and 

seriously injured one of the contractor’s journeymen. He 

later sued the owner of the filling station and the con- 

tractor for damages. Both disclaimed responsibility. 
Who was liable for the damages? 


* * * * 


Courts generally hold that a property owner is liable 
only if he is proved negligent. In this case, the owner of 
the filling station claimed he had no knowledge of the 
defective floodlight pole and the contractor was unable 
to prove otherwise. Since a charge of negligence could 
not be proved, the judge ruled in favor of the property 
owner and the contractor was held liable for damages. 











DESIGNED TO SERVE A MULTITUDE OF PUMPING APPLICATIONS 


Here’s a group of compact, powerful, portable pumps 


made to order for the plumber and heating con- 
tractor! In both electric motor and engine-driven 
models, these light-weight, self-priming centrifugal 
pumps are ideal for general utility work—easy to 
carry, easy to store and dependable in operation. 





Emptying underground 
storage tanks 


Send today for bulletins giving complete 
descriptions and selection data for BaG 
Gem, Engine-Driven and Kal Self-priming 
Centrifugal Pumps. 


B&G self-priming pumps are precision-built, top 
quality units in every detail. They prime and re- 
prime automatically...pumping starts the instant 
the strainer is covered with water. They handle 
clean or dirty water, process liquids and volatile 
liquids such as solvents, methanol and gasoline. 





De-watering small 
excavations 


BELL & GOSSETT 


c O M P A N Y 


Dept. FF-1, Morton Grove, Illinois 


Canadian Licensee: S. A. Armstrong Lid., 1400 O'Connor Drive, Torento 16, Ontario 
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New codes require Copper 
Tube to be die-marked 


Recent revisions in some 


Plumbing and Heating Notes 


plumbing 
codes require that « opper tube used on 
a job be permanently die-marked to 
—SSSS= anaconoa 2 owy ==> show manufacturer's name or- brand 


—————— Such mark- 
ACONDA “ “~o 
=> 


SAnaconon in es 
eS _ MADE iw usa 


—=.,, = waoe 
‘. 


‘N US~s 


as We I] as the type of tube 








a 
"ACOnn, “ 
S= 


Sanitary drainage system cost cut 20% with Copper Tube 


Using lightweight, easy-to-handle cop- | 











per tube, a plumbing contractor can 
install the typical sanitary drainage sys- 
tem shown below for approximately 
$50 less than if he used cast-iron and 
steel piping. 

Most of the saving is possible be 
cause, according to many plumbing 
contractors, copper tube can be in 
Note also that 
the cost of material is less in copper 

This particular job—which calls for 
two bathrooms back-to-back, a kitchen 
and a laundry 
1958, by a New England plumbing 
contractor as follows 


stalled so much faster 


was figured in January 


USING COPPER 
Copper Drainage Tube 
Type DWV, 1%4”"—3” 
Cast Brass Fitting 
Solder & Flux 


$140.30 
Add 12 Hours Labor : 46.50 


$186.80 


Total material cost 


Install d cost 


USING FERROUS PIPE AND FITTINGS 
Cast-Iron, Steel and Lead Pipe 
1%” y 
Wiping Solder, Caulking 

Lead, Oakum 
Fittings . 

Total material cost $150.74 
Add 22 Hours Labor ramen 85.25 


Installed cost $235.99 


Comparable savings are possible using 
copper tube and _ solder-joint fittings 
whether the system is smaller or larger 
than the one illustrated. A detailed cost 
comparison of this typical layout is 
available on request. Ask for Publica- 
tion C-33. 
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ings are additional to the removable 


ling used to identify the type 


color cor 
and size ot tube Anaconda ( opper 
Tubes, straight lengths, are also marked 


“Made in U.S.A 














New Heating System prevents cold floors in 


below-grade rooms 


The problem of heating below-grad 
rooms in split-level houses has been 
solved by Builder Joseph J]. Fleming 
of Wilmington, Delaware. He uses 
radiant panels in the basement slab, 
baseboard radiation in the upper floors 

Mr. Fleming designed the dual sys- 
tem to be operated by one circulator 
He used Anaconda’s preformed Pane] 
Grids for the floor coils. The result was 
a substantial saving in installation costs 

But even more important, after two 
years of occupancy, the home buvers 
report complete satisfaction with the 
system. The downstairs rooms are just 
as warm and comfortable as the others. 
“That means a lot to me and my repu- 
tation,” Mr. Fleming says. 

The diagram shows how the system 
is laid out. “A” is the automatic ai 
valve. “B,” balancing cocks. “C,” circu- 
lator. “D,” proportioning valve. “E,” 
bypass valve. “F,” base radiation con- 
trol valve. The water temperature and 
flow in the floor coils are regulated by 
adjusting valves D, E and F. : 


Anaconda Panel Grids—PG’s® —re- 
duce costs in many wavs. They're ma- 
idiant-heating coils that 
come all ready to 
above No on-the-job bending 
All the plumbing « 
to do is open them out to the prope! 


chine-formed 1 
instal] Set photo 
is nec- 
essary mtractor has 
spacing to meet design requirements. 
Each coil contains 50 linear feet of 
Pype L, copper tubs ~" nominal size 
for ceilings, 4%" for floors. 

For more information on Anaconda 
Panel Grids, write for Publication C-6, 
The American Brass Company, Water- 
bury 20, Conn. In Canada: Anaconda 
American Brass Ltd., New Toronto, On- 
tario, 5803 


ANACONDA 


products of 
THE AMERICAN BRASS COMPANY 





<, ~~ s American-Standard 
“One for the Money’ Contest 


There’s $5,000 waiting for 17 lucky contractors in the new American- 
Standard ‘‘One for the Money’”’ Contest. Use American-Standard products 
to handle just one modernization job. Do the job in May or June. Then fill 
out entry blank provided by your local distributor—and you're in line to 
win the big $2,000 first prize—$1,000, 2nd—$500, 3rd—$200, 4th—or one 
of 13 prizes of $100 each. 


These qualify as American-Standard jobs: 


e Installing two or more bathroom fixtures 
in an addition or in a remodeled bathroom 
Installing two or more of these plumbing 


products as additions or replacements: 
water heater, disposer, kitchen sink 


Installing a new boiler as a replacement 


Installing new radiation in one or more 
rooms 


Installing hydronic cooling in one or 
more rooms 


See your distributor today for free entry blank 
in the big, new American-Standard ‘‘One 
for the Money” Contest or write American- 
Standard, Plumbing & Heating Division, 
40 W. 40 St., New York 18, N. Y. 





American-Standard helps you build sales with forceful 
national advertising and powerful promotional material 











May is PLUMBING—HEATING—COOLING MONTH 
American-Standard makes it extra-profitable for you this year! 


American-Standard 


PLUMBING AND HEATING DIVISION 


DomEsTiIc ENGINEERING, APRIL 1958 





Lightweight for fast LOW-COST installation! 


Exclusive unbreakable GLASS FIBER construction! 





One man can easily install this 9 lb. indestructible 

sump ...and field tests prove average installation time 
at 30 minutes and under! Prefabricated ready to install 
with all holes cut. Monosumps stack compactly for 
economical storage (192 tanks in 6’ x 7’ x 7’ room). Strong 
one-piece glass fiber reinforced moulding construction 


eliminates loss through breakage in storage or handling. 


= 
Tight-fitting yellow lid with 
finish grommets — readily 
seen in darkened basements. 


Keeps out dirt and vermin. 


Cover reversible for 
surface drainage. 


FINISH 
GROMMETS 
| Holes cut for speedy 
installation, or without 
holes for on-job cutting. Jobbers! Dealers! 
; This revolutionary product is 
Free-flow inlet filter traps lint available NOW! Write today for 


O from washer, is easily cleaned. details on territories available and 
pricing structure. 




















1 


INLET 
FILTER 











DE LUCIEN INC. 


South Bend 2 


8, Indiana 


De Lucien inc., 710 N. Brookfield, South Bend 28, Ind. 
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School Heating, Ventilating 

A catalog describing the com- 
pany’s line of heating and ventilat- 
ing units applications 
has been announced by Trane. In- 


for school 
cluded are sketches showing in- 
stallation possibilities. Components 
pictured 
sample 


described, and 


engineering 


are and 
specifications 
are listed. 
Available from: 
La Crosse, Wis. 


The Trane Co., 


Heating Control Catalog 

A condensed catalog of its heat- 
ing and air conditioning controls is 
available from Penn Controls. The 
catalog contains several new list- 

addition to the 
in previous catalogs. 


controls 
The 
company’s line voltage heating and 
cooling thermostats are catalogued 
the first 
function hot 


new series of gas appliance pres- 


ings in 
shown 


for time. A new triple 


water control and a 


A 


esa 


sure regulators are shown. A ther- 
mostat heater information guide is 
another feature of the catalog. 

Available from: Penn Controls, 
Inc., Goshen, Ind. 


Trencher Booklet 

A four-page booklet describing 
and illustrating its new one-man 
operated trencher has been pub- 


28 


GOOD READING FOR P-H CONTRACTORS 


lished by Arps. ‘The device is de- 
signed for light trenching jobs, such 
as installation of lawn sprinklers. 

Available from: Arps Corp., New 
Holstein, Wis. 


Stainless Steel Sinks 

Ekco has published a four-page 
bulletin describing and illustrating 
its self-rimming 
sinks. 


steel 
The literature lists special 
features of the sinks and contains 
dimensional Also in- 
cluded are installation instructions 
with appropriate illustrations. 
Available from: Sink Division, 
Ekco Products Co., Canton, O. 


stainless 


drawings. 


Cabinet Heater Catalog 

A 16-page two-color catalog de- 
scribing American Blower’s rede- 
signed line of cabinet heaters is 
available from the company. A 
pictorial guide shows 43 different 
possible mounting arrangements. 
Tables of steam capacities for 14 
models and of hot water capacities 
for 21 models 
Schematic drawings are 


included. 
used to 
illustrate four conventional piping 
installations for cabinet heaters. In- 
stallation-type drawings are also 
provided in the catalog, giving de- 


are also 


tails and dimensions for the full 
line of cabinet heaters. 

Available from: American Blow- 
er Division of American-Standard, 
8111 Tireman Ave., Detroit 32. 


A-C Fan Motors Bulletin 

An illustrated eight-page bulle- 
tin describing General Electric’s 
shaded pole and permanent-split 


fan motors for its 


capacitor-type 


~ 


GENERAL ELECTRIC 


line of room air conditioners has 
been published by the company. It 
covers design features and appli- 
cation and performance data. 

Available from: General Electric 
Co., Schenectady 5, N. Y. 


How to Inhibit Corrosion in Refrigeration 
and Air Conditioning Is Told in New Booklet 


and Its Prevention” 
is the title of a new booklet pub- 
lished by the engineering depart- 
ment of the Air-Conditioning and 
Refrigeration Institute. The pub- 
lication consists of a general dis- 
cussion of corrosion as it affects the 
air conditioning and refrigeration 
industry, and includes information 
on atmospheric corrosion, corrosion 
of water circuits and refrigeration 


“Corrosion 


circuits and water treatment. Also 
included is information on ac- 
cepted industry practice and rec- 
ommendations for combating cor- 
rosion. The booklet is available at 
75 cents per copy. 

Available from: Air-Condition- 
ing and Refrigeration Institute, 
1346 Connecticut Ave., N.W., Wash- 
ington 6, D. C. 


(Please turn to page 32) 
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...puts the frame in the plan 


HUDEE has been the frame in the plan 
of more architects, builders and counter-top 
manufacturers year after year after year. 


HUDEE literally puts the frame in the plan 
for contemporary kitchen counter tops and 
modern lavatory installations. 


Only HUDEE is universally accepted as the 
Send for method for installing such bowls because 
sem. — HUDEE is PRE-SOLD, resulting in more 
P roof-of-Profit sales, easier sales and faster turnover. 


Portfolio “Only the genuine HUDEE LINE is pre-sold 


Prove to yourself what ) ... it’s the line of least resistance.” 
PRE-SOLD means to you. 
The HUDEE ‘‘Proof-of- 
Profit’’ Portfolio shows how 
HUDEE establishes and 
pre-sells the market for you. 
Mail coupon today—no obli- 
gation! 


a 
¥ 
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x 
, 
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Walter E. Selck and Co. 
225 West Hubbard Street - Chicago 10, Illinois 


Please send me the Hudee '‘Proof-of-Profit" Portfolio 
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Street 








City. 








Add an EXTRA 
Selling Point...Feature 
VITREOUS Fixtures by 


RICHMOND 


The Fastest Growing Name in Plumbing Fixtures 


You know the advantages, the extra quality of vitreous 
china fixtures by Richmond...emphasize them to your 
customers and boost your sales! 


Sell the housewife with the freedom from scratching and 
staining—due to the superior glaze. Tell her how easy it 
is to clean the extra-smooth surface of a vitreous fixture, 
that it will always be easy to clean because the finish 
resists both acids and alkalis—and point out that most 
household cleaners are made with an alkali base. 


Explain to her husband how the 2200° glazing tempera- 
ture—hundreds of degrees hotter than even metal fixtures 
are glazed—means better fusing and penetration to pro- 
vide this superior quality finish with its extra resistance 
to abrasion. 


Sell them both with the perfect match of Richmond’s 
many sparkling colors, the beauty of Richmond’s many 
styles such as the luxurious yet practical fixture illus- 
trated here. And be sure to stress the extra value fine 
vitreous china will add to their home... despite the fact 
that quality Richmond vitreous products cost no more 
than ordinary fixtures. 


RICHMOND® 


PLUMBING FIXTURES 


Division of Rheem Manufacturing Company 
16 Pearl Street, Metuchen, N. J. 


BERKELEY: G-160 


19x17 


Rectangular bowl « Anti-splash rim 
Compression supply and drain 


Fitting with 1'4"O.D. tailpiece Leg holes 
Concealed front overflow 
Rear outlet + Built-in soap dish 


| : _ HANGERS 


—— 











BOWL SIZE 
13 * 10% 














“ 


... And you'll be proud 


of the name 


Richmond on your 
Plumbing Fixtures” 


i 


A complete line of styles and 
sizes to fit all homes, all tastes, 
all pocketbooks. Richmond Vit- 
reous China Fixtures available 
in: 
BERMUDA CORAL*CANARY YELLOW 
FERN GREEN * QUAKER GRAY 
TROPIC TAN * AZURE BLUE 
MELLOW RED 
iq AND EXCLUSIVE “WHITER WHITE” 


RICHMOND CREATES THE FINEST BATHROOM AND KITCHEN PLUMBING FIXTURES * HEATING EQUIPMENT 
OTHER RHEEM PRODUCTS: WATER HEATERS * WATER SOFTENERS * WEDGEWOOD GAS RANGES ® STEEL CONTAINERS 


30 
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Only one 


manufacturer 


can make 


this statement 


What does this mean to you? It means that 
when you choose our pipe you can be sure 
of quality —quality that is job-tested by 
waterworks engineers who know their 
business. Read the few facts below about 
Supplex Flexible Polyethylene Plastic 
Pipe —and let us hear from you. 





* * * * * * * * * * 


WHO makes it? Supplex pipe combines the 
experience and integrity of two of the industry’s 
greatest names: American Hard Rubber Company, 
founded in 1852, is noted for plastic piping made to 
the strictest requirements of precision industries — 
and the Supplex Company division adds advanced 
techniques in production and quality control. 


WHAT about use for drinking water? 
Supplex Plastic Pipe bearing the NSF Seal is certi- 
fied safe for drinking water by National San- 
itation Foundation, Ann Arbor, Michigan. 


Ly, 
(= 


More Ace and Supplex 
plastic and rubber- 
protected equipment is 
in service in municipal 
waterworks than that of 
any other manufacturer. 


J 


Frnt a 


sar to 


WHERE do I use it? For wells and farm water 
systems. For construction job water lines, industrial 
piping, mine drainage systems. For lawn and golf 
course sprinklers...recirculating water lines in 
air-conditioning. 


HOW does it come? Six diameters — each in 
two different lengths. Uniquely packaged to prevent 
damage in transit. And remember: American Hard 
Rubber Company also makes 8 other types of 
plastic pipe! 


WHICH fittings and clamps? Complete line 
— made of high-impact virgin polystyrene. NSF 
approved. All stainless steel clamps. Screwdriver and 
jackknife are the only tools you need. 


WHEN don’t I use it? We do not recommend 
Supplex Plastic Pipe for use with temperatures 
higher than 125° F. nor jet wells deeper than 125 ft. 
Make American Hard Rubber your one source of 
supply for all types of plastic pipe — the right pipe 
for the job. 


Ace & Supplex Plastic Pipe 


Products of American Hard Rubber Company and Supplex Company 
Divisions of Amerace Corp., 335 Broadway, New York 13, N. Y. 
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Trade Literature 





(Continued from page 28) 
A-C School Brochure 
A booklet describing its air con- 
ditioning school for contractors and 
wholesalers has been issued by Na- 
tional-U. S. Radiator. Included is 
information on class _ schedules, 
lodging and study materials. 
Available from: Training School, 
National-U. S. Radiator Corp., 221 
Central Ave., Johnstown, Pa. 


Tractors, Loaders, Backhoes 
Massey-Ferguson has issued a 

28-page two-color brochure that 

gives information on its line of 


tractors, loaders, backhoes and fork 


lifts. The booklet highlights the 
versatility of each machine, illus- 


trating the various applications of 
each. Specification tables are pro- 
vided, and attachments are listed 
in the unusually attractive 
highly illustrated brochure. 
Available from: Massey-Fergu- 
son Industrial Division, 1009 South 
West St., Wichita 13N, Kans. 


and 


Masonry Anchoring, Drilling 

A pocket-size handbook and cat- 
alog of anchoring and drilling de- 
vices for fastening anything to 
masonry is being offered by The 
Rawlplug Co. The handbook con- 
tains 40 pages of data about some 
29 anchoring products, with hints 
on drilling and typical applications. 

Available from: The Rawlplug 
Co., 250 Petersville Rd., New Roch- 
elle, N. Y. 


Cooling Tower Bulletin 

A bulletin describing its line of 
propeller fan cooling towers, rang- 
ing in capacity from 2 to 125 tons, 
has been published by Halstead 
and Mitchell. The bulletin gives 
rating data for proper selection un- 
der varying conditions. Twelve 
installation suggestions are also 
included. A simplified diagram 
showing recommended piping for 
wintertime tower operation is con- 
tained in the booklet, together with 


Submersible Pumps for Domestic, Industrial 


Applications Are Featured 


Kenco’s complete line of domes- 
tic and industrial submersible 
pumps, with illustrated applica- 
tions of their use, are featured in 
the company’s new catalog. De- 
signed as a convenient submersible 
pump handbook for plumbing con- 
tractors, architects, consulting en- 
gineers and others, this eight-page, 
8% by 11-inch catalog lists physi- 
cal dimensions, pumping capacities, 
electrical data and specific fea- 
tures for each pump as well as 
detailed engineer’s specification 
forms as handy guides for specify- 
ing. The company’s exchange plan 
and service policy are outlined and 
a list of service centers is included. 

Available from: Kenco Pump Di- 


in Kenco Catalog 





vision of The American Crucible 
Products Co., 1309 Oberlin Ave., 
Lorain, O. 


capacity and dimensional data for 
the firm’s line of remote tanks for 
inside installation on applications 
requiring year-round tower use. 

Available from: Halstead 
Mitchell, Bldg., 
burgh 22. 


and 


Bessemer Pitts- 


Welding Fittings, Flanges 

A four-page folder giving infor- 
mation on the procurement of 
welding fittings and flanges has 
been published by Babcock and 
Wilcox. The folder explains the 


proper ways to prepare the requisi- 
tion or order for various models in 
the firm’s line. 

Available from: Tubular Prod- 
ucts Division, The Babcock and 
Wilcox Co., Beaver Falls, Pa. 


Relief Valve Bulletin 

A four-page bulletin describing 
its complete line of water system 
relief valves has been issued by 
Mansfield Sanitary. The bulletin 
lists two models for pressure only 
protection in cold and hot water 
lines. For both temperature and 
pressure relief, it lists three. 

Available from: Mansfield Sani- 
tary, Inc., 126 First St., Perrys- 
ville, O. 


Pump Installation Folder 

A folder describing the installa- 
tion of submersible and deep jet 
pumps with semi-rigid plastic pipe 
has been issued by Crescent Plas- 
tics. (The submersible application 
is for pumps through 1 hp.) The 
folder lists 10 steps to follow in 
making an installation. 

Available from: Crescent Plas- 
tics, Inc., 955 Diamond Ave., Ev- 
ansville 7, Ind. 

(Please turn to page 36) 
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Boost Your 
Baseboard 
Business 


with this full-scale 
promotion! 


esate 


Comfort with style is the feature attraction this 
spring, as Nesbitt Baseboard is presented to a 
nationwide audience of New Homes Guide readers. 


To back this national coverage, and help you build 
big sales and profits selling Nesbitt, there’s a com- 
plete, full-scale promotion program coming your 
way. Write for all the facts now! 


Look at this sales help! Colorful mailing pieces 
. .. Window Streamers . . . Newspaper Ad-Mats.. . 
Counter Displays .. . Decals . . . New Job Signs... 
everything you need to build business . . . 


PLU $—new, convenient Sample Baseboard 
Section for use in display and demonstration! 
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2 
BAS EBOAR D 
RADIATION 
Made by John J. Nesbitt, Inc., Philadelphia 36, Pa. + Sold through plumbing and heating wholesalers 





kintrim 


stainless steel — series 400 
"T” type Sink Frame’ 


THE HOTTEST NAME IN 
THE SINK FRAME FIELD 


The new Kintrim 400 is the talk of the 
industry. First in quality...designed for 
faster—better installation... priced to sell. 


}—sBuilt in corner supports! Just push in the 
tabs. Fits steel or cast iron bowls. 


2 Simple—Fast Installation in the shop—on 
the job—Kintrim saves time! 


Get on the Kintrim bandwagon. Contact 
your wholesale distributor or write: 


*Pats. No. 2,440,741 and No. 2,502,553 


KINKEAD EX) INDUSTRIES 


5860 N. Pulaski Road, Chicago 30, Illinois 
5250 W. 102nd Street, Los Angeles 45, California 


(- 
/ 
| } : 
| | 
} 


} 
j 
nal J 
i 


it 
I 
1. Wide flange — 


assures watertight 
seal. 


4 


eee ee 


2. Guarantees a firm 
secure fastening. 

3. Special anchor 
lug assures 
proper bolt 
positioning. 
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. as displayed at the Kohler exhibit, N.A.H.B. Convention, Chicago 


With the Minocqua available in a 4% -foot 
length, as well as the 5-foot, you have 
greater opportunities for installing new and 
remodeled bathrooms where space is 
limited. 

The Minocqua’s trim, low design gives 


small bathrooms a spacious effect. The 


bench rim, easy-to-step-over front, flat 
bottom and slope end afford comfort and 
safety. 

The Kohler line includes sizes and styles 
for every requirement —all with sparkling, 
easy-to-clean enamel fused to a base of 


non-flexing iron, cast for rugged strength. 


he 


KOHLER CO. Established 1873 KOHLER, WIS. 


1 Vv 
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Trade Literature 





(Continued from page 32) 

Heat Loss Figures 

More than 100 separate heat loss 
figures for rooms ranging in size 
from 9 by 10 to 14 by 30 feet are 
provided in a loose-leaf book issued 
by Time Saver. The tables take 
into account such variables as num- 
ber of walls exposed, ceiling ex- 
posure, exposed glass, type of con- 
struction, etc. Sample sheets from 
the book are available on request. 

Available from: Time Saver, 648 
Goodwin Ave., Midland Park, N. J. 


Bronze Valve Catalog 

A 12-page catalog covering its 
complete line of bronze valves for 
industrial, government specifica- 
tion, commercial, and 
original applications 
has been announced by Hammond 


domestic 
equipment 


Brass Works. Separate sections are 
devoted to the firm’s line of heavy- 
duty valves, heating specialties and 
solder joint Dimensional 
information and a comparison chart 
on the heavy-duty 
valves are also included. 


valves. 


company’s 


HAMMOND 
BRONZE VALVES 


Available from: Hammond Brass 
Works, 1844 Summer Blvd., Ham- 
mond, Ind. 


School Heating, Ventilating 

A manual on schoolroom pack- 
aged heating and ventilating sys- 
tems has been prepared by Norman 
Products. The systems are de- 
scribed in detail, both as to their 
performance and design. Also in- 
cluded in the loose-leaf manual 


are comprehensive architectural 


and mechanical specification data 
and engineering drawings. 

Available from: Norman Prod- 
ucts Co., 1150 Chesapeake Ave., 
Columbus 12, O. 


Bronze Valve Bulletin 
An illustrated bulletin 
ing its 150-pound 


describ- 


wsp bronze 


globe, angle: and check valves has 
been issued by Walworth. The bul- 
letin contains service ratings, di- 
mensional drawings for each type 
of valve and an exploded view of 
a globe valve with matching text 
for each component. 

Available from: The Walworth 
Co., 60 E. 42nd St. New York 
City 27. 


Automatic Controls Catalog 
Mercoid has published a 60-page 
catalog describing its line of auto- 


matic controls for pressure, tem- 


In-Sink-Erator Offers 
Its Line of Domestic, 


A reference guide to food waste 
disposers has been published by 
In-Sink-Erator. The 12-page pub- 
lication describes and _ illustrates 
all units in the firm’s line in full 
color. It also includes individual 
model specifications and charts that 
guide in the selection of the right 
model for the right job. Also in- 
cluded are individual unit rough-in 
dimension charts and labeled pho- 
tographs of disposer parts. 

Available from: In-Sink-Erator 
Manufacturing Co., Racine, Wis. 


perature, liquid level and mechan- 
The catalog also 
presents data on relays and both 


ical movement. 
magnetic and tilting-type mercury 
switches. It also provides ordering 
and application information. 
Available from: The Mercoid 
Corp., 4201 Belmont Ave., Chi- 


cago 14. 


All About Kohler 

“Kohler . 
title of a two-color, 32-page bro- 
chure issued by Kohler and filled 
with photographs and descriptions 


. . Everywhere” is the 


of 100 major building projects in 
which the firm’s plumbing fixtures 
have installed. In addition, 
the publication presents, on its out- 
and 


been 


side inside covers, superim- 


posed on a map of the United 


States, a listing of more than 200 
other major projects that repre- 
sent recent installations of the com- 
pany’s fixtures. 

Available from: Kohler Co., Koh- 
ler, Wis. END 


a Reference Guide to 
Commercial Disposers 
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However your order arrives — by phone, mail or tele- 
gram — your shipment starts immediately. It’s here 
today ... gone today! 


And check this new United Service Tube carton. 
Punch-out handles (a) for easy carrying. Punch-out 
holes (b) make it simple to remove from box or shelf. 


Call, write or wire United for copper, brass and alu- 
minum tube and wire. 
*Water, Refrigeration and Automotive 


S UNITED WIRE. 
PROVIDENCE 7,RHODE ISLAND 
FOR A PERMANENTLY UNITED 


JOINT, INSIST ON PHOSON 
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you get 

the service 
you want 
when you 


specify United 
Service’ Tube 








YES, THERE IS AN 


AU-PURPOSE - 


PNEUMATIC TANK! me 


interior” of Well-Made 
Tanks. 
a a ee 
eeeeeeee 


She'll give you the inside 
it’s WELL-MADE fs 


made for practically 
EVERY TYPE INSTALLATION 


Wilma can really shout about this specially designed 
feature of WELL-MADE Pneumatic Tanks. 


The extra opening makes the UNIVERSAL SERIES 
flexible and adaptable and perfect for 
practically all installations. 


And, Mr. Jobber — The Universal Series cuts 
your inventory needs. 











etal Coating Corporation 
=* 1215 West 37th St. Chicago 9, Illinois 


Compare these 


—— MADE EXCLUSIVES 


RIGID WELD SHELL SPUDS—Won’t work loose. 
EXTRUDED HEAD SPUDS—Protect against leakers. 


HEAD & BOTTOM OFFSET—Inserted under 
pressure, locked in, submerged arc welded. 


PRESSURE GAUGE TAPPING-—for easy—speedy 
—inexpensive hook-up. 

MID-POINT AIR VOLUME CONTROL TAPPING 
—for more water—fewer pump starts. 


1%” REINFORCED SAFETY BAND—Protection 
against corrosion. 


| “HI-SPEC"” | GALVANIZED INSIDE & OUTSIDE 
Insures maximum zinc thickness. 


MANUFACTURED IN UNIVERSAL SERIES— 
Adaptable for all installations. 


UNCONDITIONALLY GUARANTEED 


ALWAYS LOOK FOR THE 
WELL-MADE SAFETY BAND 
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AT PRESS TIME 


"There is good reason to believe that home repair and 
modernization activity will give a big assist to the 
nation's economy this year." 

That statement summarizes the findings of 13 discussion 
groups of bankers attending the National Installment Credit 
Conference in Chicago last month. 

The conference was told that banks have ample funds and 
are willing to finance home improvements. 


e+ 








BANKERS SEE 
HOME REMODELING 
AS ECONOMY FACTOR 








Meanwhile, the plumbing-heating-cooling industry's drive 
for more remodeling business continued to move ahead on a 
number of fronts last month. Included among the new activi- 
ties and developments are the following: 

(1) A new promotion kit to help contractors sell more 
remodeling during May (officially designated Plumb- 
ing-Heating-Cooling Month) and all of the rest of 

P-H INDUSTRY'S the year is now available from the Plumbing-Heating- 
REMODELING DRIVE Cooling Information Bureau. See page 100. 
PICKS UP STEAM 











A blueprint for local level home remodeling action 
programs also is available from the P-H-C Bureau, as 
well as from the Home Improvement Council. 

The Bureau has issued a ]6-page handbook explain- 
ing how a local all-industry organization can be set 
up and what it will accomplish. 

"The Home Improvement Council Organizing Guide" 
also provides a step-by-step procedure on how to 
start group action in remodeling. A story beginning 
on page 98 shows how it was done in San Francisco. 











American-Standard has announced a $5,000 contest for 
contractors in support of the industry's remodeling 
AMERICAN-STANDARD promotion. Details are given on page 10l. 
ANNOUNCES NEW The company also announced a new remodeling sales 
REMODELING CONTEST tool for contractors in the form of a colorful new 
AND FILM movie entitled "Package for Peggy." The film is de- 
signed for showing to consumer groups to promote the 
sale of "packaged" remodeling jobs with the p-h 
contractor acting as the prime contractor. 




















DE's Big Push Remodeling Sales Contest closed March 
15 in a whirlwind of final entries from contractors, 
who altogether sent in more than 20 thousand pieces 
showing their remodeling merchandising and manage- 
ment methods. 
The contest judges will review the entries on 
April 3, and the winners will be announced in the 
May issue. For more about the contest, see page 108. 
First prize in the Big Push Contest, a $3,800 motor 
truck, will be awarded to the winning contractor in a special 





BIG PUSH CONTEST 
COMES TO A CLOSE 








Domestic ENGINEERING, Apri 1958 39 





SHIPMENTS OF 
GAS WATER HEATERS 
SHOW GAIN 


SUMP PUMP 
ASSN. TO MEET 
THIS MONTH 


HEATING SALESMAN 
FROM OUTER SPACE 
VISITS EARTH 


CRANE CO. 
EXECUTIVE 
TO RETIRE 


NO DEPRESSION, 
HE SAYS 


SEE RECORD HIGH 
FOR NEW 
CONSTRUCTION 


presentation ceremony on Friday, April 11, at the spring 
meeting of the Central Supply Assn. in Chicago's Palmer 
House. Additional details may be found on page 112. 

eK 


Manufacturers shipped more automatic gas water heaters 
in February than they did in the same month a year ago. 

The Gas Appliance Manufacturers Assn. reportea shipment 
figures of 211,500 units, up 1.6 percent from the 208,200 
Shipped in February of 1957. 

Coupled with January gains, the latest total means a 6 
percent increase for the first two months of this year — 
448,600 versus 423,100 a year earlier. 


oe 














The annual spring meeting of the Sump Pump Manufacturers 
Assn. is scheduled for April 9 at the Palmer House in 
Chicago. 

The announcement was made at a meeting of the board of 
directors in Cleveland by Harold Howe, managing director of 
the association. 

Fred Hout, president of the group, also announced that 
sales and shipments of sump pumps are up sharply the first 
two months of this year and that the outlook for the first 
half af 1958 is very encouraging. 

+#*+% 








A man from outer space will invade the nation's homes 
via television beginning next month. 

He's Bebap-Bobap, a clever character and hero of a new 
color movie released by the Better Heating-Cooling Council, 
the promotion arm of the hydronics industry. 

In the movie, Bebap visits Earth to sell his galactic 
heating system but meets up with a number of difficulties 
e « « but why not read the whole story beginning on page 102? 

KE 


Frank Elliott, chairman of the board of directors of 
Crane Co., has announced his retirement effective April 30. 

Elliott, a veteran of 36 years’ service with the com- 
pany, will reach the age of 65 this month. He said that his 
action in retiring is in harmony with the company's retire- 
ment policy he helped to establish. 

He joined the organization in 1922 as a sales engineer 
in the firm's Los Angeles office and served in various 
capacities in the western district until 1951 when he came 
to Chicago as vice president in charge of branches. He was 
elected president in 1955 and became board chairman in 1957. 

eee 








Those who are displaying undue alarm over the business 
adjustment "should be thankful that after 14 years of lush, 
easy-going we are not traveling a rougher highway," says 
Henry Heimann, executive vice president of the National 
Assn. of Credit Men. 

The analyst explained that, while the breathing spell is 
more pronounced than some expected, many who consider it 
very serious are in the ranks of young management, which 
never has been confronted with a strong competitive situation. 

"The readjustment," Heimann says, "need not lead into 
another depression of the type experienced in 1929. The 
economic factors are not the same and the fundamental 
strength of the nation is much better." 

kee 








A report just released by The Value Line Investment 
Survey says that new construction is expected to reach 
record levels in 1958. A record high is in the cards, the 
survey says, Since the government is now training its 
biggest anti-recession guns on the building industry to 
revitalize private and public construction. 
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Formica Gull Gray Nassau 4-NA-1 


What to do when yout customer says: 
'l WANT A VANITORY” IN MY BATHROOM 


America’s homemakers want a countertop vanity. 

Formica pioneered the Vanitory idea and today every magazine your 
customer picks up is selling her the same idea. 

Here is how you make this trend work for you. 

1. National and regional manufacturers are producing a wide variety of sizes 
and styles of standard Vanitory units with Formica surfaces on which you 
can make your normal mark up on a larger unit of sale. 

Every community has one or more local Formica fabricators who are anxious 
for plumbing contractor sales for custom bathroom work. You control the sale 
—you install. You need not invest a cent in new labor or equipment. 
In some cities as high as 90% of new homes have countertop vanities. In others, 
the demand is there, the profit is there, but the plumbing contractor is not aware 
of how to approach this sale. 


Let Formica help you cash in on the Vanitory wherever you do \ 

business. Look in the yellow pages of your phone book under ‘4627 Spring Grove Ave., Cincinnati 32, Ohio 

“plastics products” for a local distributor or fabricator. a 
free literature on selling Formica 

my check for $1.00 for the Idea 


Enclosed is 


Bool " 


: ite 5 
C 4; 

— . > . . . N ume 
es UY , pe corlt C3 | 


Y 


lominated Plostic M Company 
/ 
Be sure you get genuine Formica. Look for ee 


this wash-off registered trade mark on the surface, roduct of CVANANIID 
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USE THIS COUPON NOW! 


our free Formica Idea Kit of 
terature that snows 

how you can profit from selling 
Formica surfaces. Send $1.00 for the 
new Formica Idea Book. 43 full color 
llustrations with floor plans of 
kitchens and bathrooms color coordi- 


a patterns 


me vour Formica Idea Kit of 





see how easily you can 
change over units on the new 


p4 


é 


Start with Basic Unitrol 1000 for Install any of these hydraulic ther- or change over to 
nual iter operati mostatic units for automatic s) by installing: 
¢ 100% automatic shut off of ¢ 24 volt electric unit 
pilot and main burner e Snap action, self-contained 
¢ A&B gas valves, pilot filter e Snap full on 
and pilot adjustment e Snap to bypass Gas pressure 
e Snap to high flame—throttle 
down to bypass—snap off 
e Throttle to bypass 


. . ‘ . a 
* cuts inventory costs NX £ 


% standardizes manifold assemblies 


% saves space—compact 


% cuts service costs 


INQUIRE TODAY—CONTACT Robertshaw Fulton os 


CONTROLS COMPANY 


% for space heater 
applications 


GRAYSON CONTROLS DIVISION « LONG BEACH, CALIFORNIA 





Y 


HOWEVER YOU WRITE IT, 
BE SURE TO SPELL IT 


“ihe | 
The fact that Reading Tube is second to 
none in quality is not the only reason con- 
tractors keep reordering it. The big plus 


is the “Shirt-Sleeve Service” that accom- 
panies this fine product. At the Reading 
plant, every executive personally follows 
up the individual needs of distributors and 
their contractor accounts. Their efforts 
are backed by Reading Depots thruout 
the U.S., stocked to meet any shipping 
emergency. 

Preserve your peace of mind and your 
customer good will by specifying Reading 
when you order copper tube. Then, you 
can count on getting exactly what you 
want — exactly when you want it! 





BUY 
READING TUBE— On ‘‘Shirt-Sleeve Service’’ You Can Rely 
MADE atA Din C 
FP P) yPPER-BRAS‘ 5 
IN AMERICA If READING Tube You Specify! ~ru st — 
Ee 
READING TUBE CORPORATION e 
Empire State Building, New York 1,N. Y. ¢ Plant: Reading, Pa. 
Distribution Depots: 
READING, PA. CHICAGO, ILL. ATLANTA, GA. LOS ANGELES, CALIF. HOUSTON, TEXAS 
WOODSIDE, L.I., N.Y. 724 W. 50th St. rege! i. , 120 No. Santa Fe Ave. 1121 Rothwell St. [ 
57-17 Northern Blvd. GLEVELAND, OHIO pine ow AKLAND, CALIF. 7 ho nal 
COLO. verei w 
PHOLADELPHIA, PA. 4615 Perkins Ave. P34 Winget: «10 Hegenberger Road Boy Holiow Ind. Dist. 





new EKCO stainless steel 
SELF-RIM’ sink = > Snans < 


into place! 


SQUARE-CORNER DESIGN matches the styling of other modern 
kitchen appliances. SINGLE RIM of sink joins counter top to form a 
continuous surface, eliminating the extra crevice of a ‘separate rim" 
installation. Your customers will find that EKCO SELF-RIM sinks are 


more beautiful, much easier to keep clean 


Easy to install...saves you up to “% mounting time! 


FRED LOR 
replace 


Grin with @& wreeeure ‘ 


EK(Q) EKCO PRODUCTS COMPANY 


SINK DIVISION/ CANTON, OHIO 
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Idea File 


MANAGEMENT TIPS FOR CONTRACTORS 


What to Do About the Customer Who Stalls . . . 


WHAT'S THE BEST WAy to handle 
the customer who stalls? 

This is the customer who seems 
interested in what you have to 
sell, but hesitates to say “yes, I'll 
buy.” 

Perhaps the best way to handle 
the staller is to anticipate what 
may cause him to hold out. If 


- you listen to the prospect’s com- 


DoMESs 


ments, questions and objections 
while you give him your sales 
talk, you'll discern the reason be- 
hind the stalling. The next step 
is a direct attack on the last hold- 
out idea in the prospect’s mind. 
Waggish salesmen often label 
customer types in the language of 
the birdwatcher. The staller, for 
example, belongs to the “hesitant 
Let’s take 
specific members of this family 
takes to 


harbinger” family 


and see just what it 


capture them 


s The self-satisfied siskin is easily 


“How 
But | dan't think I need ane 


recognizable by his sang 
nice! 
right now 


ty) 


yu 


this ase youl alesinan 


ibint haw haw 


with tulnll 
hinwaell 


uh yuu 


PPaHOEt Heed hye 


pH ia peet Wey he wn 


are al the 
like 


ivy the 


think 


‘NN POUL PNPM vat PYvapent 
lV Why 
but 
will deo fay 
ell 
beauty of 
the 


home 


What Vou have ta 
way of wew bathers 
His present ote 


Nhe thing to 
idea of the 


awhile ma ie 


hin on the 


a modern bathroom and 


value it adds to an older 


The yodhbreaeted powey leade A 
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salesman to believe he’s won a 
customer, then says—‘I’d like to 
lock around a little more.” Usual- 
ly such shopping is synonymous 
with bargain hunting. The sales- 
man, therefore, must convince 
the prospect that his firm and 
products have intrinsic values 
that cannot be measured in price. 
The salesman must redirect his 
selling so the prospect will feel 
that the important ideas in shop- 


ping—quality and guarantee 


have already been fully met by 
the firm with which he is dealing. 


aThe prudent petrel is sold all 
right but wants time to “think it 
He presents a difficult 
sales problem. If the salesman 


over. 


pushes too much he alienates the 


prospect. If he tries to “scare” 
him by mentioning possible price 
the 


something to be 


increases, he underscores 


subject ol price 


HESITANT HARBINGER? If 


the 


the 
must be 


break 


contractor ready 


persuasion to down hie sales 


cuetoner 


to detect 


avoided. The best way is to begin 
selling all over again, this time 
stressing the immediate advan- 
of the 
needlessness of putting off buy- 
ing. The salesman shouldn’t aim 


tages the product and 


at an instant decision. He needs 
plenty of time to chip away at 
the hesitancy. 


s The shortbilled starling’s wallet 
is going through its moulting 
stage. He’d like to buy but hasn’t 
the money just now. Financing 
Your sales- 
man can help him arrange for a 
bank the bank 
pays you in full and the customer 
repays the loan to the bank. 


In 


that some part of the selling went 


is the answer here. 


loan, whereby 


general, stalling indicates 
amiss. The salesman can discover 
where he got off the right track 
by listening to the 
Then it’s a 
the weak 


in the 


customer 
matter of re-selling in 
and 


areas patnering 


galder as 8 END 
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Trane announces a new 
warm air furnaces and | 
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New! These compact, quiet residential units 
are designed so cooling can be added to the 
basic warm air furnace. Trim cabinet, 
modern design. Complete range of heating 
sizes from 77,000 to 154,000 Btu for 
standard gas-fired operation. 


Cooling Unit (top section in illustration 
fits the TRANE Warm Air Furnace—or other 
modern makes. May be added later if 
desired. 2, 3 and 5 ton capacities. 









line of residential 


cooling equipment ! 


Matched heating and cooling units now in 
production at new, modern factory! 


TRANE, leader in big building air conditioning sys- 
tems, now brings you a residential line of furnaces 
and furnace type air conditioners. Units are matched 
to provide living weather magic in any climate, 
in any season! 

The new TRANE residential equipment is being 
produced in a factory especially designed and 
equipped for this purpose—according to the same 
high standards that have made TRANE a leader in 

air conditioning big buildings. 

Now, for the first time, you can give your resi- 
dential customers the same TRANE engineering... 
design . . . manufacturing excellence that is found in 


big systems. TRANE, skilled in all four related fields 
of heating, cooling, ventilating and heat transfer, has 
created heating and cooling units for the home in the 
same tradition that has made the name TRANE well- 
known among leading architects, engineers and 
contractors. 

And this equipment—like all TRANE products—is 
backed by constant research and testing in TRANE’s 
famous laboratory —‘**The House of Weather Magic.” 

Want More Facts? Get complete information 
on the new TRANE residential matched heating- 
cooling units from your nearby TRANE Sales Office— 
or write TRANE, La Crosse, Wisconsin. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, 
HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT 


TRANE MPANY, LA CR Ee. wis . RANTON MFG, DIV 
TRANE MPANY OF CANADA, LTD., TORONT 


For Cooling Only! This cooling unit provides cool 
air delivery independent of heating system for any 
residential or small commercial building. Install in 
7 unused space or incerporate into duct system. Fan, 
coil and filter are housed in attractive, compact 
cabinet. 2, 3 and 5 ton models. 








SCRANTON. PA . LARK c Me 


° of S$. AND 19 CANA 


Air - Cooled! Compressor and air-cooled condenser 
available in compact cabinet for outside installation 
High capacity . . . quiet operation small dimen- 
sions. Upblast discharge for freedom of location. 2, 3 
and 5 ton models available—all with centrifugal fans. 

















Be ready to make money ... 
fill your stock of F-M sump pumps now 


When your neighbors need cellar drainers, they want 
them right now. 

Whether you or someone else makes quick profits 
depends upon the stock of cellar drainers you carry. 
More drainers more sales more profits. 

Now is the time to fill the bare spots in your cellar 
drainer stock. Make sure you have ample, balanced 
stocks of submersibles, standard shaft models for 
home installations, and heavy-duty sumps for in- 


dustrial and commercial installations. 


Why FAIRBANKS-MORSE Cellar drainers? 


Because they are quality-made from motor to base 
—quality that assures dependable performance when 
needed. ; 

Ask your F-M salesman for details of the F-M 
profit plan for 58. Or write Fairbanks, Morse & Co., 
600 S. Michigan Avenue, Chicago 5, Illinois 


@ FAIRBANKS-MORSE 


a name worth remembering when you want the BEST 





WATER SYSTEMS ° GENERATING SETS MAGNETOS 


48 


PUMPS 


MOTORS ° SCALES DIESEL LOCOMOTIVES AND ENGINES 


DoMESTIC ENGINEERING, APRIL 1958 














Now you can buy plastic fittings from the 
largest independent insert fittings manufacturer. 
I.P.F., the manufacturer who pioneered the devel- 
opment of plastic insert fittings for polyethylene 
pipe, is an expert and specialist in the fittings field. 
Over 12 million I.P.F. plastic fittings are in use 
today. 


I.P.F. is the first to offer a full line of insert fittings 
in nylon or styrene copolymers, and has sales and 
service facilities to promptly handle orders and 
service wholesale customers. 


Buy from I.P.F., the fittings manufacturer who 
stands behind their products. 


Approved by the National 
Sanitation Foundation, 


e Corrosion, rust and 


scale, inherent in 
metal fittings, are 
eliminated. 

Burst strength 
greater than that of 
the pipe itself. 
Easily withstands 
the temperature ex- 
tremes encountered 
in polyethylene pipe 
installations. 
Smooth inside sur- 
face of fittings has 
a low coefficient of 
friction to prevent 
pressure drop or 
flow reduction. 


INDUSTRIAL PLASTIC FITTINGS CO. 


FACTORY: 3891 W. 150TH ST., CLEVELAND, OHIO — WINTON 1-3800 
SALES OFFICE: 11 WwW. PENNA. AVE, TOWSON, MARYLAND — VALLEY 5-1126 


Call or write our Sales Office for: 
CATALOG aud WHOLESALER DISCOUNT SHEET 





you’re not 
still using 
safety 


switches? 


but if you are, 
be sure to read these 


facts from 


Westinghouse... 





Safety switches versus AB-I breakers is an old, old con- 
troversy. Westinghouse manufactures both at their 
Beaver, Pennsylvania plant. 

Here’s their authoritative, unbiased report in the in- 
terest of better circuit protection: 


Fact: AB-I’s cost less. In most all motor applications, 
AB-I’s are lower priced than an equivalent safety switch 
equipped with fuse. (For a rating-by-rating cost com- 
parison, write to the Westinghouse address shown below. ) 





Fact: AB-I'’s require less mounting space. To pro- 
tect a given motor size, the AB-I breaker will nearly 
always be smaller (up to 40% smaller, never larger) 
than an equivalent safety switch. 





Fact: AB-I’s require no maintenance. No costly 


fuses to replace; no production time-loss due to fuse 
replacements; no maintenance of any kind! 





Fact: AB-I’s are safer. With breaker protection, motors 
can’t single-phase. There are no exposed live parts on 
an AB-I breaker to endanger workmen; no need to open 





the cover to reset the handle; no dangerous fuse replace 
ments 


Fact: AB-I’s are more versatile. Only with AB-I 
breakers can you use convenient, time- and money 
saving accessories such as bell alarms, shunt-trips, aux 
iliary interlocks, etc. 

It’s a fact. AB-I breakers are the safest, surest, least 
costly means of circuit protection. On your next order, 
order the best in AB-I breakers—by Westinghouse 
J -30292 


you CAN BE SURE...1F i's 


€ 


Westinghouse ow) 


re 
) 





v 
STANDARD CONTROL DIVISION 
Beaver, Pennsylvania 
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Recession or Inflation? Contractors 
Wonder as They Grant 20c Pay Hike 


UA boss defends Chicago scale, says it’s justified 


Cuicaco—Journeyman plumbers 
in the Windy City apparently have 
faith in the future prosperity of the 
building industry. Local 130 
cently asked for—and received—a 
one-year contract calling for a 20- 
cent-an-hour wage boost. 


re=- 


Stephen Bailey, business man- 
ager of the local, who had earlier 
sought a 50 cent-an-hour package 
increase, said. he is “not completely 
satisfied,” but regards the new con- 
tract as reasonable, “especially in 
these times.” 


a The contract is with the Plumb- 
ing Contractors Assn. of Chicago, 
North Shore Plumbing and Heating 
Contractors Assn. and West Subur- 
ban Plumbing Contractors Assn. 

In discussing the increase, Bailey 
said the boost will not increase 
building costs, “because the plumb- 
ing industry today uses many time- 
saving methods and devices.” 

“We do things now by machine 
that we used to do by hand,” he 
said. “Plumbing contractors are 
charging less today on all types of 
work than two or three years ago.” 
w However, not everyone agrees 
with Bailey, and a number of build- 
ing officials freely predict a rise of 
3 to 4 percent in construction costs 
if the increase granted the plumb- 
ing journeymen becomes general 
in the industry. The Chicago Daily 
News quoted H. Mayne Stanton, 
executive secretary of the Builders 


Assn. of Chicago, as follows: “No 
increase is justified at this time. 
We regret the settlement of 20 
cents an hour. This will encourage 
the abandonment of big construc- 
tion projects. It looks to employers 
like labor will be pricing itself right 
out of business.” 


wSidney Robbins, a vice president 
of the Chicago Metropolitan Home 
Builders Assn., was quoted by the 
Chicago Sun-Times. He said, “The 
wage increase is not in the best in- 
terests of employers, employees or 
prospective home buyers.” Thomas 


Heres Trane's First Entry 


Breen, a director, said the journey- 
men “should have done something 
to encourage the housing market 
instead of this.” 

Bailey countered by saying the 
hourly scale ($3.73 plus 24c fringe) 
is below that in comparable cities. 
Brooklyn, for example, has a rate 
of $4.48. George Connelly, presi- 
dent of the Chicago 
was unavailable for comment. 


contractors, 


Water Heaters Show 
Big Gain in January 


New YorkK—Manufacturers’ ship- 
ments of automatic gas water heat- 
ers in January equalled the April, 
1957, figure, highest monthly total 
for last year. The 238,200 units 
represented an 11 percent gain over 
the January, 1957, figure of 214,900. 


in the Home A-C Field 





UNVEILED FOR THE FIRST TIME at o special preview held recently by The Trane 
Co. for Tennessee officials is the firm’s new central residential air conditioner. 
The unit will be built at a new Trane plant nearing completion at Clarks- 


ville, Tenn. 


Checking the test component are (left to right): Frank Clement, 


governor of Tennessee; D. C. Minard, Trane president; Paul McGregor, mayor 


of Clarksville; and William Baird, Tennessee official. 


(See item on page 56. 
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Are You an Early Bird? 
Then Hear This . . . 


New York City—The 66th an- 
nual meeting of the American So- 
ciety of Heating and Air Condition- 
ing Engineers and the Southwest 
Exposition (sponsored by the 
ASHAE) held in Dallas, 
Feb. 1-4, 1960, according to a recent 
announcement by C. Rollins Gard- 
ner, chairman of arrangements. 

Registration center and head- 
quarters for the ASHAE meeting 
will be the Baker and Adolphus 
hotels. The Statler hotel will serve 
as headquarters for exhibitors, and 
the exposition will be held in the 
Memorial Auditorium. 


will be 


Chase Brass Joins Home 
Improvement Council 
WATERBURY, CoNN.—Chase Brass 


and Co. has joined the 
Home Improvement Council. 


Copper 


A. R. Armstrong, manager of tube 
sales, told DE, “Plumbing 
heating contractors have a tre- 
mendous stake in the success of the 
Home Improvement Council. We 
feel it is our obligation as manu- 
facturers to support activities de- 
signed to increase the contractors’ 
potential sales market.” 


and 


ws With this move, Chase becomes 
one of the sponsors of the $125,000 
“How’s Your Home?” contest pro- 
moted by HIC. The Council is a 
permanent successor to Operation 
Home Improvement. Its major 
goal is to promote the moderniza- 
tion of America’s homes. 
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CSA PLANS STRATEGY for more wholesaler profit as this committee meets 
to discuss the Management Improvement Seminar to be held at the associa- 
tion’s spring meeting in Chicago Apr. 9-11. Seated, from left to right, are 
George Wilkinson, John McDonald, Gordon Andrew (CSA president), and 


John Robertson. 


Standing are James Peery, CSA secretary, and Don Garrity 


Wholesalers Will Be Asked: What Are 
You Doing About Profits in 1958? 


Cuicaco—‘What wholesalers can 
do about profits in 1958” will key- 
note the of the 
Central Supply Assn.’s spring 
meeting, to be held here at the 
Palmer House Apr. 9-11. 

Dr. George Wilkinson, manage- 
ment consultant, will be the prin- 
cipal speaker at the profit seminar, 
which will cover subjects such as 


opening session 


Meet Bebap... 


expense control, company and per- 
sonal organization, work measure- 
ment and budgeting. John Robert- 
Alliance, O., 
CSA’s management methods com- 


son, chairman of 
mittee, will moderate the semina: 
Among the featured speakers at 
the general meeting will be Paul 
Hoffman, chairman of the board of 
(Please turn to page 55, column 3) 


CAUGHT IN THE BACKWASH of a jet rocket, Bebap is shown here on his 
way to earth to demonstrate the remarkable heating system developed by 
his own highly advanced civilization. Instead, he is sold on the earth people’s 
hydronic baseboard system, which he takes back to his own planet. For 
more about Bebap’s earth adventures, see the complete story on page 102. 





News. . . continued from page 53 


TAKES TO THE AIR WAVES: Hydronic heating and cooling was given a boost 
in Cleveland when Walter Lige, president of the city’s Better Heating-Cooling 
Council, told all about it in an interview over radio station WHK-NBC. The 
interview was conducted by Eleanor Hansen, women’s director of the station. 


Cleveland Heating-Cooling Group 
Steps Up Promotion of Hydronics 


CLEVELAND—This_ city’s newly 
formed Better Heating-Cooling 
Council took to the air recently to 
explain the advantages of hydronic 
heating and cooling to a 15-county 
audience of homeowners. 


eWalter Lige, president of the 
council, answered questions during 
a 10-minute interview over radio 
station WHK-NBC. The interview 
was conducted by Eleanor Hansen, 
director of women’s activities for 
the station. 

Lige defined “hydronics” for ra- 
dio listeners as “the systems that 
employ either hot water or steam 
heat, and compatible cooling sys- 
tems.” 

Prompted by Miss Hansen’s que- 
ries, Lige explained that “hydronic 
installations can easily be expanded 
to provide heat for rooms that are 
added later to the home. Snow 
melting systems,” he said, “can be 
installed either with or added to 
hydronic heating systems.” 


s “Health and convenience” factors 
of hydronic installations also were 
described by Lige. Replying to 
Miss Hansen’s question about in- 
stallation costs, Lige said: “Over 


the long-term, the cost of a hy- 
dronic installation compares favor- 
ably with the installation cost of 
other systems. As a matter of fact, 
the cost is absorbed within two to 
four years, depending upon the 
elaborateness of the installation. 
“This is possible,” Lige said, “be- 
cause the cost of operating a hy- 
dronic system is appreciably lower 


Gas Furnace Shipments 
Show Gain in January 


New York City—Shipments of 
gas-fired central heating equipment 
in January were ahead of last year’s 
figures, according to a recent an- 
nouncement by the Gas Appliance 
Manufacturers Assn. 

During January, manufacturers 
shipped 48,800 gas furnaces repre- 
senting a 2.3 percent increase ove! 
the January, 1957, total of 47,700 
units. Conversion burners _ re- 
mained at the 1957 level, while gas 
boilers used in residential heating 
decreased 1.9 percent. 


than the cost of other systems. New 
techniques,” he 
helped to reduce hydronic installa- 
tion costs in both residential and 
commercial applications.” 

At the end of the interview, lis- 
teners were invited to contact the 
council for free information on any 
heating problem. The national BHC 
booklet, “Heart of the Home,” 
was offered free. 


said, “also have 


also 


» “According to current rate card 
figures,’ Lige told DE, “the 10- 
minute interview, which was given 
free to the Cleveland council, was 
worth $120. But who 
late,” “the 
telling the hydronic story to thou- 


can calcu- 


he said, real value of 


sands of homeowners?” 


Elkay Puts Sales Appeal in Its New Sink Package 


Cuicaco—Attractive new cartons 
have been introduced for the El- 
kay line of stainless steel sinks. 
Printed in eye-catching colors, they 
add prestige in display and con- 
venience in handling. 


# Another advantage of the colors 
is that they serve as a quick meth- 
od of identification of the various 
types of Elkay sinks. All cartons 
are of the same design, but the 
color on the carton identifies the 
sink it describes. 

Purple stands for Lustertone, 
aqua for Pacemaker, red for Star- 
light, and blue for design U-2000. 


EYE-CATCHERS: Elkay’s stainless steel 
sinks are now packaged in colorful 
new cartons, which not only look at- 
tractive, but serve as identification 
with different colors representing dif- 
ferent models in the company’s line. 
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RESEARCH IN WARM AIR HEATING will be conducted in this residence to be 
built at the University of Illinois by the National Warm Air Heating and Air 
Conditioning Assn. It will have eight rooms. (See news report on page 185. 


Says Curb on Imports Is Vital to 
Copper and Brass Industry's Future 


New York City—Imports of cop- 
per and brass, as well as products 
manufactured from these metals, 
have been labeled a “really dis- 
turbing factor” to the domestic 
market by T. E. Veltfort, managing 
director of the Copper and Brass 
Research Assn 


Act should be modified to 
real remedies obtainable.” 
Veltfort called on his audience to 
seek that control through the House 
Ways and Means Committee and 
through Congress as a whole. 


make 


a Speaking to a meeting of the 
Plumbing Brass Institute in New 
York City recently, Veltfort blamed 
the Trade Act for 
“changing 50 million pounds av- 


Agreements 


erage annual net exports of brass 
mill products . to net imports of 
about 90 million pounds in 1957, an 
over-all loss to the domestic brass 
mills of 140 million pounds. 

“It is inevitable that, as certain 
foreign companies realize the great 
that 
coupled with modern manufactur- 


advantages low labor rates, 
ing equipment and techniques, give 
them, they will expand their ex- 
ports, not only of basic ‘materials 
such as ours, but also of the prod- 
them,” 


manufactured from 


Veltfort said 


ucts 


gw While he conceded that domestic 
copper “will be available as needed 
Veltfort 
added, “The growing volume of im- 


for some time to come,” 


ports of our products, under cir- 


Wholesalers Will Be 
Asked About Profits 


(Continued from page 53) 
Hoffman Specialty Co., 
apolis, and a United Nations repre- 
will 
economl 
Carroll 
vice president of sales for 
National-U.S. Radiator Corp 
Johnstown, Pa., will speak on 
“What Air Conditioning Means to 
the Wholesaler.” 


Indian- 


sentative, who discuss inter- 


national and political 


problems 3aumgardner, 


seniol 


feature of the 
meeting will be the presentation of 


s Another spring 
the first-place award in Domest 
ENGINEERING's Big Push Remodel- 
ing Sales Contest (see page 108) 
Other highlights include a pres- 
entation of “privazoning,” the new 
bedroom-bathroom (DE, 
March, page 90.) 
Wicks, executive 
director of the Plumbing-Heating- 
Cooling Information 


concept 


Norman new 


Bureau, will 
tell CSA members and guests about 
the bureau’s program. 

(NEWS continued on page 56 


Privazoning: Is It Behind These Happy Smiles? 


cumstances that make their inroads 
into our markets difficult to stem, 
makes it evident that the proposed 
extension of the Trade Agreements 
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PRIVAZONING, the revolutionary new bedroom-bathroom concept (DE, March, 
page 90), is the subject under discussion by newly elected officers of the 
Plumbing Fixture Manufacturers Assn. Seated are Stanley Backner (left), 
Universal-Rundle, chairman; and Albert Zibell, Kohler Co., treasurer. Stand 
ing are Daniel Quinn, American-Standard, and Cecil Farrar, Case Manu- 
facturing Co., executive committee members. (See, also, item on page 90 
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A TESTIMONIAL DINNER held recently in Atlantic City honored William Crane, 
a contractor in the resort city, for his 40 years of service to the industry. 


From left to right are George Haines, 


Local 121 business agent; Henry 


Schott, president of the local; Crane; Norman Hilton, president of the Atlantic 
City Master Plumbers Assn.; and John Jenkins, chairman of the dinner. 


Says Cooling Will Be Standard in 
New Homes Within 5 to 7 Years 


New York City—“Within five to 
seven years, air conditioning of new 
homes will be standard practice.” 

This prediction of the rapidly 
changing residential air condition- 
ing market was made at a recent 
meeting here by D. C. Minard, 
president of The Trane Co., La 
Crosse, Wis. 


cently announced its entry into the 


The Trane firm re- 


residential air conditioning field. A 
$1.5 million plant to manufacture 
its new year-around a-c line is 
under construction at Clarksville, 
Tenn. (See photo, page 52.) 
Speaking of the market, Minard 
said, “Right now we have one mil- 
lion residential starts a year to 
serve—first, mainly for heating and 
a little later for both heating and 


Clay Pipe Producers Name Robinson President 


WASHINGTON, 
D.C.—The board 
of directors of 
the National Clay 
Pipe Manufac- 
turers, Inc., has 
announced the 
election of G. A. 
Robinson as 
president. He 
succeeds D. M. Strickland, retired, 
will continue to the 
group as a consultant to the board. 

Robinson, who actively contrib- 


G. A. Robinson 


who serve 


uted to the Oak Ridge atomic proj- 
ect, brings a background of valu- 
able experience to his new post. He 
previously directed the activities of 
G. A. Robinson Associates, sales 
engineering firm, and for six years 
was vice president in charge of 
Washington activities and govern- 
ment relations with the NCPMA. 

Robinson is a member of the 
committee for revision of the ASA 
National Plumbing Code. He has 
also served in many other impor- 
tant administrative positions. 


cooling.” Minard also pointed to 
the potential market for air condi- 
tioning of existing homes and added 
that his firm expects to manufac- 
ture equipment adaptable to pres- 
ent installations of warm air, steam 
or hot water heating. 


a“It looks,’ Minard added, “as 
though the residential market, 
after it opens up for cooling, plus 
commercial buildings in the smaller 
sizes where a good deal of the same 
equipment could be applied, will 
give us a market potential about as 
great as all the bigger building air 
conditioning 
serve.” 


markets we now 
Minard emphasized there 
would be no letup in his firm’s ef- 


forts in the big equipment field. 


ws Even without residential air con- 
ditioning business, Minard said, his 
firm moved forward saleswise and 
profitwise last year. Sales of air 
ventilating 


conditioning, heating, 


and special heat equipment 
amounted to $80.6 million—a rec- 
ord. This is an increase of 8.3 per- 
cent over 1956. Profits set a record 
too, Minard said, up 8.8 percent. 
(NEWS continued on page 58) 


New Guarantee Policy 


Offered by Burnham 


BURNHAM CORPORATION 


Twenty Bear Guarantee 


FOR CAST IRON H B 


Led il 


20-YEAR GUARANTEE: Burnham Ccrp., 
Irvington, N. Y., has announced that 
a 20-year guarentee like this one 
will be issued with the cored cast 
iron sections of a number of the com- 
pany’s cast iron hot water heating 
boilers manufactured after January 1. 
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it’s the Ottawa BACKHOE 
| now mounts on the 
NEw! CHEVROLET TRUCK! 


= ™—, 
oo 


b> 








WITH NEW IMPORTANT FEATURES! 


@ Digs 12'2 feet deep @ Has 190° continuous swing @ Turret-type seat pivots 
with boom @ Reverse-mounted cylinders place rods up safely from rocks and 
dirt @ Rod-fed cylinders do away with exposed hydraulic lines @ “Bite” has 
7,000 Ib. force at bucket edge @ Two levers (dual “One-Trols”) control all 
backhoe actions @ Ejector bucket automatically forces all wet sticky material 
from bucket @ Hydraulic laydown shifts backhoe up and over rear axle for 
perfect roadability @ Quick on-and-off frees truck for other work in minutes! 
WORK MANY JOBS — IN DIFFERENT AREAS — THE SAME DAY! 
The Ottawa Truck-Mounted Backhoe is designed to meet the need of public 
utilities, plumbers and contractors for a COMPLETELY MOBILE DIGGER! 
It’s an UNBEATABLE COMBINATION for 
MUSCLE! The powerful hydraulic system of the Ottawa “Big Muscle” Backhoe 
provides EXTRA POWER for fast, smooth, economical operation! 
MOBILITY! Use it anywhere, anytime . . . one job or several jobs at different 
locations during one day! The Ottawa WORKING UNIT is also the MOBILE 
UNIT ready to move anywhere with great roadability, ready for operation 
seconds after arrival at a new jobsite! 
VERSATILITY! Dig trenches and ditches faster . . . load dirt direct from trench 
to truck . . . dig square graves that need no hand finishing . . . dig and 
maintain irrigation channels . . . clean roadside drainage ditches . . . dig 
building footings and septic tanks . . . use as a boom to lay lightweight pipe 
... the Ottawa Backhoe is COMPLETELY MOBILE to your needs! 


BUY the Ottawa BACKHOE and the Chevrolet TRUCK! GET the BEST BENEFITS of each .. . PLUS 
the NEW, DYNAMIC ADVANTAGES of the COMBINATION TRUCK-BACKHOE! 


AVAILABLE ONLY AT YOUR CHEVROLET TRUCK DEALERS! 





OTTAWA STEEL DIVISION 
Young Spring & Wire Corp. 
Ottawa, Kansas 


Domestic ENGINEERING, APRIL 1958 





News . . . continued from page 56 


FINAL WINNER of the Kyova Fiber Pipe Co.’s “Learn the Kyova Name” contest 
is Robert Cayce (left) of the Cayce Mill Supply Co., Hopkinsville, Ky. Kyova’s 
Les Ballone (right) and John Ford are shown awarding Cayce his $1,000 


check. Entrants in the 


Ironton, O., company’s contest 


were required to 


write an original five-word sentence based on the letters K-Y-O-V-A. 


Surge in Big-Job Air Conditioning 
Continues. New Records Set in '57 


WasHINGcToN, D. C.—The dollar 
volume of central air conditioning 
systems installed in multi-room 
buildings (offices etc.) and in com- 
mercial and industrial applications 
amounted to $599 million in 1957, 
an increase of 15 percent over ’56. 


a Speaking for member manufac- 
turers of the Air Conditioning and 
Refrigeration Institute, which pro- 
duce over 95 percent of such ‘big 
system’ air conditioning equipment, 
George Jones, Jr., managing direc- 
tor of ARI, said that half of last 


was installed in 
multi-room buildings, with the 
other half equally divided between 
commercial and industrial. 

Jones added, “the ARI is particu- 
larly optimistic over the potential 
in the industrial field, which we 
estimate has five times the potential 
of multi-room buildings and com- 
mercial establishments.” 

ARI estimates that only 5 per- 
cent of factories and other indus- 
trial establishments are air condi- 
tioned, creating a big market. 


year’s volume 


a Installed value of systems put in- 
to operation each year since 1950 is 
estimated by the ARI as: 

$241,770,000 

278,200,000 

252,920,000 

295,040,000 

378,810,000 

. 434,120,000 

528,180,000 

pride etn 598,900,000 


AN APPRECIATION GIFT is presented 
to Kenneth Bulkeley (right), retiring 
president of the Plumbing Brass Insti- 
tute. Making the presentation of a 
dispatch case is John Clemens, newly 
elected president of the Institute. 


Crane Offers Promotion 
Aids for P-H-C Month 


Cuicaco—The Crane Co. is offer- 
ing its dealers a promotional pack- 
age to stimulate remodeling sales 
during Plumbing-Heating-Cooling 
Month in May 
of the year. 


as well as the rest 


#A special feature of the package, 
according to J. D. Jentz, manage: 
of advertising and sales promotion 
is a display for use in bank lobbies, 
supermarkets and other outlets, as 
well as in the contractor-dealer’s 
own store. A P-H-C Month sign is 
detachable, making the 
usable all year long. 


display 


a Other promotional pieces in the 
package are newspaper ad mats, an 
18 by 48-inch window streamer, a 
sign announcing free inspection of 
home plumbing and heating facili- 
ties during May and a consumer- 
directed checklist, “How Modern Is 
Your Home?” 


Seeks More Efficiency 
From Industrial Boilers 


CHicaco— 
‘“‘Less than 50 
percent of the 
industrial boil- 
ers now in use 
are performing 
at good operat- 
ing efficiency.” 
This estimate of 
industrial boiler H. F. Holtz 
performance was given to editors 
attending a recent press conference 
by Harold Holtz, general sales man- 
ager of Cleaver-Brooks Co., Mil- 
waukee. The firm is a major manu- 
facturer of boilers. 


a“Most plant managers do not 
know that high stack temperatures 
mean wasted heat,” Holtz said. “For 
every 100 degrees over 500 degrees, 
an additional 3 percent of heat is 
lost. By helping the operator better 
understand his boiler, we intend to 
help lower plant operating costs 
and increase efficiency. 

“We realize,” Holtz went on, 

(Please turn to page 60) 
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COMBINATION ADJUSTABLE “TY” FITTINGS AND CARRIERS 


L-1574-S 


L-1564-S L-1564-SD 


L-1614-SD 


me 
| 
| 
| 
| 
| 
| 
| 


L-1584-SP | L-1584-SPD 
| L-1574-TS 


KEEP THE FIXTURES OFF THE FLOOR! 


Blake engineered design “TY” fittings and carriers sup- 
Blake Carriers for Wall Type port wall type closets independent of the wall, providing 
Fixtures Include: sanitary and easily maintained rest rooms. A compact, 
efficient assembly of component parts requiring a min- 
v CLOSETS imum of space, Blake “TY” fittings conserve valuable 
v LAVATORIES building area and insure proper waste line pitch. 
v URINALS e Horizontal or vertical installations « Single or double 
Vv SINKS applications « Screw pipe or soil pipe « Syphon-jet or 
¥ HOSPITAL LAVATORIES blow-out closets « Single installations or for batteries 
v HOSPITAL SINKS For complete information on all Blake combination 
prea V STERILIZERS ~ adjustable “TY” fittings and carriers, mail coupon. 


URINAL iz 
CARRIER | HOFFMAN SPECIALTY MFG. CORP., 1700 W. 10th St. 
Dept. DE-48, Indianapolis 7, Indiana 


Please send me catalog No. 22 on Combination “TY” Fittings and Carriers. 


Blake Division 7 is 


HOFFMAN SPECIALTY MFG. CORP. — _ 


1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA _ 
City 
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News. . . continued from page 58 








THE WINNERS: Henry Ritz (left), president of the R & R Plumbing Supply 
Corp., Worcester, Mass., presents the top winners in the firm’s sales contest 


with tickets to Bermuda. 


Winners are Massachusetts 
LaMarche, Cedric Cloutman and Dante Arcangeli. 


contractors Roland 
(See story on page 181.) 


Hydronics Push Gains Momentum as 
More Cities Form Local Councils 


New York Citry—The missionary 
job on hydronics is gaining mo- 
mentum. Two more major cities 
are in the process of organizing 
local Better Heating-Cooling Coun- 
cils, following Cleveland’s success- 
ful lead in establishing a local 
organization for the promotion of 
hydronic heating and cooling. 


= (How Cleveland got its BHC go- 
ing was described in the January 
issue of DE, page 96.) 

At Milwaukee, some 50 potential 


members heard Edward Ford (Bell 
& Gossett), chairman of the nation- 
al BHC’s community organization 
task and BHC executive 
director, Franklin Greene, explain 
the functions and benefits of a 
vigorous local council. The unique 
appeal of such a council, the speak- 
said, is that “money raised 
locally will be spent locally. It will 
be administered by a board of di- 
rectors elected by local contractors, 
wholesalers and others.” 

The Milwaukee audience named 


force, 


ers 


Seeks More Efficiency 
From Industrial Boilers 


(Continued from page 58) 
“that most plant owners or man- 
agers have not been given the data 
that will help them determine if a 
boiler is operating at peak perform- 
ance. Therefore, we are launching 
an educational that will 
their boiler 


program 


help operators rate 


performance.” 
a This education program has al- 
ready begun. Visitors to the com- 
pany’s exhibit at the 1958 American 
Institute of Laundering show here 
were asked to rate their individual 
boiler efficiency by answering an 
11-question checklist. Accompany- 
ing each question on the list was an 
explanation of the points raised. 
Readers desiring a copy of the 
checklist can write to: Harold 
Holtz, Cleaver-Brooks Co., 326 E. 
Keefe Ave., Milwaukee 12. 


an 1l-man committee 


composed of three men from each 


organizing 


of the above-named segments of 
the industry, plus one from the 
local United Assn. Temporary 
chairman is Walter Oleson, execu- 
tive vice president of the Heating, 
Piping and Air Conditioning Con- 
tractors Assn. of Milwaukee. 

In Philadelphia, the practical 
value of a local BHC was outlined 


(Please turn to page 175) 


Zoeller's Marketing Plans for ‘58 Are Unveiled at Meeting in Louisville 


te 


NEW PRODUCTS and sales and advertising plans were 
discussed by representatives of the Zoeller Co. at a recent 
meeting held at the firm’s Louisville, Ky., plant. In the 
back row (left to right) are Edward Zoeller, vice presi- 
dent of the company, Morris Hart, John Latimer, Van 


60 


Kipka, William Currie and William Fites. 
right in the front row are Henry Schwabe, Aline Railey, 


From left to 


J. R. Williams, Norman Wilson, Edward Kunde and 
Robert Zoeller, sales manager. A dinner meeting with 
guest speakers followed the day-long sales meeting. 
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F=Yelem ie) your profits If you’re looking for big, new profit opportunities without 


installation = service Lge separ ep gesiery ADD-ON 
7 waterless cooling is made to order for you. 
To (ol fo your prestige — With the complete Janitrol ADD-ON Cooling line, you 
with can adapt most any forced air furnace for really efficient central 
cooling . . . cash in on the booming market for summer comfort. 
ADD-ON COOLING components are system-engineered 
tal ‘er for easy installation with quiet, powerful performance that 
AMT ROL makes one job sell another. Evaporator coil fits in supply 
outlet duct in either upflow or downflow systems. The 
beautiful Janitrol PRIDE O’ YARD Compressor-condenser 
unit—styled by a leading designer—is specially engineered 
lit d and built for cooling with outside temperatures to 125° F. And 
quality engineered an ul waterless operation eliminates plumbing, sewage and water 
to help you sell and grow! supply problems—lets you install cooling for less, and 
appeal to more prospects. 
Janitrol evaporator coil and PRIDE O’ YARD units are 


available in sizes to handle the heat gain on most any 
residential cooling job. Get the good word on Janitrol waterless 
ADD-ON Cooling from your Janitrol representative, or mail 


the coupon to us right away. Sell and grow with Janitrol! 











Exclusive JANITROL 
PRIDE O’ YARD Compres- 
sor-condenser Unit 











adds distinctive beauty to any yard 
completely outmodes all other units of 
its type. Exclusive louvered design al- 
lows air circulation from all sides while 
shading condenser from sun at all times 
. .. boosts cooling efficiency and results 
in lower current drain. Air exhausts out 
Exclusive JANITRCL Evaporator top, instead of sides . . . no damage to 
Coil design allows installation in either hori- nearby growing things from exhaust 
zontal or vertical position. Features fast drain-off air. Rugged, weatherproof construction 
Sat ca : with every necessary safeguard for 
of condensate to minimize re-evaporation into children and pets. Compressor-motor is 
circulating air during compressor “‘off” cycle. No hermetically sealed for years of trouble- 
floor space needed, no noise or vibration because free performance— warranted in writing 
there are no moving parts inside the house! for five years! 


i Add- i |  SRA-7....22,000 btu A-403 45,000 btu 
install Janitrol Add-on cooling in homes with or CAPACITIES SRA.9 35,000 btu SRA-11 58500 btu 
A-401 45,000 btu A-603* 76,000 btu 


with big savings by using existing ducts! *Not illustrated—for larger residential 


and light commercial applications. 


without a basement... provide full central cooling 
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To adapt a low-boy When warm air ducts In adapting a high Here, the cooling If space permits, the 
furnace for summer are placed in crawl boy furnace (up coil adapts a hori cooling coil can be 
cooling, the cooling space, the cooling flow) for summer zontal furnace in the used with a high-boy 
coil section is in coil supplies efficient cooling, the cooling garage for summer furnace, as shown 
stalled in supply air cooling coil section can be cooling here 

mounted in the sup 

ply air duct as shown 


In this installation, a © For a Janitrol down An auxiliary blower 
horizontal. furnace ! flow furnace, used is available for | 

and the cooling coil with perimeter heat ' stallation where ex 
in the attic are the ing, simply raise the isting blower capac 
key to summer cool furnace and install ity is inadequate 
ing the cooling coil be Here is a cooling co 
neath it plus auxiliary blower 
in attic 
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JANITROL HEATING AND AIR CONDITIONING DIVISION 
Surface Combustion Corporation, Columbus 16, Ohio 


In Canada: Moffats Ltd., Toronto 15 Ae tf d Grow th 
Please show me how | can sell and grow with new Janitrol ADD-ON COOLING and other e an Wit fare fe Fe ede 


quality-built Janitrol products for home comfort 


NAME 





— Ask your Janitrol representative for all the facts, or RUSH 


COMPANY idal-Morele ele) ame comel-m color hva 








ADDRESS 
CITY STATE 


From JANITROL—a complete line of gas and oil furnaces, 
Vial) @al-t-hd-1e-mmeelahd-ie-llelamelligal-le-m-ligeelel (emi laalaal-i@eele) ial 
Fill in and MAIL TODAY. No obligation rolelalelidiolal-le-mmeelsaleliar-hilolamal-r-lelal-seelel ial -moelalelidelal-iem 
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Lau Electro-Wheel=more air with less power 


Compact, Exclusive Lau Electro-Wheel moves more air a 


against higher statics at minimum sound level 





We reversed the rotor and stator so we 
could center the motor inside the wheel 
on a stationary shaft. Result? More 
c.f.m. per watt input because the split 
capacitor motor delivers torque directly 
to the wheel. See how the venturi open- 
ings are virtually unobstructed for easy 
air flow. And flow it does because patented 
Electro-Wheel Blowers use LaAvu’s exclu- 
sive Preslok® wheels which increase 
maximum operating speeds 50°, over con- 
ventional models. 

COMPACT DESIGN—Nothing extends beyond 


the scroll sides. Pre-punched scrolls let you 
choose any of four angles of discharge. 


The BIG 


SERVICE is practically nil compared to belt- 
driven blowers. No starting switch! No belt, 
pulleys, bearing and shaft journals. Just one 
moving part! 

QUIET! Shaft is rubber mounted. Motor and 
wheel assembly is factory-balanced as a unit 
under its own power—just like it operates 


Available in 9 and 10 inch diameter wheels 


in full-width and 34 sizes with 4, 14, and 
14 h.p. motors. 


Now’s the time to check into Lau Electro- 
Wheels and other blower assemblies. Lat 
BLOWER COMPANY, 2027 Home Avenue, 
Dayton 7, Ohio. Other plants at Irwin 
dale, California and Kitchener, Ontario. 


Wheel in air moving 





American b 


New Ford 139-hp Six. 
Now with up to 10% 
greater fuel economy. 


New Ford 292-cu. in. 
V-8 with 186 hp. Bigger 
cubic inch displacement 
for greater pep and power. 


usiness buys more 


Whatever your business . . . there’s a 
Ford truck for your special needs 


Official registrations for. 1957 show that American 
business buys more Ford trucks than any other make. 
There are many reasons for this popularity. 

To begin with, Ford offers a complete line of over 
360 truck models, ranging from pickups to mighty 
Extra Heavy Duty tandems. And there are Ford 
Dealers almost everywhere, ready to help you select 
the truck best suited for your individual job. They’re 
ready with modern service facilities, trained mechanics 
and low-priced Ford parts to keep your trucks on the 
job, earning for you. ; 

Ford trucks are your best buy, too! Ford’s initial 
costs are low and resale value is traditionally high. 
Only Ford offers the economy of Short Stroke power 
in all engines, Six or V-8. And rugged chassis design 
means these new ’48s are built to last. All this plus 
the proven fact that Ford trucks last longer adds up 
to America’s No. 1 truck value. 

See your local Ford Dealer right away for the 
latest in ’58 trucks or the best in A-1 used trucks. 


DomMeEstTIc ENGINEERING, APRIL 





- FORD TRUCKS than any other make ! 


Ford’s F-250 Styleside pickup is well F-600 with van body is standout per- P-350 Parcel Delivery chassis with 
suited for fast, economical bulky-load former for straight truck service. No 104- and 122-in. 
delivery. Over 70-cu. ft. capacity; other 
7400-lb GVW. Choice of V-8 or Six. 


wheelbases for 7- to 
two-tonner is so well built for 11'!4-ft. bodies with maximum load- 
proven longer life. space in stop-and-go servi 


vy vice. 


FORD TRUCKS COST LESS © “2:222%. 


. LAST LONGER, fOO! 
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Baseboard Heating Element 

A “box-fin” heating element for 
use in baseboard convector radia- 
tion units has been introduced by 
Spi-Rol-Fin. The element is 
formed by expanding standard tube 
to press fit with the accordion- 
pleated finning. Lengths are there- 
fore easier to cut and solder. The 
box-fin also gives increased con- 
vection surface, the manufacturer 
reports. It can be supplied with 
precut cover lengths from 2 to 20 
ft in 1-ft increments for wall-to- 
wall installation. Covers are avail- 
able in white, chrome or copper 
tone. Synthetic rubber cradle 
hangers eliminate metal-to-metal 


contact and allow movement for 
expansion and contraction. Cartons 
are individually pre-ruled, making 
the fitting and cutting of lengths 
easier. 

Manufacturer: Spi-Rol-Fin 
Corp., 133 Greenwood Ave., Pe- 
quannock, N.J. 


Shallow Well Water System 

A packaged shallow well water 
system has been introduced by 
Lancaster. The competitively 
priced pump is the piston type, and 
the system is available with auto- 
matic pressure switch, built-in 


tank, %-hp motor and air volume 
control. The unit is capable of 
pumping 375 gph with 30 to 50 lbs 


operating pressure. Other features 
include a stainless steel plunger 
rod, brass cylinder, brass relief 
valve and crankcase oil dip stick. 

Manufacturer: Lancaster Pump 
and Manufacturing Co., P.O. Box 
778, Lancaster, Pa. 


Centrifugal Pump 
Dunham-Bush has introduced a 
centrifugal pump for horizontal or 
vertical installations. The pump is 
the “volute” type and can be used 
as a circulator in hot water heating 
systems, chilled water air condi- 
tioning systems or cooling towers. 
Supply system applications include 
boiler feed, processing, drainage, 


washer service and booster service. 
It can also be used as a circulator 
in evaporative condensers. A total 


of 13 sizes are available, ranging 
from 14 to 2 hp. Capacities range to 
150 gpm. Mechanical construction 
of the motor includes ball bearing 
drip-proof frame with conduit box 
for easy connection. There is a 
screwdriver holding slot in the 
shaft end opposite the centrifugal 
pump. 

Manufacturer: Dunham-Bush, 
Inc., 179 South St., West Hartford 
10, Conn. 


Nylon Insert Fittings 

A line of nylon insert fittings for 
use with flexible polyethylene pipe 
has been announced by Industrial 


Plastic Fittings. Burst tests con- 
ducted for the manufacturer by a 
testing laboratory indicate the fit- 
ings do not burst at a pressure of 
1600 psi. The fittings are corrosion 
resistant and are designed to with- 
stand temperatures exceeding 250F. 

Manufacturer: Industrial Plastic 
Fittings Co., 3891 W. 150th St., 
Cleveland 11. 


Repair Parts Wall Display 

A wall display exhibiting pack- 
aged repair parts has been intro- 
duced by Speakman. The hanger 
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contains washers, seats and pack- 
ings for 15 of the major valves in- 
corporated into the company’s 


GENUINE 
REPAIR. PARTS 
SPEAKMAN 


Showers & Plumbing Fixture Fittings 
company RANSOM Of AwreRe 


showers and fixtures. The hanger 
is printed in three colors and mea- 
sures 18 in. wide by 24 in. high. 
Manufacturer: Speakman Co., P 
O. Box 191, Wilmington 99, Del. 


Gas-Fired Unit Heaters 

A series of gas-fired blower-type 
unit heaters designed for suspend- 
ed installation in the room to be 


heated or in adjacent rooms has 
been announced by Modine. The 
units may be installed with or 
without ductwork. Seven sizes are 
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available, ranging from 50,000 to 
310,000 Btu/hr. All models are fac- 
tory assembled and are finished in 
gray-green baked enamel. Burners 
are constructed of die-formed 
stainless steel. The aluminized- 
steel heat exchanger has individu- 
ally fired tubes. Flame from burn- 
er ports is fired directly into each 
tube, and extends continuously 





from front to This 
efficient radiant heat 
and uniform heat distribution 
Combustion air is admitted through 
hooded inlets located beneath the 
tubes. 

Manufacturer: Modine Manufac- 
turing Co., 1534 Dekoven Ave., Ra- 
cine, Wis 

(Please turn to page 68) 


real insures 


absorption 


All Major Components in the New Bell & Gossett 
Packaged Liquid Cooler Line Are Made by B&G 


Bell & Gossett has introduced a 
series of packaged liquid coolers in 
which all major components are 
made by B&G. The units are de- 
signed for both refrigeration and 
air conditioning. Sizes range from 
742 to 150 tons capacity. Compo- 
nents made by B&G include the 
refrigeration compressor, compres- 
sor motor, chiller, chiller insula- 
tion, condenser, heat exchanger, 


control boxes, control panels, 
chiller pump, chiller pump motor, 
condenser pump, condenser pump 
motor, water relief valve and frame 
and jacket 
and 
nents are among the features an- 
nounced for the new line. 
Manufacturer: Bell & Gossett 
Co., 8200 N. Austin Ave., Morton 


Grove, II. 


Low center of gravity 


easy accessibility of compo- 





New Products 





(Continued from page 67) 
Blower Assembly 


A blower assembly for use with 
commercial air conditioning and 
warm air heating systems has been 


[TaN 


developed by Lau. Primary fea- 
ture of the unit is an 18-in. diame- 


ter blower wheel. Other models in 
the line have 9, 10, 12 and 15-in. 
diameter wheels. Each blade is 
mechanically attached to the cen- 
ter disc by four individual steel 
fingers individually pressed within 
the blade. An extra 34-in. is added 
to the end ring for additional rigid- 
ity and to bear the stress of higher 
speeds. The wheel is mounted 
within the blower shell using a tri- 
pod-type bearing. Tests conducted 
by the manufacturer indicate the 
assembly will operate in excess of 
1000 rpm at 242-in. static pressure 
Air delivery is rated at 3200 to 
800 cfm. Punched holes on the 
scroll side provide multiple mount- 
ing possibilities. 

Manufacturer: Lau Blower Co., 
2027 Home Ave., Dayton 7, O 


Two Lines of 5-Inch Closet Carriers Are Designed 
to Accommodate 18 to 36 Closets on One Line 


Two new lines of 5-in. closet car- 
riers and fittings have been intro- 
duced by the Blake Division of 
Hoffman Specialty. All models are 
designed to accommodate as many 
as 18 water closets on one line or 
a total of 36 if installed back to 
back. A full %-in. pitch per ft on 
the horizontal waste line is possible 
when closets are set on 36-in. cen- 
ters. If a %4-in. pitch is desired 
and closets are on 36-in. centers, as 
many as nine closets (or 18, back 
to back) can be obtained. Practi- 
cally an unlimited number of vari- 
ations are possible in the two basic 
lines, the L-1563-64 and the L- 
1565. The L-1563-64 adjustable 
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combination units are furnished 
complete with closet fitting and 
face plate to minimize the amount 
of utility space used. The L-1565 
horizontal closet fitting is adapt- 
able to a choice of other Blake car- 
riers for wide utility space where 
it is desirable to locate fittings in 
the center of utility space and car- 
rier directly behind the wall, thus 
providing access for a walkway. 
Units are available for blowout or 
siphon jet closets, single and dou- 
ble iron pipe or soil pipe. 

Manufacturer: Blake Division, 
Hoffman Specialty Manufacturing 
Corp., 1700 W. 10th St., Indianapo- 
lis 7. 


T & P Relief Valve 

A relief valve for use on domes- 
tic water heaters and hot wate: 
storage tanks, featuring automatic 
reseating on both temperature and 
pressure relief, has been intro- 
duced by H. A. Thrush. It features 
a high temperature seat and dia- 


phragm to insure long-time serv- 
ice and is equipped with a testing 
lever. The temperature actuating 
element is located at the lower end 
of a 6-in. stem. This places the ele- 
ment in the top of the tank where 
water is hottest. All parts of the 
valve that come in contact with wa- 
ter are made of brass or bronze. 
Maximum AGA input rating is 
550,000 Btu/hr. ASME ratings vary 
from 450,000 Btu/hr at 75 lbs to 
700,000 Btu/hr at 125 lbs. Two 
body types are available. No. 170M 
has a %4-in. male inlet and 34-in. 
female outlet. No. 170F has a 34-in. 
female inlet and 34-in. female out- 
let. 

Manufacturer: H. A. Thrush and 
Co., W. 8th St. at N. Jefferson St., 
Peru, Ind. 


Cast Iron Bathtub 

A 4% ft enameled cast iron bath- 
tub has been announced by Kohler. 
The tub is designed primarily for 





installation in the second bath of 
older homes, where space is at a 
premium, such as converted pan- 
tries, etc. The unit measures 29 in. 
wide and 14 in. high. 
Manufacturer: Kohler Co., Koh- 
ler, Wis. . 
(Please turn to page 74) 
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Armaflex is made in %”, %”, and 34” nominal wall thicknesses. It can be used at temperatures from 200° I 


it costs no more to do a neater, faster 
insulation job with Armstrong Armaflex 


lensation, you 
can do an efficient, economical job with Armstrong Armaflex. Armaflex is a 
new flexible foamed plastic pipe covering, designed for easy application 
Six-foot-long sections can be slipped over pipe or tubing before connections 
are made. Where piping is already connected Arm iflex is slit and snapped 
in place. 


On lines where you need insulation to save heat or stop cond 


Big savings result from the ease with which fittings can be insulated with 

Armaflex. Fitting covers can be made up from miter-cut pieces cemented 

together with Armstrong 520 Adhesive. This takes only about half the time 
Look for Ands required to insulate fittings with wrap-on materials or cements. Being 
Armaflex on dis- vaporproof, Armaflex also saves the extra step of apply Ing a vapor barrier on 
plays or window cold lines and fittings. On most jobs, total installed costs of Armaflex run no 
or door decals. : . ; ; . 
He identifies the higher than for conventional installations. Frequently, costs are lower 
wholesaler who Free booklet on Armaflex, including recommended thicknesses for various 
sells Armaflex. service conditions, is available on request. Write today to Armstrong Cork 

Company, 2204 Todd Avenue, Lancaster, Pennsylvania 


Armstrong INSULATIONS 


be 
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GOULDS PRIME-FLOW 
Deep Well System 


GOULDS 


TROUBLE-SAVING 


FEATURE \ 


KEEPS PROFITS 
IN YOUR POCKET 


NO CALLS TO NO SEAL NO WATER-LOGGED 
REPRIME FAILURES TANKS 
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Most shallow well jet pumps are ‘‘termed” self-priming. If self- 
priming is so important for shallow-well pumps, then how about 
deep well pumps? It’s more important! Combination of Goulds 
patented double air separation chamber with Goulds patented self- 
priming centrifugal pump makes the following possible 


1. Eliminates service calls to reprime 
2. Prevents seal from running dry 
3. Means air handling ability; no water-logged tanks 


This means you make a permanent profit. Your earnings are not 
eaten away by costly service calls. Sell Goulds Prime-Flow deep 
well pumps . . . for permanent profits . . . satisfied customers! 


GOULDS PUMPS INC., DEPT. DE-458, SENECA FALLS, N. Y. 


Sell the pumps 
that help sell you..... 


GOULDS 
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Crane Dealers com 
vear with 20-year 


THIS AD APPEARED 
IN FEBRUARY, 1956, 
TRADE PUBLICATIONS 
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plete 2nd successtul 
boiler guarantee! 


Since February, 1956, Crane 
Dex ilers have had this big 


selling edge—made even 
i YW bigger by consistent 


- Vi /’ advertising in leading 
pth consumer magazines... 
| no wonder Sunnyday 


is known as ‘the easiest 
selling boiler in the field!” 


Now —5 Crane Sunnyday guaranteed boilers. In addi- 
tion to the 3 announced two years ago, Crane’s guarantee 
also covers the Sunnyday 2WG and Sunnyday 26, providing 
a guaranteed boiler for every type of residence . . . 39,000 
to 270,000 Btu /hr. output. 


CRANE CO. 8365.m 


= QUALITY 
HEATING 
AND COOLING 
73 
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gear that actuates the rack are the 
only moving parts. These features 
assure precise temperature, uni- 
form flow and a drip-proof seal. 

Manufacturer: Barnes Manufac- 
turing Co., Mansfield, O. 


New Products 





(Continued from page 68) 

Pilot Shutoff-Safety Control 

An electronic pilot shutoff and 
safety pilot control is now available 
as optional equipment on Raypak’s 
400,000 and 600,000 Btu/hr input 
gas-fired boilers. The shutoff and 
control also includes electric pilot 
ignition. With this equipment in- 
stalled, the main electric gas valve 


Single-Handle Kitchen Faucet 
A single-handle kitchen faucet 
packaged in a_ point-of-purchase 


Year-Round A-C Unit 

Development of a new method of 
year-round air conditioning for 
homes or small commercial build- 
ings has been announced by Car- 
rier. The company has also intro- 
duced a new line of heating units 
for use with natural, mixed or LP 
gases. 

The year-round air conditioning 
method (illustrated) pairs a furnace 
and a horizontal-type cooling unit. 
In basement applications, the cool- 
ing unit is connected to the heating 
unit through a window or other 
opening in the foundation wall. A 
short duct to the plenum brings 
cool air into the duct system. Con- 


display that also serves as a ship- 
ping container has been announced 
by Barnes. The faucet, available 
with or without spray attachment, 
is equipped with an 8-in. triple- 
plated swing spout and aerator 
nozzle. It is adaptable to both 6 
and 8-in. sink mountings. The 
faucet is constructed of bronze, 
brass, copper, stainless steel and 
chrome nickel parts. Cross flow has 
been eliminated by a tight seal ob- 
tained in the “off” position. A 
bronze blending rack that glides on 
a stationary stainless steel plate 
and an extruded bronze control 


shuts off automatically within “to 
sec. in case of pilot failure. 

Manufacturer: Raypak Co., 2416 
Chico Ave., El Monte, Calif. 


foe} 
; 

; 

4 


ET eer 
ditioned air is circulated through 
the house by the heating-unit 
blower. For slab-type homes, the 
plenum is at the base of a down- 
flow heating unit and is similarly 
linked to the cooling unit. 

The company’s new heating unit 
is available in models ranging from 
75,000 to 185,000 Btu. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N. Y. 


Snow-Melting Medium 

An ethylene glycol heat-transfer 
medium specifically designed for 
use in snow-melting systems has 
been announced by Dow. The prod- 
uct contains a phosphate-type cor- 
rosion inhibitor formulated for use 
in the temperature range at which 


i 
fips 
# . We 


Marman Introduces New Joint for Connecting 
Pipe or Tubing Made of Dissimilar Metals 


A joint for connecting pipe or 
tubing made of dissimilar metals 
that may be subjected to extreme 
temperatures and pressures has 
been introduced by Marman. (Ar- 
row points to joint in illustration.) 
The joint retains its seal from -300F 
to 1800F and is designed to func- 
tion under adverse conditions in the 
chemical and oil industries. Rated 
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capacity exceeds the burst pres- 
sure of the pipe used. The unit can 
be installed where working quar- 
ters are tight, since it requires only 
two bolts for assembly. An all- 
metal joint, the unit provides metal 
gasket compression. 

Manufacturer: Marman Division, 
Aeroquip Corp., 11214 Exposition 
Blvd., Los Angeles 64. 


snow-melting systems operate. The 
product circulates in the system at 
approximately 140 to 160F. It may 
be heated with steam in a shell- 
and-tube exchanger or directly in 
a boiler. 

Manufacturer: The Dow Chem- 
ical Co., Midland, Mich. 


(Please turn to page 78) 
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wholesalers 


for 


4,5 : A, 
Le 
The plumbing contractor who buys from 
a NIBCO wholesaler has the extra ad- 
vantage of one-stop buying. From small 
elbow (22 different types) to huge 12” 
tee, NIBCO’s complete line of fittings for 
copper plumbing fills any bill of goods. 
There’s no need to make out several 
orders...it’s a waste of valuable time 
and money. Depend on the long line, 
proven quality and convenient packag- 
ing of your NIBCO wholesaler. Next 
time, try his supermarketing facilities... 
we think you'll like the idea. 


NIBCO INC. — Dept. H5504, Elkhart, Ind. 


Ask your NIBCO wholesaler for Catalog “I’’— or write for free copy 
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NEW 
WESTINGHOUSE 
JET-PUMP MOTOR 


wn 


’ 
i 








New Westinghouse motor features make 


your jet pumps more efficient, more saleable 


Here’s a jet-pump motor that combines all 


of the motor features you’ve been asking 
for—and it’s ENGINEERED BY WEST- 
INGHOUSE. 


i. 


HIGH SERVICE FACTOR —this new 
motor will operate continuously at the 
indicated high seryice factor loading and 
will maintain the same high speed within 
a safe temperature rise. 


. LIGHT WEIGHT — think of the savings 


in stocking space, shipping costs and 
assembly time! 


3. SOLID, STEEL SHELL—no ventila- 


tion openings in the motor frame means 
complete protection of internal parts 


. STRAIGHT-THROUGH VENTILA- 


TION —air goes in the guarded vents at 
the bottom, out guarded openings at the 
top—gives you a cooler running motor, 
a long-life motor. 


. SPADE-CONNECTOR TERMINALS 


—standard on dual-voltage motors. An 





extra-large conduit box and threaded con- 
duit hole are standard on all motors to 
permit fast, easy assembly. 


. MACHINED FITS — perfect seating be- 
tween frame and bracket guaranteed 
perfect concentricity assured. 


- PUMP-MATCHED STYLING- 
streamlined, functional lines blend easily 
and naturally with your own equipment. 


. LOCKED BEARING CONSTRUC- 
TION—new simplified design makes the 
motor easy to disassemble. 


STANDARD MOUNTING DIMEN- 
SIONS — all principal mounting dimen- 
sions are strictly in accordance with 
recommended NEMA standards. 


We could go on and on—MYLAR* insula- 
tion, full-data nameplate, Thermoguard* 
protection—but we’d rather you see it for 
yourself. It’s easy. Just contact your nearby 
Westinghouse Sales Office, or write Westing 
house Electric Corporation, Industrial Motor 
Department, Lima, Ohio. 


you can BE SURE...iF iTS 


Westinghouse 


*Reg. Trade-Mark of Du Pont Co J-03044 
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New Products 





(Continued from page 74) 

Electronic Air Cleaners 

A line of electronic air cleaners 
at a 30 percent reduction in price 
and a one-third decrease in size has 
been announced by Minneapolis- 
Honeywell. The company has also 
begun the manufacture of activated 
cnarcoal filters for installation in 
air conditioning fan systems. The 
firm’s announcement said a com- 
bination of the new electronic air 
cleaner and charcoal filters will 
provide “the highest level of air 
purity and cleanliness possible.” 

The new system is expected to 


A New Line of Industrial Tractors, Loaders and 
Fork Lifts Is Unveiled by Massey-Ferguson 


A series of industrial tractors, 
tractor-loader combinations and a 
fork lift have been added to its line 
of “Work Bull” equipment by Mas- 
sey-Ferguson. Auxiliary attach- 
ments “power matched” to each of 
the basic units also are available. 

An industrial utility tractor (the 
“Work Bull” 202) and the com- 
pany’s “Davis” loader and backhoe 
have -been designed to go together 
as an integrated unit (see illustra- 
tion). The loader’s pump drive and 
mounting are built into the tractor. 
The backhoe (at rear) can be at- 
tached in less than five minutes. 

The “Work Bull” 1001 tractor- 
loader is convertible into eight dif- 
ferent machines. It can be used as 
a backhoe, fork lift, angle dozer, 
pickup: street sweeper, crane, ro- 
tary broom or loader with scarifier 
attachment. It features a no-shift, 


—— 
\N 
\ 


instant-reversing 43-deg. bucket 
roll back at ground level. 

The company’s “Work Bull” 303 
tractor fills requirements in the 
medium range equipment class. 
This unit accommodates the “500” 
loader, which has a variety of at- 
tachments, all of which are inter- 
changeable with the attachments 
on “Work Bull” 1001. 

The fork lift is designed for 
stockpiling and cleanup work. It 
can operate under a clearance of 
98 in. while maintaining 10 ft of 
lift height. The attachments include 
a trencher, pickup sweeper, scar- 
ifier-scraper, post hole digger, mul- 
ti-purpose rear blade, soil scoop, 
tipping trailer, pipe layer and wa- 
gon chassis. 

Manufacturer: Massey-Ferguson 
Industrial Division, 1009 S. West 
Street, Wichita 13, Kans. 


For the most complete coverage of new products 
in the p-h industry, read every issue of DE... 
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find wide application in buildings 
where clean and odorless air is de- 
sirable. The air cleaner is available 
in four models. Its primary feature 
is a cell that employs a new voltage 
gradient in the plate section. A 
10,000 cfm electronic air cleaner 
with the new line requires only 20 
sq ft of space, compared with 30 sq 
ft needed with previous lines. The 
new cell unit will handle 60 percent 
more air at an increased maximum 
efficiency of 97 percent, the manu- 
facturer reports. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2753 Fourth 
Ave., S., Minneapolis 8. 


Plastic Tubing 

Carlon has developed a flexible 
plastic tubing for use in domestic 
water systems, instrument and con- 
trol lines, coolant and fuel lines 
and air conditioning and refrigera- 
tion units. The tubing is extruded 
from high-impact styrene copoly- 
mers (Kralastic) and polyvinyl 
chloride (PVC). Working pressure 
of %-in. PVC tubing is rated at 565 
psi at 73.4F. The tubing is avail- 
able in standard sizes of “46 to 1 in. 
in coiled lengths of 250 and 500 ft. 
It is packed in a shipping carton 
with a center knockout for ease of 
dispensing. 

Manufacturer: Carlon Products 
Corp., 10225 Meech: Ave., Cleve- 
land 5. 


Vitreous China Lavatory 

A vitreous china lavatory that 
combines a hexagonal design with 
a sloping panel front has been in- 
troduced by Mansfield Sanitary. 
The unit is available in four deco- 
rator colors and measures 20 by 18 


in. It features a 153%4 by 11\-in. 
bowl. Other features include a con- 
cealed front overflow, nonsplash 
rim and built-in soap dish. The 
centerset drain fitting is factory in- 
stalled and available with popup or 
chain-pull plug. A one-piece cast 
hanger permits the fixture to be 
installed flush to the wall. 
Manufacturer: Mansfield Sani- 
tary, Inc., First St., Perrysville, O. 
(Please turn to page 130) 
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FOR STRONG—LIGHT-WEIGHT—LOW-COST PIPE 


YOU CAN DEPEND ON THE NAME... 
Ij x. 
Z 
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Another job-proved product of Central Foundry mune tochemical attack, withstands earth loads, 
- for fast assembly and profit...the dependable, _ traffic shocks and shifting soil. It fits together 

low-cost fibre pipe to use when non-metallic, with tight, root-proof joints speedily and easily. 

low-pressure pipe can be installed for: house-to- 

sewer connection—sub-surface drainage—other Insist on CEFCO Fibre Pipe. It’s the completely 

residential, industrial and farm applications. dependable, money-saving product of a company 
CEFCO Fibre Pipe is bituminized, and most known by plumbers for more than a half century 
times exceeds Federal specifications. It is im- for quality of product and leadership. 


THE 


CENTRAL FOUNDRY 


COMPANY 
Centrifugal Cast Soil Pipe — Machine-Made Fittings 
Bituminized Fibre Pipe 


Main Office: Foot of Pacific Street, Newark 5. N. J 
Plant: Holt, Ala 
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TYPICAL OF WALWORTH QUALITY is the union body- 
to-bonnet connection which stiffens the body against 
internal pressure; makes taking the valve apart a 
simple operation and reduces the chances of distor- 
tion or leakage even though the valve is repeatedly 
taken apart and reassembled. With this type of con- 
struction there is no possibility of the bonnet com- 
ing off the valve while the handwheel is being turned. 


Here’s what makes 
Bronze Valves — 


HEAVY BODY CONSTRUCTION is typical of all Wal- 
worth Bronze Valves. Extra-thick walls and rugged 
wrench hexes constitute a high safety factor and 
prevent distortion while the valve is being installed 
in the pipeline. Extra-deep pipe threads are accu- 
rately machined to eliminate leakage. Walworth 
sronze Valves are also available with flanged, silver- 
brazed or soldered ends in certain sizes and types. 


MEET THE CHAMP! The chief engineer of a midwestern plant hod used a parade of 
valves in severe boiler blowdown service. Most didn’t last longer than 60 days. None 


survived 90 days. 


On the recommendation of a Walworth Representative the engineer installed the 
Walworth No. 225P Bronze Globe Valve shown here, stating that he would be entirely 
satisfied if it lasted a bare three months. Exactly 4 years and 362 days later the valve was 
taken out of service—not due to the wire drawing, steam cutting and galling which made 
the other valves short-lived—but because the highly turbulent steam finally wore a small 


hole in the body. 


This is the kind of valve satisfaction you get—when you specify and use Walworth Bronze 
Valves. They are the longest wearing, toughest bronze valves on the market. 


Walworth Subsidiaries: ALLOY STEEL PRODUCTS CO. * CONOFLOW CORPORATION * GROVE VALVE AND REGULATOR CO. 


SO 
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Walworth 
| fe veal bargain! 


EXTRA-LARGE STEMS with extra-long, extra-deep 
threads prolong valve life, protect against wear and 
distortion and provide tight positive shutoff. The 
surface of the stem is machined to a glass-like finish 
for minimum handwheel effort and to preserve the 
packing which results in fewer inspections and less 
maintenance. The top of the stem is tapered and 
squared to hold the handwheel securely. 


TO REDUCE WIRE DRAWING to a minimum, certain 
types of bronze globe valves have stainless-steel plug- 
type seats and discs heat-treated to a nominal hard- 
ness of 500 Brinell, adding years to valve life even in 
severe services. These valves can be tightly closed on 
sand, grit or pipe scale without damage. Seats and 
discs are machined simultaneously, assuring per- 
fect mating. 


There is a Walworth Bronze Gate, Globe, Angle or Check Valve for 
every service. Walworth is continually developing new valve 

types and materials, including plastics, to keep pace with the 
growing variety and severity of services in modern industry. For 
full information, see your Walworth Distributor or write: 
Walworth, 750 Third Avenue, New York 17,N. Y. 


WALWORTH 


M & H VALVE & FITTINGS CO. * SOUTHWEST FABRICATING AND WELDING CO., INC. * WALWORTH COMPANY OF CANADA, LTD. 
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Franklin Electric Ceo., Inc. 


SALUTES 


the water system manufacturers whose 
dependable products make possible 
the use of modern plumbing fixtures 
and appliances for better living... 


“beyond the water mains’”’ 














The submersible will continue to 
increase its “share of the market,” 
Every water system requires a depend- | and demand for quality will en- 
able motor. A Franklin Electric Motor courage the sale of better water 
is your assurance of reliability. Because systems of all types in 1958. 
your success depends on the perform- 
ance of the system you sell, it pays to 
insist on Franklin Motors. 





“ WHEREVER YOU ARE 1. Ae gb Should motor service ever be necessary, 
. THERE ‘1s. a: F nt YP, Met or one of Franklin’s more than 550 factory- 
in SERVICE STATIONS tooled and trained authorized service 
. ela stations will promptly field service your 

motor. Your customers and you deserve 


Franklin’s superior service availability. 


DEPENDABLE 
MOTORS 





The water system or pump 

manufacturer who uses 

Franklin Motors has your 
interests in mind. 
You can rely on 


his product. 
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The Big Push Contest—What Does It Prove? 


AT THE TIME OF THIS WRITING (late in March) 
one final step remains in Domestic ENGINEERING’s 
Big Push Remodeling Sales Contest: the actual 
judging of entries by seven outstanding men close 
to the remodeling market picture. 

But while the decision of the judges remains to 
be seen, we think several of our favorite ideas 
already have been proven. 

One is that our industry is a dynamic one that 
need take second place to none when it comes to 
steady progress in selling, promotion, manage- 
ment and business expansion. The second is that 
DoMESTIC ENGINEERING, as your business maga- 
zine, is not content merely to report things as 
they happen in our industry. It helps you to make 
things happen. 


= Let’s take the first point. If we needed any 
evidence that every segment of our industry— 
from the manufacturer, who turns out progres- 
sively superior products, to the contractor and his 
journeymen who sell and install them—is inter- 
ested in any undertaking that helps upgrade the 
industry, we have that evidence in the industry’s 
participation in the Big Push Contest. 

More than 115 manufacturers contributed prod- 
uct prizes, because they knew the contest would 
stimulate industry thinking about—and activity 
in—a market that is created and, therefore, is 
a market that is limited only by the industry’s 
drive in going after it. 


What Is the Most Valuable Prize? 


And more than 700 contractors entered the 
contest—by submitting evidence of their mer- 
chandising and management techniques. They 
knew that by compiling their entries they not 
only would be eligible to compete for valuable 
product prizes, but would also necessarily re- 
evaluate—and improve—their business-building 
techniques—the most valuable prize of all. 

The following wire is just one of many com- 
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munications received during the contest: 

“Our final contribution to the Big Push Contest 
has been mailed. Your efforts on behalf of the 
industry have been invaluable, as each time we 
sent in a portion of our entry we studied our 
business more closely than ever before, and as a 
result we came up with many new ideas.” 

We hope that with the above we've already 
make our other point, too: that DE stands ready 
to serve the industry by making things happen 


You'll Get the Money-Making Ideas 


This is the fifth contest sponsored by DE. The 
last one produced an industry best-seller, “2,001 
Prize-Winning Ideas.” The thousands of merchan- 
dising and management ideas that this fifth com- 
petition has turned up will be passed on to our 
readers, too. 

Who'll be the winner in DE’s 1958 contest? The 
entire industry—through its heightened interest 
in and increased knowledge of the lucrative re- 
modeling market. We think the entire industry is 
to be congratulated for a job well done. END 


A Helping Hand... 


IN MORE THAN A DOZEN YEARS of covering indus- 
try trade shows, viewing the drawing boards of 
manufacturers and poring over thousands of press 
releases on “revolutionary” new products, we 
thought we had seen just about everything that 
the creative mind could produce for the plumbing 
and heating industry. 


« But apparently we hadn’t. Now comes a report 
from a San Francisco correspondent who calls our 
attention to a rather novel little bathroom tissue 
holder that’s now on the market and sells for $25. 
The holder is fashioned of two little hands holding 
the roller between them. 

A rather comforting thing if you’re lonely. gnyp 
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A report on Tinker Jacklegg .. . 


How's He Doing in Your Town? 


lf your answer is “too well’ then take a look at some of 


the things being done elsewhere to put him out of business 


j 

“ 4 W 
a” ties Jacpcc doing 

these/ day. > 
1e areas, judg- 
ing from the evidence piling up. It 
seems that in more and more areas, 
contractors are teaming up to put 
Tinker out of business permanently. 
This second sampling from DE’s 
mail February issue) 
points up the breadth and scope 
of the industry’s efforts to curb 
jacklegg activities. They range all 


(see also 


the way from a city-wide govern- 
ment effort to alert the public to 
the importance of the qualified in- 
staller of plumbing and heating— 
to the how one 
typical using DE’s 
Qualified Contractor Kit to launch 
a program of his own. 


case history of 
contractor is 


This typical contractor is multi- 
plied many times in many places, as 
the excerpts from letters repro- 
duced on the following pages show. 


How’s Tinker Jacklegg doing in 
your community? 

If your answer is “He’s flourish- 
ing as much as ever,” you'll want 
to join your fellow contractors 
everywhere who are putting the 
fellow to rout. 

If your answer is “Not so good,” 
then tell us how you helped put 
him out of commission. Your fellow 
contractors will be waiting to hear 
about it. END 





City of Buffalo buys ad space 
to warn about jacklegg jobs 


City of Buffalo 


NEW YORK 
Steven Pankow 


Mayor 
WARNING! 


Licensed-Bonded Plumbers are an assurance to the public that 
the person or persons so licensed is competent to enforce the 
code of the City of Buffalo. He possesses the necessary me- 
chanical skills coupled with the technical details of design and 
installation. 


EXECUTIVE DEPARTMENT 
EXAMINING BOARD OF 
PLUMBERS 


a04 CITY HALL 


IN A STRONG MOVE to curb the activities of 
unlicensed handymen, the City of Buffalo 
recently sponsored a newspaper advertise- 
ment (right) that only 
licensed plumbing contractors possess the 
skills and technical 
know-how to design and install plumbing. 


warning citizens 


necessary mechanical 


Sec. 46, General City Laws, Sec. 311 of the Charter of the City 
of Buffalo: 


=» The advertisement (actual size, 742 by 10 
inches) 


Only Licensed Plumbers may do plumbing work. Rule 
11—No other person than a Licensed Master Plumber 
or a Licensed Journeyman Plumber, employed by a Li- 
censed Master Plumber, shall be allowed to install any 
plumbing or make any connections with any drains, 
soil-waste or water pipe or any pipe connected thereto, 
and no person shall cause or permit anyone but a Li- 
censed Plumber to alter, repair or clean the lateral 
drainage system. 


Violation, $250.00 Fine 


Failure to comply with the above law is a serious offense 
against the health of our city and its citizens — forgetfulness 
can be a costly item —neglecting to file applications of all fix- 
tures and appurtenances that are connected to our sewer and 
water, The act of cleaning lateral sewers must be done under 
the guidance of a Bonded Master Plumber. 


Save yourself time, money and worry. Be lawful! 


cited the city’s licensing law and 
warned that failure to comply is a serious 
offense against the health of the city and its 
people. The ad also told citizens that they 
would save and 
worry by employing only licensed plumbing 
contractors. It appeared over the name of 
James E. Carroll, chief plumbing inspector, 
in one of the city’s leading newspapers. 


themselves time, money 


alin a letter to Domestic ENGINEERING, Car- 
roll said that results of the ad were “ex- 
ceptionally successful from an educational 
standpoint” and that it had “proved fruitful 
to the plumbing profession.” END 


JAMES E. CARROLL 
Chief Inspector 
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JACK STRATTON 
Plumbing E& Heating 
PHONE 


209 $s 


5.2505 
OAK 6ST 


QUALIFIED CONTRACTOR 
PROGRAM ... (Part 24) 


LAXEVIEW. OF) 


Dear Sir: 


You read about death and destruction every day in your news- 
paper ... tragedies caused by hurricanes, earthquakes, 

riots and cold wars. There are, however, other tragedies 
which are not caused by nature or politics. These result 
from every day carelessness and the eternal search for 
"something for nothing." Then the headlines read like this: 


SAILER, WIFE, DAUGHTER DIE FROM ASPHYXIATION (caused by 

the faulty installation of a water heater) ... Contaminated 
Water Supply Kills 3 (caused by ignorance in cross connect- 
ing pipes to bring pollution into drinking water) ... 
BOILER GOES UP: BLAST LEVELS SCHOOLS (it was at night, 
it could have been during the day when the school would 
have been filled with children) ... Check Faulty Heating 
Where 5 Died (again, ignorance on the part of the installer) 
«++ HANDYMAN HAZARDS ON KISE, EXPERTS WARN ... and these 
are only a few. 





SPEARHEADING contractor Jack Strat- 
ton’s ant-jacklegg campaign is this 
direct mail letter. Stratton uses it, 
along with other materials from the 
Qualified Contractor Kit (next page), 
to stress the importance of good 
plumbing and heating installed by 
responsible, qualified contractors. 


but 


Ignorance caused these “accidents.'' Ignorance on the part 
of handymen who claim they can do plumbing and heating 
work “*cheaper.’* They make such statements because they 
haven't any idea what is entailed in safe plumbing and 
heating. 


When it comes to the health and safety of your family and 
long-term economy and protection of your home, let only 
skilled persons assume responsibility -- as skilled as the 
engineers and health authorities who helped design the 
nerve centers of your home -- plumbing, heating and air 
conditioning. Such a skilled person is your qualified con- 
tractor, identified by the orange and black symbol of 
quality and responsibility. When you select somebody to do 
work in your home be sure he is qualified. Your assurance 
is the sign "Qualified Contractor-Dealer." 


Pl 


launched his personal anti-jack- 
legg campaign by sending out the 
direct mail reproduced at left to 
his entire list of customers and 
prospects. 





The letter, which is only one of 








many items in the kit, points out 
the dangers of handyman in- 
stallations and stresses the im- 


yortance of having only quali- 
I y q 


When the code left his town, Jack Stratton 
launched his own public education campaign 


fied contractors perform plumb- 
ing and heating work. 


s Stratton is also using display 
THE FOLLOWING LETTER was re- 


ceived from Jack Stratton, Lake- 


ing and heating, 


stalled.” 


properly posters and other materials from 


the kit and will follow up shortly 


view, O., plumbing and heating 
contractor: 

“We need protection from jack- 
leggs in this the 
plumbing code has been done 
away with. I would appreciate 
it if you will send me your Quali- 
fied Contractor Kit—which I un- 
derstand will help do the promo- 
tional and educational job neces- 
sary to impress the public with 


area since 


the importance of quality plumb- 
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Following receipt of his kit, 
Stratton “I think 
your kit is just fine, and I will use 
it to do all I can to stop Tinker 
Jacklegg in my locality.” 

And to prove that he means 
Stratton 


again wrote: 


business, immediately 


with newspaper advertising and 
press releases for use in local 
papers. 

The letters on the following 
page tell how other contractors 
are fighting the jacklegg menace 
in their areas. END 


What other readers cre doing . 
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The Qualified Contractor Kit 
Can Help You Steer the Public 
Away from Jackleggs 


DE’s QUALIFIED Contractor Kir is 
designed to help you tell your custom- 
ers about the hazards of letting unquali- 
fied persons do their plumbing and heat- 
ing installations—and it sells you as a 
contractor who is qualified. 


Here’s what’s in the kit: 


e Three newspaper ads explaining the im- 
portance of proper installations 


e Four newspaper releases warning against 
jacklegg installations 


importance of a qualified contractor 


eA sales letter explaining the hazards of 
improper installations 


eA fact sheet detailing reasons for the 
Qualified Contractor Program 


¢ Two window posters identifying qualified 
contractors to the public 


¢ A certificate of qualifications for office or 
showroom display 


e The “Classic Cases” reprint, describing 
installations by unqualified persons 


The kit is available free to DE sub- 
scribers submitting evidence of their 
qualifications. Write Domestic ENGI- 
NEERING, 1801 Prairie Ave., Chicago 16. 


e An outline for a speech that explains the 


continued... 


Complete details on request. END 


Readers Tell What They re Doing About Jacklegg Jobs... 


HE’S CALLED IN WHEN 
THE HOLE GETS TOO DEEP 
THETFORD CENTER, V1.—Vermont 

is a nesting ground for jackleggs. 

Practically every farmer is one— 

both for himself and his neighbors. 

You really see some lulus up here. 

We get called in mostly when they 

work themselves into a hole too 

deep to get out of. 
More power to you in your 

Qualified Contractor Campaign. 

C. D. WILLEY 


PLAGUED—HE’S WORKING 

TO CORRECT JACKLEGG JOBS 

Dyer, Inp.—Please send me the 
Qualified Contractor Kit to help 
curb jacklegg installations. I am 
plagued with jackleggs in my area 
and maybe your kit can help me. 
I have two jobs right now installed 
by jackleggs that I am contracting 
to correct. 

TED KAMENSKI 

Central Plumbing Service 


CONGRATULATES WHOLESALER 
ON A BIG CONTRIBUTION 


Des Mornes, Ia.—I’ve just fin- 
ished reading the article in your 
recent issue on the Economy Sup- 


ply Co. of Wisconsin’s efforts to 
publicize the hazards of jacklegg 
plumbing. We want to be in on the 
list of those who are congratulat- 
ing Economy Supply because we 
feel that this is what builds our in- 
dustry and our business. 
C. J. CoppLe 

City Plumbing Supply 


WHOLESALER TELLS HOW 
HE’S DOING HIS PART 
DetroIt—We received your re- 
cent letter together with a copy of 
your four-page reprint called 
“Classic Cases from Our Indus- 

try’s File on Tinker Jacklegg.” 
Will you please forward 200 ex- 
tra copies of the reprint? We would 
like them for distribution to our 
contractor-customers. 
Gorpon J. ANDREW 
W. T. Andrew Co. 


e Mr. Andrew is also president of the 
Central Supply Assn. 


WANTS TO TELL ALL 
ABOUT GOOD PLUMBING 


Sr. PeTersspurc, Fta.—Our asso- 
ciation, the Plumbing Industry 
Program of Pinellas County, is un- 


dertaking an industry promotion 
campaign in which we want to tell 
the public how important good 
plumbing is to the nation’s health 
and how necessary it is that plumb- 
ing be installed by competent 
people. We would appreciate any 
help you can give us, including the 
Qualified Contractor Kit described 
in several recent issues of DomMESTIC 
ENGINEERING. 


WALTER W. WAECHTER 


SOME JOBS HE’S SEEN 
ARE A SIGHT TO BEHOLD 


Avon PARK, Fia.—lI’ve been in 
business in Miami since 1950. Now 
I’ve moved to Avon Park and have 
opened up a new store here. 


#As of now there’s no plumbing 
code here, and some of the plumb- 
ing done is a sight to behold. I sure 
would love to see the Tinker Jack- 
leggs (or as we call them in Miami 
—“moonlight plumbers”) disap - 
pear completely. 

Please send us your Qualified 
Contractor Kit. 

CHARLES BURRESCIA 

B & C Plumbing Co. END 
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Domestic ENGINEERING, 


Who Ever Think 
a Drum Trap Could 
Do This to a Man? 


Ralph Kelley's face was red—until he got an idea 
that proved two things about p-h contractors 


IF YOU HAPPEN to run into Ralph 
Kelley at one of the up-coming in- 
dustry conventions, please don’t 
mention drum traps. It’s not that 
Ralph has any deep-seated aversion 
to them. It’s just that 
the story. 

Kelley is advertising manager 
NIBCO, a manufacturer of 
copper drainage fittings and plumb- 
ing brass specialties. His firm has 
brought new glamour and clarity to 
industry advertising and promotion. 

As a matter of fact, it’s the firm’s 
faithfulness to beauty and authen- 


well, here’s 


for 


OFFICIAL 


EAGLE-EYES ANONYMOUS, INC. 


This is to certify that 


by virtue of (his, her) Eagle-Eye perception in spotting upside down 
traps is hereby endowed with a lifetime membership in EAGLE-EYES 
ANONYMOUS, INC., and is entitled to all privileges of membership, 
such as giving the official “Eagle Scream” whenever a trap (“P”, “Drum” 


ticity that temporarily landed 
Ralph in the stewing kettle pic- 
tured on this page. 

It seems that Ralph’s department 
turned the good-looking ad 
pictured in DE’s February issue on 
page 81. The ad shows a copper 
drainage, waste and vent system 

Or it? contractors 
wondered, after seeing the ad 
Right after DE came off the press 
with the its bag got 
even heavier than So did 
NIBCO’s. Alert contractor-readers 
were asking if they were to believe 


out 


does Some 


issue, mail 


usual. 


MEMBER 
& 


James E, Purnell 


or “Otherwise”) is P2342AuU! by whomsoever. 


OFFICIAL SEAL 


APRIL 


= ne 


Sales Director of Ocbin 


NIBCO pictured Ralph Kelley, ad man 


who cooked up the idea, this way 


their eyes or their senses. The drum 
trap in the ad was installed upside 
down. (See portion of ad, page 91.) 

And here’s the “story behind the 
story” of the upside down trap 

A perfectionist, Kelley had hired 
the best photographers and artists 
of the 
ad, which also was slated to be the 
cover for NIBCO’s DWV-2 catalog 
Naturally, he got a plumbing con- 


to assist in the preparation 


tractor to hook up the system 
Kelley wanted a true-color, un- 
retouched photo; so the contracto1 
(Please turn to 


page 90) 


PERCEPTIVE 
ers who noticed 
the upside down 
drum trap were 
awarded a charter 
membership in 
NIBCO’s Eagle 


Eyes Anonymous 


read- 


Inc if 
NIBCO’s 
February 
81), 
the 
for your free copy 
of the certificate 
8% by 11 inches 


you sow 
ad in 

poge 
and spotted 


“error,” write 





THE USE OF PREFABRICATION techniques : ? 
has received widespread attention in con- 
struction industries during recent months. 
Cutting the amount of time and materials 
required for in-place operations can meaa 
large savings to contractors and builders. 


ein addition, prefabrication in many 
cases achieves superior performance on 
the part of employees. They are able to 
do their work under more favorable con- 
ditions, with the proper tools and mate- 
rials immediately available. Additional 
safety and more comfort results. 

It is the considered opinion of many that 
the application of prefabrication methods 
to plumbing and heating installations can 
bring large potential savings. The plumb- 
ing contractor should be aware of what 
prefabrication means to him and his em- 
ployees and what he can and cannot do 
with it. Then he can consider and utilize 
all possible prefabrication savings during 








' the preparation of his estimates and as a 
A JOURNEYMAN prefabricates roughing of hot and cold pee? a abiones 
water supply lines for bathrooms in a 50-unit housing result improve his competitive position. 
development. By using the jig, the work of making joints Some contractors may have the impres- 


is simplified and assures accurate alignment on the job 


By Robert Chittim 


Staff Manager for Tube, 
Chase Brass & Copper Co - 
Waterbury. Conn PREFABRICATION means that quantities of standard lengths of 

_ ai pipe or tube can be cut at one time for an entire job. This elim- 

inates waste, the author says, by minimizing the number of short 

ends left over. In this case, the contractor uses the ends as nipples. 





oo 
eo 
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sion that prefabrication means complete 
assembly of all or most of a plumbing or 
heating system in a remote shop or plant 
and then having the units brought to the 
site and dropped into place. True, there 
are examples like this in the case of com- 
pletely prefabricated homes, where a util- 
ity ‘core’ is pre-assembled and shipped to 
the site for assembly with the other com- 
ponents of the house. However, this rep- 
resents a specialized application that is of 
little concern to the average contractor 


s Prefabrication—in the case of copper 
can involve merely the simple cutting to 
the proper installed length of water or 
drainage tube and sweating the end fit- 
tings on in the shop or in a special shed or 
area on the construction site. Or, at the 
other extreme, it can mean the pre-assem- 
bly of an entire rough for a kitchen or a 
bath, again either on the site or in the 
shop for later transportation to the site. 
A number of conditions have brought 
about the present wide interest in pre- 


fabrication of plumbing and heating sys- 


A SPECIALLY DESIGNED JIG speeds up soldering 
work on the vent section of a stack assembly. 
From here, it can go either to a second jig for 
joining with another portion of the stack assem- 
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tem components. First, and perhaps most 
significant, is the trend toward large resi- 
dential projects, such as a development 
containing many similar houses, or a 
multi-storied hotel or apartment building 
In such units, there is a repetition of 
plumbing assemblies, either within the in 

dividual unit, as in a hotel, or from one 


unit to another, as in development homes 


s Another factor of importance is the ten- 
dency in today’s architectural design to 
simplify the arrangement of plumbing fix- 
tures. Such simplification accomplishes a 
number of things. Consolidating fixture 
arrangement conserves metals used in pip- 
ing, as well as the manpower necessary to 
handle and install them. Thus the costs of 
procurement and installation are reduced 
initially by the simplified arrangement it- 
self, and, additionally, by allowing the use 
of prefabrication techniques 

Types of design that bring about these 
savings are mainly the use of more 
logical arrangement of rooms in which 


(Please turn to page 215 





bly, or to the job site for installation. The jig 
can be built by the contractor in his own shop 
To simplify handling, the contractor can also 
build a shed on the job site for prefabrication 
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BIG enough! 


Be sure your pump is 
=> 
tl 


Get plenty of water, 
plenty of pressure! 


° 
j 


een 


Kom This is National Water Systems Month 
\ 


Special report on water systems: 
A 20-page blueprint to success 


THE PUMP INDUSTRY is gearing up for sales of one 
million water systems a year. Much of the increase 
will be in relatively new products like submer- 
sibles, a large part will be in the replacement mar- 
ket, and most of the business will go to dealers who 
strengthen their sales and service operation 


s Next month, a special section will cover these 
market developments and report a penetration sur- 
vey of water. systems dealers, their selling and 
servicing techniques and a variety of other sub- 
jects designed to give you a comprehensive “blue- 








Privazoning: Will it succeed? 
Here's what p-h contractors say 


“PRIVAZONING is the best idea our industry has 
come up with in years”... “It’s an exciting idea, 
but will take at lot of selling” . 
Stupendous! Inspirational!” 


.. “Tremendous! 


a These are among the comments DE received 
following publication of last month’s article on 
privazoning—-the new idea in bedroom-bathroom- 
toilet facilities. Many contractors suggested ways 
that the idea can be sold to the public. Others 
were equally sure it could not be. 

Next month, DE will present a roundup of pros 


print to success” in water systems 


Drum Trap... 


(Continued from page 87) 
didn’t solder the joints. This avoided 
heat discoloration. Unfortunately, 
however, after the contractor left, 
the trap swung around. Someone 
as yet undetermined by NIBCO’s 
top brass—hastily reassembled the 
drum trap. 

The photographer—who sees the 
world through an upside down win- 
dow in his camera anyhow—went 
blithely ahead and shot the picture. 


a Then the production wheels at 
NIBCO went into motion. The 
photograph was converted into a 


90 


and cons on the provocative privazoning subject. 


set of full-color engravings, which 
in turn were printed on 20,000 
sheets of high-quality paper for 
insertion in DE’s February issue. 

About this time, Kelley started to 
get that uneasy feeling that some- 
thing was wrong—it’s the feeling 
that comes over every ad man—and 
editor too—right before going to 
press. He took one more look at the 
advertisement. 

He spotted the “error” immedi- 
ately. He was inclined to withdraw 
the ad, burn the photos and start 
over again from scratch. But he 
was also confronted by a temptation 
familiar to every businessman who 
ever placed a paid advertisement. 


“How many people really read an 
ad,” he wondered. Well, here was 
his chance to find out how much 
readership his ad would get. So he 
decided to let it run. 


a And find out he did! Since the 
ad was run two months ago, St. 
Patrick’s Day has come and gone, 
but Ralph’s been too busy answer- 
ing letters to celebrate. At first he 
felt as though he were in a stewing 
kettle—boiling in oil. He began to 
wonder about the value of his ex- 
periment. 

But his bosses soon set him 
straight on that score. 

“To us, as an advertiser,” said 
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NOLAND 
CREDIT COMPANY 


PAY TO THE ORDER OF 


John Doe Plumbing Company 
Newport News, Virginia 











Here's help in converting gravity 
hot water heating to forced flow 


Financing: The coming thing in 
wholesaler-contractor relations? 

A BIG NAME IN WHOLESALING, Noland Co., is or- MILLIONS OF THE NATION'S HOMES are stil! getting 
ganizing a credit company to promote and finance 
It offers con- 


by with outmoded, inadequate hot water gravity 


modernization sales to homeowners heating systems 
tractors a time-payment plan exclusively designed . 
for the plumbing, heating, air conditioning and # One of the outstanding engineer-authors in the 
tcliies wean tar Gen contenntions field of modernizing hot water gravity heating sys- 


electrical trades 


ar tems has been gathering material for sever “al 
dealer’s individual requirements. . Bé & mM eral years 


and has now written a 10,000 word, heavily illus- 
trated manual on the subject exclusively for Do- 
MESTIC ENGINEERING readers 

It will be published as a two-part series begin- 


e Is this the coming thing in contractor-whcle- 


saler relationships? An article in next month's 


issue will explore this interesting development 
from every angle, and provide some answers foi ning in the June issue of Domestic ENGINEERING. It 


wholesalers and contractors in your area will include some valuable selling tips too 


Paul Nankivell, vice president in 
charge of sales, “this has been an 
invaluable shows 
that intended 
our ads and reads them carefully 


experience. It 
our audience reads 
It also shows that our industry’s 
contractors are proud of their work 
and recognize it immediately when 
something is ‘wrong.’ ” 

NIBCO was so impressed with 
the response the ad drew that it 
organized a club for its letterwriters 
—“Eagle-Eyes Anonymous, Inc.” 
All members have receivéd the 
handsome certificate reproduced on 
page 87. Privileges that go with it 
include the right to give the “eagle 
scream” every time such a rarity as 
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an upside down trap is discovered 

You've all heard the story of the 
laconic New England store-keeper 
whose store sign had a misspelled 
word. Everytime somebody 
saw the sign, he went in to call the 


new 


storekeeper’s attention to the word 
and bought something. 

We think NIBCO—and Kelley 
have had the same kind of experi- 
ence. Kelley’s experiment has been 
a success. All the same, at the mo- 
ment his success overwhelms him 
a little. 


why 
traps if 
END 


es So now you know 
shouldn't drum 
you run into Ralph Kelley 


you 
mention 


THE CULPRIT: This is the upside down 
drum trap that appeared as part of 
NIBCO’s copper drainage system ad 





Six contractors give... 


10 ANSWERS TO YOUR 


WHAT ARE THE PROBLEMS—and rewards 
of going more aggressively into plumb- 
ing and heating remodeling work? 

HOW GOOD IS THE MARKET? Last month, six p-h contractors with 
successful remodeling operations an- 
swered the first three of 10 questions about 
HOW DO I! GET STARTED? this dynamic market (DE, March, page 
99). The questions were raised at a 
‘ DO I NEED A SALES MANAGER? modernization institute held in Richmond, 
Va., and sponsored by the Virginia As- 
sociated Plumbing and Heating Contrac- 
HOW SHOULD | HANDLE SUBS? tors. Coming up with the answers were 
the contractors pictured below. 
WHAT ABOUT FINANCING? Here are the questions they answered 
last month: (1) How good is the market? 
(2) How does the contractor get started? 


SHOULD JOURNEYMEN SELL? (3) Does he need a sales manager? 


ADVERTISING —HOW IMPORTANT? #And here, in summary, is what the 
panel said: The market is exceptionally 
good. The potential is virtually unlimited 
because it’s a created market. But the 
contractor who goes into remodeling must 
WHAT ABOUT ESTIMATING? recognize that, since he creates the mar- 


ket, he must take the initiative and go 


WILL | NEED SALESMEN? 


after it with increased advertising and 


ARE CALLBACKS IMPORTANT? 


promotion. He must gear his operations 
to assume full responsibility as a prime 
contractor handling a package deal. He 
must assume the functions of a sales 
manager who goes after the business—or 
assign someone else to handle the job. 


Walter Ford Robert Tonry 
Philadelphia Fairmont, W. Va. 
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And here’s what the six successful con- 
tractors had to say in response to the seven 
other questions about remodeling: 


HOW SHOULD I HANDLE SUBS? 


Subcontractors can make or break an 
operation, the panelists agreed. Generally, 
it's not worth while to hire all tradesmen 
needed in package remodeling as permanent 
employees—at least in the beginning stages 
of an expanded remodeling operation. The 
p-h contractor should subcontract to estab- 
lished businessmen in other trades, himself 
The sub- 


contractors must be lined up before any 


serving as the prime contractor. 


extensive modernization selling is attempted. 
Where does the contractor find his sub- 
contractors? 


# Clifford Carlson: At first a contractor may 
have to resort to using the classified direc- 
tory of his telephone book or the newspaper 
want ads to find his electricians, tile setters 
and so on. This may sound like a strange 
way to go about it, but I think most con- 
tractors who have subs work for them will 
that when they’re 
needed is one of the biggest headaches a 
contractor can have. As time passes and the 


agree lining up subs 


contractor's remodeling operation grows, 
such subs will contact him and he’ll be able 


to pick the best of the lot. Furthermore, he'll 


Jack Kelly 
Riverside, N. J. 


Richard Corcoran 
Hartford, Conn. 


Second of three articles 


PROBLEMS IN REMODELING... 


be establishing a regular, permanent work- 
ing relationship with such subs that will, as 
time goes by, stand the p-h contractor in 
good stead. 


e Walter Ford: I agree that the p-h con 
tractor should function as the prime con- 
tractor. I also agree that getting good subs 
whom the contractor can count on when he 
needs them can be one of his biggest head- 
aches. Since the prime contractor has all the 
headaches—since he’s the one who lines up 
the jobs, incurs the expenses of selling and 
also guarantees his subs future business—his 
subs should work for him at considerably 
lower than retail prices. 
Richard Corcoran: The p-h 
functioning as a prime contractor can’t get 


contractor 


away from having his subs estimate the costs 
of their part of the job at first. But eventual- 
ly, as the p-h man grows in experience in 
remodeling, he can do the complete estimat- 
ing job himself and tell his subs what they 
can expect for a job. 


WHAT ABOUT FINANCING? 


Each of the six contractors agreed that 
offering financing to a prospect is as im- 
portant to the package deal as handling the 
complete job is. 

Wilbur Hokom: There should never be 


(Please turn to page 94 


Wilbur Hokom Clifford Carlson 


Beverly Hills, Calif Chicago 
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Modernization Institute 


... continued 


any question as to who will handle the de- 
tails of arranging for financing. The con- 
tractor should. He should have an estab- 
lished routine of credit investigation and ar- 
ranging for a loan for his customer—where- 
by the customer gets a loan from the lend- 
ing agency, the contractor is paid in full via 
the loan and the customer repays the agency 
in installments that he can afford. 

Robert Tonry: If credit isn’t made feasi- 
ble, the customer may use his lack of im- 
mediate cash as an excuse to postpone his 
decision to remodel. This is one more reason 
why the contractor should be set up to help 
his prospects arrange for financing. 

Jack Kelly: Financing also offers another 
advantage that’s important. The contractor 
doesn’t have to mention the full price, which 
often sounds formidable. At least he needn’t 
dwell on it. Instead, he can stress the fact 
that the customer’s dream bathroom, kitchen 
or whatever can come true for only “thus 
and so” a month. 

Walter Ford: About 55 percent of our busi- 
ness is financed, with no down payment and 
five years to pay. Actually, our company’s 
methods of financing are as varied as our 
customers. We try to make it easy for the 
good credit risk to buy, with a minimum of 
bookkeeping problems for ourselves, by 
utilizing simple credit forms and having a 
working arrangement with several banks, 
which pay us the money and assume the 
problem of monthly collections. 


SHOULD JOURNEYMEN SELL? 


All the panelists agreed that journeymen 
have a function to perform beyond the mere 
business of making installations. They 
should be taught to keep their eyes and 
ears open, for example, and spot leads. Not 
all the panelists agreed, however, that 
journeymen should actually be used as 
salesmen. 

Jack Kelly: Selling is too specialized a 
job for the busy journeyman to take on. Our 
men have a checklist on which they record 
the age of fixtures in the homes they visit. 
But they don’t attempt to do any actual sell- 
ing. I want that part of the business dealing 
with the customer to be handled by an ex- 
perienced salesman from beginning to the 

(Please turn to page 207) 


To oppose the bid-shopping 
bill, these modern day .. . 


Arkansas Travelers 
Go to Washington 


... and they get a promise that 


industry objections will be heard 


GRASS-ROOTS OPPOSITION to the so-called bid- 
shopping bill currently before the Senate is 
mounting to effective proportions, as a new 
kind of Arkansas traveler took to the road 
recently. 

Some 16 plumbing and heating contractors 
(and UA representatives) from Arkansas— 
home state of Senator John McClellan, a chief 
sponsor of the bill—chartered a special plane 
and flew to Washington to register their opposi- 
tion with Senator McClellan in person. 


s After receiving the Arkansas delegation in 
his offices, Senator McClellan is reported to 
have said that the bid-shopping bill as current- 
ly written permits “a week of rascality” and to 
have given assurance that objections to the bill 
will be heard. 

The senator was referring to a provision of 
the bill that would allow general contractors at 
least five days—plus Saturdays, Sundays and 
federal holidays—after bids are opened to 
change their mechanical subcontractors without 
giving any accounting whatsoever of the 
change. 

(After five days, the general contractor 
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must “name” his subcontractors 
and may not change them except 
under certain specified condi- 
tions.) 

This 5-day provision in the bill 
—officially known as the Federal 
Construction Contract Proce- 
dures Act (H. R. 7168) —has 
been a main bone of contention 
ever since the bill was passed by 
the House of Representatives last 
June and favorably reported to 
the Senate calendar by the Sen- 
ate Judiciary Committee in Au- 


gust of last year. 


s There’s been strong opposition 
to another part of the bill—its 
preamble—which, its opponents 
say — gives official federal en- 
dorsement to the single contract 
system and tends to undermine 
state separate contract laws. 

The NAPC, United Assn. and 
a number of state groups, includ- 
ing those of New York and New 
Jersey, which have separate bid- 
ding laws, have gone on record 
as opposing the bill, particularly 
on these two counts. 


s Working for passage of the bill 
is the Council of Mechanical 
Specialty Contracting Industries 
through its executive secretary, 
George Roscoe. The council is 
supported by two major groups 
in or related to the p-h industry 
—the Mechanical Contractors 
Assn. and the Sheet Metal and 
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Air Conditioning Contractors 
National Assn. They see the pro- 
posed bill as a major step toward 
official recognition of bid shop- 
ping as an unfair trade practice. 

During past congresses, the 
Associated General Contractors 
have vigorously opposed other 
versions of bid-shopping legisla- 
tion. The general contractors 
have given their tacit approval 
to H.R. 7168 by keeping out of 


ARKANSAS TRAVELERS: Sect- 
ed, from left, T. H. Norris, Jr., 
Joseph Brennan, Raymond 
Glenn, Perry Sparrow, Burt 
Locke, O. L. Brown, Hardy Nix, 
V. R. Stanberry, Jr., C. L. Mc- 
Afee, Ben Cobb and Thomes 
Roberts. Standing are Charles 
Donahue (UA), Frank Garris, 
David Keck, Ermon Griffin, 
Richard Cox, Earl Griffin (UA), 
and William O’Neill. 


the picture entirely. Uncfficially, 
AGA has served that it 
would fight any major amend- 
ment to the present bill 
Indications out of Washington 
are that the growing opposition 
to the bill as it stands is 
making itself felt to the extent 
that senators are taking another 


notice 


how 


look at the bill. Several amend- 
ments affecting the controversial 


(Please turn to page 96) 





Bid-shopping bill: “Like telling a hungry dog in 
a butcher shop he must be out in 30 minutes...” 


Norris tells why Arkansas group opposes it 


Et Dorapo, Ark.—Let me say 
right off that the so-called bid- 
shopping bill would have about 
as much effect in stopping un- 
ethical practices in contracting 
as an aspirin tablet would in 
combating lobar pneumonia. 

The proponents of the bill who 
are also mechanical sub-contrac- 
tors certainly seem to have been 
misled in advocating a measure 
that can do inestimable harm. 


« The ostensible purpose of the 
bill is to prevent general contrac- 
tors from taking advantage of 
mechanical subcontractors by 


making them drive down their 
bids on government projects, by 
naming their subcontractors 
within a period of five days fol- 
lowing the opening of bids. 


e That is just like turning a hun- 
gry dog loose in a butcher shop 
—and then warning him he must 
be out of the building within 30 
minutes. 

What in heaven’s name do they 
need the five days for? Any 
general knows the 
reputation, credit rating and effi- 
ciency of the subcontractors he 


contractor 


(Please turn to page 96) 





Arkansas Travelers Go to Washington . . . (continued) 


(Continued from page 95) 
5-day clause and the preamble 
are said to be in the offing. 

One proposal is to leave the 
present bill where it is, on the 
senatorial calendar, where it will 
die a natural death along with 
other bills that aren’t called to 
the Senate floor for a vote. An- 
other possibility is the substitu- 
tion for H.R. 7168—and S.2300, 
its companion bill in the Senate 
—of language contained in S.- 
1644, a bill that was passed by 
the Senate of the 84th Congress 
and which failed in the House by 
a very narrow margin. 

With matters in such an un- 


certain state, both proponents 
and opponents are rallying their 
forces to take a fresh stand. The 
National Assn. of Plumbing Con- 
tractors, a chief opponent of the 
currently pending legislation, is 
encouraging its members to seek 
recommitment of the measure to 
the Senate Judiciary Committee 
for further hearings. Its conten- 
tion is that even if an acceptable 
bill comes out of the compro- 
mises that may be necessary to 
get the bill through the Senate 
with major amendments, further 
compromises will undoubtedly 
of the Senate-House 
that 


come out 


conference must follow 


when a bill passed by one house 
is changed in another. 

DoMESTIC ENGINEERING editors 
encourage all industry members 
—whether they oppose or are in 
favor of the pending legislation 
—to make their views known to 
their senators. Your senators 
want to know what you like or 
don’t like about the bill and why. 
They want to know what kind 
of bill you’d like. Or you can 
write to Senator McClellan. 


a Will the industry get a bid- 
shopping bill this year? If so, 
what kind? The next few months 


will tell. END 





Norris tells why the ‘Arkansas Travelers’ are 
solidly opposed to the bid-shopping bill . . . 


(Continued from page 95) 
does business with, and if he 
doesn’t, an hour on the telephone 
will acquaint him with all the 
facts he needs. 

No, the waiting period is just 
another gimmick slipped into the 
bill so that the subcontractor 
will keep on getting it in the 
neck. In this day of terrific com- 
petition, can anyone be so trust- 
ing as to think the prime con- 
going to ferret 
around and see if he can’t drive 
down prices? 


tractor isn’t 


s The prime contractor normal- 
ly cannot figure on costs for the 
plumbing, other 
mechanical work. That is the 
sub’s job to put in a bid, and 
then the general contractor is re- 
lieved of the responsibility. Then 
why not, ideally, just have a Se- 
parate Bidding Act as is now 
practiced in some states and 
which was in force in Arkansas 
until lobbyists got it killed? 
And if that desirable provision 


heating and 


included, then the 
least the mechanical contractors 
should hold out for is the nam- 
ing of the sub at the time the bid 
is opened. Then there can be no 
shenanigans, no under-the-table 
payoffs. Five days to name a sub! 
Whoever thought up that idea 
was either utterly foolish or had 
a smart self-interest. 


cannot be 


# In my own area not a single 
plumbing and heating contractor 
advocates the bill as it stands ex- 
cept for James Binder of Little 
Rock, president of the Council 
of Mechanical Specialty Con- 
tracting Industries. And Binder 
is essentially a merchandiser and 
knows litle of actual contracting 
problems. 


s Even Binder gags at the silly 
five foot limit (from the build- 
ing line) on mechanical specialty 
work. This provision has been 
stricken by the Senate Judiciary 
Committee, but there is no as- 
surance that the House won’t 


stick. it back in the bill. 

Should the bill once become 
law the die is cast. States have 
a habit of following the federal 
government in patterning legis- 
lation and the fight for a Separ- 
ate Bidding Act—a solution for 
present troubles—would face a 
terrific handicap in state legisla- 
tures. 

The tipoff on the present 
measure comes from the attitude 
of the general contractors. They 
are for the bill after fighting Se- 
parate Biddings Acts and other 
corrective measures for a gener- 
ation. When the general con- 
tractors start working for an act 
like this, then something smells 
pretty putrid in Denmark. 


s Let’s all rally round, spend a 
little time and money and let 
our legislators in Washington 
know that we are hep to what 
is going on. Maybe after what 
has been shown about pressure 
to get TV channels and other 
juicy tid-bits, the boys on Capitol 
Hill will take heed and work a 
little for the small boys in the 
business. 
T. H. Norris, Jr. 
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Picture 
Paragraphs 


THERE’S NO DANGER of scalding in this lavatory, fea 
tured in the “House of the Future” at Disneyland, Anoa- 
heim, Calif. The water is controlled by a thermostatic 
water mixer made by Powers Regulator Co., Skokie, II! 
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LINCOLN’S BIRTHDAY saw snow fall on New 
Orleans for the first time in nearly 60 years 
as this GE Weathertron air conditioner was 
delivered to L. Gravois (right). C. Gambel, GE 
distributor, points to the appropriate sign 


POWERED BY WATER is this new automatic 
chlorinating unit developed by Clayton Mark 
and Co., Evanston, Ill. The device injects a 
tiny stream of chlorine into the water supply 
when used in connection with a water system 


“MISS RED HEAD,” official hostess of the Phillips Drill 
Co., perches atop a two-ton weight and holds one of 


the firm’s 


Red Head concrete fasteners, which, the 


manufacturer reports, can support the entire two tons 





THEY ACCEPTED THE CHARTER of the Greater 


Bay Area Home 


Improvement Council: 


From 


left, Dan Bodily, president of the Greater East 
Bay Home Builders Assn.; Kenneth Topping, Jr., 
local HIC chairman; Ray Tyson, T & T Plumbing 
Co.; Dennis Carey, executive secretary of the 
San Francisco Plumbing Contractors Assn.; J. I. 
Hennessy, executive vice president of the As- 
sociated Home Builders of the Greater East Bay; 
Don Moore, national HIC executive director; and 


Frank Crosby, HIC regional director. 


y 


P-H contractors team 
Francisco. One goal: 


Some 60 preopLe—including p-h 
contractors and others in the home 
remodeling industry—met in San 
Francisco recently to organize a 
local chapter of the Home Improve- 
ment Council. 

Their goal: To make the 
jectives of the HIC meaningful on 
the local level, by providing an 
organization through which con- 
tractors can accomplish together 
what they cannot as readily do 
alone—bombard 
with an 


ob- 


prospective 
extensive, 


cus- 
wide 
spread and concentrated program 


tomers 


As such 
the council can serve as a “pilot” 
weanizatian 


to sell hame remodeling 


ane far ather cities to 


int 


use as a blueprint for local action. 

The San Francisco group— 
known officially as the 
Bay Area Chapter of the Home Im- 
provement Council (and covering 
nine counties)—is actually the sec- 
ond local group in the nation to 
be chartered, the first one being 
in New Orleans. The Bay Area 
chapter is, however, the first to be 
organized with a full-time, perma- 
nent staff to direct its activities 

(For complete details on the na- 
tional Home Improvement Council 
and its current big $2 million home 
impravement cantest, see the Janu 
ary isaue af DE.) 


On hand foy the presentation af 


Greater 


up with other building industry branches in San 
to drive the ‘suede shoe boys out of remodeling 


the Bay Area’s charter was Don 
Moore, HIC national director. 
Speaking at the ceremony marking 
the occasion, he said: “You are 
embarking on a program of team- 
work to stimulate more homeown- 
ers to invest more money to pro- 
tect their single biggest investment 
in their lifetime—their homes.” 


e“We recognize,” Moore 
“that modernization has the great- 
est profit potential for the industry 
Every 


said, 


segment can enjoy a tal 
return for the investment and sales 
effart expended, It the 


ecanamic shat in the arm the coun 


may he 


tvy needs right naw. There are 40 
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million homes in the U.S. that offer 
a ready market for improvement.” 


Moore cited the creation—and 


subsequent activity—of local groups 


as one of four chief factors essen- 
tial to HIC’s success. (The others 
are publicity on the national level 
by manufacturer groups and pub- 
lications, individual selling effort 
by manufacturers and activity by 
individual contractors. ) 

Moore congratulated the 


Bay 


Home Improvement 


Council 


onal Counc 


| | rhc Ke 


ENGINE RRING 


Area group for its strong code of 
ethics, which, he said, is clearly 
intended to drive the suede shoe 
operators and fly-by-nights out of 
business. 

He the 
code as particularly important: (1) 
Use of honest 
moral character, fully trained and 


cited three elements of 


salesmen of good 
closely supervised to assure integ- 
rity in selling; (2) Avoidance of all 
unethical sales practices such as 
the use of “demonstration” jobs 
and extra salesmen 
who overcharge; (3) Use of con- 
tract forms that are complete, fair 
to all and clear in their terms 


payments to 


a Here are some of the things the 
Bay Area Chapter already has ac- 
complished: 

(1) City councils in the 
have been apprised of the program 
and are receptive. 

(2) Proclamations recognizing 
April as Bay Area HIC Month were 
recently issued by the mayors of 


area 


For blueprint 


San Francisco and Oakland 

(3) Newspapers have promised 
their backing and cooperation 

(4) Educational clinics for home- 
makers, conducted by contractors 
and others, are scheduled 

(5) An 


composed of a cross-section of the 


executive committee 


construction industry is being set 


up, together with committees on 
ethics, advertising and public rela- 


tions and promotion 


#(6) The cooperation of the Bet- 
ter Business Bureau and the vari- 
ous chambers of commerce is being 
secured. 

(7) Oakland has adopted an or- 
dinance to bring old homes up to 
modern standards. San Francisco 
and Richmond are expected to fol- 
low suit. 
been 


made with about 12 homeowners to 


(8) Arrangements have 
open their homes to the public as 
examples of what remodeling can 


accomplish END 


No. 2, turn the page... 


Organizing guide, color film show how 
to start group action in remodeling 


AN ORGANIZING GUIDE specifically to help local 
chapters get started is available from the Home 
Improvement Council. It offers a detailed, step- 


by-step procedure 


on how to interest and obtain 


the cooperation of city officials, newspapers, radio 
and TV stations, women’s groups, service clubs 


and others. 


HIC also has a color strip film (35 mm, 33% 


its objectives. The film runs for 


14 minutes. It's designed for use by local groups 

pla HIC chapters, as well as by individual 
and others. 

of both the organizing chart and the film 

may be obtained from Home Improve- 

2 East 4th St., New York City 22. 


ae me 





~ BLUEPRINT 


for a Local-Level Home 
Remodeling 


; 


) 


Action Plan 
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Industry's Plan for P-H-C 
Month Moves into High Gear 


Bureau offers sales help, organizing guide .. . 


A PROMOTION KIT to help contractors sell 
plumbing, heating and cooling during May 
officially designated P-H-C Month—and all 
the rest of the year is now available from 
the Plumbing-Heating-Cooling Information 
Bureau. 

The May promotion—with sales aids to 
help contractors make it a success—is the 
first major undertaking of the Bureau since 
its recent reorganization. 


wAlso available frorn the Bureau is a 16- 
page handbook explaining how a local all- 
industry organization can be set up and what 
such an organization can accomplish. The 
handbook describes the potential market, 
tells how all segments of the industry can 
work together to go after it, and describes 
the sales aids available from the Bureau. 

In describing the new handbook and other 


Use these aids in your P-H-C Month promotion—and after 


materials, Norman Wicks, executive director 
of the Bureau, told DE: “We'd like to see 
permanent local organizations of all segments 
of the industry all over the country—work- 
ing together to accomplish what they cannot 
accomplish alone 

“In the last analysis,”. Wicks said, “we have 
to depend upon the individual contractor to 
make the sale. That’s why we've prepared 
a promotional kit for him. But we know 
it takes the entire industry to sell an entire 
community on the benefits of modern plumb- 
ing, heating and cooling. That’s why we’re 
pushing the local organization idea.” 


a Material available in the contractor kit in- 
cludes mailing consumer 
booklets, suggested newspaper ads and offi- 
cial plumbing and heating-cooling check- 
lists. The “Renew the Heat of Your Home” 


posters, pieces, 








A CALL TO ACTION FOR 
BIGGER 1968 PROFITS } a 
Lod % é 
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PLUMBING HEATING COOLING INFORMATION BUREAU 
8 Fee! Poche Drive 
hicage 


PLUMBING - HEATING - COOLING PROMOTION KIT 
REFUND APPLICATION ONE FOR THE MONEY 


T mbin atin ng Information Bureau wii! refund to a contractor purchasing the 1958 Promotion Kit 
ty ih} t this applicat ompletely tilled in an d to the PH mn or before July 31. 1958 0 0 
$ refund 1s offered in return tor fic information on how the materials in the kit were used by the contractor t 7 aa 
ose ssale Your rety it ompleted form « De a definite tridutron to the success of future sales . 
Promotion plans of the plumding heating cooling industr 


y — 
Po po eso IN PRIZES 








IF YOU USE MATERIALS in the Bureau's promotion kit 
to close a sale, tell the Bureau about it on this re- 
fund form—and get back the full $7.50 cost of the 
kit! The idea: The Bureau will use your experience 
with its sales aids in planning future promotions. 


theme of former years will be used with renewed 
vigor this year. 

“It must be emphasized,’ Wicks pointed out, 
“that the May promotion will not be a one-shot 
affair. It’s a kickoff for a year-long promotion. All 
materials in the Bureau’s’kit can be used al! yea 
DRAMATIC CONTRASTS: To dramatize moderni- 
zation opportunities for plumbing and heating 
contractors, Lincoln Pierce, sales manager of 
$7.50) is a refund offer. Any contractor who can American-Standard’s Plumbing and Heating Di- 
demonstrate by July 31, 1958, that he used the vision, contrasts modern and aged bathrooms 


long.” 
A unique feature of this year’s kit (priced at 


materials in the kit to close a sale can get a full 
refund on the price of the kit. The object: The 


“eC re . - , ; rhe ave ite ; : . 
Bureau wants to know in what ways its kit is Remodeling Contest 


effective, to guide it in future planning. END 


Launched by Am.-Std. 


Contractors can win cash 





HERE'S HOW AMERICAN-STANDARD is sup- 
porting the P-H-C Information Bureau’s re- 
modeling promotion: Its Plumbing and 

INFORMATION BUREAU Heating Division is sponsoring a contest for 
wina.nEaTina-COOLINY | paaian 0-95 contractors, with 17 cash awards totaling 
OLING CHECK LIST $5,000. Any p-h contractor who sells one 


r Se a modernization job utilizing specified Ameri- 
THIS 1S TIME TO MODERNIZE. Ere 
PLUMBING - HEATING - COOLING 


anes tieat died es And here’s what the contest is all about 
Theme of Industry Drive The contractor will be asked to rank ‘on an 
B. — 1 jauemabeuiensharenauuhiemmneaan entry blank, in order of importance, what he 

believes to be the five most effective ways 


: to get good prospects for modernization. Next. 
RENEW THE 


he must write, in 50 words or less, why he 


thinks his first choice is best 
HEART 


# Grand prize is $2,000 in cash. Second prize 


OF YOUR HOME — : is $1,000; third, $500: and fourth. $200. In 
addition, a prize of $100 will go to a contrac- 
tor in each of 13 sales districts 


os 7 s — 
Plumbin -Heating- Cooli To be eligible, entries must be at Ameri- 
can-Standard’s headquarters, 39 West 39th 


St., New York 18, by July 15 END 


PLUM 
35 Ee 
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Bebap (left) checks his galactic heating system Arriving during the days of the Neanderthal 
demonstrator prior to take off in his space ship man, Bebap finds no socket to plug in his elec- 
for a sales trip to earth. He tells the chief of Gal- tric heating system, can only suggest that the 
axy Enterprises not to worry—I’ll make the sale.” caveman take his fire inside for more comfort. 


Bebap makes his next earth trip in 1958 and - Taking the play away from Bebap, George says, 
prepares to demonstrate his galactic heating sys- “So you think you’ve got the ideal heating sys- 
tem to homeowner George, who already owns tem?” George has Bebap lie down on the floor 
a modern hydronic baseboard heating system. and asks him if he feels any cold air or drafts. 


THE ADVENTURES of Bebap-Bopap, 
a heating salesman from outer 
e space, will soon be beamed into 
. 2 heating the nation’s homes via television 
Bebap will be seen in a new 
cartoon-style movie released by the 
| § Better Heating-Cooling Council en- 
$a esman rom outer space titled, “You Earth People.” It is the 
first consumer educational-enter- 
tainment film produced for indus- 
try-wide use by the hydronic heat- 
He'll go on TV in 200 selected marketing areas ing and cooling industry. 
: The humor and timely science 
to presell your customers on baseboard heating a LY PNET i IGE 
attention so that the viewer cannot 
miss the hydronic sales points that 
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On his second trip, Bebap meets up with Em- 
peror Nero. He notes that hot water in troughs 
is some improvement, but Nero only fiddles, 
Rome burns and Bebap once again loses a sale. 








Next, George has Bebap stand over by the win- 
dow. “Feel any cold there?” George asks. Be- 
bap says no, but wants to know where the heat- 
ing system is. “Right behind you,” says George. 


are subtly interwoven with the plot. 

Bebap, as the central character, 
represents “Galaxy Enterprises, 
Inc.” He is sent to earth to sell an 
“ideal” heating system that looks 
more like a Rube Goldberg con- 
traption. He tries to make his sale 
during different periods of history 


with some amusing results. 


finally, in 1958, he winds up being 
sold on hydronic baseboard heat- 
ing instead of his own and carries 


the word back to his planet 


A sequence picture story of the 


film is shown above. 


The film is in 16 mm. sound and 
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animated color and runs for 13% 
minutes. It is scheduled for show- 
ing on TV in 200 selected marketing 
areas beginning May 15 and running 
through December 15. 

In addition to TV, the film will 
be made available to trade, civic 
and fraternal organizations 
throughout the country. Franklin 
Greene, executive director of the 
Better Heating-Cooling Council, 
told DE that heavy emphasis also 
will be placed on the use of the film 
by member companies and local 
affiliated councils. 

At the film’s Chicago premiere 


Ben Franklin's stove is viewed by Bebap on his 
third trip. Franklin invites him to demonstrate 
his system by plugging it into a kite, the only 
electrical source, but the demonstrator blows up. 


Sold on earth’s modern heating, Bebap returns 
to his own planet and tells his chief that base- 
board heating is the greatest thing he ever saw. 
The chief agrees: “Just like a spring day.” 


last month, Greene told DE that in 

creating Bebap and his adventures 

with the earth people, the council ° 
had sought a fresh sales-building 

approach, and the idea of a space- 

man swooshing to earth and subtly 

planting the hydronic heating and 

cooling sales message in the minds 

of the public seemed logical 


s “We think we have something in 
Bebap,” Greene said. “The space 
travel theme and cartoon charac- 
ter will amuse both future and 
present homeowners—kids from 6 
to 60.” END 
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JOB PROBLEMS...and how to solve them 


Boiler sections have cracked five times in two 
heating seasons. Where does the trouble lie? 


To the Editor: 

We are having trouble with sec- 
tions cracking in a cast iron, steam 
heating boiler and have been unable 
to find the cause. The history of the 
casualties and our efforts to elimi- 
nate the trouble are as follows: 


a The boiler was installed new in 
the summer of 1956. Soon after the 
heating season began, an intermedi- 
ate section cracked, followed two 
weeks later by a crack in the front 
section. We did not replace the 
cracked sections at that time, but 
stopped the leaks with a sealing 
compound in order to keep the 
system running through the cold 
weather. 

Last summer these two sections 
were replaced by new ones. When 
the boiler was on the line in Octo- 
ber, another section cracked, and 
on New Year’s Eve two more sec- 
tions opened up. 


s This makes a total of five cracks 
in less than two seasons of oper- 
ation. 

The boiler is fired by a stoker. 
Do you think it is possible that the 
stoker is causing the trouble by 
overfiring, or by producing a non- 
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uniform fire bed? Or is something 
in the water? 
Any help you can give us with 
this problem will be appreciated. 
Ohio R.J. 


To the Reader: 

The cracking of sections in a cast 
iron boiler usually is caused by one 
of two conditions. First, any inter- 
ruption or starvation of the water 
supply will produce sharp temper- 
ature stresses that can result in 
cracks. Second, any kind of physi- 
cal restraint on the natural expan- 
sion of the boiler under heat is 
equally at fault. 


w Let’s examine the water possibil- 
ities first and see what might cause 
an interruption of the water supply. 
Here are several possibilities: 

(1) The condensation of steam in 
the radiators produces a partial 
vacuum, which, in one-pipe systems 
particularly, has been known to 
hold up the condensate in a gravity 
return. As a rule, the delay is not 
serious; but it can be serious and 
is worth a check in this case. We 
suggest you give some study to the 
water level in the boiler on a severe 
day. Also, verify the vent valves 


to make sure they are working 

(2) We feel quite sure that if this 
boiler has two return headers, one 
on each side with nipples connect- 
ing to the sections, both headers are 
in service. However, limiting the 
return to one side has been done on 
small jobs and the result is uneven 
water circulation through the sec- 
tions. Trouble can result. 

(3) Probably the return ties into 
the boiler through a Hartford con- 
nection. If this is so, fine—pro- 
vided that the equalizing pipe is at 
least equal in cross section to the 
cross section of the return pipe. 
(See Fig. 1.) 


a (4) If the return enters the boiler 
through a check valve, open the 
valve and make sure of its free 
working condition. Periodic stick- 
ing can cause difficulty with the 
water flow. 

(5) Test the water level control- 
ler and the low water cutoff. Con- 
sider lifting the setting a little. It 
just might be that to avoid short- 
cycling of the controller and stoker, 
the setting is too close to the point 
where it may cause trouble. 


w The next thing to check is the 
matter of physical restraint. This 
generally results from bolting up 
the sections too tightly when the 
boiler is assembled. A good, prac- 
tical plan is to pull up tight on the 
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slack back 


turns to allow 


nuts, then one or two 
for later movement 

Care also should be exercised in 
selecting the packing that is used 
between the sections. If this hard- 
with and heat, 


the restraint placed on expansion 


ens_ solidly time 
movements could become disastrous 
We sug- 
gest that you poke into the packing 


to the cast iron sections 
to ascertain its resiliency 


# You mention the possibility of 
overfiring as a possible cause of the 
cracked sections. 

This possibility is always present 
provided that movement 
through the boiler is unable to ab- 
sorb the extra heat released, by 
reason of 
starvation. 


water 


flow interruption or 


alin short, we can overfire until the 
cows come home as long as there is 
enough water on hand to evaporate 
into steam without uamage to the 
boiler. 
of the 
has water on one side and fire on 
the other will only be about 75 deg 
higher than the temperature of the 
(Please turn to page 106) 


As a rule, the temperature 


iron in the areas where it 
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COLD WATER PUMP 


Fig. 2 illustrates the internal arrangement of a steam compressor as used on 
a refrigerating tank. The steam expanding through the nozzle creates a high 
velocity area that sucks up, first the air, then the water vapors from the tank 
The water evaporates quickly as the vacuum over its surface is increased by 
the steam jet and every !b of water evaporated takes with it about 1,000 Btu, 


thus chilling the remaining water 


This method can cool water to freezing 


Reader is branching out in air conditioning. 
Wants operating data on steam jet compressors 


To the Editor 


Our firm is now going into ai 
conditioning to a greater degree, 
and occasionally we run into some- 
thing we've had little experience 
with 


reference Ss 


For example, we've heard 


from time to time to a 
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Fig. 1: 


A reader writes that he’s been having trouble with sections cracking 
in a boiler. The drawing shows two possible trouble spots: 


(1) The equalizer 


pipe “A-B” should be at least equal in cross-section to the return pipe “’C.” 


(2) Both return side headers should be 


in service. Occasionally, on small 


jobs, the return is limited to one side and the result is uneven circulation, 


which could be the cause of the trouble 
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Other points are given in article 


“steam jet compressor” in connec- 
tion with a cooling system 


Would you 


and 


describe the steam 
used? 


E.C 


compressol how it is 


New Yor k 


; > : 
To the ad 
the Reade 


In steam jet refrigeration work 


the jet exhausters on the water tank 


and on the condensers 


sometimes 
are referred to as 
This 


the ability of the 


‘steam jet com- 
from 
jet to pick 


ipors 


pressors.”’ term comes 
steam 
up large volumes of and 
gases at partial vacuums and dis- 
them atmospheric 


charge against 


pressure or higher 
es Fig. 2 illustrates the arrangement 


of a steam jet compressor or ex- 


hauster as used on a refrigerating 
tank. The steam expanding through 
the nozzle creates a high velocity 
area that sucks up first the air, then 
the water vapors from the tank on 


which it is mounted 


= The water in the tank evaporates 


very quickly as the vacuum over 
its surface is increased by the steam 
that 
leaves the tank in this form takes 
about 1,000 Btu with it. Naturally, 


(Please turn to page 106) 


jet and every pound of water 





GOOD READING for P-H CONTRACTORS: 


Here's help with the application and 
installation of instantaneous water heaters 


ARE YOU CONCERNED with the problem of furnishing 
hot water for large commercial, industrial or institu- 
tional buildings? If you are, then a new booklet on in- 
direct-type instantaneous water heaters will be “good 


reading” for you. 


Published by Bell & Gossett Co., the new booklet is 
a comprehensive report on the indirect method of 
heating water. It contains, among other features, a 
simplified procedure for estimating hot water require- 


ments in various types of buildings. 
Contractors who would like a free copy of this 


valuable reference guide may write directly to Bell & 


Gossett Co., 8200 N. Austin Ave., Morton Grove, III. 


Job Problems... continued 


Boiler sections . 


(Continued from page 105) 
steam. This is not enough to be 


dangerous on low temperature 
steam jobs, except from the stand- 
point of arrested expansion. The 
iron won’t burn out. 
s Foreign matter in the water 
causes trouble when it settles out 
on the inside surface of the iron and 
introduces a resistance to heat flow 
in that area. It can produce a burn 
out if the temperature goes high 
enough and will certainly cause an 
exaggerated expansion in that spot 
Of all the possibilities that can 
cause boiler sections to crack, water 
irregularities are considered the 
most likely and overstressing the 
assembly bolting next likely 


s In this instance, our suspicion of 
the water is based on the locations 
of the section that failed. Appar- 
ently, the back sections have been 
all right, and these, of course, are 
served first by the returning con- 
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densate.* The intermediate sections 
are where we would expect to find 
the hottest fire and the front sec- 
tions last to receive their water 
supply. Trouble naturally would 
occur where it did if the condensate 


Branching out... 


(Continued from page 105) 
this loss of heat chills the water 


remaining in the tank, and with a 
steam jet that is powerful enough, 
or a battery of jets, the water can 
be cooled right down to freezing 


s The steam jet, or compressor, also 
was used for many years in station- 


For Uncle Fred 

Fred Beckwith, who for 30 years 
has been bringing honors to the oil 
heating industry, will be on the re- 
ceiving end at the 15th annual con- 
vention of the Oil-Heat Institute of 
New England, May 7. 

The institute will hold an “Uncle 


'NSTANTANEOY< TY ee 


* WATER HEATERS 


APP lication 


system predisposes the feed to it 
by any form of starvation or irreg- 
ularity. 

Each of the possibilities discussed 
above should be examined carefully 
in turn. END 


ary boiler plants to force feed water 
into the boiler against the full boiler 
pressure. It accomplished its pur- 
pose by converting velocity into 
pressure. However, this application 
is not in common use anymore for 
boiler feeding because it uses more 
steam energy than an equivalent 
pump. Consequently, nowadays we 
see steam jet compressors used 
as exhausters and ejectors. END 


Fred” Beckwith Day to salute its 
secretary, who retires after 15 years 
in that office. Previously, he was a 
consultant for the industry. 

Erwin Canham, editor of the 
Christian Science Monitor, will 
speak at a testimonial dinner for 


Beckwith. END 
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New technical manuals cover warm air 
heating and air conditioning design 


Two “PLAIN TALK” REFERENCE MANUALS on warm 
heating and air conditioning are now available to 
contractors. The manuals are: “Application Guide 
for Residential Central Air Conditioning Systems” 
(Manual 8—$1.50) and “Code and Manual for the 
Design and Installation of Winter and Year-Round 
Air Conditioning Systems” (Manual 9—$1.25). 

The manuals cover the selection and application of 
equipment and latest design principles. Manual 8 
also contains a 14-page section on summer cooling. 

They are available from the National Warm Air 
Heating and Air Conditioning Assn. at 640 Engineers 
Building, Cleveland 14. 


CONDITi¢, 
YING 4 


New Service Offers Standard Replacement 
Package for Automatic Sink Sprays... 


A NEW SERVICE available to the plumbing and 
heating industry is designed to reduce the number 
of stock items needed as replacements for the mill- 
ions of automatic (thumb control) sink sprays 
now in use. The Automatic Spray Service Center 


has been established in Los Angeles to coordinate 
the standardization program. 

Under the program, the dozens of different com- 
binations of sprays and hoses are cut down to a 
single line of eight packaged items that will re- 
place “any part of the spray system on any faucet 
with automatic spray equipment.” 


s The standard replacements come in eight color- 
ful packages with directions for installation and 
are now being marketed by manufacturers who 
make kitchen faucets equipped with this type of 
sink spray. 

In discussing the new service, Robert Laws, an 
official of the new service center, told DE: “As 
you may know, Modern Faucet Spray Co. supplies 
automatic sprays to 41 manufacturers of kitchen 

(Please turn to page 212) 


REPLACEMENTS for automatic sink sprays are now reduced from doz 


ens of parts to eight standard items. 


They are available in the 


assortment shown in this attractive display. Contractors buying the 
display will receive a free $9.95 Dish-Quik replacement unit 
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<= JUDGING BEGINS ON THE 


AS THIS ISSUE goes to press, an out- 
standing panel of judges is analyzing the 
greatest collection of plumbing and heat- 
ing merchandising and management meth- 
ods ever collected under one roof. 

From literally thousands of examples 
of modernization initiative, the judges are 
selecting 150 winners in Domestic EN- 
GINEERING’S Big Push Remodeling Sales 
Contest, a competition that has attracted 
national interest not only for its list of 
impressive prizes, but also for its intrinsic 
value to the industry as a whole. 


The task: Big but rewarding 


Contractor-contestants have presented 
judges with a monumental but rewarding 
task. They have dealt with every aspect 
of modernization in submitting evidence 
of how they are meeting the exciting 
challenge of a profit-laden market. 

The men who must decide which ex- 
amples are the outstanding are 
pictured below. They are distinguished 
leaders in marketing in the plumbing, 


most 


heating and related equipment industry. 

The contractor who wins the first prize, 
a $3,800 truck, will be named in the May 
issue of DomEstIc ENGINEERING, along with 
winners of a $3,500 kitchen, six bathroom 
ensembles, five boilers and more than 100 
other awards. 

And yet, these are not the most im- 
portant prizes. 


You can make more money 


In the months to come, The Big Push 
Remodeling Sales Campaign, its first 
phase nearing completion, will present a 
probing appraisal of prize-winning ideas 
for the benefit of all industry members. 

The appraisals will be in the form of a 
series of articles in DE, based on the 
grass-roots modernization ideas of the 
contest prize winners. 

Every contractor will participate in this 
part of the Big Push. And each one will 
win something, too. 

They'll win a greater knowledge of how 
to win the modernization customer and 


Meet 
the 
Judges 
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BIG PUSH SALES CONTEST... 


handle his work profitably. They'll win 
new ideas that can be adapted to their 
own operation. They'll win a new enthus- 
iasm that will help them match or better 
the business creativity of the actual con- 
test winners. 

No matter how experienced and aggres- 
sive a contractor is, he will find some eye- 
opening facts in these coming Big Push 
articles. The depth, variety, imagination 
and scope of the several hundred contest 
entries assures that. 

Entries have come from almost every 
state—plus Canada and Argentina. They 
cover every conceivable facet of moder- 
nization, but with particular emphasis on 
selling the nation’s 50-million homeowners 
in the face of growing competition. 


Have you felt these pressures? 

Who, for example, hasn’t felt increasing 

pressure from nonindustry businesses 

such as chain stores and others, which 

have attempted large-scale penetration 
(Please turn to page 110) 
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About the judges: 





THE DISTINGUISHED PANEL OF JUDGES was select- 
ed for its leadership in the marketing of plumb- 
ing and heating products 


William Landers, who will serve as chairman of 
the board of judges, is himself a plumbing and 
heating contractor from Oklahoma City. He is 
president of the Plumbing-Heating-Cooling Infor- 
mation Bureau and, as chairman of the first All- 
Industry Modernization Committee, was one of 
the prime movers in that organization’s remodel- 
ing drive in 1956. He is also a past president of 
the National Assn. of Plumbing Contractors. 


Norman Wicks, of Chicago, is the newly ap- 
pointed executive director of the Plumbing-Heat- 
ing-Cooling Information Bureau. He will carry 
out and direct the group’s many activities on be- 
half of the industry. Previously, he was assistant 
managing director of the National Electrical Man- 
ufacturers Assn. 


Don Moore, New York City, has been executive 
(Please turn to page 113) 





continued ... 


and in the 2nd Phase of the Big Push 
Campaign You'll Learn 


THE FIRST PHASE of the Big Push Remodeling Sales Campaign has been 
completed. Now the second and most far-reaching phase begins with every 
contractor assured a businessman’s most respected prize—greater profit. 

Future issues of Domestic ENGINEERING will present documentation of the 
most outstanding examples of merchandising and management creativeness 
submitted in the Big Push Contest. A series of articles will appraise prize- 
winning ideas on every aspect of a successful remodeling operation. 


You'll Find Inventive Solutions to Familiar Problems 


Readers will learn methods contractors have developed for strengthening 
the impact of advertising. They'll read how journeymen were trained to 
sell on the job, and how regular salesmen were stimulated through clever 
incentive programs. Whether it’s estimating or financing, whether it’s han- 
dling the complete job or callbacks, the contestant-contractors have some 
inventive solutions to familiar problems. 


It's a Storehouse of Industry Knowledge and Experience 


The 150 winners and the many other contestants deserve a vote of thanks 
from the entire industry. Their time and effort in assemblying voluminous 
examples of their work have provided the industry with a storehouse of 
knowledge and experience. 

Besides receiving prizes and thanks, however, they also can take satis- 
faction in knowing that they have re-asserted this industry’s prominence 


and progress in a profit-laden market. END 





Judging Begins .. . continued 


(Continued from page 109) 
of the remodeling field? 

Big Push contestants, how- 
ever, have come up with ideas 
for countering this invasion. 
What’s they’ve_ turned 
ideas into action and action into 
success and believe other con- 
tractors can do the same. 


more, 


» And then too, there is buyer 
resistance today. To many con- 
test entrants this isn’t new. Their 
entries show how they fought 
through pessimism and economic 
doubletalk to prove that there’s 
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no “recession” for an aggressive 
contractor in remodeling. 

How? The Big Push series 
will answer that question and 
hundreds more with concrete 
facts, not theories or slogans. 
Facts based on the successful 
operations of the nation’s top- 
ranking contractors. 


s® As contractors read and use 
articles based on contest ma- 
terial, they'll understand why 
the winners deserved the best in 
prizes, and how the close of the 
contest really kicks off the dol- 


lars-and-cents part of the Big 
Push Remodeling Sales Cam- 
paign. 

The contest actually has been 
so successful, both in short and 
long-term goals, that it may re- 
turn again to the industry scene. 


e Even now industry sources 
are requesting that it be made a 
yearly affair. They say it’s an 
ideal device to dramatize the 
profit potential in modernization 
and the aggressive way our in- 
dustry is capitalizing on its op- 


portunities. END 
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continued... 


(?@, FIRST PRIZE 


G PUSH REMODELING 
SALES CONTEST \: 


SPONSORED BY | 
DOMESTIC ENGINEERIN 


FIRST PRIZE in the Big Push Remodeling Sales 
Contest is being discussed here by William 
Landers, chairman of the board of judges and 
president of the Plumbing-Heating-Cooling 
Information Bureau, and Gordon Andrews, 
president of the Central Supply Assn., at 
whose convention the prize will be awarded 
to the nation’s top-ranking p-h contractor. 


Nation's Top Merchandiser Will 
Be Honored in Special Ceremony 


Motor truck will be awa 


THE WINNER of the Big Push Remodel- 
ing Sales Contest will be announced at 
the spring meeting of the Central Supply 
Assn.—where a leader in modernization 
should feel right at home. 

A $3,800 truck, first prize on an award 
list that includes 150 items, will be pres- 
ented on April 11 to the contractor who 
has shown the greatest creativity in sell- 
ing and handling modernization. 

The CSA, itself a long-time leader in 
promoting the idea of modernization work 
in our industry, will devote a consider- 
able portion of its meeting in Chicago 
April 9-11 to this dynamic market and 
methods that will bring a larger share 
of it to the plumbing-heating industry. 


Modernization: "Essential to Profit" 


In discussing the association’s program, 
James Peery, secretary, said, “The CSA 
welcomes the chance to play host at the 
culmination of Domestic ENGINEERING’S 
remodeling sales contest. Now, as never 


before, modernization is essential to a 


profit-minded operation. 

“Other industries have recognized the 
strength and depth of this market and are 
taking steps to capitalize on it. Obviously, 
the plumbing and heating industry must 
be the first to assert its natural dominance 
in the field and continually search for 
ways to improve its position.” ; 


Big Push Will Revitalize Industry 
“The Big Push Remodeling Sales Con- 


test will help contractors put our indus- 
try in the forefront of modernization sell- 
ing. Our association is happy to be a part 
of such a program, and we look forward 
to honoring the contractor who has typi- 
fied leadership in this market.” 

The CSA program has featured mod- 
ernization in previous sessions. In the fall 
of 1957, the association devoted its entire 
session to a “Mobilize for Modernization” 
theme. CSA also is a vigorous supporter 
of the P-H-C Information Bureau and its 
efforts to familiarize the public with the 
benefits of modernization. — END 
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About the judges: 


(Continued from page 109) 
director of the Home Improvement Council 
since its inception in 1957 and was formerly 
with Operation Home Improvement, HIC’s 
predecessor. 

Hal Bergdahl, manager of dealer sales for 
the Crane Co., Chicago, has been chairman 
of and served on numerous committees dur- 
ing the course of the industry’s moderniza- 
tion drive. 

Robert Custer, New York City, is super- 
visor of retailer development for American- 
Standard and has served his company for a 
number of years as a merchandising special- 
ist and retailing representative in the plumb- 
ing and heating industry. 


Walter Reichle is president of the Reichle 
Supply Co., Saginaw, Mich., wholesaler, and 
is a member of the American Institute of 
Supply Assns. and the Central Supply Assn 
He is a past president of the CSA. 

Robert Peitscher, vice president of mar- 
keting for Fulton, Morrissey Co., Chicago 
advertising agency, has been active in the 
advertising field for the past 12 years. Prior 
tu that he was engaged in marketing and 
research work. END 
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Here are the other prizes: 


Complete Kitchen 


General Electric Co., Louisville, Ky., is contributing 
a complete kitchen designed especially for a winner 
of the Big Push Contest. (See contest pages 38, 39 
and 40, January issue.) Called the Domestic ENGI- 
NEERING Kitchen, it includes the following 

.1. Fifteen wall and base cabinets to fit the contrac- 
tor-winner’s specifications 

2. Two glass-fronted cabinets that offer handy 
storage space over work areas 

3. A 1-hp air conditioner and dehumidifier installed 
above the combination washer-dryer 

4. A built-in surface cooking unit flush-mounted 
in a base cabinet. 

5. A combination washer-dryer that goes through 
both operations with a single setting of the controls 

6. A cabinet sink and a single-control, deck-mount- 
ed faucet with spray 

7. A food waste disposer with a top control that 
acts as sink stopper, strainer and operating switch 

8. A deluxe dishwasher that features push-button 
opening and closing 

9. A 12-cubic-foot wall-hung refrigerator-freeze1 
combination. 

10. Textolite countertop surfacing in whatever de- 
sign the winner prefers. 

11. A roll-out, undercounter food freezer that can 


(Please turn to page 114 





continued 


accommodate 175 pounds of food in its two bin draw- 
ers. 

12. A built-in, waist-high wall oven with the “fo- 
cused heat” broiler. 


Packaged Boiler for Oil or Gas Firing 


Spencer Heater, Lycoming Division of Avco Manu- 
facturing Corp., Williamsport, Pa., is contributing 
a packaged boiler-burner unit available for either oil 
or gas firing. (See contest page 51, January.) 


Oil-Fired Boiler 


National-U. S. Radiator Corp., Johnstown, Pa., is con- 
tributing its new Sunray IV oil-fired boiler for hot 
water or steam systems. (Contest page 27, January.) 


Complete Bathroom 


Universal-Rundle Corp., New Castle, Pa., is contrib- 
uting a complete set of bathroom fixtures, including 
its Uni-Dial lavatory, with fittings. (Contest page 28, 
January.) 


Oil-Fired Boiler 

General-Republic Heating Products Co. (Repco 
Thrift-Master), Philadelphia, is awarding a fully- 
assembled oil-fired vertical-tube boiler complete with 
wiring. (Contest page 11, January.) 


Room Air Conditioner 


Lonergan Coolerator Division of the McGraw-Edison 
Co., Albion, Mich., is awarding its Profile room air 
conditioner. (Contest page 53, January.) 


More Firms Join the List of Big Push Supporters . 


Three Faucets and Gift Certificates 

Sterling Brass Co., Cleveland, is giving three Touch- 
Flo one-arm mixing faucets as one prize plus three 
$100 merchandise certificates. (Contest page 31, Jan- 
uary.) 


Automatic Dishwasher 

Hobart Manufacturing Co., Troy, O., is contributing 
a completely automatic KitchenAid undercounter 
dishwasher. (Contest page 24, January.) 


Gas-Fired, Cast Iron Boiler 

Peerless Heater Co., Boyertown, Pa., is giving a com- 
pletely automatic gas-fired cast iron boiler for resi- 
dential use. (Contest page 12, January.) 


Gas-Fired, Forced-Air Furnace 

Bryant Manufacturing Co., Indianapolis, is giving a 
gas-fired, forced-air furnace. (Contest page 21, Jan- 
uary.) 


Complete Bathroom 

Kohler Co., Kohler, Wis., is giving a group of three 
bathroom fixtures complete with fittings. (Contest 
page 45, January.) 


Baseboard Radiation 

Tuttle & Bailey, a division of the Allied Thermal 
Corp., New Britain, Conn., is contributing 90 feet of 
baseboard radiation, including all accessories needed 
for installation. (Contest page 13, January.) 


(Please turn to page 116) 
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Brown Co. Is Awarding 200 Feet ($100 Worth) of Bituminized Fibre Pipe 


Two hundred feet of its bituminized fibre sewer 
pipe is the Big Push Contest prize contributed by 
Brown Co., Boston. 

The pipe (Bermico) is fabricated from virgin 
wood fibre and uniformly impregnated with pitch. 
It comes in standard 8-foot lengths and in 3, 4, 5 


and 6-inch-diameter sizes. The company lists the 
following features for its pipe: root-proof, cor- 
rosion-proof and lightweight for ease of handling. 
A precision-milled coupling is furnished with each 
length to insure a tight, accurate fit. 

The suggested retail price is $100.00. 
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WASH YOUR HANDS... 


¢ pipe 6 


Cleaning up pipe inventory problems is easy when 
you deal regularly with your Republic Pipe Dis- 
tributor. Gone is the riddle of trying to out-guess 
the future. Gone is the chore of computing inven- 
tory valuation for tax and insurance purposes. Gone 
is the time spent on inventory control and making 


sure the right pipe reaches the right job on time. 


All of these problems properly belong to your 
Republic Pipe Distributor. He solves them by 


_-£ 


probleted / 


maintaining a complete, efficient warehouse stock 
of all sizes and weights. You simply order what 
you require, as needed. His prompt delivery serv- 
ice, regardless of quantity, guards against material 
shortage interruptions of installation schedules. 

These advantages, plus the dependability of steel 
pipe prices, help you boost piping system profits. 
Get full information from your Republic Pipe 


Distributor. He’s as close as your telephone, 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


REPUBLIC Steel Pipe 





Contest Prize 


Complete Bathroom 

Ingersoll-Humphryes Division of Borg-Warner Corp., 
Mansfield, O., is contributing a complete set of bath- 
room fixtures in color. (Contest page 18, January.) 


Basebeard Radiation 

Slant-Fin Radiator Corp., Richmond Hill, N. Y., is 
giving 100 linear feet of its new 34-inch packaged 
baseboard radiation, including all accessories needed 
for installation. (Contest page 27, January.) 


Baseboard Radiation 


The Hoff Manufacturing Co., Bethany, Conn., is con- 
tributing 100 feet of its Panel-line baseboard radia- 


Concave Lavatory 

The Case Manufacturing Co., Buffalo, N.Y., is giv- 
ing its concave lavatory on a one-piece wrought iron 
stand. The lavatory is available in 41 colors and black 
and white. (Contest page 37, January.) 


Beauty Queen Vanette 


The Toledo Desk & Fixture Co., Maumee, O., is con- 
tributing its 48-inch Vanette, a lavatory mounted in 
a vanity cabinet. (Contest page 53, January.) 


Oil-Fired Boiler 


Dunkirk Radiator Corp., Dunkirk, N.Y., is contrib- 
uting an oil-fired boiler (less controls) for hot water 


tion with accessories. (Contest page 52, January.) heating systems. (Contest page 32, January.) 


Compiete Bathroom 

Eljer Division of The Murray Corp. of America, 
Pittsburgh, is giving a group of three bathroom fix- 
tures complete with the brass fittings necessary for 
a complete installation. (Contest page 10, January.) 


Baseboard Radiation 


Romac Industries, Camden, N.J., is awarding 46 feet 
of Suntemp baseboard radiation with accessories and 
a 40-inch Vec-temp unit, also baseboard radiation 
but intended for installation in limited space. (Con- 
test page 44, January.) 

Water System 

Tait Manufacturing Co., Dayton, O., is contributing 
a 3%4-hp Rapidayton Twin Champion water system 
with a 42-gallon tank. (Contest page 15, January.) 


Assorted Heating Products 


Econo Products Co., East Haddom, Conn., is giving 
(Please turn to page 118) 








Poper Iron and Wire Works Awards an 
Assortment of Drain Cleaning Equipment 


A complete set of residential drain cleaning equip- 
ment is being contributed by Poper Iron and Wire 
Works, Inc., Chicago. 

The first part of the prize is a spring container in- 
corporating an auger drive and a cleanout spring. Made 
of spun aluminum with a steel base, the container keeps 
the cleanout spring off the floor while cleaning drains. 
The auger drive is cast aluminum and has a steel bar- 
rel, bronze gears and a hand-tightening chuck. The 
cleanout spring consists of 50 feet of %s-inch Swedish 
steel music wire. 


# The second part of the prize is a closet auger. It fea- 
tures an extra-heavy steel crank with cast aluminum 
handle, high carbon steel tube, cast aluminum tube 
grip, heavy fabric rubber bowl] guard and three feet of 
5g-inch Swedish steel music wire. 

Completing the prize is the company’s trap and drain 
cleaner that enables the user to clean the drain without 
removing the trap. It contains up to 25 feet of %-inch 
Swedish steel music wire cleanout spring. 

Poper suggests a retail price of $69.95. 


DoMESTIC ENGINEERING, APRIL 1958 





Diagram by Huxley Madeheim 


LEGEND 


Consulting Engineer F = NORMAL FLOW FOR FILTRATION 


Copyright 1957 


. Bw - FLOW FOR BACKWASH 
Jenkins Bros. 


| THERMOMETER 


~ 


VALVE RECOMMENDATIONS 
For details of valves to suit varying 
conditions, see Jenkins Catalog. 


STRAINER 





Jenkins Valve 
3244 Ni-Re 
3244 Ni-Re 
3244 Ni-Re 


3. 3244 Ni-Resist 


Fig. 3244.N 


Fi 


Fig. 47-U Bronze Gate 


Fig. 92-A Bronze Swing 








Check 
“Normal Cycle 
Filtration 
OPEN LOSEL 
CLOSED OPEN 
CLOSED PEN 
OPEN LOSED 


JENKINS 
VALVES =. 


Sold Through Leading Distributors Everywhere 





*Bockwash Cycle 
Filtration 
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How to plan piping connections 


FOR A SWIMMING POOL WATER CIRCUIT 


In this swimming pool water circuit, 


water is drawn off by a pump having 
a strainer to remove foreign matter. 
Water is treated with various chemicals 
to render it slightly alkaline; to kill 
bacteria and to inhibit growth of algae 
and coagulated suspended solids. Water 
is then filtered, warmed and returned 
to pool through inlets. No make-up 
shown because 


water connection is 


most codes require an independent 


supply. 

In normal operation of the system, 
valves L and O are open while M and 
N are 
passage through filters and prevents 
flow to drain. Closing valve R and 


opening valve S will bypass heater 


closed, which permits water 


when desired. Steam to heater is con- 
trolled by thermostatic valve. 


Filter cleaning by “back washing” is 
done by closing valves L and O, and 
opening M and N. Water is forced 
through filters in reverse direction, and 
discharged to drain. Pool may be emp- 
tied by closing valves M and P, and 
opening L and N. 


O. S. & Y. valves are recommended to 


STRAINER 


prevent fluid action on spindle threads. 
All-Iron and Ni-Resist valves are speci- 
fied for water circuit, and stainless steel 
valves where 


chemicals are encoun- 


tered. Steam system valves are all- 
bronze or bronze with stainless steel 
trim. 

Jenkins Fig. 240, and All-Iron, U-Bolt 
Gate, is used for shut-off control of flow 
to filters and heater. The solid iron 
wedge assures drop-tight closure, and 
the valve can be repacked under full 
pressure. Jenkins Fig. 1312 or Fig. 1313, 
Stainless Steel Globe Valves resist cor- 
rosion and are recommended for con- 
trol of chemical and drain flow. The 
twin bolted bonnet and body design 
facilitates dismantling for cleaning and 
regrinding, and is especially suitable 
where chemicals might destroy conven- 
tional body-bonnet threading. 

To assure efficiency when planning any 
major piping installation, consult ac- 
credited piping engineers and contrac- 
tors. For prompt, capable help when 
you want Jenkins Valves and other 
supplies, call your local Jenkins Dis- 
tributor, Jenkins Bros., 100 Park Ave., 
New York 17. 





Contest Prizes .. . continued from page 116 


a hot water circulator, a flow valve, three zone con- 
trol valves and a boiler protector.. (Contest page 37, 
January.) 


Assorted Pipe Fittings 

Kuhns Brothers Co., Dayton, O., is awarding a winner 
$200 worth of assorted pipe fittings through the 
wholesaler of his choice. (Contest page 18, January.) 


Baseboard Radiation 

Schemenauer Manufacturing Corp., Holland, O., is 
contributing $200 worth of its baseboard radiation 
complete with all accessories needed for installation. 
(Contest page 46, January.) 


Two Prefabricated Shower Cabinets 


I. Wenig & Sons, Inc., New York City, is contributing . 


two shower cabinets complete with receptors. (Con- 
test page 35, January.) ; 


Baseboard Radiation 


Embassy Steel Products, Inc., Brooklyn, N.Y., is con- 
tributing 96 lineal feet of baseboard radiation com- 
plete with accessories. (Contest page 30, January.) 


Complete Bathroom 

AllianceWare, Inc., Alliance, O., is giving a bath- 
tub, a double-bowl] lavatory and a water closet—in 
white or color. (Contest page 43, January.) 

Water Heater 

Clayton & Lambert Manufacturing Co., Louisville, 


Ky., is contributing one of its 30-gallon Alumilux gas 
water heaters. -(Contest page 25, January.) 

Two Dozen Balicocks 

The Hydo Valve Corp., Austin, Tex., is giving two 


dozen nylon ballecocks. (Contest page 52, January.) 


Water Heater 

Pennsylvania Range Boiler Co., Philadelphia, is giv- 
ing its 30-gallon de luxe automatic Bradford Vitraglas 
water heater. (Contest page 26, January.) 


Water Heater and Display Signs 

The Crane Co., Chicago, is giving a 30-gallon glass- 
lined water heater and two clock-display signs. (Con- 
test pages 14 and 25, January.) 


Shower Stall 


Fiat Metal Manufacturing Co., Franklin Park, IIl., is 
giving a shower cabinet with matching door. (Con- 
test page 46, January.) 


Water Heater 


The Mor-Flo Heater Corp., Cleveland, is contrib- 
uting its Abucite Aluminum “15” automatic gas wa- 
ter heater in the 30-gallon size. (Contest page 43. 
January.) 


Two Appliance Trucks 
Fairbanks Co., New York City, is donating two ap- 
pliance trucks. (Contest page 22, January.) 


(Please turn to page 120) 





RCB Manufacturing Contributes a Tub and Shower Filler and a Shower Valve 


A combination tub and shower filler that incor- 
porates in one unit a mixing valve, diverter spout 
and safety stop (below right) is one of two prizes 
being contributed to the Big Push Remodeling 
Sales Contest by RCB Manufacturing Co., Monte- 
bello, Calif. 


The second prize (below left) is a volume and 
temperature control shower valve. 

The tub and shower mixing valve incorporates 
a round handle that provides volume control inde- 
pendent of temperature control. Temperature con- 
trol is achieved with a lever that may be set in 
any desired position and left there indefinitely. 
A safety stop is also included, which prevents the 
temperature lever from moving past the selected 
safe temperature setting. 


# The shower valve also provides separate volume 


and temperature controls. An off-on cross handle 
regulates the shower spray. Temperature is ad- 
justed by moving a vertical lever. Like the tub 
and shower mixing valve, the shower valve’s 
temperature control may be left in the same posi- 
tion as long as desired. 

The suggested retail price is $40.45. 
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100% Safer: AllianceWare's new “Slip-Prooft” bathtub — 


the greatest tub improvement since porcelain-on-steel 


“Slip-Proof” /ab-tests prove safety, 


comfort, ease-of-cleaning 

QuautyY 
You'll close more sales, faster, with 
these exclusive sales advantages of bde)?] 4 
AllianceWare’s new ‘‘Slip-Proof”’ proc- | coectand 
ess tested and approved by York Re- 
search Corporation. 
“Slip-Proof”’ is as easy to clean and as comfortable as 
other surfaces of the tub. Optional on any AllianceWare 
Bathtub, white or colors. 


Ask your Distributor Today 


About These AllianceWare Exclusives: 


Permanent Tub-to-Wall Seal + Straight Tile Lines « Duo- 
tone Color Tubs + Double Apron Tubs «- Double Bowl 
Lavatories - Space-Saver Tubs. 








FREE CATALOG! AllianceWare Tubs 
for Every Purpose..- 
All with Optional “Slip-Proof” Surface 


acl ions 
Complete product spe ficatior ; 
and dimensions on all AllianceYWare 


bathtubs, lavatories, 
water closets and Sinks 


Request on your letter! ead 
today... Dept DE-4 


AllianceWare Permasheen Porcelain-on-Steel Bathtubs, 


tavatories, Sinks; Vitreous China Lavatories, Water Closets. 
AllianceWare, Inc. + Box 809 + Alliance, Ohio 


an (amp) subsidiary 


Here’s Proof That AllianceWare Cuts Installation Man-Hours By 50% 





1. One man can handle, instead of two 


2 Four simple supports to put in 


‘3. Patented Wall Hung Installation, 




























Two Bathtubs 


Plumbingware Manufacturing Co., Middleville, Mich., 
is giving two of its Economy porcelain enamel bath- 


tubs. (Contest page 32, January.) 





Two Closet Combinations and Lavatories 
Peerless Pottery, Inc., Evansville, Ind., is giving two 
close-coupled closet combinations and two 17 by 19- 
inch lavatories. 


(Contest page 16, January.) 






Stainless Steel Sink Frames 


Vance Industries, Inc., 


Chicago, will contribute a 
dozen stainless steel sink frames in both single and 
double-bow!1 sizes. 


(Contest page 13, January.) 






Shower Door 


The Keystone Shower Door Co., Southampton, Pa., is 


giving a Key Model shower door, which has a brass 
frame and a glass door. (Contest page 42, January.) 


Packaged Water System 
Lancaster Pump and Manufacturing Co., Inc., Lan- 
caster, Pa., is giving a packaged water system from 
its Dutchman line with a 13-gallon vertical tank. 
(Contest page 31, January.) 


Two Dozen Ballcocks : 

Sherwood Brass Works, Detroit, is giving 24 ball- 
cocks with repair shank and rod and refill. (Contest 
page 48, January.) 


High-Pressure Oil Burner 
The Carlin Co., Wethersfield, Conn., is awarding a 
high-pressure, gun-type oil burner. (Contest page 
10, January, and page 117, February.) 













Six Shower Heads Are Being Awarded by Sure Flow Brass Manufacturing Co. 


Tankless Water System 


Goulds Pumps, Inc., Seneca Falls, N.Y., is giving a 
balanced-flow tankless water system intended for 
shallow wells. 


(Contest page 19, January.) 


Valve Assortment for Hot Water Heating 
Watts Regulator Co., Lawrence, Mass., is giving a 
selection of valves for hot water heating and domes 
tic water heating. (Page 116, February.) 





Aluminum Pipe Wrenches 


The Toledo Pipe Threading Machine Co., Toledo, O., 
is contributing a set of five heavy-duty aluminum 
pipe wrenches. (Page 116, February.) 


Laundry Tubs 
Cleveland Wash Tray Manufacturing Co., Cleveland, 
is giving three single-bowl, Fiberglas laundry tubs. 
(Page 120, February.) 





Insertable Hub Fittings 


Jumbo Heater and Manufacturing Co., Cleveland, is 


awarding six screwed-hub insertable fittings. 
120, February.) 


(Page 


Sink Strainers, Bath Wastes 

Scovill Manufacturing Co., Waterville, Conn., is giv- 
ing six stainless steel crum-cup sink strainers and 
six pop-up bath wastes. (Page 120, February.) 


Expansion Control System 
American Tube Products, Inc., West Warwick, R.I., is 
awarding an expansion control system for hot water 
heating systems. (Page 122, February.) 

(Please turn to page 162) 


A prize consisting of three each of the com- 
pany’s 2 and 3-inch-diameter shower heads is be- 
ing contributed to the Big Push Contest by Sure 
Flow Brass Manufacturing Co., Brooklyn. 

The shower heads are made of brass with 
chrome plating. They feature an integral ball 
joint that permits spray in any direction. The 
spray ranges from a fine needle spray to a heavy 
flood spray. The units are self-cleaning: Turning 
the lever to the flood spray and letting the show- 
er run flushes out scale and dirt, the company 
points out. The 3-inch size is at far left. 

Sure Flow suggests a retail price of $44.70 for 
its prize contribution. 
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A husky new tractor in the lower-cost, 40 hp 
engine class—the new International 330 Utility— 
shown here with heavy-duty International Wagner 
backhoe and loader. Backhoe trenches clean to 
12-ft depth; loader handles 1] cu ft bucket 


International’s greater built-in weight is your 


Here’s power and brawn to handle a 24-inch, 6.5 cu ft backhoe 
bucket — the International 350 Utility tractor with International Pippin 
backhoe. The heavy-duty International Pippin loader handles Y2 cu yd 
or 2,000 lb. 


e horsepower with all acc 


iets See your 


dealer 


International Harvester Products pay for themselves in use 


You get greater built-in weight . up to 900 pounds 
more with the International" 330 Utility than with 
other utility tractors in the 40 hp* class. You get up 
to 1,000 pounds more in the 50.2 hp* International! 
350 Utility. And here’s how that greater built-in 
weight steps up output to cut your costs in trench- 


ing, backfilling, loading, and dozing: 


greater built-in weight means greater down- 
pressure on the backhoe bucket when digging. Inter- 
national Utility tractor owners report up to 25 per 
cent faster trenching than with lighter-weight rigs 
formerly used! 


greater built-in weight means more traction 
on any footing for faster backfilling with front-end 
dozer or loader. 


greater built-in weight gives you front-end 
stability to drive the tractor safely, with a mounted 
backhoe, from job to job at speeds up to 16.7 mph. 


greater built-in weight means stronger 
chassis, more rugged power train. . . greater strength 
and stamina to keep you on the job with less down- 
time and minimum maintenance. 


Prove the difference! Ask your IH Dealer for a down- 
in-the-dirt, brass tacks demonstration with the new, 
lower-cost International 350 Utility —or the big, husky 
350 Utility. Look in the classified directory, phone to- 
day! For catalog, write International Harvester Com- 
pany, Dept. DE-4, P. O. Box 7333, Chicago 80, Ill. 





Why not offer your 


CRITERION ELAYNE 


the widest choice of 


Crane’s complete line includes 





9 models with styles, colors, and 


prices to please every prospect 


STELLAR 


As popular as the countertop lavatory is today, you could 
never hope to satisfy every customer with one or two 
models. 


That’s where Crane helps you sell—with the widest 
selection of countertop lavatories in the field. The line in- 
cludes nine different styles, all available in 7 “‘just-right”’ 
colors or white . . . vitreous china, cast iron, and porcelain- 
on-steel ... sizes and prices for every remodeling budget 
(or new installation). 


What helps your sale even more is Crane’s functional 
styling by famed designer Henry Dreyfuss—the kind that 
stays new for years. Every Crane countertop lavatory has 
a deep roomy basin, sparkling trim, and simple, crisp lines 
that make cleaning easy. 

Let your Crane Branch or Crane Wholesaler help you 
get a bigger share of this profitable business now. 
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MARCIA CHARLOTTE STAFFORD 


ountertop lavatories 


Crane Countess, modestly priced vitre- Crane Westland, another low-cost vitreous 
ous china lavatory. Deep basin tapers grace- china beauty. Both the Countess and the West- 
fully from 15%" at the front to 14” at the rear. land feature Crane’s famous Dial-ese controls. 


Even the smallest budget can afford Crane 


CRANE CoO. 836s. Michigan Ave., Chicago 5+ VALVES - FITTINGS « PIPE - PLUMBING + KITCHENS + HEATING * AIR CONDITIONING 


THE 
PREFERRED 
PLUMBING 
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Both products are shown slightly oversize 














The New T855A Indoor Thermostat features an 
outdoor reset heater that responds to the reset signal 
from Outdoor Thermostat. In addition the T855A 
offers all of the other features of the famous Honey- 
well Round—decorator cover, dust-proof mercury 
switch, adjustable heater to match primary control. 


For automatic night set back the new T856 
Eiectric Clock Thermostat may be substituted in this 
new Indoor/ Outdoor Control System. 


The New T846A is mounted outdoors to sense 
weather conditions. When the outside temperature 
drops below 55°F, this thermostat automatically resets 
the indoor thermostat upward according to outdoor 
temperature, wind (and sun on zone control applica- 
tions). This new Indoor/Outdoor Control System is 
simple to install and wire; uses same basic hook-up 


as ordinary Series 8U, two wire control system. 
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Virst Residential Indoor/Outdoor Temperature Control System at a popular price 





that automatically resets indoor temperature according to outdoor weather 
changes. Responds to outdoor temperature, wind (and sun on zone control 


applications). It’s new and better—out of Honeywell’s research 

and engineering facilities, bringing you new controls to make your business 
more profitable. What’s more, Honeywell's systems-and-service way of doing 
business backs you up 100 percent, at no cost to you. You get reliability; 

easier installations; simplified inventories; fast help when and where 

you need it, from 112 sales-service offices; educational programs for your staff— 
and above all, far fewer costly call-backs. Added up, these benefits mean 


more profit from every job when your units have all-Honeywell 





controls. Ask your Honeywell man to prove it. 


For information and new popular prices 


on Honeywell's Indoor/Outdoor Control System Honeywell 


Sor heating and cooling, call your local Honeywell 
office. Or write Minneapolis-Honeywell, 


Dept. DE-4-21, Minneapolis 8, Minnesota. Fiut i Coitiols. 
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Youngstown Kitchens Offers 
Manual of Advertising Aids 

A new 18-page loose-leaf adve: 
tising aid manual, with tab-indexed 
pages punched to fit a standard 
binder, has been issued by Youngs 
town Kitchens to help its contrac 
tor-dealers plan 
The 


mats 


local advertising 
illustrates 
currently 


progranis manual 


all types ol avail 
able 


kitchens 


including mats of complete 


sinks, ensembles 


food 


cabinet 


dishwashei and waste cis 


puaela 
that 
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Dealer Promotional Kit 
Offered by Airtemp 
A carrying-case kit 
some two dozen sales aids has been 
announced by Airtemp. Distributoi 
salesmen will present one complete 
kit to each appointed Air 


temp dealer 


containing 


newly 


The kit contains: an indoor illu 
minated Airtemp dealer sign, cloth 
emblems lel dec 


cirect 


in authorized ce 


al, a truck decal, 300 mail 


cards, an ad mat book, a retail pre 


entation manual Vuistomer pre 


sentathan ieatian 


athe arted 
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mwiantal and les 
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New Display Combines Color and Motion to 
Feature Selling Points of a Water System 


A new point-of-sale merchandi- 
ser has been introduced by A. Y. 
McDonald Manufacturing Co., for 
use behind a tank-mounted Mc- 
Donald water system. It consists of 
a heavy white cardboard, measur- 
ing 55 inches wide by 53 inches 
high. It is self supporting. 


126 


A special battery power unit sets 
an arrow in motion and calls atten- 
tion to the selling points. Called 
“Silent Sam,” it has three-color 
illustrations and is easily installed 
in any display window. : 

Available from: A. Y. McDonal 
Manufacturing Co., Dubuque, Ia. 


Copper Tube Color Display 
Card for Wholesalers 

A full-color display card for easy 
identification of Chase copper wa- 
ter tube is available to wholesalers 
The card identifies by letters and 
colors the five types of copper tube 
commonly 
heating work, including 
L, M, DWV and TP 


a hanging 


used in plumbing and 
types K 
The card has 
back for 


either a counter or wall display 


SOEO \ Cored 


easel use as 





AVatlatle 
Lupper ta 


thy {2a vl 
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Trav Chase 


any Dranelh 


} 
Hiatal 


oeear Carton for 


Pipe Thread Compound 
The pipe thread compound, pipe 
titecstih 


new 3 


now ts being offered in a 


doven. self-display 
carton by the Lake 


This is in 


oounte 
Chemical Co 
addition to the previou 
lv introduced ledozen di play eal 
ton stik j 


cardboard 


Each pipetite wrapped 


in a gle ve 


heavy 
Available from: Lake Chemical 


Co., 3052 W. Carroll Ave., Chicago 


Portable Cellar Drainer 
Display Is Introduced 

A display featuring its new light- 
weight portable cellar drainer with 


. submersible motor is available from 


Sta-Rite. 

The display card, measuring 141% 
by 18 inches and silk-screened in 
three colors, contains brief descrip- 
tive copy. It highlights the porta- 
bility of the new cellar pump, 
which fits into the card by means 
of a lifelike hand “gripping” the 
handle. 

The display has been designed 
for wholesalers’ city order desks 
and for use in the contractor-deal- 
er’s store. Descriptive literature is 
also available 

Available from: Sta-Rite Prod- 
ucts, Inc., Delavan, Wis. 


(Please turn to page 172) 
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THIS IS FOSTORIA’S NEW 
MODEL 400A WATER CIRCULATOR 


. « » an exceptionally quiet, seal-less pump for closed 
hot water heating systems. it can be installed in any 
position, serviced and replaced with only a screwdriver. 
Needs no lubrication, starting device or 

overload protecting mechanism. 

Capacity: circuits or zones up to 100,000 BTU. 

Cost: lowest on the market. 

Operation: finest in Hydronics. 


Write for detailed information to the Fostoria 
Pressed Steel Corporation, Pump Division, 
Fostoria, Ohio. 





“a say pret 








You Can Import Water Tube...But You Can't Import SERVICE 


Foreign water tube is sold on a buyer beware basis. 


port's factory-trained salesman and Bridgeport’s 
You take it as it is. There’s no way for you to get serv- 


long-standing reputation for quality, fair dealing and 
service. When you use Bridgeport you can be sure of 
uniformity of quality and dependability of service. 

Bridgeport copper water tube is nationally known 
and locally backed. It pays to specify Bridgeport for 
your copper water tube needs. 


ice or satisfaction when things go wrong—unless you 
want to take a trip abroad to get it. 

With Bridgeport — made in U.S. A.—copper water 
tube,service and satisfaction are as close as the whole- 
saler who supplies it to you. He’s backed by Bridge- 


hua 
Bridgeport 


co. Gini rere 
BRIDGEPORT COPPER WATER AND DRAINAGE TUBE 


Bridgeport Brass Company, Bridgeport 2, Conn. ¢ Sales Offices in Principal Cities « In Canada: Noranda Copper and Brass Limited, Montreal 
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New ADVANCED SIMPLIFIED Design 
Eliminates Installation and Service Problems 


Now, for the first time, there’s a submersible pump for the BIG 
VOLUME market —a submersible that can meet the needs of all the 
domestic installations in your area—both shallow and deep wells, 
4” or larger, 0 to 360 feet. It’s the new Rapidayton 2-wire Dolphin* 

submersib'e with advanced simplified design which eliminates 

installation and service problems. Gone are water-tight splicing 
problems, since cable (60, 80, or 100 ft. long, depending on 
horsepower) is attached to pump at factory. Gone is the control box; 
you merely connect cable to simple overload protection box (furnished) 
at top of the well. For big volume, high profit, and easy 

installation, sell the new Rapidayton 2-wire Dolphin submersible. 


DOUBLE LIFE STAGE DESIGN 


The Rapidayton 2-wire Dolphin submersibles have the same exclusive 
“Double Life” stage design as the 3-wire models now in dependable 
service from coast to coast. The “Double Life” design makes use 

of tough nylon for impellers. This construction, providing “loose” 
tolerances over first 20 days during which nylon is expanding 

to a predetermined limit, insures maximum protection against 

sand, higher efficiency, and longer life. 


“PLUS POWER” MOTORS 

The Tait-designed and made motor used in the 2-wire 
Dolphin submersibles is built for extremely high 
efficiency and “plus power.” It operates just like a 
conventional capacitor-type jet motor. The mechanical 
starting switch (with special mercury cut-out) permits 
use of super size capacitor, assuring high-Porque starts. 
Dielectric fluid-filled. Electronically tested. 

Motor parts vacuum impregnated with resin. 





FOR WELLS 0 TO 360 FT. 


The complete 2-wire line of Rapidayton 
submersibles includes 11 models, each 
available as pump only models or as 
complete systems with 42-gailon tanks 
which meet FHA requirements. They are: 
Deep-Setting models in %, 4%, 42, %, 
1 h.p.; Mid-Range in %4, 42, %, 1 hp; 
High Capacity in %4, 1 h.p. 


~ 23169" 


3-wire Dolphin 
submersible models are 
also available from 
Rapidayton in three 

4” series up to 3 h.p. 

for wells 

0 to 500 ft. 


The Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co 








New Products 








(Continued from page 78) 

Lavatory 

A new lavatory has been added 
to its “Clearfloor” line of bath and 
powder room fixtures by Chicago 
Pottery. The lavatory is supported 
from the wall by heavily chromed 
legs and towel bars. The new fix- 
ture is a companion to the firm’s 
recently announced wall-hung wa- 
ter closet. (See Domestic ENcI- 





NEERING for March, page 70.) 

Manufacturer: Chicago Pottery 
Co., 1920-50 Clybourn Ave., Chi- 
cago 14. 


Flexible Coupling 

A flexible coupling for forming 
joints in ventilating, heating, air 
conditioning and other commercial 





ducting has been announced by 
Marman. The stainless steel unit 
is designed to simplify field assem- 
bly and installation of duct systems, 
particularly in cramped work 
spaces. It also simplifies disman- 
tling and reassembly for inspection, 
cleaning and service. Only one nut 
and bolt are required to close the 
coupling. The segmented coupling 
strip is supplied in 3-ft lengths; 
clips come in pairs. This length 





. TT 








Automatic Spray Humidifier for Forced Warm 
Air Heating Systems Is Introduced by Lennox 


An automatic spray humidifier 
for use on forced air heating sys- 
tems has been developed by Len- 
nox. The unit is designed to evap- 


orate up to 18 gals. of water per 


day, and to automatically meter 
the proper amount of humidity ac- 
cording to the severity of the 
weather. Metering is accomplished 
by conducting a flow of warm air 
from the furnace (entering the unit 
at left in photograph) through a 
fine spray of water that impinges on 
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a filter pad. The moisturized air re- 
turns to the furnace for mixing with 
other warm air. It then passes 
through the distribution system to 
the various rooms. A manual con- 
trol regulates the flow of air 
through the spray. Because the 
spray operates continuously, the 
unit is self-cleaning. Water not 
evaporated is piped to a drain. 
Manufacturer: Lennox Industries, 
Inc., 200 S. 12th Ave., Marshall- 


town, Ia. 


accommodates diameters from 3 to 
12 in. Couplings for duct diameters 
over 12 in. can be made by using 
two or more complete -coupling 
strips and pairs of clips. 

Manufacturer: Marman Division, 
Aeroquip Corp., 11214 Exposition 
Blvd., Los Angeles 64. 


Top-Mount Kitchen Faucet 
A top-mount kitchen faucet fea- 
turing a stainless steel cover sur- 


rounding a heavy-pattern faucet 
has been introduced by Union 
3rass. The stainless steel acts as 


cw 


ei 


a 2% ~ii > 


a guard against detergent corro- 
sion. Other features include re- 
newable velves and seats, “O” ring 
packing of stem and spout and a re- 
placeable bonnet in which stems 
operate up and down. The faucet is 
available with either a cast or tube 
spout, with or without spray. 
Manufacturer: Union Brass and 
Metal Manufacturing Co., 501 W. 
Lawson Ave., St. Paul 3, Minn. 


Valve Line 

Prier Brass has announced a 
“junior” line of 10 valve patterns 
in stop, stop and waste (illus- 
trated), sediment and sill types. 
Sizes listed are: stop and stop and 
waste, % and %4-in. ips; stop and 
stop and waste, % and 34-in. sweat; 
male sediment faucet, 42-in. ips; 
and sill faucet, 4%-in. ips. Features 
of each valve include bronze body, 





synthetic rubber washer, asbestos 
packing and lacquered handle. 
Manufacturer: Prier Brass Man- 
ufacturing Co., 7801 Truman Rd., 
Kansas City 22, Mo. 
(Please turn to page 134) 
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just dial 
the rim... 


easiest 
to set... 


easiest 
to read 


APPLICATION 


HEATING ONLY 


COOLING ONLY 


COOLING —-with 


system interlock for | 


separate heating 
thermostat 


COMBINATION 
Heating-Cooling 


FAN 
SELECTOR 
SWITCH 


AUTO-ON 
AUTO-ON 


AUTO-ON 


AUTO-ON 


AUTO-ON 


SYSTEM 
SELECTOR 
SWITCH 


AUTO-OFF 


AUTO-OFF 
AUTO-OFF 


HEAT-OFF-COOL 


HEAT-OFF-COOL 


HEAT-COOL 
HEAT-COOL 
HEAT-OFF-COOL 
HEAT-OFF-COOL 


PENN “RIMSET” 
handles 12 different 
heating and cooling jobs 


Here’s versatility that reduces your control inventory! 
All you need is one thermostat unit ... the Penn “RIM- 
SET” ...then stock various sub-bases. Look at the chart 

. all variations for 12 different heating-cooling functions 
are in the sub-base, the thermostat unit fits them all. 


Here’s simplicity that saves installation time! Leveling 
is not essential for accurate operation. All wiring is on 
sub-base where large terminals are accessible. Thermo- 
stat is simply plugged into sub-base. 


And, unlike other thermostats, the “RIMSET” does not 
chatter to cause undesirable ‘‘on-off” operation when vi- 
bration occurs. On your next job, use the Penn “RIMSET” 
... the thermostat that keeps customers sold on you! 





A PROFITABLE POINT TO REMEMBER... 


PENN CONTROLS DELIVER 
HE HEATING COMFORT YOU SELL! 


ee 


I 


You always fulfill your promise to customers with 
Penn controls. On any type of heating system, once 
these controls are installed properly, their depend- 
ability and accuracy deliver the better heating com- 
fort you sell! It’s the kind of carefree performance 
that creates better-satisfied customers, more sales 
and more profit for you. 


For convincing proof, specify and install Penn 


controls on your next heating job. Ask your burner 
manufacturer or wholesaler. 


CGA 


—— 


es 


Oil burner stack switch with 

today’s most advanced fea- - 

tures. Type 680 for contin- Type 926 gas valve with 
uous and Type 682 for in- straight-through flow and 
termittent ignition. vertical self-cleaning seat 
Pressure regulation and pi- 
lots available. 


Be a. Hs! 


Bee ree 


Type 442 safety limit or 
operating immersion con- 








trol with “trigger-quick”’ 
response for hot water jobs. 





Type 520 liquid expansion 
combination fan and limit 
control with calibrated di- 
als for warm air furnaces. 


PEMM CONTROLS, VC. es in 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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IT’S THE NEW 


Dunham-Bush “BFOT’’ Baseboard! 


A "'snap” to install... all parts snap or fit 

together. Low first cost . . . low installation 

cost. 

BFOT is a slimmer, more stylish baseboard ... 

ideal for wall-to-wall carpeting . . . permits 
“zone” heating .. . so designed that any cold air 
from picture windows actually improves heat circu- 
lation . . . easily painted to blend with any color 


scheme ... no deep air foils to run up painting costs. 


You'll want to know more about America’s 


Newest Baseboard. Write for “BFOT”’ data. 
MOVING INTO AIR CONDITIONING? The nearby Dunham-Bush 
sales engineer can be a big help to you. He's readily available 


to review the complete Dunham-Bush line of air conditioning and 
refrigeration products. Your request will bring him your way. 


Dunham-Bush, Inc. 


WEST HARTFORD 10 e CONNECTICUT e JU. S. A. 


AIR CONDITIONING + REFRIGERATION + HEATING + HEAT TRANSFER 


buona 3 
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New Products 





(Continued from page 130) 
Pipe Covering 
A low-temperature pipe covering 
with pre-adhesive edges designed 
to reduce application time has been 
developed by Glo-Brite. The cov- 
ering is made of a plastic foam and 
is offered in a wide range of diame- 
ters to apply to most domestic and 
industrial pipes in the low-temper- 
ature field. The covering provides 
insulation, vapor barrier, anti- 
sweat and anti-drip properties. 
Manufacturer: Glo-Brite Prod- 


ucts, 
6415 


Inc., Pipe Covering Division, 
N. California Ave., Chicago. 


T & P Relief Valves 

Three brass combination temper- 
ature and pressure relief valves and 
one brass pressure relief valve for 


CRANE 


water heaters and storage tanks 
have been introduced by Crane. 
They are: Nos. 1143 and 1168 (illus- 
trated) temperature-pressure relief 
valves of the fusible plug type; No. 
1147 thermal element type, and No. 
1169 pressure relief valve. The new 


Kelvinator and Embassy Team Up to Develop 
a Combination Heating and Cooling System 


A combination air conditioner 
and heating system; 
called the Weather-Twins, has been 
jointly developed by Kelvinator 
and Embassy. Housed in an integral 


convector 


cabinet, the new system is especial- 
ly adaptable to large buildings. In 
apartment houses, for instance, the 
entire cabinet is installed in each 
apartment, but the air conditioning 
section can be left out of some at 
the discretion of the contractor. It 


can be added later, if desired. The 
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a-c unit, a Kelvinator product, is 
air-cooled, and the heating portion, 
an Embassy convector, is adaptable 
to one-pipe steam systems, two- 
pipe vacuum systems and hot water 
systems. The cabinet itself can be 
fully or partially recessed (see il- 
lustration) or free standing. 

Manufacturers: Kelvinator Div- 
ision, American Motors Corp., 14250 
Plymouth Rd., Detroit 32; and Em- 
bassy Steel Products, Inc., 890 
Stanley Ave., Brooklyn 8. 


18-8 
brass 


valves have a brass body, 


stainless steel spring and a 
disc holder with a molded silicone 
rubber disc. 

The three combination valves 
have a thermal discharge rating of 
175,000 Btu/hr. The Nos. 1143 and 
1147 are designed so that no ad- 
justments can be that will 
affect the pressure setting in the 
field. The No. 1163 is calibrated and 
locked at the factory, but is adjust- 
able in the field. 

The valves are packaged indi- 
vidually in a glazed paper carton 
with installation instructions and 
diagram printed on the outside of 
the carton. 

Manufacturer: Crane Co., 
Michigan Ave., Chicago 5. 


made 


836 S. 


Hot Water Boiler 

New features have been an- 
nounced for the recently developed 
Ewing automatic gas hot wate: 
boiler (see DE, Feb., page 157). The 


boilers are designed for commercial 
and institutional applications and 
are of the vertical type, ranging 
from 20 to 31 in. in diameter at the 
The outside shell is now 
heavy-gauge boiler plate 
with 3g-in. heads. Water tempera- 
ture is regulated by newly de- 
signed self-generating electric con- 
trols. Sizes are 190,000, 315,000 and 
520,000 Btu input. The 
size provides temperature rise of 
100F for 180 gph; the second size 
for 300 gph; and the large size for 
500 gph. Storage capacities are 50, 
85 and 145 gals., respectively. All 
models are equipped with a heavy- 
duty magnesium rod, thermometer 
and pressure relief valve set at 125 
lbs. 

Manufacturer: Ewing Manufac- 
turing Co., 2545 N.W. 10th, Okla- 
homa City. 

(Please turn to page 140) 


base. 
1/4-in. 


smallest 
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For Mine-to-Market Dependability 


That Builds Your Reputation ... 


Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick identification 
in the stockroom and on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 
uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge 
Copper Products Corporation, 300 Park Avenue, New York 22, N.Y. 


PHELPS DODGE PRODUCTS 


CORPORATION 


NEW YORK, N.Y. © LOS ANGELES, CALIF. 
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AMERICA'S FOREMOST SPECIALISTS 
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Again in ’58 
BRYANT LEADS THE WAY WITH NEW 


FROBSO-tro 


HEATING 


Colorful Consumer Ads! 
We’re sparing no expense 
to tell home owners about 
ROBO-trol! Typical of the 
persuasive consumer adver- 
tising is a two-page spread in 
full color in THE SATURDAY 
EVENING Post, to be read by 
millions of the very best 
potential customers. 


A Complete Dealer Kit! 
We’re going all out to help 
Bryant dealers achieve their 
greatest sales-and-profit- 
making year. Every certified 
Bryant dealer will receive 
this kit containing newspaper 
mats, radio commercials, 
direct mail and hand-out 
literature, with complete 
instructions for their most 
advantageous use! Ask your 
Bryant distributor about the 
Bryant Certified ‘‘Doctor of 
Heating’’ Program. 








This new Bryant electronically controlled heating 
system is sensational from every angle . . . and we’re 
making certain that Bryant dealers will cash in on 
it. Powerful Bryant consumer advertising will ac- 
quaint the public with the amazing new advantages 
of ROBO-trol . . . and Bryant dealers will have the 
sales helps and promotional material to take full 
advantage of it! ROBO-trol provides Bryant dealers 
with the greatest sales-winner since 1907, when 
Bryant produced the first successful automatic gas 
heating system in the world. For complete informa- 
tion, write us today. 

BRYANT MANUFACTURING COMPANY, Indianapolis, Ind. 


Bryant Manufacturing, Ltd., Toronto, Canada 


| D> 


IN RESIDENTIAL HEATING, COOLING AND WATER HEATING 
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Captive Stud Guard Assembly prevents free flight 
of stud which is locked to tool during firing. 


If operator inadvertently fires new Remington 
Captive Stud Tool into inadequate base material— 


Satest Stud Oriver Ever Designed / 


Remington Stud Driver...with Model 440 Captive Stud Guard Assembly 


+ ae aadone a ars taste 


Power, efficiency, speed and safety are features of the new 
Remington Stud Driver with Captive Stud Guard Assembly. 
It’s designed to prevent free flight of studs through a working 
surface... permitting use of the tool in a whole new range 
of fastening situations. 

Just squeeze the trigger to anchor wood or metal sections 
to concrete or steel with !;’’ diameter Remington Studs. 
Scientifically graded 22 caliber Power Loads furnish exact 
driving force you need to do the work. No pre-drilling, no 
outside connections required! 

What’s more, you can choose from a complete selection of 
14” diameter Remington ‘‘Power-Guide’”’ Studs. And for 
particular applications involving repetitive use, you may 
prefer one of 15 special-purpose guards to adapt the versatile 


Stud Driver to your job requirement! ANCHOR fin-pipe radiator brackets to concrete walls 
in seconds with this new Remington Stud Driver! 
You can take the tool anywhere, use it anywhere for 
all your light, medium and heavy-duty fastening jobs. 


Exclusive Remington Captive Stud Guard Assembly 
-" ” Mail coupon for free booklets 
has new Safety-Zone i ne ee ee he he he 


Heart of the Captive Stud Assembly is combina- 
tion of square-headed piston and aluminum alloy 
buffer. Piston is abruptly halted by buffer when 
base material is inadequate to stop the stud. Re- 
member: If it’s the Remington Captive Stud tool, 
it’s the safest Stud Driver on the market! 


Industrial Sales Division, 
Dept. DE-4 
Remington Arms Company, Inc 
Bridgeport 2, Connecticut 
Please send information about the new Remington 


J Stud Driver and Model 440 Captive Stud G 
E Assembly. I . 1 uard 


4 Remington ID | 


/ 


Address 


Firm 


Remington Arms Company, inc., Bridgeport 2, Connecticut 


City.. 


a 


I 
I 
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NATIONAL SEAMLESS PIPE 
used for heating and air conditioning system 


of new Texas National Bank Building 





USS National Seamless Pipe is consistently the number one 
choice of engineers and contractors throughout the country 
for air conditioning, heating and power installations. Its abil- 


ity to render efficient, trouble-free service under all types of 


pressure and temperature conditions has given National 
Seamless a reputation for safety and dependability excelled 
by no other pipe. For further information, or assistance with 
your pipe problems, get in touch with our engineers. 


National Tube 


USS National Seamless Pipe, in sizes 
from 4” O.D. to 16” O.D., was utilized 
in the heating and air conditioning sys- 
tem of this new Houston, Texas, build- 
ing, owned jointly by Texas National 
Bank and Continental Oil Co., as fol- 
lows: 
Sizes 4”, 6”, 8”, 10” and 12” are used 
for combination hot and chill water 
lines to the primary and zone condi- 
tioners as well as the perimeter units. 
The 16” O.D. pipe is used for handling 
condenser water. 


The 14” O.D. pipe is part of the steam 
piping system which in turn converts the 
water into hot water for heating through 
the use of converters. 


Division of United States Steel 


Columbia-Geneva Stee! Division, San Francisco, Pacific Coast Distributors « United States Stee! Export Company New York 
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Sterling Faucet products 
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KITCHEN SINK FITTINGS ' —M 
AND SUPPLIES DS mi . 


BATH FITTINGS AND SUPPLIES 


BASEMENT 
ACCESSORIES 














Sterling has the COMPLETE line—manufactures every 
thing needed for the water-line outside the building to 


til 


all the separate items needed inside—-AND RETURN 


Constant research has developed Plumbing Brass 
Goods that LOOK BETTER—-LAST LONGER--INSTALL 
EASIER—the qualities you need to help build the con 
tinued customer satisfaction so vital to your work! Get 


WATER SERVICE PRODUCTS Dik. the complete story TODAY! 


Z,EO ZAR SEG “ oa © | 
MORGANTOWN « W. VA. lainey 


WORLD'S LARGEST INDEPENDENT PRODUCER OF PLUMBING BRASS GOODS 
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New Products 





(Continued from page 134) 
Deep Well Air Control 
A deep well air volume control 


for use in vertical water storage 


tanks has been introduced by Penn 
Controls. The unit is designed pri- 





marily for submersible water sys- 
tems. Models are available with 
or without pressure release valves. 
A tank adapter bushing, which may 
or may not contain the minimum 
pressure release valve, is avail- 
able as an accessory. By locating 
the release valve in the adapter 
bushing, the possibility of dirt and 
foreign matter clogging the valve 
is further reduced, Penn says. 

Manufacturer: Penn Controls, 
Inc., Goshen, Ind. 


Summer-Winter Thermostat 
Barber-Colman has developed a 
summer-winter changeover ther- 
mostat for use on combination 
heating and cooling units. The 
thermostat “senses” temperature of 
the supply media and reverses con- 
trol action of the room thermostat 


New GE Heating, Cooling Line Includes Year-Round 
A-C Combinations for the Mass Housing Market 


General Electric has introduced 
its 1958 line of central heating and 
air conditioning products. A line 
of oil furnaces in horizontal upflow 
and horizontal downflow models is 
included. These furnaces feature 
appliance styling, having square 
corners and two-tone color finishes. 
One model in the line has a 10-year 
warranty on its heat exchanger. 
For year-round air conditioning 
purposes, the furnaces may be 
coupled with cooling units as fol- 
lows: the 84,000 Btu furnace will 
handle a cooling load of three-ton 
capacity; the 112,000 Btu furnace 
will handle a cooling load of four- 
ton capacity; and the 168,000 Btu 


140 


furnace will handle a cooling load 
of five-ton capacity. GE’s economy 
year-round air conditioning system 
consists of a downflow furnace 
set on top of an_ air-cooled 
self-contained cooling unit with a 
capacity of 24,000 Btu. This system 
is designed for installation in homes 
selling for $15,000 or less. 

The company has also introduced 
a self-contained air-cooled central 
home air conditioner designed for 
the mass housing market. It has a 
capacity of 30,000 Btu. Air handling 
units are also available. 

Manufacturer: General Electric 
Co., Air Conditioning Division, 5 
Lawrence St., Bloomfield, N.J. 


sensing element to comply with the 
flow of either hot or chilled water 
The thermostat also has applica- 
tions in process control. Switch. 
action of the unit is single-pole, 
double-throw and snap-acting. The 
thermostat has a nonadjustabie 


control point setting at 70F and a 
fixed differential of approximately 
15F. 


Manufacturer: Barber - Colman 


Co., 1215 Rock St., Rockford, Il. 


Oil Burner 

An oil burner for use in large 
homes and commercial buildings 
has been developed by Wayne. Ca- 
pacity ranges from 3 to 7 gph. The 
burner features a aluminum , 
fan housing, a hinged swing-away 
transformer, twin nozzles and over- 
sized air inlet apertures. Electronic 
controls can be installed when re- 
quired. 

Manufacturer: Wayne Home 
Equipment Co., 801 Glasgow Ave., 
Fort Wayne, Ind. 


cast 


Pickup Truck 

A pickup truck with 59 percent 
greater cubic load space than its 
conventional models has been in- 
troduced by General Motors. The 
pickup body encloses the wheel 
wells. The body is available in ei- 
ther a 642-ft length with a 59%4-cu 


ft capacity, or an 8-ft length with 
a 75.6-cu ft capacity. 
Manufacturer: GMC Truck and 
Coach Division, General Motors 
Corp., 660 South Blvd., E., Ponti- 
ac 11, Mich. 
(Please turn to page 146) 
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. the finest 
~ team for 
any home 








A LIFETIME BURNHAM BOILER 2.%.:: 











+ 20-YEAR BASE-RAY* stands for Best Radiatio 


GUARANTEE _ the Radiant baseboard gives the evenest, mo 
cored cast-iron sections of ; heating known — like heating y« 
HOLIDAY, JUBILEE, inshine, And BASE-RAY is 
ELLO-UACHRT ave CAGIEOR TAGam Heseoeare. 
guaranteed for 20 years is proved in long service. For sat 
eo install the finest... BASE-RAY! 





RE wa ence of heating & cooling 
HOLIDAY Gas Boiler is the newest, 
most advanced design on the market 
Features fuel-saving vertical fiue travel! 
A.G.A. approved 
FE ap ad gt ogeesane HEATING & COOLING DIVISION 
hot faucet water. sie | Irvington, New York 





Rn) 
First in the manufacture of baseboard heating sta) 


rr 


MEMBER OF THE BETTER HEATING-COOLING COUNCIL 
ia capeueeenmmemeene ealiinaar sa Tee ee 


Boiler entirely surrounds the BURNHAM CORPORATION, Irvingt 
burner flame with water-backed 
heating surfaces for maximum 
fuel efficiency. Vertical BASE-RAY JUBILEE 
fiue travel. 1-B-R rated. Also Name = 
available as JUBILEE-PAK. 

Optional tankless heater. Address 


New York DE-48 
Piease send me full data and ratin 


City. as StOte..... 
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FEDERAL ANNOUNCES... 


THE 


creatnew Ohallenger cne 


ro} me—) t- Via] (-1-3- Me) (-1-) Me) a) 


DOUBLE BOWL 
MODEL CH3221-4 








AVAILABLE IN SIZES 


to meet every installation requirement. 








Factory representatives and warehouse stocks in all 
; if 
principal cities. In Canada: Montreal 


SEND FOR FREE CATALOG NOW! 


FEDERAL ENAMELING 
& STAMPING COMPANY 
Pittsburgh 30, Pa. 


_— 


Unmatched for quality and style 
at lowest possible prices. 


Here’s the line to build volume and profits—precision-engi- 


neered to offer highest quality at lowest possible cost. 


Note these outstanding features: Designed and manufactured 
to last a lifetime. Strong, rigid. Completely watertight counter 
installation. Most effective sound deadener known to reduce 
sink clatter to a whisper. The Challenger Sink is easily installed 
by one man, 

Investigate the exciting new Challenger line of Stainless Steel 
Sinks today. 


world’s largest manufacturer of 
enameled kitchenware. 


Check FEDERAL’S complete line of high-quality, low-cost stainless steel and porcelain enameled sinks. 
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Putting ldeas to Work 


se 


FOOD MACHINERY AND CHEMICAL 
CORPORATION 
Peerless Pump Division 


Plants: 


LOS ANGELES 31, CALIFORNIA and INDIANAPOLIS 8, INDIANA 


FOOD MACHINERY AND CHEMICAL CORPORATION «+ PEERLESS PUMP DIVISION + 2005 Northwestern Ave 


Please send details on the complete line of Peerless Water Systems. 





NAME - . — ae SSS 


COMPANY 





CITY vv 7 . onesie UIE nema 
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__ADDRESS 


SELL THE 
COMPLETE LINE 


Sell Peerless jets—deep and shallow well, single 
and multi-stage, and the new convertibles. 

Sell the Peerless Water King—the quietest of all 
shallow well water systems. 

Sell Peerless submersibles—the Dynaflo, with its 
positive displacement pumping action, and the 
Dynamatic, with its turbine pump type operation. 
Remember: 

Peerless is the quality line, built with all the in- 
dustrial know-how, reflected from its tremendous 
success in irrigation and industrial pumping fields. 
As for service, Peerless gives you “same day” serv- 
ice, letting you draw as needed from complete 
stocks in nearby warehouses 

For profit, demand for Peerless quality and Peerless 
service means action at the sales counter. This 
means you'll make money. 


, Indianapolis, Indiana 


STATE__ 





Just out! 


The newest in pickups! 

















NEW FeV SIDE 


BY CHEVROLET 


Here’s the new sweetheart of the Task-Force 
fleet, Chevro/et’s new Fleetside pickup! No 
truck has ever been better to /ook at... or better 


for your business. 


Long, sweeping lines, graceful body contours . ... new 
truck appearance that’s fleet, dashing and completely 
modern! Yet there’s even more to the new Chevrolet 
Fleetside than the striking beauty that first meets your 
eve. There’s size, for instance: extra room inside to pack 
many additional cubic feet of payload. And with double- 
walled lower side panels, durable hardwood floor, and 
solidly constructed full-width tailgate, the new Fleet- 
side is the toughest of pickup bodies, too! A new adjust- 
able latch keeps graintight tailgate free from rattles. 

Here’s a new high in hard-working utility, matched 
by new styling that makes you stand out on any street. 
See the new Fleetside at your Chevrolet dealer’s now! 
. . . Chevrolet Division of General Motors, Detroit 2, 
Michigan. 


More load space than any other comparable low-priced 
pickup. In lengths of either 78 inches or 98* inches and 
a full six feet in width, this new body actually provides 
50% more cubic capacity than the conventional 
pickup box! *Optional at extra cost. 


Plenty of work-whipping hustle and muscle. Your choice 
of two great engines—standard 145-h.p. Thriftmaster 
6 or optional at extra cost 160-h.p. Trademaster V8. 
And truck-engineered chassis components will take all 
the abuse your most bruising hauls can give them! 


CHEVROLET TASK: FORCE TRUCKS 


144 


DoMEsTIc ENGINEERING, APRIL 1958 





only Clay Pipe has AM the Features 





you can trust 


There are some substitutes for Clay Pipe... and each substitute 
has some of Clay Pipe’s features. But only Clay Pipe has all the features 
you can trust. Chemically inert, it can’t rust, rot, corrode, or 
disintegrate. Its smooth, hard vitrified surface insures a faster flow 
of waste and sewerage . . . eliminates clogging. And now, new longer 
Clay Pipe with factory-made joints provides tighter connections 


.. . faster, easier installation. A long-term written 


& 


guarantee assures the public against corrosion. m4 


Clay Pipe never wears out “& 
... that it’s the pipe that everyone can trust. = . 
— 


~ 
} 
> 


<<" 


NATIONAL CLAY PIPE MANUFACTURERS, INC. 1820 N Street, N. W., Washington, D. C. 
311 High Long Bidg., 5 E. Long St., Columbus 15, Ohio + 703 Ninth & H.ll Bldg. Los Angeles 15, Calif. + 100N. La Salle St., Rm. 2100, Chicago 2, Ill. + 206 Mark Bldg. Attanta 3, Ga 
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New Products 





(Continued from page 140) 

Single-Handle Faucets 

Moen has developed a line of sin- 
gle-handle mixing for 
kitchen sink and lavatory use. 
Among other features, the faucets 
have interchangeable core assem- 
blies, anti-leak sealing systems and 
a movable spout held in place by 
a snap ring for 
and dismantling. 


faucets 


easy assembling 
The spout floats 





on two “O” rings to prevent water 
from leaking around the spout hub. 
All models operate on the com- 
pany’s “single-piston” principle, 
which seals with the direction of 
water pressure instead of against 
it. Other features include an es- 
cutcheon of triple - chromium- 
plated brass held to the faucet base 
by a snap ring and stainless steel 
construction of major working 


parts. Of special interest is a new 
design that eliminates the need for 
exterior wrenching surfaces. 

Manufacturer: Moen Faucet Co., 
377 Woodland Ave., Elyria, O. 


Flaring Tool 

A flaring tool with a self-center- 
ing cone to insure: uniform flares 
has been developed by J and J. 
The tool also has an automatic tube 
size selector. Detents on the side of 
the flaring bar are positioned by 
the spring-ball tube selector. The 
flaring bar and tubing are secured 
in flaring position by means of a 
cam-locking device. The tool pro- 
duces both 45 and 37-deg. flares, as 
well as double flares. The desired 





flare is obtained by changing the 
flaring cone and using the proper 
side of the flaring bar. It can be 


Eleven Sizes of Heating and Ventilating 








units consisting of 11 sizes for re- 
quirements from 600 to 66,000 cfm 
has been announced by American 
Blower. Sectional construction of 
the units permits increased flexibil- 
ity of installation. Units, coils and 
accessories can be built up in the 
sequence required by the needs of 
a specific job. Components and ac- 
cessories are designed for rapid and 
simple mounting, one to the other. 


a Three unit types are available in 
the line. One is an air handling 
unit for commercial and industrial 
use in such applications as filtered 
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Units Comprise New Line by American Blower 


air supply, fume and foul air ex- 
haust, air conditioning zone distri- 
bution, and kitchen and laboratory 
hood exhaust. A second type is de- 
signed for complete coverage of 
central heating and ventilating re- 
quirements. Heating can be either 
by steam or hot water. This type 
can be used in commercial, in- 
dustrial and institutional buildings. 


a The third type (illustrated) per- 
forms the same functions as the 
second type, but in addition pro- 
vides individual zone control of 
temperature from a single central 
unit. To accomplish this, the design 
utilizes-the “blow-thru” arrange- 
ment with individual zone dampers 
at the discharge end. Applications 
for this unit are also in commercial 
and industrial buildings. Four coil 
types are also available. 
Manufacturer: American Blower 
Division of American-Standard, 
8111 Tireman Ave., Detroit 32. 





bolted or “C”-clamped to a bench, 
or vise-mounted. 

Manufacturer: J and J Manufac- 
turing and Sales Corp., 2491 Mis- 
sion St., San Marino, Calif. 


Cooling Towers 
A series of low-silhouette cool- 
ing towers has been announced by 


NH oo 
————— ————— 


— 


NK 
IN 


a 


J. F. Pritchard. Capacities range 
upward from 75 tons. All models 
feature’ steel structural members 
that hot-dip galvanized for 
added corrosion protection. Louv- 
ers, casing, distribution system and 
fan deck are cement. 
“Heart grade” redwood is used in 
the deck fill and drift eliminators. 

Manufacturer: J. F. Pritchard 
and Co. of California, 4625 Roan- 
oke Parkway, Kansas City 12, Mo. 


are 


asbestos 


Concealed Bath Scale 

A bathroom scale that can be 
folded up into the wall so that it is 
concealed when not in use has been 











































announced by Hall-Mack. The scale 
is lowered by means of a chrome- 
plated handle and is rubber cov- 
ered at the points where it rests on 
the floor. The steel panel and re- 
cessed interior are finished in ham- 
mertone metallic color to harmonize 
with the chrome-plated brass 
flange. It measures 1134 by 19% in. 

Manufacturer: Hall-Mack Co., 
1380 W. Washington Blvd., Los 
Angeles 7. 

(Please turn to page 152) 
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UNUSUAL MOISTURE RESISTANCE is provided by unified insulation, including Mylar* poly- 


ester film 


*Reg. trade-mark, DuPont Co 


proved over 35 times as moisture 
motors are also fully dripproof in horizontal or vertical use 


resistant as ordinary paper insulation. These 


with drip cover). 


Why G-E Pump Motors 
Mean Bigger Profits 


National Water Systems Month— May, 
1958—is a month during which leading 
pump manufacturers combine in a nation- 
wide promotional campaign to help you 
sell more water systems equipment. You 
can take advantage of this help if you 
‘sell running water first!” 
The benefits to you are immediate 

increased sales, and better satisfied cus 
tomers. And, this month and every month, 


your selling job will be easier, your sales 
volume greater, if you sell pumps equipped 
with General Electric motors. 

The G-E motor’s reputation for quality 
and dependability will help you sell; its 
performance will keep your customers 
sold. Specify G-E motors on the water 
pumps you sell 
“We carry only the best.” 


then tell your customers 


Progress ls Our Most Important Product 


GENERAL @@ ELECTRIC 





EXTRA DEPENDABILITY 
switch with posit 

tolitet wear pads, ar 
hinges. Life tests run 


ations, equal 


LOCAL G-E SERVICE 
Service Stati 

your customers p 
This means gre 
less cost to v¢ 





ANNOUNCING 
“ANOTHER WINNER 
TRH 
—BUNKIRK. BLUE CIRCLE 


\ 


FOR HOT WATER OR STEAM 
WITH TANKLESS HEATER FOR HOUSEHOLD USE 


Yes, Dunkirk-does it again! Addition of two brand new series of Concord 
Gas-Fired Boilers-give you-more answers to every hot water and steam 
heating job. Six sizes; from 3 to 8 sections . . . made of cast iron, 

the lifetime metal. You can sell these new Concord Boilers on a basis of 
lifetime performance and economy. 

Priced right, they make the convenience, cleanliness and automatic 
comfort of gas heat available. Furnished complete with 

Dunkirk Concord Blue Flame Burner, gas manifold, controls, 

factory assembled and tested. 

Series 1D for Hot Water Systems Only. 

Series 2D for Hot Water or Steam Systems with instantaneous 


hot water coil available for year round household use. 


WRITE FOR CATALOG 657, JUST OFF THE PRESS. 


DUNKIRK RADIATOR CORPORATION 


DUNKIRK, NEW YORK 


Member of the Institute of Boiler and Radiator Manufacturers 
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MUELLE 


REP 
{ LAC 
IGHTER 


... adds 
SALES APPEAL 


to any home! 





H-12096 Gas Log Lighter Stop 
Complete with low-pressure, straight- 
way stop, with extended socket head, 
12” shut-off rod, key, chrome-plated 
floor flange. Inlet and outlet: Inside I. P. 
Thread. Size 12”. 


DomeEstTIc ENGINEERING, APRIL 1958 


\ Mueller Fireplace Log Lighter has an 

initial investment of just a few dollars... 

is. quickly, easily installed . . . yet can 

double the sales appeal, value and enjoyment 

of any home fireplace. Paper. kindling 

and their messy fly-ash are eliminated as wooden 
logs are ignited in a few minutes by a clean 

gas flame. The Log Lighter also makes a safe. 


convenient remote control for artificial gas logs. 


A safe. positive shut-off gas stop Is plac ed 
in the hearth or in the face of the fireplace 
to control a gas jet or burner in the 

floor of the fireplac e. An attractive. chrome- 
plated flange conceals the recessed stop, 
which is easily operated with a loose key. 


Prospective home owners never fail 

to be enthusiastic about the convenience and 
cleanliness of a Mueller Log Lighte1 

and a simple demonstration seldom fails to 
sell this low cost, high profit item. 


Install a Mueller Log Lighter on your next 
contract ... use it for demonstrations 
. you will sell many more! 


{sk your jobber or write direct 
for prices and specifications on the 
easy-to-sell Mueller Log Lighter. 


MUELLER Co. 
DECATUR. ILL. 


Factories at Decatur, Chattanooga Los Angeles 
in Canada Mueller Limited Sarnia Ontario 





Keep cellars dry .. . drain wet spots... 
make septic tank filter beds work better 


The scientific design of Orangeburg Brand Perforated Pipe . . . 
with two rows of °<” holes, on 3” centers, 100 degrees 
apart . . . increases drainage capacity . .. creates uniform 
seepage . . . Unique Snap Couplings maintain positive 
alignment ... prevent silting . . . Lightweight 8-foot lengths 
grade easily, install easily, save time and cut cost. Orangeburg 
Perforated comes in 4” size . . . it is the ideal pipe for founda- 


tion drains, septic tank disposal fields, land drainage. 


Orangeburg Perforated Pipe keeps Unique Snap Coupling maintains 
cellars dry. Makes efficient, long- alignment, gives permanent joint 
lasting foundation footing drains. cover, permits seepage at joint. 


ORANGEBURG ..... 
perforated pipe 


For house sewers, run-offs from downspouts and other tight-joint 
drainage lines use Orangeburg Brand Root-Proof Pipe. 


Make sure you get genuine Orangeburg. Look for the Brand 
Name on Pipe and Fittings. Write Dept. DE-48 for more facts. 


ORANGEBURG MANUFACTURING CO., INC., Orangeburg, N.Y., Newark, Calif. 
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CP anlter STAINLESS STEEL SINKS 


ARE SPECIALLY DESIGNED TO REDUCE 





GARBAGE DISPOSER NOISE AND VIBRATION 


A‘ homeowner can have a garbage dis- 
LX posal unit installed in his Carlton Stain- 
less Steel Sink with confidence and with the 


The home-owner's first choice 


oa assurance that the sink will be as vibration 
gee 


free as skillful designing can make it. 

If the installation work is properly done by a 
competent plumber, there will be hardly a 
trace of vibration and the usual growl that’s 
taken for granted with a disposal unit will 


have become only a quiet purr. 


But that’s only one of the benefits that goes 
with the purchase of a Carlton Stainless Steel 
Sink. There’s the permanent Sparkle Finish 
that actually improves with age. Stainless 
Steel can’t crack, chip, peel or rust. And this 
Standard equipment for hundreds of modern homes 
and remodeled kitchens. Available in 4 sizes and amazing metal matches any color scheme. It 
designs. Carlton's exclusive Sparkle Finish. reflects colors and harmonizes with the decor 
of the kitchen. A Carlton Sink reduces kitchen 
The new, exclusive Vegi-Prep design noise and clatter. A special rubberized unde 


coating takes care of that. 


Carlton Stainless Steel Sinks are built with 
right angled flanges. This gives extra rigidity 
to the sink, yet doesn’t interfere with speedy 
installations. There are no seams or crevices 
in a Carlton Sink—nothing to catch dirt or 
bits of food. And it’s as easy to clean as a 
china plate. One whisk with a damp cloth and 


the sink shines like new. 


Very much in demand by the woman who likes to do aan diel 
her kitchen chores while seated. Shallow bowl is for yh. —~ ty “We give this seal to no one— 
paring and rinsing fruit and vegetables. << . 


the product that has it—earns it 
45 apycanisto SE 


Write today for Catalog No 293 and the name of your nearest Cariton Distributor. Address SINK DIVISION, Carroliton Mig Co., Carrollton, Ohio 


eet ig. 
At ag 


(.... 


Abivorye thy Bright Spot ive oma Kitchow— costs not ov pow morw,! 
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New Products 





(Continued from page 146) 
Perimeter Diffuser 
A perimeter diffuser that is ad- 
justable for heating and cooling 
has been developed by Titus. A 
finger-tip adjustment changes air 


flow from a heating pattern to a 
cooling pattern, and vice versa. The 
design of the diffuser helps give it 
a low streamlined appearance. Oth- 
er features include a_ built-in 
damper that adjusts from full-open 
to full-closed and an adjustable 
base to simplify installation. A sec- 
ond, economy model also is avail- 
able. 

Manufacturer: Titus Manufac- 
turing Corp., P.O. Box 810, Water- 


loo, Ia. 


Pipe Insulation 

Baldwin-Hill has introduced a 
high-temperature pipe covering 
featuring built-in tie wires. The 
insulation is felted from moisture- 
resistant spun mineral wool and 
withstands temperatures to 1200F. 
Its exterior surface is faced with a 
metal fabric of 16-gauge wire weld- 
ed in a 2 by 25s-in. mesh and held 
in place by 16-gauge wires. The in- 
sulation is suited for covering nest- 
ed pipe and steam traced lines, since 
it can be manufactured to fit exact- 


ly. It 


is available in 2-ft sections 


t-in. thicknesses fot 
4 to 30 in 

Baldwin-Hill Co 
Ave., Trenton, NJ 


and lt to 
pipe sizes trom 
Manufacture) 


500 Breunig 


Gas-Fired Furnace 

A competitively priced gas-tived 
furnace for residential applications 
Thatcher 


with 


has been announced by 


The unit can be used manu 


factured, natural, mixed and pro- 
pane gases. This is the first model 
in a new “Comet” line to be devel- 
oped by Thatcher. All models in 
this line will be high-capacity 
small-sized units, engineered for 
small and medium-sized homes. 
The new unit will be covered by 
the same 10-year guarantee as cov- 
ers all other Thatcher warm 
units. : 

Manufacturer: Thatcher Furnace 
Co., Center St., Garwood, N.J. 


air 


Chilled-Water A-C Units 

A line of floor-model chilled-wa- 
ter units for year-round air condi- 
tioning of existing buildings has 
been announced by Hastings. The 
units permit installation of 1000 to 
3500 cfm air handling units direct- 
ly in the conditioned space. The 


TEN TON 


connected to a central 
chiller for cooling and a boiler fo 
They are offered with 4 
and 6-row coils, header or serpen- 
circuiting and 
copper Top plenum sections 
feature four-way louver grilles for 
direct 


units are 


heating. 
aluminum or 


tine 
fins. 


front and 
Units without plenum sec- 
tions may be used with ductwork 

Manufacturer: Hastings Air Con- 
trol, Inc., 3215 Leavenworth St., 
Omaha 5, Neb: 


discharge from 


sides 


Filter Bank Assembly 

A filte that 
tures a dust-tight seal between thx 
filter 
has been developed by George Ey 


bank assembly tea- 


frame and the holding fram 


ans. The frame features a polyvi 
nyl chloride 
Ihe 
the filter 


eal 1 \ 


trame 


Hasket 


into the 


pressure 
halding 
exerting iN 


inward PVESsUis to 


gasket that effects the 


ward the air filter. The filters are 
held in the frame by friction. The 
filter bank frames fasten in three 
places on each side with machine 
screw and self-locking nuts. The 
frame is made of heavy-gauge steel 


A Aey? 


te 


abs A RED 


Apa hs Ha 





and is double-coat enamel finished. 
It is designed use with the 
firm’s aluminum “Lifelong” air fil- 
ters. 


for 


Manufacturer: The George Ev- 
ans Corp., Moline, Ill. 


Water Cooler 
A water cooler designed for in- 
the-wall installation has been an- 


nounced by Cordley and Hayes 


When installed, the cooler is con- 
cealed by a decorative grille that is 
flush with the wall. The unit meas- 
ures 181 in. high, 23 in. wide and 
6°4 in. deep. It is constructed of 
heavy-gauge steel and features a 
hermetically sealed and perma- 
nently lubricated compressor and 
A stainless steel cold 
water tank with 6-qt storage ca- 
pacity delivers enough 50F wate: 
per hour to fill the needs of 60 peo- 
ple. The tank is equipped with an 
air vent to full 
tank capacity. 

Manufacturer: Cordley and 
Hayes, 443 Fourth Ave., New York 
City 16. 


fan motor. 


automatic insure 


Plastic Bathtub 
A plastic bathtub 
with Fiberglas has been introduced 


reinforced 


en 








| 


by Sani-Glas. A 46%2-in. mode! 
weighs 18 lbs and the standard 54 

Standard 
eithe 


in. tub weighs 25 Ibs 


ed pipe fittings for right 
or lett 


With the 


hand drains can be used 

tub 
Manutacturet 

Am N.Y 


Please turn ta 


Sani-Glas, In 
terdam 


fad) 


bubole 


\PRE 


DOMEATIC TNGQINERRENG 


1AN 





SEALED-IN 
LUBRICATION 


DOUBLE SEALS 


TIME-TESTED 
COUPLING 


ADJUSTABLE BRACKET 


AUTOMATIC 
OVERLOAD 
PROTECTION 


TWO-BOLT FLANGES 


You can be 
sure you are 
giving your 
customers 
the best 
when you 
installa 


THRUSH 
Water 
Circulator 


te eReRRC I Meee POR ITE 





THRUSH . 
WATER a 


CIRCULATOR — = —____ 
HORIZONTAL OR VERTICAL 


FOr REAL customer satisfaction and economical 
operation, insist on Thrush Water Circulators. They're 
soundly engineered and have been constantly improved 


to assure better hot water heating at lower cost. 


They’re made in seven sizes, both horizontal and 
vertical types. Hi-head Thrush Water Circulators are 
available in four sizes. You can fit the Circulator to the 
job and be sure of the highest heating efficiency for 


many years to come. 


See your wholesaler for more information 
or write Department A-4 today! 


A. THRUSH & COMPANY 


PERU, INDIANA 





Ni a W f Another profit-maker from 
» Youngstown Kitchens! 


Easy to install in any standard counter top 
Acid-Resistant Porcelain Enameled Steel 
No-Splash Bow! Design 

Impressed Soap Dish 

Recessed Anti-Splatter Ledge 

Sparkling White or sunny Yellow 
Accommodates Deluxe or Standard Faucets 
and Rinse Sprays 

Sizes: 24”x21” and 32”x21” 


Complete each kitchen sale with the finest Flat 
Rim Sinks with the brand name your custom- 
ers know and trust... Youngstown Kitchens! 
These quality sinks blend with any kitchen 
design, install quickly and easily. One-piece 
seamless construction. No welds between 
double bowls. Level from all corners. Contact 
your Youngstown Kitchens Manufacturing 
Agent. 


Dealer Dept. DE48, American-Standard, 

Youngstown Kitchens Div., Salem, Ohio. 

Please send me full information on the Youngstown 
Kitchens Flat Rim Sinks. 


NAME - 


FIRM NAME 


ADDRESS 


YOUNGSTOWN KITCHENS DIVISION city 
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BITUMINOUS FIBRE PIPE 


MEETS ALL REQUIREMENTS i 
OF THE NATIONAL BUREAU 
OF STANDARDS OF THE U. S. j 
DEPARTMENT OF COMMERCE 


eee ; 
Commercial) Standard a ¥ 
Bituminized-Fibre Drain and Sewer Pipe | 

‘ Sa ‘ 





, 


. 


A COMPLETE SYSTEM OF ROOT PROTECTION! 





Massillon Bituminous Fibre Pipe COUPLING 
gives the kind of dependable 

service your customers want. 

It installs quickly and easily . . 

its light weight makes it easy to 

handle . . . it’s root-proof and 

provides long, trouble-free service. 


@@O@Ge@ Wassition BITUMINOUS FIBRE PIPE 


Stock both Massillon Sewer Pipe 


and Massillon Perforated Pipe f d 
Both are made to a strict standard manufacture by 


of quality that will please your 


, The Hess-Snuder Compan 
customers and bring ’em 


back for more! - : 
Massillon, Ohio 
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It's Flow-Cold again for ‘57 —the most ad- 
vanced, most specified line of packaged 
chillers in the 3 thru 20-ton range. Whether 
you're an engineer requiring the best in de- 
sign and construction, or a contractor look- 
ing for ease of installation and trouble-free 
operation, there are good reasons for head- 
ing your chiller specifications with “Acme 
Flow-Cold.” 


The Flow-Cold’s components—Dry-Ex® chill- 
er, condenser, heat exchanger and super 
quiet, accessible-type, hermetic compressor 
— are tops for advanced engineering , 
proven performers! Flow-Cold chillers are 


complete packages . . . all piping and wir- 
ing factory-installed and tested in operation. 
All necessary controls are furnished .. . 
now fully enclosed to stop unauthorized tam- 
pering. And Flow-Cold chillers are not only 
factory tested, they're certified ...a “first” 
among chiller manufacturers. 


Now add the Flow-Cold’s newly streamlined 
wiring and piping, neat, pre-formed pipe 
insulation and- inherent compactness of 
Acme's Flow-Cold design . . . and you have 
a chiller that’s just as good looking in an 
installation as it is efficient and economical 
to operate. 


NOW TAMPER-PROOF 


Ever experience the damage to a system from control “‘adjust- 
ments” by inexperienced personnel after a job is installed? The 
Flow-Cold’s new enclosed box can be locked to ‘foil the fiddle 
fingers” and keep servicing in the hands of men who know how. 





AND TEST-CERTIFIED pagronare 


Proof of seven factory test procedures 
conducted under full load, Acme’s Cer- 
tificate.of Performance guarantees every 
Flow-Cold’s ready-to-go dependability. 





Awe INDUSTRIES INC. Jackson, Michigan | 


Dry-Ex Liquid Heat 


Packaged Packaged Evaporative Condenser 


Liquid Chillers Receivers Exchangers Condensers Chillers Heat Pumps & Cooling Towers Room Conditioners 
Manufacturers of Quality Air Conditioning and Refrigeration Equipment since 1919 
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NATIONAL OIL HEAT 
AND AIR CONDITIONING 
EXPOSITION 


You'll find your 1958 Profitsphere 
in row after row of inspiring exhibits 
by leading manufacturers: New 
products, new systems and methods 
New ideas for selling, merchandis- 





_ 


ing and training. Improved ways to 
install and service. All on the huge 
street level of the comfortable air 
conditioned New York City Coli 
seum. Jndustry members admitted 
free. Open daily 1 to 10 p.m 


ee ee 


“es 


AUNCHING YOU INTO THE 
ROFITSPHERE 


— 


RESERVATIONS ANNUAL OHI 
Just write OHI Housing CONVENTION 


Bureau, 90 East 42nd if Park Sheraton 
Street, New York 17, i 


A 4 - 
N. Y. State time of ar- | , and Barbizon Plaza Hotels 
rival and departure and 4 


HOTEL 


2 In the mornings, get higher into the 

kind of accommodations : S° € : 
Profitsphere by attending the con 

wanted ; E 

vention’s exciting meetings: Dealer 


Management Conferences Tech 
nical Symposium Commercial 
Industrial Conference. Leading, suc 


EXHIBITORS ~ — ' cessful air conditioning, oil heating 


and fuel oil operators will describe 


For space still available, profitable management methods, 
shone > Oil-He: 
phone or wire Oil-Heat selling ideas and installation, service 
Institute of America, 
and oil delivery techniques. Practi 
Inc. Show open | to 10 
cally every aspect of the industry 
p.m. Monday through 

: will be covered 
hursday 


Sponsored By 


500 FIFTH AVENUE, NEW YORK 36, N.Y. LOngacre 43755 


oe 


a ee 
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New Products 





(Continued from page 152) 

Ceiling-Mounted A-C Unit 
A horizontal-type blower evapo- 
rator, ceiling-mounted for air con- 
ditioning commercial and institu- 
tional buildings, has been devel- 
oped by Bohn. The unit can be in- 
stalled directly in the conditioned 
space, or it can be remotely located 
and connected to a duct system. 
There is space for steam or hot 
water coils, permitting conversion 
to year-round air conditioning. 
Sectional side panels permit easy 
inspection and maintenance. Filters 
can be removed from either side. 
Capacity of the unit, which is avail- 
able in 2, 3, 4, 5 and 71% tons, is 400 


cfm per ton. It is offered in duct or 
grille models. 

Manufacturer: Betz Division of 
Bohn Aluminum and Brass Corp., 
Danville, Ill. 


Fixed-Cone Diffuser 

A fixed-cone air diffuser that can 
be used for both stub-duct and ex- 
posed-duct applications has been 
introduced by Carnes. A special 
damper is constructed to facilitate 


connection to the diffuser in 
posed duct installations, assuring 
proper air distribution. The damper 
is a combination equalizer-deflector 
and volume control. It is furnished 
with “S” clips attached. For instal- 
lation, the damper is inserted into 
the neck of the diffuser and the 
clips hold the damper in place. 
After attaching the damper, the 
neck of the diffuser is fitted into the 
duct opening and the shoulder of 
the diffuser is secured with sheet 
metal screws to the duct (see illus- 
tration). Finally, the inner cone as- 
sembly is inserted into the ceiling 


ex- 


Williamson's Oil, Gas Furnaces Now Feature 


Design Principle That Guards Against Air Leaks 





Williamson’s 1958 line of gas and 
oil furnaces features a special de- 
sign principle to provide additional 
protection against air leakage in 
duct, pipe and fittings. All models 
are factory-assembled and wired 
and are convertible from one fuel 
to the other. They are available in 
lo-boy, hi-boy and counterflow 








= 


styles and in input sizes ranging 
from 75,000 to 150,000 Btu. They 
can also be converted from heating 
only to year-round air condition- 
ing operation by adding a cooling 
coil and outdoor air-cooled con- 
denser. 

Manufacturer: The Williamson 
Co., 3500 Madison, Cincinnati 9. 


plate and latched by turning clock- 
wise. The damper blade is adjust- 
able from the face of the diffuser 
with a screwdriver. 

Manufacturer: Carnes Corp., Ve- 
rona, Wis. 


Truck Tool Boxes 
Morrison has announced a line 
of tool boxes fitted for all makes of 
pickup trucks. They are available 
in standard lengths of 75, 90 and 
105 in. Doors are flush mounted 
and feature a slam-action safety 
catch. Double-layer 
struction consists of a 


door 
flat 


con- 
inne! 


panel welded to a deeply embossed 
outer panel. When the door is open 
the door panel provides a flat work 
table. 

Manufacturer: Service Body Di- 
vision, Morrison Steel Products, 
Inc., 601 Amherst St., ‘Buffalo 


T & P Relief Valves 

A series of self-closing tempera- 
ture and pressure relief valves fo 
automatic storage water heaters 


— 
+ 


storage tanks and booster heaters 
has been developed by A. W. Cash 
Valve. The series consists of 11 
models offering a selection of pipe 
sizes, optional male (illustrated) or 
female inlet connections, and with 
or without fixture connections. 
The valves are made of bronze and 
feature a special thermostatic ele- 
ment that actuates the valve if 
temperatures reach 210F. The pres- 
sure relief range is 75 to 150 psi. 
Manufacturer: A. W. Cash Valve 
Manufacturing Corp., Wabash and 
Morgan Sts., Decatur 60, II]. 
(Please turn to page 160) 
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BUILDING TO LAST 
on a TIGHT BUDGET means 


REVERE COPPER WATER TUBE 


When, in the face of a tight budget, it comes to installing a plumbing system that 
will endure, Revere Copper Water Tube is a natural. For, in addition to its enduring 
qualities, which have been proved over the years, again and again, contractors tell us 
it costs less to install than rustable materials. That's why Revere Copper Water Tube 
is being specified so much by Architects and Builders who specialize in schools and 
hospitals, (where budgets are necessarily tight) . . . not only for hot and cold water 
lines, but for radiant panel heating, underground service lines, drainage, waste and 
vent lines. 
In the Octorara Area Junior-Senior High School 10,000 feet of Revere Copper Water 
Tube were used for water and vent lines in sizes of 4’’ and under. The reasons are 
shown below and are why you should specify Revere Copper Water Tube on your next job 
With the tremendous interest in DWV you probably will want a copy of the folder 
on Revere DWV Copper Tube. Send for it today. 
PHOTO SHOWS VENT LINES of Revere Copper Water 
REVERE COPPER AND BRASS INCORPORATED __ Whe. Note how little space they occupy. 
Founded by Paul Revere in 1801, 
230 Park Avenue, New York 17. N. Y 





Architect: LAWRIE AND GREEN, Harrisburg, Pa. 
Piumb. Cont.: NATIONAL PLUMBING & HEATING 
CORP., Woodbury, N. J. 

Revere Dist.: SOUTHWARK PLUMBING AND HEAT- 
ING SUPPLY CO., Philadelphia, Po. 


Mills: Rome, N.Y.: Baltimore, Md.; Chicago, Clinton and Joliet, 
lil.; Detroit, Mich.; Los Angeles and Riverside, Calif.; Neu 
Bedford, Mass.; Brooklyn, N.Y.; Newport, Ark.; Ft. Calhoun, 
Neb.; Sales Offices in Principal Cities, Distributors Everywhere. 


WHY REVERE COPPER WATER TUBE IS PREFERRED BY ARCHITECTS, ENGINEERS, BUILDING AND PLUMBING CONTRACTORS 


SOLDER OR COMPRESSION HANDY LENGTHS EASY TO BEND NON-RUSTING 


FITTINGS Save Fittings...Labor.Revere Copper Saves Time. Revere Copper Water Rustable pipe eventually clogs as 
Need Less Work Room ...Save Metal. Water Tube comes in straight lengths Tube is easy to bend. Soft temper shown in top drawing. Bottom drawing 
No worry about wrench space, when of 20’ in hard and soft tempers. 60’ can be bent by hand to meet installa- shows non-rustable Revere Copper 
you use Revere Copper Water Tube coils of soft temper reduce the number _ tion conditions. ‘ Water Tube suffers 
with solder fittings. of fittings needed. é : no loss of flow or : 
Compression fittings : gt ee pressure. No allow- 
can also be used. No ss a ae * ‘ ance in pipe size 
threading is necessary \ need be made for 
: with either type. Wall rust accumulation 
™ thickness of tube used with non-rusting | 
can thus be less than 


‘ Revere Copper 
for threaded pipe. Water Tube. 
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New Products 





(Continued from page 158) 

Pressure Switches 

Mairco has announced a line of 
pressure switches for auto:.:atic 
control of electrically driven well 
water systems and other low-pres- 
sure pumping equipment. The units 
feature a snap-on which, 
when removed, exposes the entire 


cover 


switch mechanism for inspection. 


Manufacturer: Mairco, Inc., 1026 
N. Main St., Goshen, Ind. 


Hot Water Baseboard 

A hot water baseboard with 
snap-on fittings and improved de- 
sign to simplify and speed installa- 
tion has been developed by Patco. 


Measuring only 7 in. high by 2% 
in. deep, it is suitable for flush 
wall or recessed installations. It 
may also be used under picture 


windows. Construction features in- 
clude a copper-tube, aluminum-fin 
heating element, and a_ snap-fit 
bracket to keep the top of the 
baseboard from being bent out of 
position. The baseboard is sup- 
plied with a prime coat ready for 
finish painting to harmonize with 
room color schemes. 

Manufacturer: Patco Manufac- 
turing Co., 231 N. Broad St., Phila- 
delphia 6. 


Air Velocity Calculator 
An air velocity calculator for use 
in heating, ventilating and air con- 


Truck-Mounted Backhoe Introduced by Ottawa Can 
Be Rapidly Moved from One Job Site to Another 


backhoe that 
can be moved rapidly from one job 


A truck-mounted 


site to another has been introduced 
by Ottawa. The unit is 
on a °4-ton or larger 

truck. An on-and-off feature 
the truck other 
work when not needed for digging. 
When work in one area has been 
completed, the backhoe is hydrau- 
lically shifted up and over the reat 


mounted 


Chevrolet 


leaves free for 


axle of the truck. The truck is then 
driven at regular road speeds to 
the next job site. 


w The backhoe digs 12% ft deep in 
any position of its 190-deg. swing. 
The swing is continuous without 
changing pins or moving cylinders. 

Manufacturer: Ottawa Steel Di- 
vision, Young Spring and Wire 
Corp., Ottawa, Kans. 


ditioning work has been announced 
by F. W. Dwyer. The unit meas- 
ures 3 by 8 in. Its front side shows, 
by means of a sliding scale, air 
velocity corresponding to impact 
pressure from .01 to 10 in. of water, 
compensated for air density. The 
back side provides a method of 
determining exact air density with 
corrections for relative humidity, 
dry bulb temperature and baromet- 
ric pressure. The calculator will be 
included with all the company’s 
pitot tubes and air velocity meters. 
It is also available without charge 


from the manufacturer. 

Manufacturer: F. W. Dwyer Man- 
ufacturing Co., P. O. Box 373, Mich- 
igan City, Ind. 


Packaged Chillers 

Two packaged chillers for wate 
or other liquids have been intro- 
duced by Embassy. The units are 
offered in 10 and 15-hp capacities 
and feature twin systems and two 
hermetic The 
and con- 
trols can operate singly or as a dual 
unit. The chillers can be used fon 
small and multiple industrial proc- 
essing and cooling. They feature 
removable metal cabinets 
lated with glass fiber. Louvers in 
front back designed fo1 
induced air flow cooling. The con- 
densers have been selected for low 


compressors. 
chillers, 


con- 


densers, valves 


insu- 


and are 


te. 
a 


pressure drop and can be used on 
city water or cooling towers. Com- 
pressors contain spring-mounted 
semi-hermetic motor assemblies. 
Manufacturer: Embassy Steel 
Products, Inc., 890 Stanley Ave., 
Brooklyn 8. END 
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If you sell only If you sell only 
people who want people who want 
the cheapest, you the fanciest, you 

may sacrifice may sacrifice 


your profits SELL your volume 


The Mighty Middle 


The Mighty Middle — the vast majority who want 
the best balance between dollars spent and value re- 
ceived — is the market in which PROFITS are made. 


In the Mighty Middle, you will not be competing 
with “off brand” fixtures or costly “show pieces.” 
You will be specializing in the high quality, fast turn- 
over, most popular type of plumbing fixtures. 


Gerber brass fixtures represent this kind of special- 
ization. They have the new styling and high quality 
features of the most expensive brass fixtures made. 
Yet they are produced for the largest part of the 
market and priced just above the lowest. 


Gerber manufactures a complete line of vitreous 
china, steel enamelware and brass plumbing fixtures. 
Write for bulletin M4 and see how you can make 
more money selling the Mighty Middle. 


SELL 


GE RBER Plumbing Fixtures 


Gerber Plumbing Fixtures Corp., 232 N. Clark St., Chicago 1, Ill. 
ot, Dependable service from leading jobbers, or 
delivery direct to your job from 5 modern plants: 


Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. 
Export Division: Gerber International Corp., 500 Green St., Woodbridge. N. J. 
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Contest Prizes .. . continued from page 120 


Submersible Sump Pump 

Wire Products Co., Baltimore, is contributing an 
automatic submersible sump pump. (Page 122, Feb- 
ruary.) 


Complete Bathroom 

American-Standard, New York City, is giving a com- 
plete set of bathroom fixtures including bathtub, wa- 
ter closet and lavatory. (Page 124, February.) 


Stainless Steel Sink 

Elkay Manufacturing Co., Chicago, is awarding a 
two-bowl “sit-down sink” made of stainless steel. 
The sink is a drop-in model. (Page 115, March.) 


Lead-Melting Equipment 

Insto-Gas Corp., Detroit, is contributing complete 
lead-melting equipment, a blow torch and 12% feet 
of service hose. (Contest page 33, January.) 


Assorted Vents and Adapter Units 
Maid-O’-Mist, Inc., Chicago, is contributing an as- 
sortment of hot water heating and chilled water cool- 
ing system air vents and balancing valve adapter 
‘units. (Contest page 17, January.) 


Flexible Supplies and a Display 
Brass-Craft Manufacturing Co., Detroit, is giving a 
case of 50 assorted Speedway supply kits and a dis- 
play board of the supplies for the winner’s whole- 
saler. (Contest page 34, January.) 


Flood Control Valve 


Norman Boosey Manufacturing Co., Detroit, is con- 
tributing a backwater valve for residential use. 
(Contest page 50, January.) 


Tri-Level Stainless Steel Sink 


Carrollton Manufacturing Co., Carrollton, O., is 
giving its new tri-level stainless steel sink. (Contest 
page 11, January.) 


Bathtub and Two Sinks 

Coralware Manufacturing Co., Chicago, is giving a 
5-foot de luxe tub in its V-line design, plus a single 
and a double-bowl sink. (Contest page 24, January.) 


Plenum Humidifier 


Herrmidifier Co., Neffsville, Pa., is contributing a 
plenum humidifier for warm air heating systems. 
(Contest page 49, January.) 


Six Pairs of Legs and Towel Bars 


Reed-Cromex Corp., Cleveland, is contributing six 
pairs of its Hex-Custom legs and towel bars. (Con- 
test page 14, January.) 
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Plumbing Brass Fittings 

Price Pfister Brass Manufacturing Co., Los Angeles, 
is giying six assorted faucet fixtures. (Contest pages 
41, 47 and 52, January.) 


Closet Floats 

Romar Manufacturing Co., Buffalo, N. Y., is awarding 
two dozen Hushflo float valves, which fit all standard 
bottom-fill tanks. (Contest page 26, January.) 


Faucet, Shower Fixture and Sump Pump 
Milwaukee Faucets, Inc., Milwaukee, is giving a 
shower fixture, a sink faucet with spray attachment 
and a sump pump. (Contest page 29, January.) 


Portable Pump 

Barnes Manufacturing Co., Mansfield, O., is giving 
an electric close-coupled drive portable pump. (Con- 
test page 28, January.) 


Sump Pump 

Penberthy Manufacturing Co., Detroit, is contributing 
its Mers-A-Matic sump pump. It can be used as a 
permanent automatic, portable automatic or non-au- 
tomatic model. (Contest page 36, January.) 


Submersible Sump Pump 
Weil Pump Co., Chicago, is awarding a submersible 
sump pump. (Contest page 19, January.) 


Two Dozen Ballicocks 

Rockford Brass Works, Rockford, IIl., is giving 24 of 
its Duck-Bill No-Tone ballcocks. (Contest page 44, 
January.) 


Sewer Valve and Shock Absorber 

Josam Manufacturing Co., Michigan City, Ind., is 
giving a cast iron backwater sewer valve and a water 
hammer shock absorber. (Contest page 36, January.) 


Sump Pump with Changeable Switch 

The Piqua Machine & Manufacturing Co., Piqua, O., 
is contributing a submersible sump pump that fea- 
tures a quick-change switch to make repairs easy and 
fast. (Contest page 34, January.) 


Frost-Proof Water Closet 


Joseph A. Vogel Co., Wilmington, Del., is contributing 
a frost-proof, seat-actuated water closet. (Contest 
page 12, January.) 


Single-Lever Faucet Line 
Delta Faucet Division of the Marco Screw Products 
Co., Dearborn, Mich., is giving a set of its new single- 
lever faucets mounted on a display board. (Contest 
page 54, January.) 

(Please turn to page 164) 
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“Here’s a pipe you can 
really depend on!” 


DoMES1 


ENGINEERING, 


APRIL 


“Because it’s a light weight bituminous 
fibre pipe that’s easily handled, and joints 
seal tight with only a few hammer taps, 
you can depend on BERMICO for faster, 
easier, more profitable installations. 
‘And, because it’s impregnated with 
coal tar pitch, making it waterproof, and 
highly durable, you can depend on BER- 
MICO for complete customer satisfaction.” 
That’s what many plumbing contractors 
say. BERMICO is corrosion-proof, root- 
proof, unaffected by temperature changes. 


1958 


Convenient 8-foot lengths from 2” to 6” in 
diameter, with a complete line of Y’s, T's 
and bends made of the same material 
Make more with BERMICO™ Sewer Pipe 
for house-to-septic-tank or sewer connec 
tions; storm drains, down-spout runoffs 
BERMISEPTIC¢ 


tank disposal beds 


Perforated Pipe for septic 
BERMIDRAIN © for 
foundation drainage. Write Dept. AB-4. 


BROWN [kJ COMPANY 
General Sales Offices 


150 Causeway St., Boston 14, Mass 


Mills: Berlin, N. H.., 


and Corvallis, Ore 


BERMICO 
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Contest Prizes ... continued from page 162 


Plastic Pipe 

Yardley Plastics Co., Columbus, O., is contributing 
300 feet of 1-inch plastic pipe in a display-dispenser 
unit. (Contest page 50, January.) 


Stainless Steel Sink 

Lyon Incorporated, Detroit, is contributing its new 
Disposo-Well stainless steel sink, a two-compartment 
model. (Contest page 30, January.) 


A Dozen Globe and Gate Valves 


Hammond Brass Works, Hammond, Ind., is contrib- 
uting a dozen each of its No. 400 globe and 602 gate 
valves. (Contest page 16, January.) 


Automatic Laundry Tray Pump 

Neptune Pump Manufacturing Co., Philadelphia, is 
giving an automatic laundry tray pump. (Contest 
page 48, January.) 


Automatic Laundry Tray Pump 

Triangle Manufacturing Co., Detroit, is awarding an 
automatic laundry tray pump. (Contest page 47, 
January.) 


Cast Iron Tankless Heater 

The Kam Water Heater Manufacturing Co., Brooklyn, 
N. Y., is giving a cast iron tankless heater with all 
copper and brass waterways. It has removable finned 
coils. (Contest page 54, January.) 


Horizontal Water Circulator 

H. A. Thrush Co., Peru, Ind., is giving a horizontal 
water circulator with interchangeable flanges to ac- 
commodate four sizes. (Contest page 15, January.) 


Shower Stall 

Spartan Shower Stall Co., Inc., Maspeth, N. Y., is 
giving a shower stall with the winner’s choice of re- 
ceptors. (Contest page 20, January.) 


Thermostatic Shower Control 
The Powers Regulator Co., Skokie, Ill., will con- 
tribute its new Hydroguard thermostatic shower con- 
trol. (Contest page 34, January.) 


Dual-Purpose Vise 

Reed Manufacturing Co., Erie, Pa., is giving its com- 
bination pipe and machinists’ vise that holds from 
4g to 314-inch pipe. (Contest page 30, January.) 


Shower Cabinet 

Cutler Metal Products Co., Camden, N. J., is award- 
ing its Craft Champion shower cabinet. It will be 
given complete with adjustable shower head, self- 


draining soap dish, shower curtain and rings. (Con- 
test page 29, January.) 


Oil Filters and Humidifiers 

General Filters, Inc., Novi, Mich., is contributing six 
fuel oil filters and two warm air furnace humidifiers. 
(Contest page 42, January.) 


Cutting Oil and Pipe-Joint Compound 

The John Sunshine Chemical Co., Inc., Chicago, is 
contributing a dozen one-gallon cans of Mitee thread- 
cutting oil and six dozen one-pound cans of Mitee 
pipe-joint compound. (Contest page 31, January.) 


Two Zonvalves 

Heat-Timer Corp., New York City, is giving two of 
its new Zonvalves, which may be used on both steam 
and hot water systems. (Contest page 33, January.) 


Laundry Tub 

Wessels Co., Detroit, is contributing a Fiberglas laun- 
dry tub in a white enamel cabinet. (Contest page 23, 
January.) 


Shower Head, Mixing Valve 

Speakman Co., Wilmington, Del., is giving a showe 
head and mixing valve combination. 
51, January.) 


(Contest page 


Packaged Twisted Jute Packing 


The Thomas Jackson & Son Co., Reading, Pa., is 
giving its new package of Rite-Tite twisted jute 
packing. (Contest page 43, January.) 


Cutting Oils and Specialties 
Sulflo, Inc., Elizabeth, N. J., is giving a package of 
plumbing specialties. (Contest page 41, January.) 


Assorted Valves, Air Eliminators 

Gorton Heating Corp., Cranford, N. J., is awarding 
an assortment of vapor equalizing valves and ai 
eliminators. (Contest page 33, January.) 


Hard Rubber Toilet Seats 

Mid-States Rubber Products, Inc., Princeton, Ind., is 
giving 50 dollars worth of assorted hard rubbe 
toilet seats. (Contest page 50, January.) 


Brass Gate Valves 

Queen City Valves, Inc., Cincinnati, O., will con- 
tribute 50 dollars worth of assorted 
valves. (Contest page 47, January.) 


brass gate 


Laundry Tray 
E. L. Mustee & Sons, Inc., Cleveland, is giving its 
de luxe laundry tray. (Contest page 36, January.) 


(Please turn to page 221) 
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YOU’LL MAKE MORE MONEY WITH BU RKS 
® 


SUPER-TURBINE PUMPS AND WATER SYSTEMS 


Unusual BURKS features are best sales » BURKS Pumps, once installed, require 
clinchers in the business. less profit-taking service calls. 


ae 
LoS 


we 
ester 


Full line of Deep and Shallow Well Pumps e Fully advertised nationally and locally. 
and Water Systems insures maximum num- Catalogs, mailing folders and point-of-sale 
ber of sales. material available. 


vee 


Write today for full information on the BURKS Line of Pumps and Water Systems. 


DECATUR PUMP COMPANY, 33 ELK ST., DECATUR 70, ILL. 


Bite 


BURKS FAMOUS FOR FINE QUALITY SINCE 1914 
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By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Preachy or Not— I'm Worried 


ForGIvE ME, fellow taxpayers, 
if I start off sounding kind of 
preachy, but I’m worried. 

One guy says to me: “The 
NEW Plumbing-Heating-Cooling 
Information Bureau is a cinch— 
it’s got the backing of a lot of 
strong, devoted people.” 

Anyone who thinks that way is 
off on a mis-guided missile, says I. 


Is it Wishful Thinking? 


Then there’s another well 
meaning fellow who had this 
comment to make: “Only dream- 
ers would even attempt to get 
every segment of an industry to- 
gether—trying to get them to 
work for the common good—peo- 
ple are too selfish to do that.” 

Well, maybe the idea does 
have some elements of “wishful 
thinking”—but anyone who says 
it’s futile to try hasn’t thought it 
through. 

First off let’s get this question 
answered: “Just what is the new 
Plumbing-Heating-Cooling In- 
formation Bureau, and what is it 
supposed to do?” 

Sees More Money for All 

That’s a rather simple ques- 
tion, and an over-simplified an- 
swer would be: “Its job is to 
broaden the use of Plumbing- 
Heating-Cooling.” Rather simple 
objective—eh what? And, if 
it does the job well it will mean 
more pay for all of us—the ap- 
prentice—the stenographer—the 
warehouse the 


men—and yes 


166 


president of the company too. 

And never lose sight of this 
simple fact: “If there isn’t an or- 
der around we're all equally 
dead” (speaking in the business 
vernacular And, 
please note that goes for all of us 
irrespective of the particular 
niche we might occupy. 


of course) 


This then makes it clearly ap- 
parent how absolutely necessary 
it is to create business—build 
customers. And all of us had bet- 
ter the importance of 
creating business and building 
good will or we might wake up 
some morning and find all of our 
fine products and all of our 
trained technicians are worthless 


learn 


because we do not have an order 
from a customer. I told you at 
the outset I was feeling kind of 
preachy. 


It's Everybody's Job 


Currying the favor of people is 
a job for each and every one of 
us—and it’s a never ending task. 
The new Information Bureau 
will call the signals, but it needs 
our help. 

Allow | illustrate that: 
We have learned from the “May” 
promotions that all industry seg- 
ments can work together on pro- 


me to 


grams that lead to more business. 
I’m _ the admit that 
previous special campaigns have 
left a lot to be desired, but in the 
same breath I has 
created a considerable amount of 
industry coherence. It’s the job 


first to 


insist it 


of the new PHCIB to improve 
and expand this kind of activity. 

More product displays in con- 
bank 


and 


stores, in 
utility 
stores, department stores and a 


tractor-dealer 
lobbies, windows 
host of other places are business 
They enable large 
numbers cf people to see the 
kind of goods that will add so 
greatly to their health and their 
comfort and their joy of living. 


stimulators. 


Let's Sing the Same Tune 

No, the Bureau isn’t going to 
do all That 
would be impossible. But, what 
it will do is draft the plan and 
make suggestions to us, and then 
it will be up to us locally to sing 


the work for us. 


the same tune, in the same key, 
and at the same time so that the 
music that ensues therefrom will 
be of sufficient volume to be 
heard and also make pleasant 
and long lasting impressions.— 
That’s impact. 


No Freeloaders—Please 
Yeah, being 
breathed into the Bureau. 


new life is 
New 
opportunities are now presented 
to the industry to forge ahead, 
but let’s not kid ourselves that 
somebody else is going to do all 
the work. 

Let’s all of us give this child a 
chance to grow. Let’s help him 
gain strength. When grown up 
he will love us and help us. 


Bergie... 
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SELLING 

the , 
SPECIFYING 
ENGINEERS 


the 
VYING 
AN} \} 3 


where you establish your product 





identity with these Engineers 








ccrua. SPECIFYING ENGINEER 


advent of a market-buiiding publication 


a unique editorial approach 


how ACTUAL SPECIFYING ENGINEER Cam serve you 


K? 








SEE ENGINEERS’ PRODUCT FILE LISTING 
UNDER THIS SAME CLASSIFICATION 


SPECIFYING ENGINEER 


Pipe, too, should be 


protected 


ath, 


...withh DI-LECO 


More vulnerable—though less noticeable—than a bare back under a hot sun is a 
metal-to-metal connection between iron pipe and copper or brass. Resulting electrolytic 
action can cause leaks quickly. American Sanitary offers preventive protection— DI-LECO 
couplings and unions. In each a tough nylon bushing separates and insulates the connection, 
withstanding both high temperatures and high pressures. Couplings are available in sizes 
from °*«”" to 2”... unions, with *4” F.I.P. nylon bushings, are available for *4", %” or 34" 
copper (flare or solder type). Order now for immediate delivery . . 
Abingdon 162 or 172. 


. write, wire or phone 


WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


\{ AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 


Over Forty Years 
Leadership In The Plumbing Industry 


AMERICAN 


DI-LECO COUPLING 
IP. to .P., double bushing 


AZ DI-LECO COUPLING 
LP to P., single bushing 


DI-LECO UNION 
1P. to copper, flare type 


fT 


DI-LECO REDUCED COUPLING 
1P to 1 P., single bushing 


DI-LECO UNION 


IP. to copper, solider type 


SANITAR ¥V 
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ENGINEERS, CONTRACTORS 


ORDER YOUR COPY NOW! 


HEATING VENTILATING AIR CONDITIONING 


GUIDE 1958 


LARGEST EDITION IN 36 YEARS 


14 Chapters Revised, Enlarged 
1272 Page Technical Data Section 
503 Page Catalog Data Section 


Published By The 
AMERICAN SOCIETY OF HEATING AND 


Atr-CONDITIONING ENGINEERS 


The 1272 pages contained in the Technical Data Section are compiled from all available sources. No realistic amount 
of reviewing and condensing has resulted in the number of pages being reduced. Worthwhile and needed technical in- 
formation continues to appear so rapidly that the Technical Data Section must be expanded with each successive edition 
of The Guide. 


REVISIONS, ADDITIONS rhe general format of the Technical Data Section is preserved 


: : ‘ “ae and arranged in 7 s ons as sarlier editions dame Is 
Among the Technical Data Section revisions and additions are id arranged in ecisORe AS 5m Carller « “gape ;, Fun lam ntal 
Ii—Human Reactions, I][—Heating and Cooling Loads. I\ 


(1) addition of both a description and a design method for high 
oF et Combustion and Consumption of Fuels, V—Systems and Equip 

velocity air duct systems, (2) an enlarged section on the heat . 

Pe. : ps. ment, VI—Special Systems, and VII—Instruments and Codes 
pump, (3) new information on exhaust hood performance and 
design for hot and cold processes, (4) a simplified presentation 
of industrial drying principles, calculations, and system design, (5) 
extension of data on heavy fuel oils and their use, with preheat- 
ing, in automatic fuel burning equipment, (6) new data on heat 
gain through glass block used in skylights, requirements for shad- 
ing glass, and basic principles involved in calculating heat flow 


AMERICAN SOcIETY OF HEATING AND 
Ain-CONDITIONING ENGINEERS 
through glass areas, (7) a general revision of the chapter on 62 Worth St., New York, N. Y 


radiators, convectors, baseboard and finned-tube units and addi E 
: Enclosed is $12.00 for standard edition of the HI ATING. 


tion of new data on their ratings, and performance, (8) a revisior . = — 
of ranges of capacity for electrical heating units and a method of VENTILATING AIR CONDITIONING GUIDE 1958. It is 


° . understood I may return it withir 0 davs if s ot satis 
determining operating costs for these units, (9) an enlarged sex ; in 10 « i it is n = 


. factory and my money will be refunded 
tion on performance and testing of air cleaners, (10) extension of : will be nded 


list of allowable concentrations of air contaminants, (11) and in 
creased number of codes and standards of interest to users of Name. 
THE GUIDE 
These changes appear in the following chapters: Chapter 8 Company. 
{ir Contaminants; Chapter 13—Cooling Load; Chapter 14—Fuels 
and Combustion; Chapter 15—Automatic Fuel Burning Equi} 
ment; Chapter 16—Heating Boilers. Furnaces. Space Heaters; Address 
Chapter 22—Radiators, Convectors, Baseboard and Finned-Tube 
I nits: Chapter 29 Central Systems for Air ¢ onditioning: ( hapter Citv and State 
31—Air Duct Design: Chapter 33—Air Cleaning; Chapter 36—Re 
frigeration; Chapter 41—Electric Heating; Chapter 45—Industrial (Please Check One 
Exhaust Systems: Chapter 47—Industrial Drying Systems: and 


Chapter 53—Codes and Standards. A onsulting Engineer Utility 


° Tr a > » > « Fe ‘ t a c 
Other changes and additions can be found throughout the Tech- -Government Dept Manufacturing Exec. 


nical Data Section which has undergone detailed study to keep all 


Contractor Industrial 
data abreast of current practice and wherever possible to improve . 


Sales Engineer One 


its presentation Other 
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CONTRACTORS « WHOLESALERS * MANUFACTURERS 


CONTRACTOR ASSNS.. . . National 


May 20-23—MCAA—Annual con- 
vention of the Mechanical Contractors 
Assn. of America; Hotel Ambassador, 
Los Angeles. 


June 23-25—ASHAE—Semi-annual 
meeting of the American Society of 
Heating and Air Conditioning Engi- 
neers; Nicollet Hotel, Minneapolis. 


June 23-25—ASRE—Annual meet- 
ing of the American Society of Re- 


WHOLESALER ASSNS. 


Apr. 9-11—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


Apr. 13-15—MAWA—Annual con- 
vention of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N. J. 


Apr. 14-15—NHAWA-—Spring meet- 
ing of the National Heating and Air 
Conditioning Wholesalers Assn.; At- 
lanta Biltmore Hotel, Atlanta, Ga. 


frigerating Engineers; Hotel Leaming- 
ton, Minneapolis. 


June 30-July 3—NAPC—76th annual 
convention and exposition of the Na- 
tional Assn. of Plumbing Contractors; 
Pan Pacific Auditorium, Los Angeles. 


Sept. 20-26—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Claridge Hotel, At- 
lantic City, N.J. 


June 5-8—NYSPHW—Spring meet- 
ing of the New York State Plumbing 
and Heating Wholesalers; Thousand 
Islands Club, Alexandria Bay, N. Y. 


Oct. 1-3—CSA—Fall meeting of the 
Central Supply Assn.; Palmer House, 
Chicago. 


Oct. 26-29—AI—Annual convention 
of the American Institute of Supply 
Assns.; Hotels -Roosevelt and Jung, 
New Orleans. 


CONTRACTOR ASSNS... . State 


Apr. 10—New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord 


Apr. 10-12—Alabama—Annual con- 
vention of the Alabama State Assn. of 
Plumbing and Heating Dealers; 
Thomas Jefferson Hotel, Birmingham. 


Apr. 10-12—New Jersey—Annual 
convention of the New Jersey Assn. 
of Plumbing Contractors; Haddon 
Hall, Atlantic City. 

10-12—F lorida— Annual 


Apr. 


con 


170 


vention of the Associated Plumbing 
and Heating Contractors of Florida; 
Orange Court Hotel, Orlando. 

11-12—Arizona—Annual 
vention of the Associated Plumbing, 
Heating and Piping Contractors of 
Arizona; Valley Ho Hotel, Scottsdale. 


Apr. 


con- 


Apr. 13-15—North Dakota—Annual 
convention of the North Dakota Assn. 
of Plumbing and Heating Contractors; 
Gardner Hotel, Fargo. 


14-15—South Dakota—Annual 


(Please turn to page 172) 


Apr. 


MANUFACTURER ASSNS. 


Apr. 20-22—AHLMA—A nnua |] 
meeting of the American Home Laun- 
dry Manufacturers Assn.; Boca Raton 
Club, Boca Raton, Fla. 


Apr. 21-23—BRI—Annual meeting 
of the Building Research Institute; 
Shoreham Hotel, Washington, D.C. 


May 4-7—ARI—Annual meeting of 
the Air Conditioning and Refrigera- 
tion Institute; The Homestead, Hot 
Springs, Va. 


May 4-7—LPGA—Annual conven- 
tion and trade show of the Liquefied 
Petroleum Gas Assn.; Conrad Hilton 
Hotel, Chicago. 


May 7—OHINE—Annual convention 
of the Oil Heat Institute of New Eng- 
land; Hotel Sheraton-Plaza, Boston. 


May 7-11—WACIA—Conference and 
exhibit of the Western Air Condition- 
ing Industries Assn.; Shrine Exposi- 
tion Hall, Los Angeles. 


May 11-13—FCI—Spring meeting of 
the Fluid Controls Institute; Lake 
Placid Club, Lake Placid, N. Y. 


May 11-13—SHEMA—Spring meet- 
ing of the Steam Heating Equipment 
Manufacturers Assn.; Lake Placid 
Country Club, Lake Placid, N. Y. 


May 11-14—CBRA—Annual meeting 
of the Copper and Brass Research 
Assn.; Homestead, Hot Springs, Va. 


June 9-13—OHI—Annual conven- 
tion and exposition of the Oil-Heat 
Institute of America; Coliseum and 
Park Sheraton Hotel, New York City. 


June 22-28—CIPH—Annual conven- 
tion of the Canadian Institute of 
Plumbing and Heating; Jasper Park 
Lodge, Jasper, Alberta. 


June 23-26—SMI—F i f t h National 
Store Modernization Show of the Store 
Modernization Institute; 
New York City. 


Coliseum, 


Aug. 6-9—NASWSO, WCRC—An- 
nual convention of the National Assn. 
of Soft Water Service Operators in 
cooperation with the Water Condition- 
ing Research Council; Schroeder Ho- 
tel, Milwaukee. 


Oct. 138-15—AGA—Annual conven- 
tion of the American Gas Assn.; The 
Auditorium, Altantic City, N. J. 


Nov. 10-14—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
City, N. J 


lantic 
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-Y-Vi fale my Vaal-laler-latr-jt-lalet-lge 


Full Line 


gas, electric, glass-lined, galvanized, 
plenty of sizes and models—means 
there's a water heater that's ideal for 
every job. 


amore hot water 


up to 25% more—because modern, 
single-port, one-piece cast iron burner 
gives consumer efficient, economical 
operation. 


a simple chart enables your salesman 
and your customer to accurately match 
correct-size water heater to hot water 
needs of any size family . . . any size 
home. 


These are three of the many reasons why American- 
Standard water heaters are the easiest to sell. Other 
reasons include... warranty —up to 10 years. . . optional 
2 temperature control . . . national service plan to reduce 
costly call-backs . . . a complete assortment of advertis- 


Se ing and sales promotion material to assist you in your 
own local promotions. 


For details on water heaters and sales aids, write 

/ x 1am 7 > r 1c AN 7 Ar _ 

ARCOGLAS DELUXE —top model AMERICAN STANDARD, PLU MBING AND HEATING 
in a complete, profitable line DIVvISION, 40 West 40th Street, New York 18, N. Y. 














Amaunican - Standard & “Standard” are trademarks of American Radiator & Standard 





American-Standard 


PLUMBING AND HEATING DIVISION 





DomESTIC ENGINEERING, APRIL 1958 





Convention Dates 





(Continued from page 170) 
convention of the South Dakota Assn. 
of Plumbing Contractors; Alonzo 
Ward Hotel, Aberdeen. 


Apr. 16-17—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers; Bancroft 
Hotel, Worcester. 


Apr. 17-19—Indiana—Annual con- 
vention of the Indiana Assn. of 
Plumbing Contractors; Hotel Severin, 
Indianapolis. 

Apr. 17-19 


Iowa—Annual conven- 


tion of the Iowa Assn. of Plumbing. 


Contractors; 
enport. 


Blackhawk Hotel, Dav- 


Apr. 18-19—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Hotel Roanoke, Roanoke. 


Apr. 24-26—New Mexico—Annual 
convention of the Associated Plumb- 
ing, Heating and Piping Contractors 
of New Mexico; La Fonda Hotel, 
Santa Fe. 


Sales Aids 


Apr. 24-26—Pennsylvania—Annual 
convention of the Pennsylvania Assn. 
of Plumbing Contractors; Bedford 
Springs Hotel, Bedford Springs. 


Apr. 24-26—Washington—A nnual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Davenport Hotel, Spokane. 


Apr. 25-26—Montana—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Montana; 
Placer Hotel, Helena. 


May 1-3—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Hotel, 
Grand Rapids. 


May 1-3—Missouri—Annual con- 
vention of the Missouri State Assn. of 
Master Plumbers; Statler Hotel, St. 
Louis. 


May 2-3—Louisiana—Annual con- 
vention of the Associated Plumbing 
Contractors of Louisiana; Hotel Bent- 
ley, Alexandria. 





(Continued from page 126) 


Display Is Built Around "Live™ 
Dishwasher Demonstrations 


A point-of-sale merchandising 
display developed by Waste King 
allows store traffic to see “inside” 
an operating dishwasher-dryer. 
The display consists of an operating 
unit with optional transparent plas- 
tic front, a consumer-actuated 
“feature reminder” wheel, a litera- 
ture rack and a dishwasher display 
frame dotted with colorful pallets, 
each listing a specific sales feature. 

Each display package also in- 
cludes a wall chart, window ban- 
ner, brochures, catalogs, jumbo di- 
rect-mail cards, display assembly 
instruction sheet and a self-mailer. 
The package also includes a cash 
incentive certificate for salesmen. 

Avalable from: Waste King 
Corp., 3300 E. 50th St., Los Angeles. 


Youngstown Offers New 
Literature on Cabinet Sinks 


Two new pieces of literature have 
been prepared for dealers of the 


Youngstown Kitchens line of cabi- 
net sinks. One is a statement en- 
closure. The other, 642 by 11 inches, 
is identical in content and is de- 
signed for use as a store give-away 
or a self-mailer. 

The literature illustrates 
three lines of Youngstown’s cabi- 
net sinks: the DeLuxe, Diana and 
Standard. 

Available from: 
Kitchens Division of 
Standard, Salem, O. 


new 


Youngstown 
American- 


Poster Merchandises 
Zone-Controlled Heating 


A point-of-sale poster designed 
to sell the modernization of heating 
systems in homes, apartments, mo- 
tels and commercial and other 
buildings has been issued by Econo 
Products. The two-color poster il- 
lustrates and describes the advan- 
tages of modernizing existing hot 
water heating systems by convert- 
ing them to zone-control. Support- 
ing sales literature also is avail- 
able. 

Available from: Econo Products 
Co., East Haddam, Conn. END 


May 6-8—California—Annual 
vention of the Associated Plumbing 
Contractors of California; Statler Ho- 
tel, Los Angeles. 


con- 


May 8—Rhode Island—Annual Ban- 
quet and exposition of the Rhode 
Island Assn. of Master Plumbers; 
Rhodes on the Pawtuxet Hotel, Cran- 
ston. 


May 8-10—Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Shirley Savoy 
Hotel, Denver. 


May 8-10—Georgia—Annual con- 
vention of the Associated Plumbing 


“Contractors of Georgia; General Ogle- 


thorpe Hotel, Savannah. 


May 9-10—West Virginia—Annual 
convention of the West Virginia Mas- 
ter Plumbers Assn.; Hotel Stonewall 
Jackson, Clarksburg. 


May 10—Utah—Annual convention 
of the Utah Plumbing and Heating 
Contractors Assn.; Utah Hotel, Salt 
Lake City. 


May 14-15—Connecticut—A nnual 
convention of the Connecticut Assn. of 
Plumbing and Heating Contractors; 
Taft Hotel, New Haven. 


June 26-29—New Jersey—Annual 
convention of the New Jersey State 
League of Master Plumbers; Traymore 
Hotel, Atlantic City. END 


Miscellany 


Europe Steels Itself 


Harold W. Jensen, vice president 
in charge of manufacturing for the 
Jensen-Thorsen Corp., Forest Park, 
Ill., says Denmark’s sink manufac- 
turing is now 100 percent steel. 

For that matter, all Scandinavian 
countries now stress steel in sink 
production, and the trend is well 
under way in Germany and Eng- 
land, he says. 

This makes Jensen happy be- 
cause his company makes steel 
sinks in this country, and he feels 
we, too, will see tremendous growth 


in steel sink production. 


# But Jensen adds a warning note 
European women are much easier 
to please than American ones. Jen- 
sen says that American housewives 
will buy only sinks that sparkle like 
diamonds and look like a piece of 
art. In Europe, if it drains it’s ac- 
ceptable. END 
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Cut installation cost in half with 
this new, complete line of beau- 
tifully sculptured chrome 
Fairfield-Estate bath accesso- 
ries. No fumbling with set 
screws...fixtures literally snap 
in place in a second! 

Here’s trend-setting classic de- 
sign matched with amazing, new 
ease of installation. Give your 
customers more, give them hand- 
some Fairfield-Estate surface 
mounted fixtures. Styled to 
match five chrome-on-brass re- 
cessed shell fixtures. 

See for yourself! Send for com- 
plete catalog, price list today! 


FAIRFIELD 


BATH ACCESSORIES 


THE AUTOYRE COMPANY 
221 N. LaSalle St., Chicago 1, Ill. 
A Subsidiary of Ekco Products Co. 


NEW! The one solid quality line of bath _FASIST 


10 
INSTALL! 


EXCLUSIVE LABOR SAVING 
FEATURE! Unit snaps-on to 
screw-or-cement-mounted 
bracket... it’s locked in! 


EXTRA BONUS FEATURE! 
At redecorating time — 
a nail inserted in hole 
at base of each post 
“springs” lock and fixture 
snaps out. No more paint 
Stains on fixtures. 


The New York Times 
Magazine 


Pre-sold by biggest 
ad campaign in field. 





Left: Architectural detail points up large fenestration areas which permit 
generous use of natural light. Below: Panoramic sketch shows large land 
space covered, which dictated the use of vacuum pumps to aid in steam 
distribution. Harry T. MacDonald, Los Angeles, is the architect and Storms 
and Lowe, Los Angeles, are the mechanical engineers. 


f- “ff buildings in the Earl Warren High School 
are heated by 4 H. B. Smith Boilers 


The Earl Warren Senior High School is the pride of 
the Downey Union High School District of Downey, 
California. It should be — it’s one of the most modern 
schools in the world! The architect’s drawings above 
show the vast area covered, the orderly layout of the 
buildings, the fresh architectural approach and the gen- 
erous recreational facilities. 
Two No. 60 20-section H. B. Smith boilers supply 
adequate heat and domestic hot water for the 14 build- 
ings now standing. Boiler room space has been provided 
for two more boilers which will be added when nine 
or ten new buildings are erected. The two boilers now 
in service are fired by natural gas. The heating medium din ica Pdr ere waa dnc 
is steam, circulated through underground conduit to centage of costly building space had to be allotted to the school’s 
. ona: ‘ boiler room, as H. B. Smith boilers have integral water tubes which 
the various buildings. Automatic vacuum return pumps do not require periodic replacement. 
are placed at critical locations throughout the plant. 
Consulting Engineers Storms & Lowe, Los Angeles, 
did not hesitate to specify H. B. Smith cast iron boilers 
for this huge task. For many years H. B. Smith boilers 
have set performance records in schools, churches, 
hospitals, stores and other commercial and industrial 
buildings. 


eS mith_ 


CAST IRON. BOILERS 
H. B. SMITH COMPANY, INC., WESTFIELD, MASSACHUSETTS ° Established 1853 
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News. . . continued from page 60 


[‘— 


EXECUTIVE PROMOTIONS: O. K. 


| 


Gipple and W. F. Klockau, outgoing execu- 


tive vice president and president, respectively, of The Nu-Way Corp., Rock 


Island, Ill., are shown with new officers of the corporation 


R. E. Parmenter, secretary-treasurer; 
manager; and J. E. Rettke, president 


left to right 
W. Olson, vice president and sales 


For details, see news item on page 179 


Norris Says ‘Psychological Block’ 


ls Adding to Warm 


MARSHALLTOWN, Ia.—‘“‘A psycho- 
million 


homeowners to waste up to 20 per- 


logical block is causing 8 


cent of their annual heating bills,” 
estimates John Norris, president of 
Lennox is a 


Lennox Industries. 


major manufacturer of warm air 


heating and air conditioning 


a This block, Norris told DE, 


unwillingness of people to accept 


is the 


the principle of continuous air cir- 
the 
same people will accept continuous 


culation in heating, whereas 


air circulation in cooling 
If the blower 


tinuously during heating, said Nor- 


were running con- 
ris, warm air would move through 
the house immediately, at all times, 
instead of waiting for the blower to 
start, effecting fuel cost savings up 
to 20 percent 

a The error lies in the fact,..Norris 
pointed out, that people think air 
from a feel 


hot, or the equipment isn’t working 


room register should 
properly. “The fact is, air in motion 
the 


de- 


feels somewhat cool only at 
register, because it’s just a few 
grees above room temperature. In 
a properly adjusted system, air 
from the registers will vary from 
a few degrees above room tempera- 
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Air Heating Cost 


ture to 160 to 170 degrees, depend- 

ing upon the weather. At the lower 

temperature, the air feels cool.” 
The 


forced 


heart of a 
No: ris 


run- 


blower is the 
air furnace, 
When 
ning, air isn’t circulating and mix- 
Cool air settles to the floor and 


warm air rises to the ceiling, where 


warm 


pointed out. it’s not 


ing. 


it does no good because it slowly 
escapes from the house. 
This means, simply, that home- 


owners pay for heat they don’t uss 


Hydronics Push Gains 
Momentum in 2 Cities 


(Contir 


ued fror page 60 


to some 68 contractors, wholesalers 
and manufacturers 
Speakers at al 
meeting were 
(Spi-Rol-Fin Corp.),  té 


chairman, and Warren 


representatives 
l organizationa 
Jost pl Rainville 
smporary 
Owens, na- 
BHC field director. An 11- 


nominating uttee, con- 


tional 
man comn 
sisting of three members from eac} 
segment of the industry, plus tem- 


porary chairman Rainville, was 


elected—thei) job being to propose 
a board of directors and officers fo 


nomination at the next meeting 


Industry Loses Staunch 
Supporter—H. O. Nelson 


DETROIT 
plumbing 
heating 
lost one of 
staunchest sup- 
the 
“sell installed 
plumbing only’ 
the 7 
Harry O. Nelson 


porters of 


concept In 
death of Harry 
O. Nelson, founder and_ board 
Nelson Co., Detroit 
wholesaler of plumbing and heating 
suffer 


attack in his hon 


chairman of 


atal heart 
February 24 


Convinced that cross-connections 


products He 


and contaminated 


Please turn to page 176 


1 ] 
petween potable 


They Went Back to School to Help Contractors 


Ely! 
a a? Se, 


’ A 


GRADUATES of the third Dealer 


Development 


Institute sponsored by 


Central Supply Assn. include key management people from member whole 


saler firms of the association. 


A total of 19 students completed the two-week 
course on Feb. 22, bringing the total DDI graduates to 58 
schools will be announced at the CSA’s meeting in Chicago, Apr 


Dates of future 
9-11 





News .. . continued from 


FAMILY AMBASSADORS: 


page 175 


Frank Scully, Sr. (center), president of Scully Sig- 


nal Co., Melrose, Mass., has appointed Frank, Jr., and Robert Scully as nation- 
al field representatives for the company. They will conduct a series of dealer 
educational programs in coming months in various sections of the country 


Water Conditioning Foundation 
Outlines 10-Point Promotion Plan 


Cuicaco—A dynamic 10-point 
program for increasing the effec- 
tiveness of its promotion and con- 
sumer education was presented at 
the tenth annual meeting of the 
Water Conditioning Foundation by 
J. D. Roper, newly elected pres- 
ident of the group. Roper, pres- 
ident of the Roper Manufacturing 
Co., El Monte, Calif., addressed 
members of the foundation at its 
recént meeting in Chicago. 


2 Among the points Roper outlined 
were plans for an industry adver- 
tising campaign to be undertaken 
by the foundation in the future; a 
school for home economists, exten- 
sion workers and home economics 
instructors on the benefits of soft 
water living; and the foundation’s 
plans for participation in National 


Soft Water Week. 


uElected to serve as vice presi- 
dent of the foundation is Dr. 
James Winters, Rohm and Haas 
Co., Philadelphia. John Hosford, 
Washington, D.C., will continue as 
executive vice president and treas- 
urer of the group. 

A high point of the meeting was 
approval by the foundation of plans 
for the industry advertising pro- 


gram to begin next year. Kenneth 
Sims, Universal Water Softener 
Corp., St. Charles, Ill.; H. L. Gres- 
sens, Whirlpool Corp., St. Joseph, 
Mich.; and J. A. Bumbery, Century 
Softener Corp., Milwaukee, ex- 
plained the Markets Committee's 
suggested program. 


Names in the News 


Irwin Nelson has been named 
vice president in charge of national 
sales and a director of Embassy 
Steel Products, Inc., Brooklyn. 


The Ridge Tool Co., Elyria, O., 
has appointed Joseph Frates presi- 
dent and general manager, suc- 
ceeding Carl Ingwer who becomes 
chairman of the board. Henry 


1. B. Nelson 
Embassy 


J. A. Frates 
Ridge Tool 


Industry Loses Staunch 
Supporter—H. O. Nelson 


(Continued from page 175) 
water within a building are the un- 
suspected causes of many illnesses, 
Mr. Nelson devoted his life and the 
resources of himself and his com- 
pany to educating the public on the 
health hazards of improperly in- 
stalled or “handyman” plumbing. 

Seven years of radio advertising, 
followed by many years of news- 
paper advertising, pointed out in a 
dramatic manner the dangers of in- 
ferior plumbing installations and 
advised the public to use only the 
services of a master plumber. 


a The 
Nelson 


policy and Mr. 

advocated are well in- 
grained in those who took over the 
management of the Nelson Co. at 
the time of his semi-retirement 
several years ago. Allan Farquahr, 
president, said, “We and the in- 
dustry have suffered a great loss 
in the death of Mr. Nelson, but he 
has left behind a heritage of service 
that we can do no less than follow.” 


principles 


ae Mr. Nelson is survived by his 
widow, Margaret Creighton Nelson, 
two daughters, Mrs. Wilfred A. 
Steiner and Mrs. Edward Diegel, 
five grandchildren, 
and three sisters. 


two brothers 


Freas has been named to the board 
and becomes treasurer. 


Orville Payton has been named 
sales promotion and advertising di- 
rector for the Mueller Brass Co., 
Port Huron, Mich. 


Scully Signal Co., Melrose, Mass., 
has appointed Frank Scully, Jr., 
and Robert Scully national field 
representatives. (See photo above.) 

(Please turn to page 178) 


C. H. Ingwer 
Ridge Tool 


O. R. Payton 
Mueller Co. 
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Transite lets you price the job lower... profitably! 





Long lengths and the quickly assembled Ring-Tite 
Coupling save time to keep your final costs low! 


What you're bidding — above all else 
is the cost of time! 

And that’s a prime reason why the sale 
of Transite® Building Sewer Pipe grows 
by the day. In fact, this year, architects, 
builders and plumbing contractors will 
specify and install more Transite Pipe 
than ever before! 

Transite Pipe keeps your final costs 
lower because it installs fast. Its long 
(10-foot) lengths keep the number of 
joints to a minimum. It is readily laid to 


JOHNS 
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grade. And joints are made quickly, easily 
with the Ring-Tite® Coupling. Your men 
work entirely by hand; rings in the 
coupling are factory-positioned. 

You also save time when short lengths 
are needed! For Transite is easily field- 
cut and machined. And with a wide range 
of fittings and adaptors, you have flexi- 
bility of layout in al] Transite asbestos- 
cement house sewer lines. 

We'll be pleased to send you the 8-page 
illustrated Transite Building Sewer Pipe 


Transite Pipe is assembled quickly, easily, 


brochure, TR-82A. Address Johns-Man- 
ville, Box 14, New York 16, New York. 
In Canada, Port Credit, Ontario. 


3jY| Jouns-MANVILLE 





DRAFT CONTROLS 





FIELD TYPE M—Sizes 6 
through 9 inches for oil and 
coal fired furnaces and boilers, 
5 through 10 inch flues. 





FIELD RC — Sizes 6 through 9 
inches for oil and coal fired 
furnaces and boilers, 5 through 
10 inch flues. 





FIELD M + MG2—Sizes 10 
through 32 inches, a triple-fuel 
control for oil, gas, oil-gas and 
solid fuel furnaces and boilers. 





FIELD 6” INCINERATOR CON- 
TROL — For fuel-less and gas- 
fired domestic incinerators 
with 6 inch flue. 





FIELD RAA-RNA — Sizes 6 and 
6-7 inches for space heaters, 
ranges and furnaces with 6 and 
7 inch flues. Pre-set or adjusta- 
ble. 





FIELD SA-SNA — Sizes 6 and 
6-7 inches for space heaters, 
ranges and furnaces with 6 and 
7 inch flues. Pre-set or adjusta- 
ble. 





FIELD MGi—Sizes 7 and 8 
inches, a double-acting control 
for commercial gas-fired fur- 
naces and boilers with 6 
through 9 inch flues. 





FIELD CONTROL DIVISION 


H. D. Conkey & Company — Mendota, Illinois 


AFFILIATES: Conco Building Products, Inc. + Brick, Tile, Stone — Conco Materials Handling Div. + Cranes, Hoists 


Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Canada 


News 





(Continued from page 176) 

Lau Blower Co., Dayton, O., has 
re-elected the following officers: 
H. W. Faulkender, chairman of the 
board; T. I. Byrd, president; S. F. 
Hipple, vice president; H. E. Neme- 
cek, vice president; W. E. Prather, 
vice president; R. L. Perkins, sec- 
retary; C. E. Hubbard, treasurer; 
and J. A. Jennens, controller. Lau 
Blower Co. of Canada, a subsidi- 
ary, re-elected Byrd as president, 
Hipple as vice president, and Per- 
kins as secretary and treasurer. 


William Murphy has been elected 
president and treasurer of the Bea- 
ton and Cadwell Manufacturing Co., 
New Britain, Conn. 


Weil-McLain Co., Michigan City, 
Ind., has appointed Paul Stracke 
advertising manager. 


Iron Fireman Manufacturing Co., 
Cleveland, has named Jack Jordan 
assistant to the president and Rich- 
ard Wright vice president. 


Utility Appliance Corp. and Mis- 
sion Appliance Corp., Los Angeles, 
have named John Elfstrom adver- 
tising manager. 


The Imperial Brass Manufactur- 
ing Co., Chicago, has appointed W. 
C. Musham president and treas- 
urer. 


, 


W. C. Musham R. C. East 
Imperial Brass Bryant Co. 


Bryant Manufacturing Co., In- 
dianapolis, has appointed Roy East 
advertising manager. 


Dresser Manufacturing Division, 
Dresser Industries, Inc., Bradford, 
Pa., has announced the following 
appointments: E. R. Torgler, direc- 
tor of manufacturing; J. R. Harra- 
hill, acting works manager; Charles 
Kuhn, sales manager of regular 
products; and Stephen Hodges, di- 
rector of marketing planning. 

White Products Corp., Middle- 
ville, Mich., has appointed D. B. 
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You can’t 
shut out 


CANCER 


EAR AND DELAY are the two most 
| poe allies ofcancer.Too many 
Americans needlessly lose their lives 
to cancer . . . because they put off 
going to their doctors. 
Many cancers are curable if 
treated in time. Even 15 years ago, 
medical science was saving 1 out of 
4 cancer patients. Today, it’s sav- 
ing 1 in 3. The odds would be even 
better if people would have a health 
checkup annually and be alert to 
cancer’s seven danger signals: 
1. Unusual bleeding or dis- 
charge. 2. A lump or thicken- 
ing in the breast or elsewhere. 
3. A sore that does not heal. 
4. Change in bowel or bladder 
habits. 5. Hoarseness or cough. 
6. Indigestion or difficulty in 
swallowing. 7. Change ina wart 
or mole. 

If your signal lasts longer than two 

weeks, go to your doctor to learn 

if it means cancer. 

Having a health checkup every 
year is the smart thing to do—a 
checkup is your best insurance 
against cancer. 

And it’s equally smart to send 
your check to help in the continu- 
ing fight against this merciless killer, 

Send your check to “‘Cancer’”’ 
in care of your local post office, 


AMERICAN 
CANCER 
SOCIETY 
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Jones general sales manager. G. J. 
Vander Weele has been named field 
sales manager and Richard Court 
comptroller. M. D. Spanton has 
been appointed sales manager of 
White Products, Ltd., Windsor, On- 
tario. 


R. Barron 
F. E. Myers 


D. B. Jones 
White Corp. 


Roger Barron has been named 
submersible marketing manager of 
The F. E. Myers and Bro. Co., Ash- 
land, O. 


C. John Reckard has been named 
sales manager of Lovekin Water 
Heater Co., Philadelphia. 


Bruce Littman has been ap- 
pointed sales manager of the sink 
division of Ekco Products Co., Chi- 


cago 


B. A. Littman 
Ekco Co. 


D. O'Connell, Jr. 
Autotyre Co 


Daniel O’Connell, Jr., has been 


named vice president in charge of 


sales of The Autoyre Co., a sub- 
sidiary of Ekco Products Co., Chi- 


cago. 


(For other important “Names in 
the News,” see page 203. 


Nu-Way Corp. Gets New 
Owners in Management Shift 

Rock Istanp, Itt.—A change in 
control and management has been 
announced by The Nu-Way Corp., 
manufacturer of oil and gas burn- 
ers. (See photo, page 175.) 

At a special stockholders’ meet- 
ing held recently, W. F. Klockau, 
president, and O. K. Gipple, execu- 
tive vice president and treasurer, 
sold their controlling interests in 
the company. Three stockholders 

(Please turn to page 180) 


| make ‘em! 


| try to make water heaters that are 
the absolute best. I've got a good 
name in the trades for performance 
—without call-backs—and a 
reputation for quality. The General 
Controls | put on my water heaters 
have certainly done their share in 
earning that reputation 


If you sell water heaters to the man 
who sells water heaters, or to nice 
families who buy water heaters, your 
reputation for perfect performance 
and trouble-free operation is safe 
when your water heaters have 


GENERAL 
CONTROLS 








A (Continued from page 179) 


who have been actively associated 


e with the firm acquired controlling 
copper tubing [Ree 


The new executives of the com- 

= o * 
anging evices pany are: J. E. Rettke, president; 
J. W. Olson, vice president and 
sales manager; and R. E. Parmen- 


simplif Aika hanging oes ter, secretary-treasurer. Klockau 
° ¥ and Gipple resigned as directors, 
improve ake appearance eae 


but Klockau will remain with the 
in copper tu bing installation wing an informal consultant ca- 
ac l. 
The change was described by the 

2 HOLE STRAPS new officers of the company as th 
*® cold rolled copper plated steel strip realization of a program that pro 

no sharp corners or edges vided for the retirement of the two 

size stamped on edch strap senior officers of the corporation 

seven sizes conveniently packaged 

two coppered nails furnished 

with each strap Market Study Reveals Profit 
Possibilities in Humidifiers 


Novi, Micu.—An analysis of th 


humidifier market and promt ap 


No, 7900 


portunities for 1958 has been com 
pleted. The study, conducted unde 
the direction af Rabert Gregary 
Vier president in char@e af engi 
neering af General Piltey We 
- Wade to determine prospective 


i* 


Series Na avduodkt lave went typeby for heating and 


MANGER RINGS IATLIT LOLLY: Oot baeta 
Series Na. 8100 and BOLTS 


@® Une of the Water eaneluatan ah 
eapper plated Hn 


“@NUGRIT WiktE HOOKS the atuedy | that oantpaetar wilh 


Wp per | easily add RL000 per year ta the 
“hed wu q . 
eapper plated wire iheome from bupsbedifiesr ile The 


‘ on tind 
ofieet bend for eaey hammering ket methods for determining 


° 
© wail eh yp drive pointe eopper tubing site report Peve ile the ige of the Wat 
. 
e 


nine standard sites six sigea convente nily homeowne) prospects, proven ales 


sackaged 
! appeals, and promotional ideas on 





developing leads for humidifier 


prospet ts 
HANGER IRON 
* cold rolled copper | Construction Outlook Will Be 
oreuduar Featured at D.C. Meeting 


holes on 42" centers | > . 
take Va" olte WasuincTon, D. C.—Predictions 


100 ft. and 10 ft. coils about the market for buildings and 


] 


4:20 gauge and building materials in the next 10 


“4-24 gauge years will be among the highlights 


marked every six inches 


. of the seventh annual meeting of 
for easy measuring 


aie the Building Research Institute 
-ked menateye| pa : 
eee The predictions will be based on 


Request Additional Information anticipated population growth and 
trends in relocation. The meeting 
aa is scheduled for April 21-23 at the 

Series No. 500-AC "9 Shoreham Hotel here. 
P ; | Just how big a prop government 
the best craftsmen always take , \ construction can be expected to 
: give the economy and new thinking 
in the design and equipment of 


THE PAINE COMPANY, 9 Westgate Road, Addison, Illinois government buildings will be 
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Lets, EVERYTHING 
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your 
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CHEM-WELD PLASTIC 
DRAINAGE PIPE 


ne OnEeEM WELD 
DRAINAGE FIFE 


SOUTHWESTERN CHEM - WELD 
PLASTIC DRAINAGE PIPE ve 


INA NFORMATION 


Mall Today! 


Gentlemen 


Please send me additional informatior 


Please hove APPLICATION ENGINEER col 


“Use Southwestern ..to be sure 


SS aver ACTURED BYES 


Southwestern 


ad | Oe od | od 0 0 OB 


P.O. Box 117 * Mineral Welis, Texas 
Phone FA 55-3344 


IWP-S 
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among other major topics. 

Federal Housing Administration 
Commissioner Norman Mason will 
reveal plans for FHA’s technical 
studies program and give details of 
that agency’s forthcoming minimum 
property standards. 


s Program and registration infor- 
mation on the BRI’s meeting may 
be obtained by writing to: Harold 
Horowitz, Building Research In- 
stitute, 2101 Constitution Ave., 
Washington, 25, D. C. 


Three Contractors Win Trips 
in Wholesaler Contest 

Worcester, Mass.—Three Massa- 
chusetts plumbing contractors will 
enjoy vacations in Florida or Ber- 
muda this spring, as winners of a 
sales contest sponsored by the 
R and R Plumbing Supply Corp. of 
this city 

The contest was divided into 
three categories, based on 1956 
sales volume, Each of the winners 
was the respective winner in his 
category, having attained the larg 
est percentage increase in valume 


yy Moo 


e A week's complete vacation ex 
pense fay eaeh eantraetar and hi 
Wife Waa prenenite (ta the winnes 
by Tlenry Ri Rand WR phi teat 
‘ta banquet early inh Pebpuary 

hye wihhitte Oohtpactops ale 
Roland TaMarele Ste rline Ma: 
Cedrie Clouttnan, Oxford, Manse 
and Dante Areangell, Weatminster 
Maas, (See photo, page 60.) 

R & R will sponsor a similar con 
test in 1958, Ritz told DE 


Sump Pump Mfrs. Publish 
New Engineering Standards 

Wasnincton, D. C.—The Sump 
Pump Manufacturers Assn. has an- 
nounced the publication of its new 
engineering standards for sump 
pumps. 

In announcing the new stand- 
ards, Harold Howe, the associa- 
tion’s managing director, said, “We 
expect, by establishing common 
definitions and other standards, to 
be able to minimize misunder- 
standings and to assist purchasers 
in ordering equipment suitable for 
their needs.” 

The standards are entirely vol- 
untary and are not meant to be 
discriminatory or restrictive to any 


(Please turn to page 182) 


| sell ‘em! 


when | ae timate 
th the Bure toh 1 sve ti a 
Apa ariel again ta make ad 
anel repaiie Lovee profite U 

When | eell quatity. | hioiw 

svatanier will eame back far a 
appliances ale Pere That's 
laok far General Contre 


heaters | offer my custor 


if you sell water heaters to the m 
who selle water heaters. or to nice 
families who buy water heaters, your 
reputation for perfect performance 
and trouble free operation is safe 


when your water heaters have 


GENERAL 
CONTROLS 
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Put yourself in the 


Progress picture 


You'll profit more with the Cleaver-Brooks Progress boiler because it simplifies 
your planning, purchase and insté illation. No scatter-buying or boiler-building 
on the job. You can save up to 2 days’ time by installing Progress, a complete, 


integrated, factory-tested package ready for you to hook up to service lines. 
A Cleaver-Brooks representative starts the boiler, trains the attendant. Out- 
Standing Progress features: Four-pass, forced-draft design; electronic controls; 
soft-flame start; clean-burning, quiet operation; guaranteed 80% efficiency — 
assure you Customer satisfaction. 

The gr is available in 7 sizes to 2,010,000 Btu. Oil, gas, and combina- 
tion oil/gas-fired models fit all types of heating needs. ‘See your nearest 
Qualifie 7 Cooperative Wholesaler or write today. j 


MORAL: 
To make progress, 
SELL PROGRESS 


ee ee ee eee 


CLEAVER-BROOKS COMPANY 
Dept. D, 333 E. Keefe Ave., Milwaukee 12, Wis. 


Please send me a free copy of the Progress: 


of the ‘Progress Technical Technical Guide 


Guide of Installation 
Planning,"’ fill in the 
coupon today. 


Cleaver A Brooks 


PROGRESS PACKAGED BOILER 
Built exclusively for commercial heating. 


News 





(Continued from page 181) 
individual manufacturer. Arnold 
Lindeman, chairman of the associ- 
ation’s engineering committee that 
developed the standards, said: 

“It is important to note that the 
SPMA standards as now published 
are the beginning of 
could eventually be accepted as 


code that 


standard by municipal and state 
governments and that would be 
used by engineers and others in 
their specifications.” 


s The association has also an- 
nounced its “seal of certified per- 
Three-color “S PMA 
Approved” labels are available to 


formance.” 


manufacturers desiring to partici- 
pate in the program. 

The labels may be purchased 
from the association upon proper 
certification of the specific models 
or types that meet the new stand- 
ards. The label will be registered 
under the Federal Trade Mark Act, 
and participants in the program 
will be able to secure permission 
from the association to reproduce 
the label in their advertising or 
other promotional material. 


Survey Will Show What People 
Think of Oil Heating 

New York City—A survey to 
determine consumer attitudes to- 
ward oil heating—described as “the 
most extensive and thorough ever 
to be made on oil heating service” 
—will be completed soon. 

Sponsor of the survey is the Dis- 
tribution Division of the Oil-Heat 
Institute of America. Fred Heaney, 
national chairman of the Division, 
told DE the survey will cover 600 
consumers in various localities. 


ws The survey covers the following 
important points: 

(1) Consumer acceptance of oil 
heating, 

(2) Oil burner service, 

(3) The methods of handling oil 
burner service, 

(4) The methods of selling oil 
burner service, 

(5) The value of the service con- 
tract, 

(6) Consumer attitudes toward 
service charges and methods of 
making such charges, 

(7) Consumer acceptance of 
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To insure protection 


for your investments... 


This “FLOOD ® 
INSURANCE” 


makes Sense 
(and dollars) ! 


FOR LOW-COST, positive protection from 
water damage— nothing beats a Penberthy 
sump pump—not even an insurance 
policy. Less than the best isn't good enough 
when you consider the investment a sump 
pump guards. That's why it’s a simple 
matter to sell dependable Penberthy sump 
pumps. Experienced advanced engineering 
design plus copper and bronze construc- 
tion assure dependable top capacity 
performance, long service life 


There's a pump for every 
application in the Pen- 

berthy line of 8 models, 20 

SIZES. a Pay 
e WRITE FOR CATALOG / 
detailing specifications and 
Capacities 


vtas | PENBER 


9) *ks 














PENBERTHY MANUFACTURING COMPANY 
Division of Buffalo-Eclipse Corporation 


1242 Holden Ave. Dept. DE. Detroit 2, Michigan | 
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methods of transmitting heat, 

(8) Consumer preferences in re- 
lation to fuel, 

(9) Comparative consumer atti- 
tudes toward service of equipment 
using vzrious fuels 

When a complete analysis has 
been made of the final tabulations, 
Heaney said, the findings will be 
released to the industry. 


Crescent Tells About Its Tie-In 
with the "Name Me™ Contest 

EVANSVILLE, INp.—Another plastic 
pipe manufacturer has announced 
its participation as a co-sponsor in 
the Du Pont Co.’s “Name Me” plas- 
tic pipe contest. 

The contest, sponsored by Du 
Pont and seven of its manufacturer- 
customers, will award prizes for 
the best names submitted for the 
cartoon character representing Du 
Pont’s Alathon 25 polyethylene 
resin. (See DE for January, page 
112, and March, page 167.) 


s Latest to tell DE of its plans for 
contest participation is Crescent 
Plastics, Inc., of this city. The com- 
pany reports that its participation 
includes anh identical advertising 
schedule to that of Du Pont, letters 
to dealers and jobbers setting forth 
the rules, prizes, etc., and point-of- 
purchase promotional material, 
such as window streamers, counte 
banners and book matches. 

E. S. Schreiber, manager of flex- 
ible pipe sales for Crescent, reports 
that his firm “kicked off” its con- 
test participation with a meeting 
for all sales representatives late in 
January. 


Thatcher Extends Its 
“Oldest Furnace" Contest 

Garwoop, N.J.—Thatcher Fur- 
nace Co. plans to extend its “Old- 
est Furnace” contest throughout 
this year, according to Stuart Leigh, 
the company’s sales manager. 

The program consists of a series 
of local contests conducted cooper- 
atively by Thatcher and its deal- 
ers. In each area where the contest 
is run, a brand new Thatcher fur- 
nace is awarded to the owner of 
the oldest heating plant in town. 
Materials for conducting the con- 
test, entry blanks, ads, publicity, 
etc., are supplied by Thatcher and 
the contest is administered by the 


(Please turn to page 184) 


| buy ‘em! 


1 don't know anything about water 
heaters. Our plumber is a neighbor 
and friend, so we rely on his 
judgment. He says a water heater 
with General Controls will! give 
us plenty of hot water — without 
expensive repair bills and annoying 
calls to the plumber in the middle 
of the night. | believe hin 


if you sell water heaters to the man 
who sells water heaters, or to nice 
families who buy water heaters, your 
reputation for perfect performance 
and trouble-free operation is safe 
when your water heaters have 


GENERAL 
CONTROLS 





sold exclusively 
through the plumbing trade 


BRADFORD 


The ONLY Water Heater 
Winning 4 
CITATION a | 


awaros FIOME 


MAGAZINE 


And this big plus... 
The ONLY Clothes Dryer 
created exclusively 
for you the plumber. 








7 RANGE BOILER CO. 


24th and Ellsworth Sts., Philadelphia 46, Pa. 


News 





(Continued from page 183) 
dealer with assistance from That- 
cher’s advertising agency. 

The purpose of the contest is to 
help dealers locate old, replaceable 
units as well as to focus community 
attention on home heating systems. 

Leigh told DE that more than 100 
aged furnaces were entered in the 
first contest, conducted early last 
year in Trenton, N.J. 


Set Special Study on 
Controls and Instrumentation 
DetroiItr—A special study of 
growth and development in the 
controls and instrumentation field 
will be directed by Charles Hodges, 
Jr. Hodges will relinquish his posi- 
tion as president of the Detroit 
Controls Division of American- 
Standard to make the study. The 
announcement was made by Joseph 
Grazier, president of the parent 
company. 


a Hodges will formulate immediate 
and long range objectives for the 
division. He remains a director and 
vice president of American-Stand- 
ard and will be available as con- 
sultant to the controls division. 
William Haist, Jr., has been 
named president, succeeding 
Hodges. He was vice president. 


NAPC Committee Offers 
Public Relations Kit 
WasuincrTon, D. C.—The National 
Assn. of Plumbing Contractors has 
issued its first kit of public relations 


materials for 1958, aimed at “grass 


roots contractors” for use at the lo- 


cal level. 

John Hassett, director of public 
relations for the NAPC, told DE 
that a second kit will be issued 
soon. “A monthly public relations 
kit,” he said, “is being forwarded 
to state and local associations.” 


ws The first kit contains seven 
pieces: : 

A letter from Leonard Kiley, 
chairman of the public relations 
committee. 


A Day-Glo mailing piece. 

A flier and order blank for the 
new NAPC metal name plates. 

A letter and a brochure from 
Wilbur Hokom, NAPC president, 
outlining the new Plumbing-Heat- 


A CHECK to assist with a new educa- 
tional program is presented to Dean 
Hayes (left) of California State Poly- 
technic College by William Tennity, 
president of the Western Air Condi- 
tioning Industries Assn. The program 
is designed to encourage young peo- 
ple to enter the air conditioning field 


Bureau 
and plans for Plumbing-Heating- 


ing-Cooling Information 


‘Cooling Month in May. 


A flier and order blank for the 
new NAPC metal job site signs. 

A reproduction of the first three 
billboards produced by the NAPC 


for use by local associations. 


Gives Reasons for Growth 
of Plastic Pipe Sales 

New York Crry—One reason fo: 
the increase in plastic pipe sales is 
the growing awareness on the part 


“By George! You’re right. You 
can see your own reflection 
in this Jensen 
Stainless Steel Sink!” 
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of distributors of the importance of 
stressing quality pipe 

This was the thought expressed 
by Marvin Parkhurst, president of 
the Parkhurst Distributing Co., 
Ledgewood, N. J., at a recent meet- 
ing of the Plastic Pipe Research 
Council. Such pipe should meet 
the standards of the U. S. Depart- 
ment of Commerce and the Na- 
tional Sanitation Foundation, Park- 
hurst said. 


s Explaining his company’s promo- 
tion of quality grade pipe, Park- 
hurst told the manufacturer 
group: “The very best plastic pipe 
you can make is the very best in- 
surance a water supply contracto 
can have in protecting his profit on 
the job.” 


Ohio Contractors Elect. 
Wueliner Named President 
Canton, O.—Wilbur Wuellner, 
Columbus contractor, was named 
president of the Ohio State Assn. of 
Plumbing Contractors at the recent 
annual convention of the group 
Other officers are Richard Clemens, 
Dayton, vice president; J. H 
Soehnlen, Canton, secretary- 
treasurer; and W. C. Rechkemmer, 
Canton, executive secretary. The 
convention was the group’s 67th. 


Trane Receives Award for 
“Excellent Management" 

La Crosse, W1s.—The Trane Co. 
has earned an “excellent manage- 
ment” rating in the seventh annual 
U.S. and Canadian company analy- 
sis conducted by the American In- 
stitute of Management. 

As a result, Trane is again listed 
among the top 495 companies in the 
country. The company has been 
listed every year since the first AIM 
appraisals were made in 1951. 


Warm Air Heating Assn. 
Builds Research Residence 

Urpana, Itu.—The fourth Warm 
Air Research Residence will be 
built at the University of Illinois 
it was announced by the National 
Warm Air Heating and Air Con- 
ditioning Assn. The university and 
the association have carried on co- 
operative research in home heating 
since 1919. 

Research equipment in the eight- 
room, split-level house will include 


(Please turn to page 186) 
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Architects: Leon and Lione! Levy — Mechanical Engineers: Guy 8. Panero Engineers — Heating C 


STAR PERFORMERS 


in the new $35,000,000 N.Y. Coliseum 
. world’s largest and most modern exhibition building 


New York City’s fabulous Coliseum represents the largest investment 
ever made in the field of long-run showmanship. The selection of Marsh 
Valves to help insure this investment and maintain uninterrupted service 
for 9 acres of exhibit space is proof again of their superior quality and 
long-run dependability. 


An unfailing record of dependability is the reason for this choice. And it 
should be your reason for specifying and ordering the always competitive 
Marsh line for your installations. 


Write for complete new 1958 Catalog 


Quality 


Marsh Valve co., DUNKIRK, N.Y. veive: 


Since 1910 





News 





(Continued from page 185) 
six miles of wires built in to provide 
instantaneous temperature inform- 
ation from 400 points inside and 
outside the house, within the walls, 
floors and other parts of the struc- 
ture itself, and from units of the 
heating system. The wires will con- 
nect with recording instruments in 
one section of the double garage so 
the research engineers may study 


PLASTIC PIPE CLAMPS 


how the heating plant is function- 
ing, where the heat is coming from, 
where it is and where it goes. 
Internal movement of air between 
floors of a split-level home is one 
of the things the engineers will 
study, according to Donald Bahn- 
fleth, in charge of warm air heating 
research at the university. Other 
factors will be seasonal load varia- 
tions on each level and heating of 


Your Real Assurance for 
Quality Leakproof Sealing 
FOR ALL SIZES 
AND APPLICATIONS 
OF PLASTIC PIPE 


There Are TWO Types of Sure-Tite Plastic Pipe Clamps 


designed specifically for maximum 


f All parts made of stainless steel 
* corrosion resistance. 


2 Stainless steel housing and band 


with screw double-plated against 
corrosion. 


Plus Your Choice... 


COLLARED 
SCREW 


seniess 


Al Savedites WAVE... 


® Patented One-Piece Housing of Stainless Steel 
® Heavy Gauge Band of Stainless Steel 

® Housing Recessed in Band 

® Patented Contour Serrations 

@ Proved Welded Assembly 


Write for New Sure-Tite Plastic Pipe Catalog 


Inquiries Invited for Sales Representatives 


Quality for over a Quarter Century 


WITTEK MANUFACTURING CO. 
4357 West 24th Place, Chicago 23, Illinois 


CLAMPS 
For Every 
Application 


rooms over an attached garage. 

Two heating systems will be 
built in, one with warm air perime- 
ter outlets, the other with high side- 
wall or ceiling outlets, and two ail 
return systems, one having one 
grille at each level, and the other, 
a return duct from each room. 

By blocking off portions of the 
house, it can be used for studies of 
one-level, two-level or split-level 
homes, and of heating with a slab 
direct on the ground, crawl space o1 
basement. 


International Plumbing 
Branches Out, Seeks Reps 

New York Citry—An expanded 
sales program has been announced 
by International Plumbing Manu- 
facturing Co. 

The firm has issued its 1958 cata- 
log and is offering it free to all 


‘firms requesting copies. The cata- 


log covers 3,000 specialty items. 
Maxwell Becker, general mana- 
ger of the company, announced that 
additional manufacturers repre- 
sentatives are being considered for 
“numerous exclusive territories.” 


Perfection Names Seven 
New Distributors 
CLEVELAND—Perfection Industries 
(a division of Hupp Corp.) has an- 
nounced the appointment of seven 
new distributors for its heating and 
air conditioning products. Simul- 
taneously, the discontinuance of its 
gas range line was announced. 
Carl Millsom, vice president of 
sales and advertising, told DE: 
“Our decision to drop gas ranges is 
in line with our policy of emphasiz- 
ing products in the growing home 
conditioning markets.” 


=» The seven new wholesalers are 
the latest among two dozen recently 
appointed in a program to build a 
strong independent wholesaler or- 
ganization. The seven are: Boston 
Supply Co., Boston—A. Koritsky, 
president; H. Koritsky, vice presi- 
dent; and R. Lubell, vice president 
and sales manager. G. W. Ryan 
Distributing Co., Kansas City, Mo. 

George Ryan, president; and D. 
R. Bond, vice president. W. G. Mor- 
ton, Inc., Albany, N.Y.—Warner 
Morton, president; Bert Dart, sales 
manager; E. R. Smitkin, vice presi- 
dent; and William Legge, service 
manager. Matheson Heating Supply 
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Co., Pasco, Wash.—Elmer Matheson, {0 hoost job efficiency 
president, and Jack Matheson, sales 
manager. Star Manufacturing Co., . 
Minneapolis—H. A. Nordby, presi- with REMINGTON tools 
dent. H. L. McMurry and Co., 


Tampa and Jacksonville, Fla.—H 
L. McMurry, president, and T. S. 
Kitchen, director of dealer develop- 
ment. Texas Supply Co., Fort 
Worth—Paul Cato, president. 


Heavy-duty ball bearings 


Geared chuck and key 


Kenco Reveals Plans for 
Increased Production 
Loran, O.—Sales representatives 
of the Kenco Pump Division recent- 
ly inspected the firm’s new $65,000 
plant during their national sales 
convention. 
New assembly and _ improved 
production procedures were ex- 
plained by Charles Herzer and Paul Precision cut gears 
Pheiffer, Kenco executives. James 
Huiett, sales manager, outlined eee ea 
sales promotion plans ee 
The increased production was 
made necessary by the growing use Electric Drill, Model 38 1— capacity ; compact design for exceptional torque; ideal for hole saws; heavy-duty 
. Z a : packs easily in your tool kit; free speed: 800 rpm geared 2.5 amp. AC/DC motor; wt.: 5 Ibs.; UL approved 
of submersible pumps in homes and 
industry, Huiett said. 


In-Sink-Erator in Move 
to Boost Sales Effort 


RACINE, Wis.—M. C. Dwyer 
eastern division sales manager, has 
been transferred from this city to 
Camp Hill. Pa.. by In-Sink-Erator Electric Saw, Model 86 blade Bench Grinder, Model BG-1— ', -hy Planer, Model 3P 


_ : cut bevel cuts to 2 5 16” 115-volt, AC motor, dynamically bal n and be 
Manufacturing Co., manufacture} powerful 15-amp. motor; ball and anced, totally enclosed: sealed bear , 

r £ : . a needle bearings ; complete with blade ings; wheel size: 6" x 4%’; furnished 
of food waste disposers. wrench and steel carrying case with coarse and fine wheels 
The move to the heart of 


divisional territory is part of the 





Powerful, rugged, casy-to- 

firm’s expanded 1958 sales campaign handle—Remington Power 

in the east. Tools can help you boost 

‘é ITP de - “ Nd 

Through stepped-up merchan- output and ease the tough 

— - jobs. They’re precision- 
dising and intensified advertising hilt 


and publicity in 1958, we hope to minimum maintenance 


educate the public to the advan- Your Remington distribu- 


for long service and 


tages of eliminating the garbage tor stocks and services the screwdriver, Model 143 SR— Re Mechanics’ Maintenance Kit, Mode! 


a ’ . ersible; capacity: N 
industry’s widest selectior a : 
problem so people can enjoy the : : rapeacen crews: adjustable clutch for 


wood MM-43-A wered (Model MM-4 
of power tools and parts, 


preset lectric- powered pact wrench with 
tension: 1.7 ame 


. . 1 precis ball ce ries t T ct rench 
benefits of living in a garbageless 5 2 - pan Gane 


bearings; locking trigger switch nulti-purpose maintenance tool 


community,” Dwyer said. 
CHOOSE THE POWER MOST 


EFFICIENT FOR YOU. REMINGTON : 
Youngstown and Sampson POWER TOOLS ARE AVAILABLE IN CHUN 10 
End 20-Year Franchise AIR - ELECTRIC - GASOLINE- SS 
SALEM, O.—The 20-year-old fran- DRIVEN MODELS Mall 


chise agreement between Youngs- MALL TOOL COMPANY .. . Division of Remington Arms Company 


own Kitchens and The Sampson Rirsrsceccra.__ jtesananannainaennbcegon a 
ig itchens anc 1e Samp FREE CATALOG on on om ae aw ae oe ew oe oe ee 


, Chicago distributing firm, ter- MALL TOOL COMPANY DI 
Division of Remington Arms Company, Inc. 
Bridgeport 2, Connecticut 


4 


minates this month. (Youngstown 
is a division of American-Stand- . 
Please send me without obligation your FREE b 
ard.) lets on Contractor & Industrial Too Mect 
J. W. Purvis, Youngstown’s dis- ae pele Maintenance Kit 
tribution manager, told DE that his 
firm will establish a factory branch 


Ook 


ICS 


office in Chicago 


(Please turn to page 189) 


DomEsTIC ENGINEERING, APRIL 1958 





NEW 
FAIL-SAFE 


Thermostatic 
Mixing Valve 
for Water 


HAS REPLACEABLE CARTRIDGE 


TEMPTROL = the new and only fail-safe thermo- 
Static water mixer available with these outstanding 
features... 

REPLACEABLE CARTRIDGE = which 
houses all working parts. 

INSTANT SERVICE = Temptrol, with check 
stops, need never be removed from the line for costly 
servicing. A screwdriver to remove but four screws permits 
One to slip in new cartridge, if necessary—quickly—safely. 
CONSTANT TEMP = hot water temperature is 
continuously and accurately maintained at all times. 
ADJUSTMENT = temperature range from 90° all 
the way up to 180°. 

AUTOMATIC = instant compensation for supply 
line temperature and pressure changes .. . safely shuts 
down on hot or cold failure. 

INSTALLATION © can be installed at the heater 
as a Master Control, or anywhere along the line as a 
Zone Control. 

CORROSION FREE ©= stainless steel control 
unit and electrolized sleeve assure extra long life and 
trouble-free performance. 

ADDITIONAL PROTECTION = solid fill 
thermal element mounted out of the water in protected 
chamber open only to atmosphere. 

AVAILABLE NOW ©& in four sizes: %4”, 1", 1! 
and 1142” 


Truly a non-competitive item. 


See SWEET’S ARCHITECTURAL FILE, 
DOMESTIC ENGINEERING CATALOG 


or write us direct for further information 


ENGINEERING COMPANY 
445 C STREET, BOSTON 10, MASSACHUSETTS 





Over 400 Options 
of Boosey 
Floor Drains 


1205 RAM 


The Boosey line offers you a custom selec- 
tion of over 400 floor drain variations to 
assure you of the exact drain for the job. 
Basic drain options include backwater floor 
drains with deep seal traps, standard floor 
drains—and even drains for window aquari- 
ums. All of these drains are made to Boosey 
quality control standards and are available 
in a complete range of sizes to meet every 
requirement. 

If you don’t have Boosey’s catalog of floor 
drains and auxiliary fittings, write for it 
today. Each catalog includes a ready refer- 
ence guide for convenient location of the 
drain required. Write for catalog B-49-Cl. 


PL-583 


NORMAN BOOSEY MFG. CO. 
General Sales Office 


5281 Avery Ave., Detroit 8, Mich. 


BOOSEY 
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News BYou offer More Value with 


(Continued from page 187) +20) 454 WARE’S 


Morris Chapman, Manufacturers Rep, 


Announces Opening of Boston Office NEW ° 
Boston—Morris Chapman, manufacturers | stainless steel 


representative, has opened a new office in the 
Sheraton building here. Chapman represents 
the following firms: Keeney Manufacturing 
Co., Gorton Heating Corp., S.O.S Products Co., 
Maurlee Co., and Tjernlund Manufacturing Co 


Peerless Expands Office to Meet Increased 
Sales Demands—Plans Wider Distribution 

Boyertown, Pa.—Peerless Heater, now cele- 
brating its 50th anniversary in the cast iron 
boiler business, has expanded its office facilities 
R. G. Pinkerton, vice president and sales man- 
ager, has been given private quarters and ad- 
ditional space was added to the accounting and 
sales departments. 

Peerless also announced that a few remaining 
territories within the U. S. and Canada are being 
considered for development. This expansion 
would provide North American distribution for 
all Peerless products. 


Management and Sales Representatives 
Review Embassy Products and Progress 


Happonrie.p, N. J.—Management officials and 

eastern sales representatives of Embassy Steel 

Products, Brooklyn, met here recently to dis- 

cuss the firm’s new lines. Embassy announced 

a complete new air conditioning line, including 

cooling towers, packaged chillers and air and . 

ential ol emmiitientinds In Polar’s new single bowl sink you can emphasize 
The company unveiled its new Weather- the three plus factors you need to sell successfully in 


ieee today’s highly competitive market. 
Twins, a combination convector and air condi- oe ey arket 


(Please turn to page 190) Here “ glamaun apparent on sight, and enduring always, 


because new Polar equipment provides a permanent high 
luster finish second to none. 


Here is 
far more cubic inch capacity than a 32-inch double bowl 
sink — makes it easier, more efficient to work in when 
combined with a dishwasher. And a 30-inch sink means 
that two extra inches of valuable counter space are gained 
over a 32-inch sink, 


Here “ enduring value because this sink is deep drawn 


in one solid piece of heavy gauge nickel-bearing stain- 
less steel to make it seamless and rugged to the point 
of indestructibility. 





a single 30-inch bowl that provides 
r 





To all of these add Hudee sink frames for easy in- 
stallation and a price that takes no account of these 
advantages. Check it out with the men who call on 
you. You'll find the best houses carry Polar Ware. 








Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS. 
Merchandise Mart Chicago 54, Room 1455 


*415 Lexington Ave. *800 Santa Fe Ave. 
New York 17, N. Y. Los Angeles, Calif. 


Offices in Other Principal Cities ‘Designates office and warehouse. 
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News 








(Continued from page 189) 
tioner manufactured by Embassy and the Kel- 
vinator division of American Motors. (See new 
product description on page 134.) 

Embassy’s 1958 advertising, sales promotion 
and product development campaigns were ex- 
plained at the meeting. The company announced 
that it plans to provide more aids and technical 
assistance to wholesalers this year. 

Elliot Nelson, president of Embassy, and Irwin 
Nelson, vice president of national sales, presided 
at the meeting. Raymond Jones of Young- 
Jones, Co., Cambridge, Mass., and C. E. Miller 
of Mitchell-Love Co., Philadelphia, led their 


sales delegations at the meeting. 








Trane Adds Eighth Regional Warehouse 
by Opening Miami Distribution Center 

La Crosse, Wis.—A Miami, Fla., distributing 
center has been established to provide im- 
mediate deliveries of self-contained air condi- 
tioners and residential units to dealers of that 
region, The Trane Co. announced recently. 

The new regional warehouse is the eighth to 
be established by the company, supplementing 
similar centers in New York City; Chattanooga, 
Tenn.; Kansas City, Mo.; Dallas; Cleveland; 
Scranton, Pa.; and La Crosse, Wis. 


a 
-_ 
— 
a 
—_ 
a 
—_ 
—_ 
- 
| 
-_ 
— 
— 
—_ 


Portiand Division of Iron Fireman 
Establishes Two College Scholarships 
PorTLAND, OrE.—Two scholarship awards for 
entering freshmen at Oregon State College and 
(Please turn to page 194) 





Yoke or Chain Vises 
Ve’’ to 6” capacities 
Bench, Stand, Post or Kit 





Pipe Vises give you most 
utility for your money 


Fel Geib LonGrip jaws take a firmer grip on 
pipe—and without chewing it up. Most 








of these vises have handy work-tray bases, 
pipe rests and pipe benders, doing more for 
you than merely holding pipe. It pays you to 
ask for Riteto at your Supply House. 


I ix... cnything chou thermostats, Fre?” 
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COUNT ‘EM! 


: HERE ARE THE FACTS = 


ABOUT FUEL OIL FILTERS!) 


We Compared ALL Leading Comparison of GENERAL Fut uk fqrens | 
Fuel Oil Filters FEATURE for FEATURE 9 3 == 


NO NO 


All Iron and Steel Construction | Sates scat oe mares mm 
Corrosion-Proofed Inside and Out j nl — Pris: 
— Y NO WO 


Air Vents On Both Inlet and Outlet / Pee 
| GENERAL Yerme2— | fm 0) 00 son 


Choice of Inlet and Outlet Sizes l 
Center Bolt Torque Resistance Over 300 In-Lbs. HAS Al in itanmnoor — ait Dance nad Dees) bao 


Non-Swelling, Leakproof Buna-N Gaskets 10 __ ae my | NO) MO | wo | mo | wo 
Depth-Type Wool Felt Element . 


Patented Lint Removal Key —= = “ : Be 4 | © NO NC . | nies 
4 — i ns * 
Moisture and Condensation Remova peaTuRes as RS ae D2 NO YEs sai 


Large Sump Area we YES NC YES YES NO 
‘cas ont non KEY saatuees 
MORE OIJL BURNER PROTECTION... ’ = = a — 
SELL THESE ITEMS, TOO! ‘ 
MORE SATISFIED CUSTOMERS! CLEAN RIGHT Soot Remover destroys ‘*” SS 


soot layer in 2-5 minutes. Can reduce heat- 


GENERAL FILTERS, INC. 2 pours e& 


Water Flow Regulator obsoletes flocts . . . 
nothing like it! 


NO 


VYVVVVVVYVY 





< 
/ give Expert Service $$ $4 
ay and | use... se 
4K stent y Waste Hours 





FIGURING 
The HEAT 
LOSSES 


WIGWAN- : Calculating 
THERMCAP 


Eliminates 


e DOWN DRAFT 
SLUGGISH DRAFT 
DAMAGING ACIDS ; HERE iS THE MOST 


CREOSOTE USEFUL TOOL IN THE 


FUEL GAS CONDENSA- HEATING BUSINESS! 
1 


The WIGWAM-THERMCAP improves combustion—thus saves . 
fuel. Looks good — is good. Keeps entire chimney dry. Has no Heat Losses Pre-figured for 
moving parts to wear out. Saves costly repairs. Poor draft is ° 1 
dangerous; good draft means economy. The patented principle All Common Room Sizes! 
of WIGWAM-THERMCAP creates a draft-pull at the chimney 
top. ADAPTABLE TO ALL CHIMNEYS. 

More than 100 separate heat loss figures for each room, taking 
Special WIC WAM-THERMCAP representatives’ contract avail- into account such variables as number of walls exposed, ceiling 
able to qualifying dealers. exposure, exposed glass, type of construction, etc. 


“My Customers appreciate the DIFFERENCE!” 
For details, write to: UPON REQUEST. Wiite ie TIME SAVER 
sTehpce).| MACHINE Oil Heating Supplies Div. om rye: meieleleh iim Waa itl: 


7-17 WILLOW STREET 
WORKS COMPANY, tYNN, MASSACHUSETTS MIDLAND PARK, N. J. 











Heat Loss? 
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$12.50 Postpaid in U.S. and possessions. 
orders, 


Canadian and foreign 








$16.50. 





The big new 1958 Edition of Domestic Engineering Catalog Directory is now ready and 


waiting for you! 


Beyond the regular established circulation of this edition, only a limited number of extra 
copies are being made available. The demand is already quite heavy. Advance orders indi- 
cate that the supply earmarked for additional distribution will be depleted at an early date 


You can be sure of receiving your personal copy only if you act promptly! 


is for your convenience in ordering. 


Section A—210 pages of Manufacturers’ 
Catalogs on Boilers, Furnaces, Radiation, 
Burners, Heating Controls, Air Condition- 
ing Equipment, Refrigeration, Insulation 


and other allied products. 


Section B—420 pages of Manufacturers’ 
Catalogs on Heating Specialties, Valves, 
Pipe, Fittings, Pumps, Tanks, Water Systems 
and other allied products. 


Section C—212 pages of Manufacturers’ 
Catalogs on Plumbing Fixtures, Appliances 
Water Heaters, Water Softeners and other 
plumbing accessories. 


192 


The coupon 


Section D—140 pages of 
Catalogs on Fire Protectior 
Plumbers’ Brass and Specialties 


Manufacturers’ 
Fittings, 


Section E—34 pages of 
Catalogs on Drainage Pipe and 
allied specialties and Lead Goods 


Section F—80 pages of Manufacturers’ 
Catalogs on Tools, Compounds, Oils and 
allied specialties. 


Section G 


CLASSIFIED DIRECTORY of 
PRODUCTS — 383 pages of al 


alphabetical 


listings with approximately 2,000 main 








classifications on all known products in the 
industry, and 3,000 cross-index classifica- 
tions so that any product may be easily lo- 


cated. 


Section H—TECHNICAL & ENGINEER- 
ING DATA SECTION—AIl new in this 
edition. Consists of 162 pages of reference 
material that will assist you on many of your 
technical problems. Data never before avail- 


? 
able trom one source. 


Section ,J—TRADE NAMES—A list of 
over 9,000 Trade Names, covering 95 pages, 
offers the most complete information avail 
able on this subject. Trade Names of Ad 
vertisers set in bold-face for quick identifica 
tion. 


Section K—NAMES AND ADDRESSES 

Over 5,000 Manufacturers’ names and ad- 
dresses alphabetically arranged, complete 
with address. All Advertisers listed in bold 
face type, witl to th l 
in Manufacturers’ 


reference their cata 


O 
Catalog Sections 
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36 YEARS... 


PLUMBING 
Your Buying = "FATING 


; VENTILATING 
Guide on... 
AIR CONDITIONING 


REFRIGERATION 


ORDER 
YOUR COPY 
TODAY! 


ro DOMESTIC ENGINEERING CATALOG DIRECTORY 
business classification 1801 Prairie Avenue, Chicago 16, Illinois 

[™ Wholesaler Gentlemen 

[] Engineer a? 
[] Independent 

[] Employed by 


(FILL IN TYPE OF FIRM 


] Contractor 
[] Government Agency 
[] Manufacturers’ Agent 
— Other 


ONLY A LIMITED NUMBER OF COPIES STILL AVAILABLE 
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X COUPLINGS 


The honeymooning couple was grimly determined 
that no one in the hotel would be able to detect that 
they were newlyweds. Before entering the hotel they 
carefully removed every trace of rice from their hair 
and clothing, then strolled nonchalantly up to th 
desk to arrange for a room. 

It worked wonderfully. Not a soul in the lobby 
paid the slightest attention to them. That is, until 
the nervous groom addressed the clerk in a resound- 
ing voice, 

“We'd like a double bed with a room, please!” 

X-L Couplings 

Speaking of honeymoons, who was it who said that 
Niagara Falls was a bride’s second biggest disap- 
pointment ¢ 

X-L Nipples 

Ask your jobber for Wheeling Machine Brass Jack- 
et Drive Well Points, and get Forged Steel Well 
Points of quality. These are made with the same 
precise Quality Control as all Wheeling’s “X-L” Prod- 
ucts—which means there are none finer. If you want 
catalog information on these Well Points, a post card 
request to the factory will bring it to you. 

X-L Couplings 

Some people have read so much about the bad 
effects of smoking that they’ve decided to give up 
reading. 

X-I Nipples 

Returning home from work, the husband ran into 
the kitchen and grasped his wife by her shoulders. 

“Can it be true.” he gasped, “what I heard this 
afternoon—your first two husbands met with a violent 
death?” 

“Sure it’s true, Ralph.” she readily admitted. “Both 
of them were poisoned.” 

“Ye gads!” he groaned. “By whom?” 

“Don’t look at me.” she retorted. “I was acquitted 
both times!” 

X-L Couplings 

From the “X-L” Fictionary: A BORE—A fellow 

who bores you even when he talks about you. 
X-L Nipples 

You can do a better job in or out of your shop 
with any or all of the famous “X-L” Products of 
Wheeling Machine: Pipe Couplings, Pipe Nipples, 
Bushinga, Plugs, Well Points, Drive Shoes, Drive 
Caps and so on. To make sure you get the best from 
your jobber, ask for “X-L” Products by Wheeling 
manufactured under strict laboratory Quality Control. 

X-L Couplings 
Short Poem: 
Weep a bit for E. Z. Lott: 
He was lit, his lights were not. 
X-L Nipples 

Sez He: “Why were you running away from that 
convertible the other night?” Sez She: “I wasn’t 
running away: I was being chaste.” . . . Sez Us 
Always remember 


X-L Products 


Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 
WHEELING, WEST VIRGINIA 
FACTORY PHONE: CEDAR 2-0175 


News 





(Continued from page 190) 
Portland State College have been established 
by the Portland, Ore., division of Iron Fireman 
Manufacturing Co. 

Each applicant for a scholarship award will be 
required to submit a thesis on “Modern Heating 
Methods.” The theses will be graded by profes- 
sional heating engineers, and faculty scholarship 
committees at the two colleges will select the 
winners. Scholarships will pay first-year tuition 
and college fees. 


“Chillerama”™ Brings Contractors and 
Others Up to Date on Acme Products 

JAcKSON, Micu.—The Acme “Chillerama,” a 
program designed to present contractors, en- 
gineers, architects, and air conditioning service- 
men with information on the application, main- 
tenance and use of equipment manufactured by 
Acme Industries, Inc., has just ended a six-week 
tour of 20 key cities. 

H. W. Smith, advertising and sales promotion 
manager, told DE the sessions were conducted 
by regional managers, sales engineers and com- 
pany service personnel. 

“Chillerama” presentations were given in 
Houston; Dallas; St. Louis; Chicago; Milwaukee: 
Atlanta, Ga.; Toronto, Ont.; Miami, Fla.; Cleve- 
land; Richmond, Va.; Detroit; Philadelphia; 
Omaha, Nebr.; Des Moines, Ia.; New York 
City; Hartford, Conn.; Kansas City, Mo.; Mem- 
phis, Tenn.; San Francisco; and Los Angeles. 


Nesbitt Appoints New Agency to 
Handle Its Product Advertising 

PHILADELPHIA—John J. Nesbitt, Inc., has ter- 
minated its 27-year-old relationship with its 
advertising agency, George Moll Advertising, 
Inc., and has appointed a new agency—The Ait- 
ken-Kynett Co. 

In making the announcement, President Al- 
bert Nesbitt said, “Our association with George 
Moll Advertising through these many years has 
been most pleasant and rewarding.” 

Moll stated: “The Nesbitt account has been a 
challenging one, and no agency could have en- 
joyed more friendly relations than ours with 
Nesbitt have been.” 


Heating Line of General Automatic 


’ Products to Be Made in Germany 


BALTImoRE—A contract for the manufacture 
of heating equipment in West Germany was 
signed here recently by Claude Schaefer, presi- 
dent of General Automatic Products Corp., and 
Paul Zanker, managing director of Herman 
Zanker K.G., Tubingen, West Germany. 

The contract calls for the German company’s 
production of General Automatic Products’ 
baseboard heating line and oil heating boiler- 
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NOW you can give a 
Sa __@ 
burner line and the distribution of these prod- oTelg a hancal 
ucts throughout continental Europe and Eng- 


land. 


Newark Heating School Is a Sellout. | G U fei ge| ntee with 


Schedule for Other Cities Announced 
Newark, N.J.—The first I-B-R heating and o. —<—— 
cooling school held here Feb. 11-13 was sold P U S L ! c 
out almost a month before the scheduled date. WEATING PRODUCTS HF 
A second school has been scheduled for this 
area June 17-19 at the Irvington (N.J.) House | aed — p> F =) 
to handle the overflow of registrations. 
Each I-B-R school, a three-day course in the | Thrift Masten, 
design and installation of hydronic systems, is 


designed for a maximum of 100 students. 
Contractors and wholesalers are signing up in GAS and OIL FIRED 
, “17 - 
large numbers for other schools still to be 


held, DE was told by Robert Ferry, I-B-R 


general manager. The schedule for the remain- > 6 **PRE- PA K 3 3 BOILERS 
der of 1958 is: Detroit, Apr. 8-10; Cleveland, 


Apr. 15-17; Pittsburgh, Apr. 22-24; Buffalo, Apr. 
29-May 1; Boston, May 13-15; Hartford, Conn., 
May 20-22; Mineola, L.I., N.Y., May 26-238; 
and Albany, N.Y., June 10-12. 





$25,000 Owens-Corning Grant to Result 
in Study of Comfortable Temperatures Designed, enginsered, febst- 


Ursana, Itt.— Owens-Corning Fiberglas cated, assembled, tested and 


; ai ““PRE-PAK'd"’ for shipment all 
Corp., Toledo, O., has provided a grant of $25,- under ann vedk ts cml 


000 to the University of Illinois for a study of controls of standard design 
year-around comfortable temperatures in from finest sources insure re- 
placement parts immediately 
. everywhere! Nationally 
Based upon past experience, present practices distributed, locally ware- 

° ° | 

and predictable developments, the studies are housed, convenient for YOU! 


: ae : And NOW you hove a 20-year 
expected to provide specific recommendations Written Guarentes to help you 
concerning home design, construction methods build sales and profits. 


(Please turn to page 196) 


American homes. 


REPCO PRE-PAK BOILERS ore 
* completely wired, ready to in 


stall. Easy to store, easy to 
handle; it's only minutes from 
crate to ‘‘finish"’ | 





* All models with Yeor ‘round 
Domestic Hot Water 

Oil-fired Boilers in 8 sizes; 
86,000 to 375,000 BTU/hr 
output. 
Gas-fired boilers in 6 sizes; 
100,000 to 235,000 BTU/hr 
mput 


— v . 
& = Also ovailable 
es 


knocked down 
for local assembly 


WHAT A LINE! 


A COMPLETE LINE OF GAS AND OOJL-FIRED 


cememas nnyes HEATING 
eee? EQUIPMENT 


PRE-PAK UNITS OIL-FIRED GAS-FIRED GAS OR Olt BASEBOARD 
SAVE TIME, SPACE V-T SERIES G SERIES WINTER AIR RADIATION 
AND EFFORT AND TUBELESS FULLY ENCLOSED CONDITIONERS FOR ALL NEEDS 


Territories Available for Manufacturers’ Representatives and Distributors 


GENERAL:REPUBLIC 


HEATING PRODUCTS COMPANY ® PRODUCTS COMPANY 
7420 STATE ROAD, PHILADELPHIA 36, PENNSYLVANIA 











“Mr. Kevin R. Kelly and friend 
to see you, sir.” 





As Straight as 


@ Kockél/ 


Centrifugally cast in sand lined molds 
for absolute straightness and “Seamless- 
ness”! That's APCO SAND SPUN SOIL 
PIPE. The automatic quality control of 
the APCO process insures every length 
being true and straight as an arrow. 


APCO 


Gand Sun 
SOIL PIPE 


APCO’s centrifugal casting insures uni- 
form wall thickness which cut easily 





and perfectly—even with a cold chisel. 
APCO walls are amazingly smooth both 
inside and outside. No fins, burrs or 
roughness. No sand holes to cause leaks 
or seepage 


It's Apt for Your Job! 


Whatever the job, it’s easier to handle 
—to cut—to caulk if it’s APCO. It will 
save you time, work, worry and money! 
And APCO is bound to last longer—the 
pipe you'll never live to see wear out! 
Meets and beats the rigid requirements 
of the Cast Iron Soil Pipe Institute. 





wa 
Each APCO SAND SPUN Pipe 


is individually tested with air 
pressure UNDER WATER and 
checked for weight uniformity 
Various other physical and 
chemical tests are made reg- 
ularly. 


an 
Made 2” through 15” in Single 
and Double Hub in service 
weight and extra heavy weight. 
Also specify APCO fittings! 
Send for Folder. 


\ 


\ ALABAMA PIPE COMPANY 


Offices in principal cities 
GENERAL OFFICES — ANNISTON, ALA. 








News 





(Continued from page 195) 
and insulation standards, plus information to 
revise current literature in the field of heating 
and cooling. 

The studies will be carried out by the uni- 
versity’s Small Homes Council, in cooperation 
with the departments of economics and mechan- 
ical engineering. 

Rudard Jones, director of the Small Homes 
Council, has announced the appointment of 
Prof. Seichi Konzo, mechanical engineering de- 
partment, as project supervisor. Konzo will be 
assisted by Gerald Davis, mechanical engineer- 
ing department; Prof. Bruce Edwards, econom- 
ics department; Frank Steindl, economics re- 
search assistant; and Prof. Frank Lescher, 
architect, Small Homes Council. 


Temple Seats’ Eastern Representatives 
Map ‘Strategy’ for Spring Campaign 

DrsoLtt, Tex.—Sales representatives from 13 
eastern states recently attended a meeting at 
the Belmont-Plaza Hotel, New York City, pre- 
paratory to launching an all-out spring cam- 
paign for Temple Seats. 

Directing the sales meeting were Nicholas 
Peay, Jr., sales manager, and Latane Temple, 
vice-president of Temple’s parent organization, 
Southern Pine Lumber Co. Peay and Temple 
told the company’s eastern representatives that 
the new seat and new merchandising aids which 
were recently launched “have caused sales to 
exceed all expectations.” 


Walworth Moves Executive Offices, 
Opens New Pennsylvania Warehouse 

New York Criry—Executive offices of the 
Walworth Co., manufacturer of valves and pipe 
fittings, have been moved to an entire floor of 
a recently-completed building at 750 Third 
Ave., New York City. 

The company also announced that a new sales 
and distribution center for its central division 
was opened in Glenshaw, Pa., a Pittsburgh sub- 
urb. Occupying a new one-story, aluminum- 
clad building, the warehouse will service the 
Greater Pittsburgh area, West Virginia, most of 
Ohio, parts of western New York, western 
Pennsylvania and sections of Maryland, Indiana 
and Kentucky. 


New York Convention, Exposition 
Is Scheduled by Oil-Heat Institute 
New York Crry—On June 9-12, the 22nd Na- 
tional Oil Heat and Air Conditioning exposition 
and the Oil-Heat Institute convention will be 
held jointly in New York City to promote the 
theme “Get into the Profitsphere in 1958.” 
Over 100 manufacturers have reserved space 
at the exposition, which will be held in the air 
(Please turn to page 199) 
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“Sir” Patrick PEERLESS says... 


“PEERLESS is the place to BUY 
Quality Vitreous China!” 


. . « designed for Customer 
satisfaction, Beauty 
and Dependability! 


No. 5200 Combination 


A profit-maker for dealers . . . dependability 
and lasting beauty for your customers! This 
Close-coupled combination is made of the finest 
quality pure white vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4-bolt tank 


connection. Extra large trapway. No. 30 Lavatory 


mr . Simple installation and sparkling 
Also available in white vitreous china make this lavatory 


Lifetime Vitreous China a top seller. Trim 17” x 19” ledge-back 
in 6 rich colors perfectly design. Concealed front overflow, anti- 
: - . splash rims. Rim has concealed recesses 
matched with Alliance, for attaching adjustable metal towel 
Crane, Lawndale & bars. Takes regulation fittings; 4” cen- 
> z ters. Give your customer the satisfaction 

Southern Porcelain. of owning quality china. 








Write, wire or phone for further information today! 


PEERLESS POTTERY, INC. e EVANSVILLE 12, INDIANA 
































UNITRON 


CARRIERS and CLOSET FITTINGS 
for WALL HUNG FIXTURES 


ONE CARRIER — and 
ONLY ONE CARRIER — 
is used for all types or makes 
of closet bowls whether blow 
out or spyhon jet or women’s 
urinals. 


for the finest in 


| LAVATORY 
LEGS and towel bars 


the name to remember is 


The carrier is independent of 
the closet fitting thereby en- 
abling the carrier to be placed 
at any distance from the bow! 
without reinforcement. More- 
over, the entire assembly can 
be installed in less pipe chase 
width than other types, thus turning waste space into 
usable, rentable area. 





Reversible face plate on the closet fitting, the reversible 
carrier leg and a specially designed closet connection as 
sembly, provide complete horizontal and vertical adjust 
ability without additional fittings. 

Now, with UNITRON Chair Carriers and Closet Fittings 
you will not only save installation time but meet all wall 
hung fixture requirements with a minimum number of 
basic units. Write for Catalog F. 


manufacturers of quality 
plumbing specialities, including: 


* bathroom accessories! vanities! 


. 
* basket strainers! * replacement baskets! 
* pipe straps! * floor & ceiling plates! 
* bross nipples! ° 

* chrome-plated bross * chrome-plated 


chrome-plated nipples! 
; 


JOSAM UNITRON FITTINGS FOR WALL HUNG FIXTURES 
Horizontal and Vertical Closet Fittings, and carriers for closets 
urinals, lavatories, sinks, slabs and hospital fixtures. 








y fittings! Sure-Grip flanges! 
Sold thru the wholesaler « Write for Cata/og 


REED-CROMEX CORPORATION 


Dept. DE-4 Michigan City, Indiano 492 S. GREEN RD. + CLEVELAND 21, OHIO 


Representatives in all principal cities 


Josam products are sold through plumbing supply 
wholesalers 


vu 
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WATER SOFT AS AN APRIL SHOWER 


SO -SOFT/- AMATIC 


A Product of Stover Water Softener Company 
$t. Charles, Illinois 


the automatic water softener 
with no valves to open, 
no dials to turn, NOTHING TO GO WRONG 


No service problems to eat up i} 

your profits when you install the pot 
Stover So-Soft-Amatic. Simple, i) 1 
trouble-free, fool-proof. Available 
in mechanical and electrical models. 


Write today for prices and 
information. 


STOVER 


WATER SOFTENER COMPANY 


Pioneer and pacemaker since 1924 


ST. CHARLES, ILLINOIS 
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Announcing 
the New 


‘Eolas 


Chicago Faucets ‘: 














Here is quiet elegance with a modern flair... 
beauty that stems from fine proportions and a 
refreshing simplicity of line. 
Underneath you have the same 
V trouble-free operating mechan- 
ism that has made Chicago 
Faucets first choice for ease of 
operation, drip-free Service and 
lasting economy. 


For modernization work this new 
Classic line is a natural. Its 
handsome new appearance will 
win new customers; its lifetime 
service will make lifelong 
friends. Available for tub, lav- 
atory and deck type kitchen 
sinks—same price as regu- 

lar Chicago Faucets. 


Write for catalog 
sheets and prices. 


The Chicago Faucet Co. 
Chicago 339, Ill. 





Chicago Faucets 
are distributed 
through the 
plumbing trade » 
exclusively a 
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News 





(Continued from page 196) 
conditioned Coliseum. All displays will be shown 
on the street level of the building, with the mez- 
zanine reserved for a film auditorium and dis- 
plays of an educational and technical nature. 


Youll 
Exposition hours will be 1 to 10 p.m. daily ant 

There will be no admission charge to industry 

people. 
During the mornings, the Oil-Heat Institute () OQ 

convention will meet at the Park-Sheraton and 

Barbizon-Plaza hotels. The daily agenda _ is e 3 e 

scheduled as follows: into th IS 
Wednesday and Thursday—Dealer manage- NEW F-M POMONA 

ment conferences. Subjects will include air con- 


ditioning, heating equipment, fuel oil delivery WATER-LUBRICATED 
TURBINE PUMP 


es Monday—Meetings of the Oil-Heat Institute 
of America, Inc 

Tuesday—The 2nd technical division sym- 
posium. Due to the popularity of the first sym- 
posium, held in Boston last June, seating is re- 
served for 500-600 people 


dealer management and sales, among others 
Wednesday will also feature the commercial- 
industrial conference, an invitation meeting fo 
contractors, architects and consulting engineers 
provided by commercial-industrial members of 
the institute. The annual Oil-Heat Institute 
luncheon will be held on Wednesday, also 


» For reservations, write the OHI Housing Bu- 
reau, New York City Convention and Visitors 
Bureau, $0 East 42nd St., New York City 36, 
giving the type of accommodations desired, the 
approximate price range, time of arrival and 
departure and request for confirmation 


For ruggedness of construction, sim- 
plicity of maintenance, and strictly 


Clay Sewer Pipe Assn. Names Officers: 


A. G. Cochran Is Re-Elected President 
Cotumsus, O.—A. G. Cochran has been re- 

elected president of the Clay Sewer Pipe Assn.. 

Columbus, O., a member of the National Clay 


quality design throughout —this all- 
new Fairbanks-Morse Pomona tur- 
bine pump is today’s greatest value. 
No other pump is so easily installed, 


(Please turn to page 200) so easy to adjust for varying field 
conditions, so simple to change 
between electric, belted or geared 
drive. ; 

Ask for details on this new F-M 
Pomona pump for raw water supply, 
air conditioning, refrigeration, cooling 
towers, sump pumping, dewatering, 
etc. Contact your Fairbanks-Morse 
Sales Engineer today. Ask for new 
illustrated Bulletin 6957-1. Or write 
Fairbanks, Morse & Co., 600 So. 
Michigan Ave., Chicago 5, Illinois. 


@) FAIRBANKS-MORSE 


}) @ name worth remembering when you want the BEST 





PUMPS + SCALES + DIESEL LOCOMOTIVES AND ENGINES + ELECTRICAL 


“ we 
Have a seat! MACHINERY + RAIL CARS * HOME WATER SERVICE EQUIPMENT * MAGNETOS 
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FREE 


CATALOG 


CASTARON + STEEL « VITREOUS CHINA 


PLUMBING FIXTURES 
KITCHEN SINKS AND CABINETS 
Olt AND GAS FIRED BOILERS 
Ofl FIRED WATER HEATERS 


TATES PLemeine Fizteee coar. 


MAKE MORE 


PROFIT 
with U.§. 


The U.S. Plumbing and Heating catalog 
describes in detail the full line of plumbing fix- 
tures—vitreous china lavatories and toilet com- 
binations, sinks, Fire-Ball 
heating boilers and water heaters and other easy 
selling products. It explains why U.S. products 
are outstanding in design and quality which 
assures a profitable operation. 


The catalog also describes U.S. CONSOL- 
IDATED SHIPMENTS which permit you to 


have a fresher, more balanced inventory on hand, 


cast-iron tubs and 


save on warehousing costs and have less money 
tied up in inventory investments. Exclusive US. 
CONSOLIDATED SHIPMENTS make it easy 
for you to profitably meet today’s demands for 
aggressive selling and prompt installation. 


Mail the coupon below today for your U.S 
Plumbing catalog and join the many satisfied 
distributors who turn their inv entory at least-12 
times a year selling U.S. products. 


goollo,, 


News 





(Continued from page 199) 
Pipe Manufacturers, Inc. The CSPA embraces 
16 member manufacturers in 17 states north of 
the Ohio River and east of Indiana. 

J. J. Dyer, Toronto, O., has been elected vice 
president of the group and Mrs. Reva Smart, 
Columbus, has been elected secretary-treasurer 

Trustees for 1958 will be J. V. Duffy, Cleve- 
land; Thomas Evans III, Uhrichsville, O.; Barton 
Holl, Logan, O.; Hudson Hillyer, Uhrichsville; 
E. W. McClave, Uhrichsville; and W. E. Robin- 
son, Akron, O. 


s Holl and Robinson have been selected to rep- 
resent the association in the NCPMI, with Duffy 
and Evans as alternates. R. H. Holl, Logan, and 
A. E. Williams, Akron, will serve on the NCPMI 
advertising advisory committee, and R. H. An- 
derson, Akron, 
search committee during the coming year. 


will serve on that body’s re- 


William Hall, Paine Vice President, 
Dies After Short Illness 


Appison, Itt.—William Hall, vice president of 
The Paine Co., died recently after a short ill- 
ness. Mr. Hall, a resident of Glen Ellyn, IIl., was 
associated for 27 years with Paine, manufacture 
of hanging and fastening devices 
known in the Chicago area, where he h 


He was well 
ad called 
on plumbing supply wholesalers for many years 
Hall’s son, Bruce, will represent The Paine Co 
in much of the territory served by his father 


Trane Awards Eight Pre-Engineering 
Scholarships to High School Seniors 

La Crosse, Wis.—For the second consecutive 
year The Trane Co. is offering eight 2-year pre- 
engineering scholarships to high school senior 
boys in this area. 

Purpose of the scholarship program is to en- 
courage young men to elect engineering techni- 
cian careers, 
Trane. 

Trane is conducting the program in coopera- 
ation with La Crosse State College. 
pletion of the course, students may be offered 
positions at Trane as engineering technicians 
Those who wish to continue their schooling to- 
ward engineering degrees may do so and will 


with subsequent employment at 


Upon com- 


receive credit for completed subjects 


~~ UNITED STATES 


* PLUMBING FIXTURE CORPORATION 
<A? 1130 CITY PARK AVE., COLUMBUS, OHIO 


Please send me the new U.S. Plumbing 
Fixture Catalog. 


S. 
a . 
Portable TV Sets Presented to Veteran 


ae EN Keeney Employees at Special Ceremony 


NewincTon, Conn.—Employees of The Keeney 
Manufacturing Co. with the 
organization for 20 years or more were pre- 
sented with portable TV sets in a special cere- 
mony recently. 

Celebrating 
year for our company,” 


; who have been 
Name 





Address 








City Zone ——— State “a successful and forward moving 


*escccseseee® 


James Hanna, president, 


Fee meee eeeeee eee eeeseereeeeseseee® 
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reviewed the 1957 record. He pointed out that 
Keeney “has expanded on many fronts during 
1957 .. . and that this work will continue during 
1958. We have grown from a single line into a 


multiple line company, and we will continue 
research and development to improve our pres- 
ent products and discover useful new ones in 


the heating specialities field.” 


Cobell Changes Brand Name, Offices 
with Move To Cleburne, Tex., Plant 

CLEBURNE, TEx.—Cobell Industries, Inc., man- 
ufacturer of central air and water cooled ai 
conditioners, has moved its executive offices and 
production facilities to a new, 40,000 square foot 
plant in Cleburne, Tex. 

Under the change, designed to “broaden mar- 
kets through more aggressive production, mar- 
keting, merchandising and sales,” the company 
has announced its plans to combine its entire ee 
line under the brand name “Rangaire.” Previ- 
ously, the company’s products were marketed 
under three brand names—Aqua Fog, Aqua 
Mist and Cobell. 


“ 
Carrier Meeting Introduces New Line I] os 
of Duct Furnaces, Heat Diffusers 


Syracuse, N.Y.—At a meeting attended by 
some 50 national sales representatives, Carrie: 


w w 


Ll" ventur: 


Corp. recently previewed its new line of gas- 
fired duct furnaces and direct fired heat dif- 
fusers. A tour of the company’s recently- 
expanded unit heater production facilities pre- 
ceded a two-day engineering conference on 
heating fundamentals and application of equip- 
ment 


McDonald’s Minimum Inventory Maximum Application Plan 
keeps stocks low, sales high. You supply the right pump for 
any one of these five jobs and stock only three items 
suction lift 95 
capacity up to 875 GPH 
M. E. Barnard, manager of the unit heater pressure up to 59 PSI 
department, acted as host to the assembled sales Pump — McDonald Adapto-Jet with “SW” venturi 
(Please turn to page 203) 


suction lift 25 
capacity up to 597 GPH 
pressure up to 72.8 PSI 





Pump — McDonald Adapto-Jet with “L” venturi 


suction lift 25’ 
capacity up to 364 GPH 
pressure up to 100 PSI 
Pump — McDonald Adapto-Jet with “H” venturi 


suction lift . ; : — 
capacity. ; up to 813 GPH 


Pump — McDonald Adapto-Jet with “L’ venturi and 
jet assembly in well 


suction lift 80’ 
capacity... kai .up to 600 GPH 


Pump — McDonald Adapto-Jet with “H” venturi and 
jet assembly in well 


For further information, write: 


DUBUQUE, IOWA 





-<MDonald ; 
\\es Ves ¢ Pumps * Brass Goods 
f Drains «+ Oil Equipment 








” “my v 
“It has two rooms and a poth .. . — 
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WITHOUT COVER 


Complete Lines of Quality Radiation 


Commercial and Baseboard 


APPROVED RATINGS — as established by Institute of Boiler and Radiator 
Manufacturers for finned-tube and baseboard radiation. 


WITH FLAT TOP COVER FULL GUARANTEE — top-quality Sarcofin products, backed up by a l-year 


ee guarantee against defects in materials and workmanship. Heating ele- 
ments guaranteed for maximum working pressures, 


COOPERATION — careful selection of radiation by experienced Sarco and 
Sarcotherm heating engineers. 





<a 
WITH SLOPING TOP COVER 





FOR UNDIVIDED RESPONSIBILITY — specify and order from one “Complete 
Line” source . . . SARCO-SARCOTHERM . . . finned-tube radiation, heating 
specialties, pumps, temperature regulators, 


SAeESonne and weather-compensated control systems, 





Write for Bulletins 
No, 1650 — Finned-tube Commercial Radiation 
No. 1640 — Finned-tube Baseboard Radiation 


Sarco Co., Inc. * Sarcotherm Controls, Inc, 
635 Madison Avenue, New York 22, N.Y 














SBE AB LAN IME DE A RE 
0 — FOR REAL HEATING EFFICIENCY 
= % Yt ve FOR TOP DOLLAR VALUE... 


4 POINT PUNCH 


PENN 
GAS BOILER 


factured and mixed gases 


Complete package units ready to 
operate 


Circulating pyemp and hot water 
coil included 


Each punch 12” to 4” has four middels —from 80,000 to 
the ORIGINAL 4-POINT 160,000 BTU/HR output 

cutting feature which takes 
the toil out of the job. 
Cuts clean, quick knock- 
outs speedily, smoothly 
and burrless. Ball bearing 
chuck prevents friction. 
Hand or hydraulic. 

Try a NYE and 


brow the bes PENN 
BOILER AND BURNER 


1b @ DE ROO) POO) 8: b 4 MANUFACTURING CORP. 
4126 WEST FULLERTON AVE., CHICAGO 39. ILLINOIS Lancaster, Pennsylvania 


See your Penn Wholesaler for 
specifications and prices 
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News AEE Servicemaster 


Continued from page 201) . s ® 
representatives. Speakers included William By- igh Pressure Pipe Joint 
num, company president; Lyle Harvey, senio: 
vice president; Loren Fletcher, vice president 
in charge of the allied products division; and 
Walter Grant, vice president and assistant to 
the president. Marketing, advertising, sales pro- 
motion and public relations were included on 


the three-day program 


Names in the News 
(For additional “Names ’ the News.” see page 176) 


Airtemp Div., Chrysler Corp., Dayton, O.—Pau! 
Wyckoff named vice president in charge of engi- 
neering 


American-Standard, New York City—Thomas Mc- 
Neill appointed director of procurement. George 
Cathcart named manager of the Bayonne, N. J 
heating plant. Frederick Sincock named manager of 
domestic water heaters for the plumbing and heat- 
ing division 


Carrier Corp., Syracuse, N. Y.—Dow-Pierce, Inc 
appointed distributor in the metropolitan Boston INSTALLS EASILY... SPEEDS SERVICING 
territory. William Henderson named sales manage1 : ; > ; 
and John Koslowski named service manager of the The Marman Servicemaster Pipe and Tubing Joint cuts 
distributing firm maintenance time on all steam, gas, hot water and 
sanitary plumbing systems. Bolted flange connections 
Cle veland Heater Co., Cleveland The Dou ale I are eliminated, installations are simplified, and dis- 
Supply Co., Kansas City, Kans., named distributo: ; f Pepe : wk ‘ah 
in the Kansas City trading area. Igoe Brothers, Inc connection tor epee is pot and easy. High burst 
Newark, N. J., appointed distributor in the northern pressure (1900 psi. on 3'%2” size) accommodates 
half of New Jersey and the New York counties of steam. Choice of mild or corrosion-resistant steel joint, 
kl to . ° ° 
Rockland and Orange with metallic, neoprene or rubber gasket. Available 


: Seay eae VV” Vo ' 
The Coroaire Heater Corp., Cleveland—J. Leonard in O.D. tube sizes‘from 1/2" to 4/2". 


Johnson named vice president and general sales 
manager HEAVY-DUTY PATCHMASTER 
. Sok A quick, easy way to stop high 

Delco Appliance Division, General Motors Corp.., 
Rochester, N. Y.—Hugh Swain named zone repre- 
sentative in the Buffalo area 


pressure pipe leaks. Permanently 
repairs leoks and splits in oll types 
of pipe. Flexible, corrosion- 


: ‘ : : : resistant band and component parts 
The Deming Co., Salem, O.—Larry Griehs ap- 


pointed district representative for parts of Indiana, 
Ohio and Kentucky 


conform to pipe irregularities 

Will not collapse weak pipe. Oil 

and gas resistant gasket. In pipe 

; sas sizes from 2" to 8” and a large 
Dresser Manufacturing Division, Dresser Indus- range of lengths. 

tries, Inc., Bradford, Pa—Milton Nelson named Sentennieites anit Pebheneatens 

treasurer, Gordon Mott appointed controller and ore Aeroquip Trademarks 


Donald Hackett named gas market manager 


Dunkirk Radiator Corp., Dunkirk, N. ¥Y.—Vande- DIVISION 
See aa J 


water Associates, Inc., Long Island City, N. Y., ap- 


pointed sales agents in the New York, northern A . 
New Jersey and Long Island territories y, eroquip 


{Corporation 


hima , diniian asinesical 





Eljer Division, The Murray Corp. of America, | 
Pittsburgh—Named regional managers are: J. V | 
Cannon, Jr., in the Chicago area covering Illinois, | | 
Indiana, Wisconsin, Michigan and sections of Ken- | | 
tucky; L. R. Emerson, Kansas City, covering North | | 
Dakota, South Dakota, Minnesota, Iowa, Nebraska, j Name I 
Kansas, Missouri, Colorado, Wyoming, Utah and | Title | 

| 
| 
l | 


Industrial Sales Division DE-4 | 
11214 Exposition Bivd., Los Angeles, Ca rni | 
In Canada: Aeroquip (Canada) Ltd., Toront 
Please send full information on 
C} Marman Servicemaster High Pressure Pipe Joints 
] Marman Heavy-Duty Patchmaster Clamps 


sections of Idaho, Wisconsin and Illinois. Named 
district managers are: Thomas Sawyer for Kansas 
(Please turn to page 204) 


Company 


City on State 
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MOAT OMC aye Names 


J (Continued from page 203) 
City, Mo.; Bobby Poe for the Mississippi area cov- 
2 


ering Mississippi and sections of Tennessee, Ar- 

HERE ITIS... kansas and Louisiana; Harold Belouske for central 

: Illinois; J. N. Myers for the Washington, D. C. area; 

and Christie Middleton, Jr., for the Baltimore 

anti trading area. 
Compact “small line specialist’’ 
a ey Formica Corp., subsidiary of American Cyanamid 
AC/DC Universal Motor with Re Co., Cincinnati—Richard Noble appointed assistant 
sone ee er Se Soe manager of manufacturing. 
tested tool that turns small-job 
eee pane. See for the Freon Products, Division of Du Pont Co., New 


York City—William Kelly named office manager. 








Frigidaire Division, General Motors Corp., Day- 
FHE SNAKE THAT ton, O.—R. E. Gould appointed chief engineer. 
MAKES THE 
General Controls Co., Los Angeles—Harmon Mc- 
tiga 4.44) 14 2 Lendon appointed account executive for industrial 


sales in the southern California area. 


¢ Patented Flexicore Wiropecenter Snakes means International Heater Co., Utica, N.Y.—Albert 


added strength, reduced breakage, longer life, and Whiteley named vice president in charge of sales and 
more efficient operation Wiropec enter Snake con- a director. 

struction is exclusive with General Wire Spring 
Company. All sizes available 


kine detell or ‘ Jensen-Thorsen Corp., Forest Park, [lL—Lonnie 
it~ i tai ete line o . .» 
Soatena taal Sewer & Drain Cleaning Squipment Tinflow and Co., Newark N.J., appointed sales repre- 


sentative in eastern territory 
GENERAL WIRE SPRING co. Kam Products Corp., Brooklyn—Green and Gel- 
906 S. SARAH STREET, PITTSBURGH 3, PA. fand Associates, Inc., Sommerville, Mass., named 


Distributors throughout U.S. and Canada New England representative. 





— - — : ‘ Mueller Brass Co., Port Huron, Mich.—L. C. Lucas 
appointed sales representative with headquarters in 
OS Sea Melrose Park, III. 





° New York City Sales Representatives Assn., New 

A x York City—Named officers for 1958 are: Marvin 

pa zt »Y{ 7 5 : Leffler, president; Ira Rothenberg, first vice presi- 
= yi yd ° aH . dent; Irwin Platsky, second vice president; Abe 


= > wo 
a wien 
wase 


August, secretary; and Phil Sharff, treasurer 


— Named directors are: Leon Waldman, George Ber- 
connections 


Handiflo 


handles suds and ; ger and George Bruderman. 
are ou 
waste water of sight 


Orr and Sembower, Inc., Reading, Pa.—Robert 


{ + . 8g _ Gray appointed assistant marketing manager. 


Penn Controls, Inc., Goshen, Ind.—Francis Hallo- 
LAUNDRY TUB ; ran named manager of the Boston district office, 
: replacing James Garrett, who moved to the New 

for a truly ‘. York office to assist George Sander, manager. 


modern, completely | 4 Republic Steel Kitchens, Republic Steel Corp., 
: ! Canton, O..-General Kitchen Distributors Division 

automatic of General Appliance Corp. named distributor in 
Chattanooga, Tenn., covering a 22-county area of 


Model 9TD Tennessee and Georgia. 


Patented 


laundry ! 


duratub, a natural for new partment for laundry supplies Risdon Manufacturing Co., Naugatuck, Conn. 
homes or home modernizing ...extra counter space. White, Frank Pilsch named assistant sales manager of the 
... €liminates unsightly, old- pink, green, yellow baked John M. Russell Division. 

shioned stationary tubs. enamel on bonderized, electro- ' 
Scaene Handifio* double galvanized steel. For suds- Robertshaw -Fulton Controls Co., Richmond, Va.- 
drain stores suds, drains saver and single hose washers. George Giesler appointed sales representative of the 
waste water with no hose Ask your plumbing supplie: Fulton Sylphon division in Nashville, Knoxville, 
handling...durable 20-gallon or write for the name of your Chattanooga, and portions of lower Kentucky and 
Fiberglas® tub...large com- nearest distributor. western North Carolina. 


s & SONS, INC durotub, Handif Sall Brothers Co., Rockford, Ill—Appointed repre- 
vole E. ™ MU TEE , “ * duratub, Handiflo are « 


settain at 8. 1b sentatives for the valve products division are: Fred 

6911 Lorain Avenve ° Cleveland 2, Ohio Mustee & Sons, Inc Koch, Lakewood, Colo., in Colorado, Wyoming and 
New Mexico; Charles Parrish, Atlanta, Ga., in 

eeeeeeeeeese ee eeeeeeeeeeeeeeeeeeeeeeeeee Georgia, Alabama, Mississippi, Tennessee and New 
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Orleans; and Latchaw and Montgomery, Bala- N Y ¥ St k d S || 
Cynwyd, Pa., in eastern Pennsylvania, southern OW 0 U a n 0 C a n e 
New Jersey and the state of Delaware 


Sundstrand Machine Tool Co., Rockford, IlL— one line of 


Ray Murphy named application engineer in the 


hydraulic division Water System Parts 
Taco Heaters, Inc., Cranston, R.I.—Charles Sliney 

named sales representative in the Philadelphia ter- 

ritory. Robert Lynch appointed plant manager THE 


Temco, Inc., Nashville, Tenn.—W. C. Armstrong 


named chief supervisor of finishing and Harry LINE 

Douglas named chief supervisor of fabrication and 

assembly. John Mossong, Jr., named purchasing 

‘agent. T. R. Brock named assistant sales manager Designed to give maximum efficiency and 

of the gas heating equipment division, Nashville, ‘ 2 ? : 

Tenn., and manager of the wholesale division. W. M long, trouble-free service, Brady water sys- 

Hollingsworth appointed manager of special prod- tem parts improve anv water svstem. When 

ucts and services. you stock and sell Brady parts you sell the 
The Trane Co., La Crosse, Wis.—Named managers “Profit-Maker” Line. Maximum discounts 

of sales offices are: James Hield, Peoria, IIl.; Robert for stocking wholesalers mean added profits. 

Blackburn, Davenport, Ia.; and Robert Tobey, Pitts- 

burgh. Appointed to the New York sales office as 

sales engineers are: Spiro Beletsis and Robert Cox. 

Named authorized sources of packaged air condi- 

tioning equipment are: Apex Air Conditioning Corp.., BRADY AIR CONTROLS 

New York City; Midway Heating and Air Condi- Standard of the indus- 

tioning Co., Marietta, Ga.; Parker Heating and Air trv rai ’ ; 

me | ry — available in al 

Conditioning Co., Atlanta, Ga.; Hall Sheet Metal Co., y rhs ae : ; all 

Claremore, Okla.;' Scranton Electric Construction required SIZES. 

Co., Scranton, Pa.; Climate Control, Inc., Decatur, 

Ga.; and F. H. McDonald, Inc., Miami, Fla 


Union Asbestos and Rubber Co., Chicago—Er|« 
Plummer named general sales manager of the 


fibrous products division WATER TANKS 


Utility Appliance Corp., Los Angeles—Gough In- The only tanks 
dustries, Inc., Los Angeles, appointed Los Angeles engineered for 
metropolitan area distributor. Named national mar domestic water 
keting managers are: Darry! Giles, water heaters svstems—doublv 
Charles Cushing, heating and air conditioning ae : 
Thomas Northcote, air coolers; and Clifford Mohr resistant to cor- 
ranges. C. A. Miller appointed supervisor of sales rosion. 


William Wallace Co., Belmont, Calif—John Eise- 
man named consultant to the Metalbestos Divisior 
(Please turn to page 207) 


BRADY-GUINARD 
FOOT VALVES 
Handle more water without 
choking — Three sizes avail- 
able — “Water flows free as 

a waterfall.” 





/ ie Merni: e Yc Mf? 


Jaf 
i> - , 
BATS VOL, 


aS 1 


BRADY SNIFTER VALVES a 
Tamper-proof, leak- a | | 
proof —no moving | 

parts. The one valve : f 
for all applications. & 


For complete information and discounts, write 


Brady COMPANIES 


“That breaks down to less than a cent and a 18th and Ebright Streets, Muncie, Indiana 
half an hour or .00001 of a mill a second!” eye. - 


tite 
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Pluxolder tHe originat Solder Paint 


for Sweat Soldering 
and Tinning 


..- ALL GRADES 


Does 3 jobs in 1 Operation 


FLUXOLDER SOLDER PAINT is a uniform mix- 
ture containing cleaner, activated flux 
and powdered solder—all in one can. 


AS IT SOldep. 




















1. Apply Fluxolder by 2. Assemble tubes and 3. Heat, touch ends of joints 


brush to tube and fittings with wire solder to check 
fitting correct heating. 


WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


« 
FLUXOLDER 
PRODUCTS CO. 


438 E. Woodbridge, Detroit 26, Mich. 














DO BETTER WITH 


BASMOR 


Sell the complete 
jaro fit- jatoved line! 


BASMOR offers a complete line 
of gas-fired boilers, automatic 
gas and electric water heaters, 
and gas incinerators. Highest 

standards of quality, sound en- 
gineering and modern styling 

. features you and your 
customers want. 

BASMOR Boilers are designed 
for gas. Four series, 79 sizes, 





BASMOR galvanized 

tank and Glass-Lined 

Automatic Gas Water 
Heaters. 


Hot Water Heating 
Systems 


BASMOR Fully 
Automatic Gas-Fired 


meet every steam or hot 

water heating need. BASMOR 
Automatic Water Heaters in six 
series, 20 to 100 gallon sizes, 
Glass-Lined and galvanized 
tanks. BASMOR Incinerators, 
2 bu. capacity, with famous In- 
cinitrol Control and Dual Pur- 
pose Pilot. Send for the ) 
BASMOR Sales Plan! BASMOR Gas 


Incinerator, finest in 
the field. 


BASTIAN-MORLEY (CO., INC. 


LAPORTE, INDIANA 
Branch Plant—Pittsburg, Texas 


Boliers TOP VALUE DUAL CONTROL 


Suild satisfied customers and 

higher profits using these Sall 

time-tested all bronze valves. 
Quality engineered, tooled and manufactured brass 
products plus 40 years of experience in serving 
our customers are your guarantee of satisfaction 


Sall Brother (ae. 


2322 KISHWAUKEE STREET e@ ROCKFORD, ILLINOIS 
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Names 





Continued from page 205) 


Westinghouse Electric Corp., Pittsburgh—Ronald 
Campbell, formerly president of Bryant Co., named 
president of C. A. Olsen Manufacturing Co., Elyria 
O., a Westinghouse subsidiary 


White Products Corp., Middleville, Mich.—Milton 
Spanton appointed general sales manager of White 
Products Canada, Ltd., Windsor, Ont., a company 
subsidiary 


L. J. Wing Manufacturing Co., Linden, N.J. 
Named midwestern representatives are: Brosey and 
Frew, Inc., Indianapolis; Service Refractories, In« 
Peoria, Ill.; and P. R. Deane Co., Geneseo, III 


Wolverine Tube, Division of Calumet and Hecla, 
Inc., Allen Park, Mich—Eugene Hill appointed 
aluminum sales specialist in the east-central sales 
district. Ralph Seaton appointed to the newly 
created post of technical sales supervisor with head- 
quarters in Allen Park. Mark Wallesz named tech 
nical sales representative in Chicago and sur- 
rounding areas, replacing Howard Luetzow who 
has been assigned a similar position in the New 


York-New England areas 


John Wood Co., Conshohocken, Pa—Charles 
Woolen, Jr., appointed head of the electronics unit 
of the heater and tank division 


Youngstown Kitchens, Division of American- 
Standard, Salem, O.—Named regional managers ar¢ 
Robert Frazier in Indianapolis and South Bend, Ind 
Edward Tracey in Pittsburgh; John 
the Des Moines, Ia., and Omaha, Neb: 
Meyrick in the northwest: and Jack Carl in Colum 
bus, O. Robert Middeker appointed field servic 
representative for the eastern sales division. Alli- 
ance Motors Division of Easy Washing Machine Co 


Thompson in 


, areas; Geors 


Ltd., Toronto, appointed distributor for most of the 
province of Ontario. Oliver Hipwell, Alliance 
ager, will head the new kitchen department 


mal 


Young Radiator Co., Racine, Wis.—Russell Beck 


named southeastern district sales supervisor for the 


heating, cooling and air conditioning division 


Zoeller Co., Louisville, Ky.—Edward Kunde and 
Associates named representative in western Penn- 
sylvania END 


Modernization Institute 
(Continued from page 94) 

closing of the sale Unrealistically quoted 
prices by inexperienced journeyman sales- 
men might mean the risk of losing a custom- 
er later,ewhen a salesman calls and has to 
quote a higher price 

Wilbur Hokom: | guess I see the other 
side of the question. We devote considerable 
time to training journeymen for on-the-job 
selling. Each of our journeymen has a special 
price book that he uses to quote accurate 
prices. Extras—such as cutting out a wall to 
install a dishwasher—are included in the 
price book too. We train our journeymen 
not to go too much over their heads in quot- 


Please turn to page 208 


competitive heating units—costs Ni 1}\ 
you less to install. Here's why 

Slant-Fin is designed for quick 

and easy installation Wm 

Saving plano hinges on end 


caps, wall trim, inside corners 


let you snap on every accessory ] 
without screws or tools — fast! 1 
No cutting: 4’, 5’, 6’, and 8 


lengths with teles« oping exten 


Per square inc h — feature 
feature Slant-Fin out-engi 
neers, out-performs all othe: 


sions fit any job. And the pat 
ented slanted fins have mm 


sharp edges to cut fingers 


Because of its revolutionar) 
construction Slant-Fin has 29% 
more heating surface, provides 
increased air circulation be 

cause of flue action. Rigid 
tooth-and-bubble flanges lock 
fins together, create an element 
so strong you can actually stand 
on it. Fin-touch-fin construc- 
tion soaks up sound, eliminates 


“ping” and “pong” noises 


Once a Slant-Fin unit has been 
installed, it will continue t 
operate at pr ak efficiency, with 
out call-backs 


ee, | 








ee a yee 








Slant-Fin pioneer d this unique 








vane damper that pivots on 











stainless steel rivets, opens 








closes, sets at any position with 





the flick of a finger 


Want to me 
Fin features that m 
easier? Write for our free 
“A NEW SLANT ON 
BASEBOARD HEATING 


NAME 
FIRM 
ADDRESS 


cITy STATI 


lant 


RADIATOR CORP. 


0 St., Richmond Hill 16, N.Y 








L untied Fry 


ie prices an CaMplioated jab hey simply 


H E A Vv Y tell the interested PPospet ihat an ¢ Apes 
D U T Y enved man will came ta eall saan 


Our jaupnevyinen ape eager ta sell and 


INDUSTRIAL have the advent we ut Hyeetiie ihe euatanel 


SEND FOR at the Wiest oppeartine tive fos sli We 


CIRE ULAR 


. Hive a bona for evel sale and pewared 
Vv 10a 
muPneVneH foe the aeeuraey of theily esti 
thate i 


A suite way to eneoubPade thelr ar 


~ ¥ TT 
eCuraey and te avoid being tiivk con a low 
estimated sale 


Robert Tonry: We advovate journeymen 
selling whenever possible. Our men get 2 
S P E Cc I A L percent commission on the net profit of job 
references and 5 percent of the net for a 

r H Y D R A N T direct sale 


fo 
Oo RAILROADS WILL I NEED SALESMEN? 


CHEMICAL PLANTS Modernization, the panelists agreed, is a 
REFINERIES full-time business. A large part of the con- 
FACTORIES tractor’s day must be devoted to selling. In 
GARAGES time, he probably will need the help of. 


trained sales personnel. If he doesn’t him- 
LABORATORIES : 


self function as the sales manager, he’ll need 
MANUFACTURED BY a man to fill that job. This is especially true 


L JOSEPH A. VOGEL COMPANY when the contractor expects to remain active 





in new construction work. How the contrac- 
tor trains and pays his salesmen is a key 
factor in a successful operation. 


== Clifford Carlson: At the Erickson Co. our 
remodeling operation is set up as a separate 
entity. Even our physical location is some 


distance from the store out of which the 
Ericksons carry on their new work. We 
do have salesmen in the remodeling opera- 
tion. They’re paid a fixed percentage on the 
gross profit. This seems to work better than 
offering a straight salary or a percentage of 


WILMINGTON, DELAWARE 














the gross sales because it encourages our 
salesmen not to compromise on price. 


s Walter Ford: I agree that the best mod- 
ernization operation has a regular sales staff. 
We have eight salesmen and a sales manager. 
The salesmen work on a straight 10 percent 
commission basis, with no allowances, and 
have made up to $15,000 a year. 

We go about hiring our salesmen in a very 
businesslike way. Prospects come to us from 
many sources, including newspaper classified 
ads, but each one is carefully screened. First 
we want to know if he is happily married, 
owns or plans to own his home, has good 
credit and so on. If the prospect passes this 
initial test, he takes an aptitude test prepared 
by a professional agency. 

Our ‘salesmen usually start out by making 

(Please turn to page 211) 
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engineered .,« designed 
wehthe Craftsman . mind... 


KENNEDY 


bl 
) dark brown, ripple 


ond contrast ; 


i 
f} 
ome 1" 
tN 
W 87 


ee 


7 Kennedy K-20 All-Purpose 
Kit for shop or home 
Brown, ripple baked 


enamel finish 


KENNEDY MANUFACTURING COMPANY, 


MECHANIC KITS es cs =] 


VAN WERT, OHIO 








Lowest 
Upkeep \ \ LIGHEST 

_* MOST POWERFUL 
Write For SEWER MACHINE 
FREE on the Market 
“On-the-job” 
Demonstration 


Fotfete 


@ Safe One-Man Operation @ Reverses Right or Lefi @ Instant 
Automatic Chuck and Clutch @ 3 Speeds---125, 250 and 


500 RPM @ Cables 4 Times Stronger Than Any Other 


FLEXIBLE PLUMBERTOOLS, INC. 


3782 DURANGO AVENUE, LOS ANGELES 34, CALIFORNIA 
FRANK DONOVAN COMPANY, 9 S. CLINTON ST., CHICAGO 6, ILLINOIS 
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‘ZF 


Mode 
Mode! 101 


Kennedy Mfa. ¢ v Wert Ohio 
WRITE, WE'LL —- 
TELL YOU 


WHERE! 





30-50-70 
Gallons Storage 
@ A size to meet every home 

requirement. Uses pressure burn- 
er, number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales. 

@ Alsomade ina booster mod- 
el with large pipe connections for 
use with an extra storage tank. This 
model is also suitable as a booster 
for 180 degree water. 


110 S. Dickinson St. © Madison 4, Wis. 


209 








P. O. BOX 231 « 


Lee.. The Loodors for over 40 Years , 


210 








TS = )) 











ARDEE FRAMES turn minutes into money 


install easier, faster on sinks, lavatories, built- 
in appliances. Stainless steel and aluminum to 


fit every sink, range and counter top thickness. 


ARDEE FRAMES 


AEE fu 


Cast Brass 
FITTINGS 


Sincerity is built in each LEE product! Whether CAST 
Brass Fittings, CAST Drainage Fittings, CAST Soldered 
Fittings, Brass Screwed Fittings, Gas Stops, Stop and 
Wastes or Valves— each meets the high standards of 
LEE quality. 

And each is “‘twice-tested’’—once on the production line, and once 
specially tested UNDER WATER with 100 pounds of air pressure! 
Yes, you can rest assured with a LEE —they’re LEEk- 
proof and guaranteed to last! No wonder, that in lead- 
ing building projects all over the country, you'll find 
LEE CAST Brass, Bronze or Copper Fittings. Look for 
the name stamped on each — the identity LEE is proud 


to claim! 
For quicker service, reserve factory stocks carried 
Philadelphia, and Anniston. Write for large, 


in New York, Chicago, Boston, Los Angeles, 


A illustrated catalog No. 58. 


LEE BROTHERS 
FOUNDRY CO., Inc. 


ANNISTON, ALABAMA 


DEPT. DE-4 
287 FIFTH AVENUE, 
NEW YORK 16, N.Y. 








SINGLE HANDLE 
@ FAUCET 
N 


-_— ww 
A COMPLIMENT TO 


ANY KITCHEN... 
WT OR 4 REFUW 
Rycowt * 2 7 MO 
© Guaranteed by @ 
Good Housekeeping 
<) NS 
TAS apvenrist THOS 


NATIONALLY ADVERTISED... 
NATIONALLY ACCEPTED... 


NATIONALLY DEMANDED ... 


“DELTA oe IN CANADA: 


EMCO LIMITED 
AN APPOINTMENT OF QUALITY.” 16 Branches across Conada 


Delta raucer 


12825 FORD ROAD DEARBORN, MICH. 
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‘Continued from page 208) 


calls with veteran members of the staff and FOR ONLY $5400 


keep this up until they’re thoroughly ac- MANY USERS ARE SAVING THOUSANDS OF 
quainted with our catalog and _ services DOLLARS IN METAL CUTTING COSTS! 


Salesmen are given a projected quota each 
year, which they must meet. To encourage 
extra effort, we hold contests regularly. In- 


offer several desirable ones, so more men 
can benefit from the contest stimulus and 


be encouraged to bring in extra business 


i 
| 
| 

stead of offering a luxury prize we usually ; i 
eos 

| 

| 

| 


No. 14 Beaver Abrasive Cutoff—$540 
WHAT ABOUT ESTIMATING? 


Each of the six contractors has his own : 
Any-Angle Cutoff « Wet Cutoff ¢ Hi-Boy Cutoff © Osc 
method for sizing up a job and closing the Head Cutoff © Trailer Mounted Cutoff (gas and elect 


sale. Estimating, they agree, isn’t just a LOOK AT THESE FABULOUS CUTTING TIMES! 


matter of figuring out what a specific job will 
cost. It’s figuring out what type of job a 4 
potential customer may be interested in, not x 

2” Cold Rolled 5x55” Angle 3” Cast Iron Pipe 


only from the point of view of cost but also 10 seconds 12 seconds "Ase 


from the point of view of what he’s really 


6 se no 
, 4” Steel Pipe ata ’ : ” Alum 
looking for and what will fit into his home 45° Angle—I2 seconds : ‘ 2s 
. a ~ 


Then figuring the cost of what’s being sold 


becomes important Can't Tell It All Here! 
Vrite f est f new 
eJack Kelly: We make a presentation at Pipr Tapis « --- —— 
’ ' m Have a Cutting or Threading Problem? 

the prospect’s home, usually in the evening INC et rc 
; \ 273-500 DANA AVE ! ch 


when the whole family is present. We s WARREN.OHIO =| Department help you solve 
feature three-dimensional photos of previous 





installations. Then, using our catalogs and 
scale drawings, we give the prospect an idea 
of what we can provide him with. We never 
quote a lump price, only “easy payment” 
costs 

Robert Tonry: We always put our pro- 
posals in detailed letter form—after initial 
conversations, of course. Our salesman takes 
three copies to the prospect's home—one for 
the husband, another for the wife and one to 
keep himself. The three people read the pro- 
posals together, and each has it before him 
for later discussion. When our dealings are 
beyond the discussion stage and the prospect 
has made his choice of materials, we ask our 
prospects now our customers to initial 
samples of the tile, flooring, etc. that will be 
used to make certain that there will be no 
mistakes. 


s Wilbur Hokom: I think a key phase of sell- oat * 
ing is accurate estimating. Each month we Ko Ko ALATHON 25 
audit our business to learn precise cost 1 s ey oe 
é sines: > sise costs ¢ 
P = i Say More! 
overhead, and we use this experience in 
future dealings Cc 
Richard Corcoran: We make sure that we FRANKLIN PLASTI Ss 

never offer a “suggested price” before we INCORPORATED 
close the sale. The customer will tend to ac- FRANKLIN, PENNSYLVANIA 
cept it as a final quotation, whereas you may 

(Please turn to page 212) FOR DATA & LITERATURE WRITE DEPT. E, FRANKLIN PLASTICS, INC. 
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(Continued from page 211) 





i The 42 LB N find problems that will up the costs and 


therefore necessarily the price. We make 

RIPHOIST sure that we know where an installation is 

to be made and have an idea of problems 

LIFTS*PULLS| involved before we suggest a price for a 
LOWERS package installation. 


3300 LBS Clifford Carlson: “Free estimates” is one 
. e e ° ° y 
Single Line of the major inducements in our ads. We 


6 TONS 
OR MORE 


with pulley blocks 


dress up our estimating by using colored 
pictures of the items in question. For ex- 
ample, we don’t say “A six-foot bathtub costs 
blank dollars.” We add a reference to its 


14’ wire rope 


* 

Unlimited cable travel 
... Portable... Hand 
Operated product sound desirable and glamorous as 
Standard equipment well as having a price tag on it. In other 
with refineries, engi- 
neering contractors, 
mines, pile drivers. rail- without doing any pushing at that stage. 
ways, electricians, tele- 
phone and utility cos., 
steel erectors, plumbers, e Walter Ford: We emphatically advocate 
sawmills, all rigging. 


color and other features. This makes the 








words, we use our estimating to really sell, 





closing a sale on the first call whenever pos- 
sible. This is when the prospect is most in- 
clined to buy. Our salesmen have three- 
dimensional photos to dramatize the quality 


One Year Written Guarantee 





East of Mississippt 
Princeton Griphoist, Inc. 


32 George Street : 
Boston 19, Mass. of our modernization work. Of course, to 





fM close a sale on the first call, the salesman has 


We t I i ip pi 
Griphoist, Inc. : to be able to quote prices accurately. Our 
424 Bryant Street 


an Miealenn F, alee salesmen are furnished with accurate price 








lists that give information on basic costs, 
handling expenses and markups. We check 
our costs periodically to make sure our 








listings are accurate in the face of possible 
adverse conditions. END 
(To be continued next month) 
IN ESTIMATING 
~ narene tS. : Sink Spray Replacements 
IN BILLING . : ; ° (Continued from page 107) 
IN CHECKING ' faucets. Each manufacturer has been mar- 
INVOICES keting the same sprays, hoses, etc. for re- 
placement that he used as original equipment 
with his new faucets. 

“They were unpackaged and seldom car- 
ried in stock, being ordered only when 
needed. Under this system, a replacement 
hose sold by one manufacturer could not be 
connected to a faucet made by another manu- 


In making a practice of referring to the BRADFORD PRICE BOOK, facturer. This system worked until recent 


you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find years. But as more and more manufacturers 


price data showing prevailing material costs . . . list, net and sug- adopted these sprays, the number in use grew 
gested selling prices. Contents: 450 pages divided into 24 sections. : : ’ re 
You'll find the BRADFORD PRICE BOOK a most valuable item and with it the need for standardization. 
of equipment in maintaining a successful and profitable business. The Automatic Spray Service Center is 
Subscribers use this weheaiite oa - designed to coordinate this standardization 
make sure that they are being allowe 
the latest market discounts and prices. and replacement program. 
The new line offers a choice of two re- 


e * WRITE FOR COMPLETE INFORMATION TODAY placement sprays: Dish-Quik, the de luxe 


BRADFORD PRICE BOOK dishwashing spray that suds, scrubs and 


QUINCY 69, MASSACHUSETTS , | rinses, or Rinse-Quik, a standard spray for 


rinsing only. Either one will replace any 
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thumb-control spray, Laws said. Other pack- 
aged replacements are hoses with couplings 
to fit all connections, hose guides, Dish- 
Quik brushes and replacements for the valve 
that diverts the flow of water from swing 
spout to spray. 

Illustrated on page 107 is the Bonus Dis- 
play Rack, a complete introductory assort- 
ment now available to contractors. It con- 
tains a variety of sales materials, including 
window streamers, an insignia and consum- 
er literature. 

The Automatic Spray Service Center was 
set up by Modern Faucet Spray Co., Laws 
said, in cooperation with manufacturers of 
kitchen faucets equipped with automatic 
sprays. It functions as a service and informa- 
tion office and serves manufacturers as an ac- 
commodation bureau to answer consumer in- 
quiries and as a clearing house for trade in- 
quiries. The service center will also conduct 
a widespread publicity and educational pro- 
gram in the coming months. 


s Laws told DE that a second phase of the 
overall program, to be launched later this 
year, will be aimed at promoting the sale of 
quality kitchen faucets—emphasizing that it 
is the most important faucet in the home and 
that it is used more often and costs less than 
any other kitchen convenience. Another of- 
fice, the Kitchen Faucet Information Bureau, 
is being created to further this campaign. 
Contractors wishing further information 
may obtain it by mailing the coupon on page 
17 of DE’s March issue END 














“Water, water everywhere—and not a drop 
to drink!” 
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BASEBOARD 
IS THE LEADER 


SPARTAN BASEBOARD incorporates ad- 
vantages heating men and users have long 
hoped for. Its operating superiority has 
been proved under the most rigid testing 
Its ease of installation leaves the field far 
behind. Its beauty is unequalled. 

In addition SPARTAN BASEBOARD pro- 
vides such advantages as easy-to-clean, 
curved corners... universal damper that 
holds any desired position . . . cam-lock 
front that comes off and goes back on with 


a flick-of-the-finger and — 


— 


att 


eS 


IT’S SO QUIET 


thonks to exclusive floating coil vinyl! 
grommets support coil and prevent an 

noying noise when coils expand or 
controct 

Illustrated literature on the new 
SPARTAN BASEBOARD as well as 
Spartan Convectors and Shower 
Stalls, available on request. 


Sperten Coast-to-Coast 
Warchouse Service 


SPARTAN 


CONVECTOR CO., INC. 


Division of Spartan Shower Stall Co.,/nc 
52-55 74th ST.. MASPETH 78, N. Y 





akey NE 


ar’sy NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves 
Assures Dependable Service! 


QUALITY 
WITH 


ARE OUR 
BUSINESS 


Yes, for 50 years, Plumbing Contrac- 
tors have recognized the value of 
Ayling G Reichert's quality and ex 
perience in the manufacture of toilet 
floats. Since we have met all com 
mercial demands in float require 
ments, time has proven our products 
are long-lasting, efficient and de 
pendable 


©,0 


SPECIAL FLOATS 
Ayling and Reichert manufactures a 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applica 





SOLID 

HARD 

RUBBER 

SEATS 
MODEL 901 


FOR REGULAR BOWL _ fee 
MODEL 913 FOR ELONGATED BOWL 


MID-STATES 


Here’s WHY You Should Specify 
and Install MID-STATES 900 Series 


Product of more than 25 years experience in the 
manufacture of hard rubber seats. 


Nothing to crack, peel, split, stain or wear out. 
Lustrous ebony finish. 


All-over high gloss finish. Flat bottom, per 
fectly fitting seat, solid hard rubber throughout. 


Sanitation assured with satin-smooth contours 
and edges to simplify cleaning. 


Rubber covered no-check hinges have solid 
brass posts - finish matches seat. 


ECONOMY 
CONO tions as carburetors, humidifiers 


ea sump pumps, water closets, etc. These 
TYPE “A” are made to customer's specifica 


en erade Math Registered. 
THE AYLING & 
3047 NORTH ERIE...TOLEDO 11, OHIO 


Worthy Companion to EVERNU. . . 
SEND FOR DESCRIPTIVE LITERATURE 








REICHERT CO. Ald-Sfates Rubber Products, Inc. 


1230 RACE STREET PRINCETON, INDIANA 








LESS THAN 
41’ LOW! 


The low, functional design of the 
Rheemglas Fury Lowboy enables you to 
install a fully automatic Rheemglas 
lined water heater in the most 
cramped quarters. Only 523% inches low, 
it tucks under stairs, in crawl spaces 
attics and basements with low over- 
head clearance. Yet despite its small- 
er size, the Fury Lowboy is ‘‘Demand 
Rated"’ to provide a constant supply of 
hot water 3 more hot water than 
other makes having equal gallon ca 
pacity. Engineered with all the famous 
Rheem water heater features, includ 
ing improved burner design. Storage 
tank is entirely lined with Rheemglas 

the exclusive glass lining that 
resists rust and corrosion. This, plus 
a 10-Year Warranty, assures iong and 
complete water heating satisfaction 
Ask your Rheem Distributor for full 
details 


YET MEASURES UP TO 
BIG HOT WATER DEMANDS 


NEW RHEEMGLAS FURY LOWBOY 


QUALITY PIPE FITTINGS 
eo wee A ae oee @ e e 


PACKAGING THAT HTS HITINGS 


Save SPACE*TIME* MONEY 


WITH 


“SURE-LOCK” CARTONS 
“SPACE-SAVER” MASTERS 


YOU CAN RELY ON THE BIG NAME IN COMFORT 


PRODUCTS FOR THE HOME | 


DETROIT BRASS & MALLEABLE CO. 


2968 SEVENTH ST., WYANDOTTE, MICH. 


water heaters, steam and hot water boilers, central air conditioning, } 
warm-air furnaces, plumbing fixtures and water softeners | 


South Gate, Calif. - Houston - Chicago : Sparrows Pt., Md. 
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The Case for Prefabrication 


(Continued from page 89) 

plumbing is installed, and more logical ar- 
rangement of the fixtures. Fixtures on 
each floor are grouped together as much as 
possible, and the fixtures within the group- 
ing are placed most favorably for economical 
piping. In addition, floor groupings are lo- 
cated above one another in such a way that 
only one plumbing wall may be required to 
serve the entire system 

The interest to the contractor of these ar- 
rangements lies primarily in the possible ap- 
plication by him of prefabrication. On a job 
calling for copper, for example, a floor plan 
will tell him what is required in fixtures, 
tube footages, number of fittings and joints 
for each tube size and the amount of solder 
needed. Cost of these may vary only slight 
ly from one contractor’s estimate to another 
But, and it can be a big but, if these com- 
ponents can be put together in such a way 
that the fabrication and installation time are 
reduced, the contractor who utilizes the cost 
cutters will put in the bid showing the lowest 
cost and shortest completion time 


s Prefabrication requires no special know!l- 
edge on the part of either the mechanic or 
the estimator beyond that needed for a con- 
ventional installation. However, it does re- 
quire the ability to distinguish between what 
can be prefabricated and what can’t. Nor- 
mally this is determined by the layout of the 
construction unit and the size of the sub- 
assemblies. In a recent hotel job, for exam- 
ple, the entire roughing-in for each bath- 
room, with the exception of the vent stack, 
was composed of three sub-assemblies. These 
were assembled on the site by the contrac- 
tor’s men. 

One of the first large-size residential jobs 
to use prefabrication techniques on an ex- 
tensive scale was a low-cost home develop- 
ment on Long Island. In this case, sub- 
assemblies were prefabricated off the site in 
a shop. Copper tube, with cast brass fittings, 
was used, and only five joints had to be made 
on the site in hooking up the sub-assemblies 
to complete the entire waste and vent sys- 
tem. The system embraced a full bath on 
the second floor, lavatory and kitchen on the 
main floor and a laundry in the basement 
All fixtures were vented. 

Such projects have shown the specific sav- 
ings resulting from prefabrication. One man 
does the same tasks over and over on the 
same assembly. This results in great econ- 


(Please tur to page 216 


Domestic ENGINEERING, APRIL 1958 


TITEWALL 


BATH TUB HANGERS 
Keeps Tub Snug to Wall 


@ Easily installed by any building 
tradesman before walls are 
plastered 

@ Saves time in installation. 

@ Saves unsightly patching. 

@ Can be used on studding, furring 
strip on flat walls. 

@ Packed 4 in a box with wood 


F.H.A. ACCEPTED 


NEW LOW PRICE 


Prevents unsightly cracks between screws. 
@ Adds nothing to cost of building 


SOLD THROUGH ALL PLUMBING WHOLESALERS 


TITEWALL HANGER CO. 222. “sus 


tub rim and wall. 





We @isas Exclusive 


Removable Coil 
ALL Copper 


TANKLESS HEATER 


T ANY 
Defies Comparison ApRICE 


Can be installed either vertical or 
horizontal 


REMOVABLE feature permits re-use 
of shell or coils 


ideal for hard-water areas 
Our 5ist Year 


KAM WATER HEATER MFG. CO. INC 
239-249 Alabama Ave., Brooklyn 7, N. Y 


HENRY ‘, 
BATH TUB Corrugated Paper 
PROTECTORS Closet Flange Spacers 


Also: Onyx Stainless Gummed Kraft 
Protective Tub Paper 
12” & 18" Rolls 


“THROUGH JOBBERS 
OR WRITE FOR INFORMATION 


{ to ) f 
wi” HENRY BATH TUB PROTECTOR CO. 


ata aictory Orders to 72 First Ave. Pittsburgh 22, Penna 


a 




















S f F ty 


Inquiries to 721 N.E. 15th Ave. Ft. Lauderdale, Fla 


SHERWOOD 


BALL COCKS 


——Single Pin Assembly 
Assures Longlasting 
Dependable Operation 
Note, illustration above, how one pin holds all parts 
in place, Popular up through the years « Efficient 
© Exceptionally quiet © Smooth, trouble-free action 
¢ Works on any city water pressure © Long-lasting and dependable 


* Business getting prestige builder 


ORDER FROM YOUR WHOLESALER TODAY! 


Manufactured only by 


SHERWOOD BRASS WORKS #235." 























| The HEATERS, | 
if MOST| FREQUENTLY 
[ASKED FOR BY NAME 








The best in Automatic low cost heating for stores — restaurants — factories — 


shops . . . in fact any commercial or industrial heating need 
Peerless Unit Heaters have genuine customer appeal in their beautiful neutral 
gray-green color . . . modernistic cabinet styling . . . compactness . 


ee economy 
and quiet operation. 


Combustion chamber is made of ALUMINIZED steel that resists corrosion and 
greatly increases the life of the unit. A choice of fan or blower in all sizes 
from 50,000 B.T.U. to 200,000 B.T.U 

Peerless gives your customers materially more for their money as well as greater 
heating satisfaction and best of all, more profit and less headaches for you. 


See your Distributor or write us for literature on these rugged and dependable 
Peeless Heaters that all smart dealers handle with pride. 


Gas He modern fusl 


;] vHE MODERN HEATER 


PEERLESS MANUFACTURING DIVISION OF DOVER CORPORATION 
LOUISVILLE 1, KENTUCKY 





NEW BOILERS A 
FAST, EFFICIENT 
START. 


KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 
FROM ENTIRE 


(Continued from page 215) 
omy of fabrication time, number of opera- 
tions and use of materials. The journeyman 
works in a sheltered area, either on the site 
or in the shop, and he has all the necessary 
tools and materials immediately available. 

Components for the assemblies are posi- 
tioned in a specially designed jig. This speeds 
their alignment and makes it more true. The 
mechanic works in a comfortable position, 
with good light and visibility, and not in the 
cramped, inconvenient spaces normally 
found during in-place assembly. 

A great deal of handling is eliminated by 
prefabrication. All materials are delivered 
to a central stockpile, as usual. But now this 
stockpile can also be the prefabrication point. 
It will not be required to parcel out roughly 
estimated lengths of tube and numbers of fit- 
tings to each housing unit or floor. Too often 
the journeyman finds he is short some tube 
or fittings, and time and labor are wasted in 
getting them from the stockpile. 


#A considerable saving in material is usu- 
ally found with prefabrication. Tube will be 
cut in precise lengths in large quantities. 
Thus, with proper planning, every inch of a 
standard length is utilized. Short ends are 
minimized when tube for the entire job is 
cut, not as needed but as determined by its 
length in relation to standard lengths. For 
example, if the man on the job cuts his re- 
quired lengths in the sequence his installa- 
tion demands, he will often find himself with 
eight feet of tube left from a 20-foot length 
when he needs 10. But if all the 10, 12 and 
8-foot lengths had been cut at the same time, 
no such condition could occur. 

In the case of copper sub-assemblies, 
sweated joints made in a jig are often truer 
as a result of better alignment. END 





SYSTEM. 
tal ITé MADISON 
LABORATORY Now Jersey 





and COMPRESSION |) 
TYPE FITTINGS (MMEDiate 


at DELIVER’ 
DOWN TO EARTH 


PRICES lWhte for 


Complete Catalog 
PRODUCTS CORP. 


PLANO, TEXAS 











“Either I'm getting weaker, or they're making 
these. steel tubs heavier.” 
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FIRST LINE 


eg utended- 


. 
. 
FS 

Aerofin makes ex- 
tended heat surface ‘ 
exclusively — not as a by- , 
product, not as a side-line. Sold 
only by manufacturers of fan-system 
apparatus. List on request. 


S 


HEAT EXCHANGERS 


ASK THE 
AEROFIN MAN 


Specify Aerofin and you specify 
high efthciency, long service life and 
low maintenance and service costs. 


Take advantage of Aerofin’s un- 
equalled experience, production fa- 
cilities, and materials-testing and 
design research — of Aerofin’s com- 
plete engineering service at the 
plant and in the field. 





AEROFIN CoRPoRATION 


101 Greenway Ave., Syracuse 3, N. Y. 





TESTING DEVICES 
GUARANTEE ] 


GASLINES 
GQ Oz 


LEAK- 
PROOF 











Test your gas line installations with a Beekman 
Gas Proving Pump and Beekman improved Mer- 
cury Column to insure a leak-proof job. Quick, 
simple, and positive check against gas line leaks 
MUTUAL MANUFACTURING CO. 
Dependable Testing Devices 
45-16 162ND ST. FLUSHING 58,N. Y. 

' 
MANUFACTURERS’ AGENTS 
REGISTER NOW! 
Manufacturers’ Agency Service maintained for years by 
DOMESTIC ENGINEERING Magazine is for your ben- 
efit and if you have not already registered, write today 
for necessary registration forms and complete details of 

assistance available to agents. 

As a clearinghouse of information for the manufac- 
turers’ agents of plumbing, heating and air conditioning 
equipment, DOMESTIC ENGINEERING Magazine has 
proven invaluable to many leading representatives in the 
past, and if you have not as yet taken advantage, get 
the details today. There is no charge. 

Attach this advertisement and mail it together with your 
letterhead for full information to Manufacturers’ Agency 


MAID-O’-MIST’S quick hook-up 
SADDLE VALVE No. 8 


NEEDLE VALVE 
No. 816: t 


WRITE FOR CATALOG 


MAID-O’-MIST, inc. 


3217 NORTH PULASKI ROAD, CHICAGO 41, ILLINOIS 


The COMPLETE LINE of 
AUTOMATIC ELECTRIC SUMP PUMPS 


PRESENTS— 
3 NEW AUTOMATIC 
SUBMERSIBLES! 
ITS A 
“BLESSING" 














Service, 1801 Prairie Avenue, Chicago 16, Illinois. 
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ALL BRASS - SP6 - BB 
ALL ALUMINUM - SP6-A 
Brass & Galvanize - SP6-B 


BLESSING PUMPS 


Trade Mark of Quality 


y WIRE PRODUCTS 


Qvoranteed by 


monulactured and 


COMPANY WIRE PRODUCTS COMPANY 


eS £ BALTimMOME ST BALTIMORE MO DICKENS 2 908 


) 








ADVERTISEMENTS 





SITUATIONS OPEN 





WANTED—ESTIMATOR 


Experienced for plumbing and heating 
supply house in North Jersey area. 
Must be capable of accurately figuring 
estimates and pricing tickets. Reply in 
own handwriting stating background. 
Salary open. Address Key 547-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


BUYER 


For large plumbing and heating supply, 
with experience. Good salary and op- 
portunity. Confidential. Address Key 
553-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


DIRECTOR OF SALES 


For large plumbing and heating manu- 
facturer and distributor. Good oppor- 
tunity and salary. Address Key 554-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


SALESMAN ‘“ALLING ON PLUMBING 


Well rated 

e positior 

! following 

Drawing against com! oo Many 

territories oper Ss d f ails for 

interview \ PLUMIING SALES 

CO., INC »-16 47 \ Long Island 
City, New York : 


ATTENTION MANUFACTURERS 


30 years background in plumbing and 
heating field at all levels. Currently 
employed but looking for greater op- 
portunity in sales management. Thor- 
oughly acquainted and dealing with 
architects, engineers, wholesalers and 
contractors in Chicago and mid-west. 
Address Key 561-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


PUMP MAN 


Manage department water system and 
Good 
salary and opportunity. Address Key 
555-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


softeners for large company. 


HEATING MAN 


With Commercial and industrial ex- 
perience for take-off and quotations. 
Large company, steady work. Gocd 
salary, benefits, future. Address Key 
556-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 220 AND 222 





ments, $6.00 per inch. 
Advertising 
Prairie Ave., 
are payable in advance! 
ceding publication date. 


Department, 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
Address all advertisements to Classified 
DOMESTIC ENGINEERING, 1801 
Chicago 16, Illinois 
Closing Date 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


All Classified Advertisements 
Fifteenth of month pre- 











SITUATIONS WANTED 





REPRESENTATIVES WANTED 





PURCHASING AGENT 


Wholesale plumbing and heating sup- 
plies. Experienced in single’ or mul- 
tiple operation. Well acquainted with 
the better sources of supply. Excellent 
references. Will relocate. Reply to 
address Key 564-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


“AE MAS MAN CAPABLE OF TAK- 
ing le I Se de 
sires onnectlior V t \ rlesale 


ifset p 


GINE ER ING 
ago 16, Illinois 


OVER YEARS Ol PLUMB 


radon $4 ted 
re ‘ phase buying 


ffer A 
MESTIC ENGINEERIN( 
Ave., Chicago 16, Illin 





REPRESENTATIVES WANTED 





TERRIFIC COMMISSIONS 
PAID TO 


Manufacturers’ representatives cover- 
ing plumbing—heating—oil burner job- 
bers. Sure-fire, unique methods of sales 
on complete line of plumbing—heating 
—oil burner specialty tools. In support, 
heavy sales promotion worked out. Only 
exertion is to cover accounts repeatedly. 
Individuals needed to cover following 
territories: Missouri, lowa, Minnesota, 
Arkansas, Louisiana. Other areas avail- 
able, Address Key 560-D, “DOMESTIC 
ENGINEERING,” 1801 


Chicago 16, Illinois. 


Prairie Ave., 





A COM- 
eating 


> TO YOUR INCOME. SELL 


letai first letter. Ac 
DOMESTIC ENGI 


rie Ave Chicags 


REPRESENTATIVES WANTED 


To sell a high grade line of tubular, cast 
brass and chrome goods, also copper 
tubing. Many territories still open. 
Write full details first letter. Address 
Key 563-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 

REPRESENTATIVES W ANTE 

wo! ! t split commi 
Wine 


! I det AC kK 
DOMESTIC ENGINEERING 
Prairie Ave., Cl ago 1 J is 


MANUFACTURERS’ AGENT 


For complete line of plumbing fixtures 
and heating products. List lines now 
handled, territory covered. Address 
Key 552-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


REPRESENTATIVES WANTED 


Aggressive organization to handle fast 
moving shower door and tub enclosure 
line to distributors. Territories open— 
Missouri, Southern Illinois, Kentucky 
(except for Louisville and Covington 
areas), Maryland, Delaware, and Wash- 
ington, D.C. State number of lines you 
now handle, experience and number of 
men in your organization. Address Key 
545-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


EXCLUSIVE PROTECTED TERRITO 

ries open for nationally distributed 
inique washer lumbing 
specialty item  p: cas for sale to 
plumbing supply ‘ss, hardware dis 
tributors and retailers, Unique demor 
stration sells 8 out 10 on first call 
Address Key 509-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 
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FIRST AID to Heating 


REMODELING JOBS! 


COMPTON BAT onp SOE 


HOW TO USE THIS BOOK 


Nee ee oe - 











$350 


POSTPAID 












































\ 
uve cence ett yauatt | | SAVES YOU TIME, ASSURES ACCURACY IN IDENTI- 
vent 3 FYING AND SIZING INSTALLED CONVECTION 


Every heating man doing remodeling work is out to greatly facilitate the use of this book. 
called upon to'revamp jobs having existing 
convectors. It is vital for him to know the 
ratings of these convectors, either in Btu or , 
e.d.r. Normally he has no ready way of iden- You can’t go wrong either if you order your 
tifying the convectors or establishing their copy of the Convector Rating Book now. 
rating. The new Convector Rating Book solves 

this problem with the greatest of ease. 


When you follow the simple step-by-step in- 
structions you just can’t go wrong. 


This long awaited book has been designed to send me postpaid Dc tenia 


remove every element of chance from alli COMPANY 

° ° ° . Book Department 
convector jobs. Now it will be possible for 180! Prairie Ave., Chieage 16, 111 
you to determine quickly, accurately, the 
exact rating of hundreds of types, models and 
makes of convectors. 


Convector Rating Book 
($3.50 each) 


My ( check [ money order in the amount of $ 


No matter what size convector may be in- > enieek 


volved or who the manufacturer may be the 
new Convector Rating Book will take the 
guesswork out of your heating survey. Since 
you will want to take this book to the job, it 


has a flexible but durable cover. 


It is understood that if | am not completely satisfied, | may return 


Diagrams, clear cut illustrations and accur- these beoks within ten days and full purchase price will be refunded. 


ate rating charts are used profusely through- 


Domestic ENGINEERING, APRIL 1958 219 





ADVERTISEMENTS 





REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





LINES WANTED 





VOLUME SALESMEN ONLY 


Only representatives who are interested 
in large dollar volume and who can 
continually bring in the sales need ap- 
ply. We have the finest imported cop- 
per tubing, chrome traps, brass pipe, 
valves, etc., all to American specifica- 
tions and with prices no one can touch. 
All territories open. Address Key 
543-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


MANUF ACTURERS REPRESENTA 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items, ex 
cellent commissions, exclusive terri- 
tories open. Write full details in con- 
fidence. Box DE 1799, 125 W. 41 St., 
New York, New York. 


REPRESENTATIVES WANTED 


Manufacturer, now selling direct, de- 
sires commission representatives who 
sell direct. Territories open—Virginia, 
Maryland, Louisiana, Ohio, Pennsyl- 
vania and West Coast States. Ours is 
a complete line of plumbing cast and 
tubular brass goods and brass acces- 
sories, competitively priced. To be sold 
through rated plumbing and heating 
contractors, large hardware stores, lum- 
ber yards, farm and home stores. Por- 
tion of traveling car expense allowed. 
State actual territory covered actively 
and all details. Confidential. Address 
Key 562-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 





REPRESENTATIVES WANTED IN EX- 

clusive territories to represent man- 
ufacturer of school room unit ventila- 
tors, fin tube radiation and baseboard 


\ terrific 


sales 


opportunity for aggressive 
engineers Only hard workers 
need apply. Address Key 510-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
\ve., Chicago 16, Illinois. 


NATIONALLY SOLD LINE 


of complete medicine cabinets, shower 
doors and enclosures, seeking live wire, 
hard working representatives in many 
key areas. Protected territory, com- 
mission basis. Give experience and 
backeround for consideration. Replies 
confidential. Address Key 528-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


UPSTATE NEW YORK 


To work on a 50-50% basis selling to 
established accounts, large dollar vol- 
ume products—such as; copper tubing, 
brass pipe, soil pipe, sinks, valves, closet 
combinations, steel pipe and traps. Only 
aggressive and experienced man or 
agency presently calling on the plumb- 
ing supply jobber need apply: Address 
Key 540-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
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M ee. FACTURER®S’ RE PRESENTA- 

ives for a fast selling, lowest priced 
euatae line folding weed rules sold 
only to rge plumbing supply whole- 
salers. Large volume private brand or- 
ders. Representatives who carry small 
stock also desired Several territories 
Address Key 535-D, “DOMESTIC EN- 
GINEERING,” i801 Prairie Ave., Chi- 
eago 16, Illinois. 


MANUFACTURERS’ 
REPRESENTATIVES 


Wanted by electric water heater manu- 
facturer. No objection to related lines. 
Please give full information including 
products handled in first letter. Ad- 
dress Key 566-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


M ANU F ACTURE RS Ss’ REPRESENTA- 

tives wanted. Aggressive, with fol- 
lowing to sell hot water circulators, 
sump pumps, oil burners, and controls 
to jobbers. High quality, extremely 
competitive line. Opportunity to secure 
choice areas for rapidly expanding 
manufacturer. METALMASTER CORP- 
ORATION, 66 Elm Street, Newark, New 
Jersey 


WELL ESTABLISHED CLEVELAND 

agent would like to sublet a few good 
lines to Pittsburgh man who has some 
but needs more for Western Pennsy] 
vania. Address Key 567-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave 
Chicago 16, Tllinois 





LINES WANTED 





EXPERIENCED REPRESENTATIVE 

desires lines fer Iowa, Minnesota, and 
Nebraska area. Extensive background 
in plumbing, heating, water system, and 
softener sales. Top representation with 
leading wholesalers assured Address 
Key 546-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16 
Illinois. 


TOP REPRESENTATION 


available in Michigan area. Fully ex- 
perienced in plumbing, heating, ventil- 
ating, fire protection and industrial sales 
fields. 7 years sales with W. T. Andrew 
Company, 2 years with leading indus- 
trial mechanical contractor, 4 years 
field experience. Mechanical Engineer- 
ing, U. of D. Well known by jobbers 
and throughout the trade. For top, ag- 
gressive representation, contact B. C. 
DOETSCH AND ASSOCIATES, 19323 
Coyle, Detroit 27, Michigan. 


NEED HELP IN THIS MARKET? 


Perhaps your product needs only proper 
presentation, and promotion, in Eastern 
Pennsylvania, Southern New Jersey, 
and Delaware to turn the sales curve 
upward. Especially interested in rough 
and finished brass, steel sinks, and re- 
lated lines. An established agency, with 
top clientele, is eager to help. Address 
Key 557-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 








L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Jobber Only 
New York State 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 


Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Resume, 
references, etc. available. Address Key 
508-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


‘AN G IVE TOP R EPRESE NT ATION IN 

metropolitan New York area. Heavy 
background in wholesaling and manu- 
facturing sales in plumbing and heat- 
ing. Will consider proposition to devote 
my full time to one line. Address Key 
130-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


~ ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, New 
Mexico, western Texas and southern 
Nevada. Address Key 448-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 








ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


MANUFACTURERS' AGENT 
Established over 20 years desires an 
additional line. Intensive coverage 
of Kansas—Missouri—Southern Illinois. 
Have wide acceptance plumbing and 
hardware jobbers. Address Key 498-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


MR. MANUFACTURER 


For outstanding representation in 
northern New Jersey area contact the 
New Jersey Sales Representatives As- 
sociation (a five year old organization 
of 33 leading independent sales repre- 
sentative agencies distributing plumb- 
ing, heating and industrial supplies ex- 
clusively to wholesalers.) A complete 
list of member firms can be obtained by 
writing: Secretary—1334C Sperber Road 
—Fair Lawn, New Jersey. 











FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 218 AND 222 
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Contest Prizes .. . continued from page 164 


Bubble Stream Shower Heads 

Wrightway Engineering Co., Chicago, is making a 
prize of a dozen de luxe aerating shower heads. 
(Contest page 46, January.) 


Complete Powder Room 


Sentry Sanitary Corp., Mannington, W. Va., is giving 
a closet combination and a lavatory. (Contest page 
32, January.) 


Clamps for Plastic Pipe 


Ideal Corp., Brooklyn, N. Y., is giving an assortment 
of 100 stainless steel clamps for use on plastic pipe 
(Contest page 49, January.) 


Two Bubblers, Six Temperators 

Central Brass Manufacturing Co., Cleveland, is giv- 
ing two fountain bubbler heads and six Temperator 
blending valves. (Contest page 48, January.) 


Two Hand Spinners 


Kollmann Manufacturing Co., Erie, Pa 
hand spinners. (Contest page 35, January.) 


will give two 


Domestic Water Blender 

The Sarco Co., New York City, is awarding a 1l-inch 
water blender to be used where hot and cold water 
pressure are balanced. (Contest page 35, January.) 


Sump Pit Covers 

Zoeller Co., Louisville, Ky., is contributing a set of 
six aluminum sump pit covers 
January.) 


(Contest page 44, 


Flexible Lavatory Supplies 

Arbest Manufacturing Co., Philadelphia, is con- 
tributing five pairs of flexible lavatory supplies with 
angle stops and five pairs with elbow compression 
fittings. (Contest page 26, January.) 


Four Laundry Tray Stands 


Tinicum Metal Co., Inc., Philadelphia, is contributing 
four stands for one and two-partitioned laundry 
trays. (Contest page 49, January.) 


Closet Floats 


Ayling & Reichert Co., Toledo, O., is giving six dozen 
water closet floats. (Contest page 41, January.) 


Plumbing Brass Goods 


Sterling Faucet Co., Morgantown, W. Va., is award- 
ing a three-valve diverter, a popup bathtub drain 
and a lavatory centerset. (Contest page 20, January.) 


Tube Cutter, Set of Wrenches 


Erie Tool Works, Erie, Pa., is contributing its Pipe- 
master tube cutter and a set of five heavy-duty 
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Pipemaster wrenches, ranging from 6 to 24 inches 
(Contest pages 45 and 55, January.) 


A Dozen Cans of Swif Solder 

Hercules Chemical Co., Inc., New York City, is giving 
a dozen 1-pound cans of its new Swif Solder. (Con- 
test page 11, January.) 


Faucet Aerators 

Melard Manufacturing Co., New York City, is giving 
a dozen each of its male and female self-cleaning 
faucet aerators. (Contest page 22, January.) 


Two Hot Water Heating Valves 

Quality Specialty Co., Inc., Camden, N. J., is giving 
a control valve and a two-circuit purge and bal- 
ancing valve. (Contest page 54, January.) 


Double-Bowl Sink 


Ingram-Richardson, Inc., Frankfort, Ind., is con- 
tributing a ledge-type double-bow] sink made of por- 
celain enamel on 14-gauge steel 
January.) 


(Contest page 13, 


Plumbers’ Special Packing 

The Flexrock Co., Philadelphia, is giving 12 spools of 
its Plumbers’ Special Packing 
January.) 


(Contest page 46, 


Tempering Valve 

Lawler Automatic Controls, Inc., Mount Vernon, 
N. Y., is giving a thermostatic tempering valve 
(Contest page 17, January.) 


Pressure-Temperature Relief Valve 

McDonnell & Miller, Inc., Chicago, is giving a com- 
bination pressure-temperature relief valve. (Contest 
page 19, January.) 


Air-Scoop 


Taco Heaters, Inc., Cranston, R. L., is contributing a 
chrome-plated air-scoop. (Contest page 12, January.) 


Exposed-Deck Faucet 

Michigan Brass Co., Grand Haven, Mich., is giving 
its de luxe 8-inch exposed-deck faucet with swing- 
ing, rounded spout. (Contest page 21, January.) 


Wholesalers are co-sponsoring the Big Push 
Remodeling Sales Contest—as manufacturers 
listed on these pages are doing—by contributing 
cash prizes. These contributions, which the official 
contest rules limit between $10 and $25, will be 
awarded to contractor-winners in the form of 
merchandise certificates. END 





ADVERTISEMENTS 





LINES WANTED 


LINES WANTED 





FOR SALE 





SPECIFICATION 
LINE WANTED 


Can give intensive coverage and effort 
in Kansas City, Omaha area. Refer- 
ences. Address Key 551-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


MARYLAND 
area. Agere 
) Mechanic 


WASHINGTON 


DOMESTIC ENG INEERING 
Prairie A Chicago Lllinois 


SEEKING MAJOR LINE 
Well established agents with 10 years 
experience selling the jobber in western 
Pennsylvania and West Virginia, desire 
additional line. We travel 2 men. Ad- 
dress Key 496-D, “DOMESTIC ENGI- 
NEERING,” 1801. Prairie Ave., Chicago 
16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


MAJOR LINE WANTED 


Texas, Louisiana, Mississippi. Well es- 
tablished organization with warehouse 
facilities in New Orleans. 27 years ex- 
perience. References. Address Key 529- 
D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


ESTABLISHED 
MANUFACTURERS’ 
REPRESENTATIVE 


covering Wisconsin, Illinois, Northern 
Indiana has time to promote one more 
quality line to the plumbing wholesaler. 
Address Key 534-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


SALESMAN GOOD FINANCES HAS 
traveled state of Louisiana 12 years 
illing on plumbing and heating cor 

tracto Looking for direct factory 
ines han ile on brokerage basis Ad- 

D DOMESTIC ENGI- 
801 Prairie Ave., Chicago 


Additional line wanted. 
BOSTON 

Leading manufacturers’ representative 
selling plumbing and heating supplies to 
wholesale jobbers in New England. We 
offer best coverage and service. Ad- 
dress Key 568-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


rENNESSEE-ARKANSAS COVERAGE 

Wholesale plumbing ind hardware 
jobbers Let u have your ine KE ft ec 
tive efficient ex} d HORACE 
WRIGHT AND COME ANY L759 Ove D 
Park Ave Me >mphis Tennessee 


;Roadway 8-7346 


LINES WANTED—OHIO 


Manufacturers’ Agent traveling Ohio 
desires plumbing or heating specifica- 
tion and jobbing items sold through the 
plumbing and heating wholesalers. Has 
10 years experience calling on architects, 
engineers, contractors and wholesalers. 
Address Key 520-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


NEW YORK AND NEW JERSEY 


We are a well known productive manu- 
facturers’ representative sales organiza- 
tion, traveling 4 men, servicing the 
plumbing and heating jobbers. We are 
looking for one quality line to fit in with 
the top companies we now represent. 
Warehouse facilities available. Address 
Key 537-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


MANUPACTURERS REPRESENTA 
i 2 years experience i 
p mits 2x and heatine 
Oh Ex ent following s 

dditic na ir ‘Adare s Key 
‘DOMESTIC “ENG NEERING, 

Prairie A Chicago 16, Illinoi 


LINES WANTED 


Now selling all hardware and plumbing 
and heating jobbers in state of Michi- 
gan and Toledo, Ohio. No specialty 
items—please. Promotion work with 
guarantee only. Address Key 569-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


PACKAGE a LINE WANTED BY 
Michigan agen High and low pres 
sure for adueerhe ind large buildir 
ipplication. Promotion assured thr 
ire e engineers echanical 
t ind industri isers Line 
nclude wet back Scotc! Marine 
re IK I> 
ENG INE .E R ING 
LSOlL Prairie Ave ‘hicago 1f Illine 


ATTENTION MANUFACTURERS 


For fine representation in the Philadel- 
phia, Baltimore-Washington areas, con- 
tact the Philadelphia Manufacturers 
Representatives Association. We are 
twenty leading sales agents selling 
plumbing, heating, and industrial sup- 
plies. A list of our members can be ob- 
tained by writing SECRETARY H. 
MICHELMAN, 1310 E. Johnson Street, 
Philadelphia 38, Pennsylvania. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE. PAGES 218 AND 220 





PLUMBING AND HEATING BUSINESS 
f ile ; utif nd offic 
witli t Oo modert apartments ibove 


000 p 
reriog 0 time 

i f poor healt Address 
DOMESTIC ENGINEER 

’rairie Ave Chicag lt 


FLANGED 
1 New 
caulkKil 
\\ ‘ Key 
SINE ERING 

Lllinoi 


FOR SALE, 2 NEW 4 





BUSINESS OPPORTUNITIES 





HAVE SEVERAL PATENTS 


for sale or will license exclusively to a 
reliable well known manufacturer on a 
royalty basis. One patent consisting of 
proven automatic air valves for hot 
water heating systems, the other patent 
consists of a steam air valve, capable of 
balancing a complete steam heating 
system Have tested models of this 
valve. Modern in design and many 
good functional features. Huge sale 
potential on both valves. Will deal with 
principals only. Address Key 558-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


IN OBTAINING ACTIVE 


INTERESTED 


Minimur ! el 
interested w é Adare 
DOMESTI ENG INE “ 
1irie Ave ( iz 





MISCELLANEOUS 





> YOUR INCOME FROM YOUR 
er ad I ing by ns ! 
n plumbit 
conditionir Fo proof 
LILLY ¢ AR TOON SERVI I 
Lor Bea Califerni 


STEEL PIPE 


All All 
Sizes Specs 
Mechanical and Pressure Tubing 
VALVES and FITTINGS 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
CARBON ALLOY 
STAINLESS HOLLOW FORGINGS 
ODD SIZES & SPECS 
MIDCONTINENT 
TUBE SERVICE, INC 
2120 Lee St., Evanston, III. 
DAvis 8-4030 
TWX Evanston 2276 
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Wheatland Steel Pipe . . . for 


You can be sure of long, 
trouble-free service when the 

steel pipe you specify 

bears the mark ““Wheatland—58.”’ 
This is the pipe built by 

specialists to meet the most rigid 
tests of endurance. It’s 

the pipe with the “look of quality” 


and performance to back it up. 


sin 
* 


Se Cn ca lle ee 


For information about Black or Galvanized Steel Pipe, contact: 


EF ie eal, 


BANKERS SECURITIES BUILDING, PHILA. 7, PA »* MILLS: WHEATLAND, PA. + DELAIR, NJ. 
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NEW BEAUTYWARE BRASS FITTINGS 
—a new and different concept in plumbingware 
fittings with smooth sculptured lines in gleaming 
chrome-plate. If desired, interchangeable color 
inserts can be matched to any of the Briggs colors. 


A complete line of plumbing fixtures for residential, 
- commercial, and industrial buildings. 











Briggs ideas that help sell 
more fixtures 


An Early American bathroom achieved 
with contemporary materials 


Imaginative use of modern materials can make any home a 
“stand-out”! This Briggs Beautyware bathroom, for instance. 
combines modern wall paneling, tiles and flooring to create 
an eye-catching Early American effect. And, of course. the 
key to this design is Briggs Beautyware—as contemporary as 
the materials used. Smoothly contoured lines. newly-designed 
brass fittings and six compatible colors—Sky Blue. Sea Green. 
Coral, Sandstone, Pearl Gray and new Autumn Yellow—allow 
full freedom of expression. Give your bathrooms added appeal, 
added distinction..Suggest and install Briggs Beautyware. 


BRIGGS MANUFACTURING COMPANY * WARREN, MICH 


SbRiGgoss 


B E A ;| =). ww  &.-2 
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best way to 
buy the best 
pump switches 


PUT AN END TO 
TIME-WASTING DELAYS 
AND EXTRA TRIPS! 


You'll always have a pump switch 
handy when you buy them two- 
at-a-time in the convenient Penn 
TWIN-PAK! Two Series 154 
switches are individually packed 
in one carton. Break TWIN-PAK 
apart...use one switch...and you 
have one in reserve. Look for Penn 
pump switches in the new TWIN- 
PAK now at your wholesaler’s! 


PENN series 
154 pump switch stays 
on the job much longer! 


Built to keep your customers satis- 
fied! Handles all normal range and 
differential needs for jet, centrifu- 
gal, piston pumps in shallow or 
deep wells. 


PENN CONTROLS, VAC. esses, inion 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 


AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, 
APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 
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BUY TODAY! PRICES 
WILL NEVER BE SO 
LOW AGAIN! 





ROCK 


T0P poTToMm 
QUALITY PRICES 


\\ 





— - oe 


With freight going up...steel prices about to rise... you will never again 
have the opportunity to buy top grade plumbingware at such fantas- 
tically low prices. 

Anticipate your needs for the entire spring and order today. With one 
order you can fill a// your needs for the finest porcelain enamel sinks, 
lavatories and tubs or stainless steel sinks. 

Prompt delivery from stocking warehouses to meet all your needs and 
delivery schedules. These money making combinations are as near as 
your phone. 


Contact your local ( 0) s A l WA R f 
Coralware representative 


or call me. 
MANUFACTURING COMPANY 


2401 South Kolin Ave., Chicago 23, Illinois 
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There’s a CAPITOL COUPLING for every job , 


ee Te 
” 


c STANDARD MERCHANT DRIVE PIPE 


i: S25 Se ee ee 
AAR RAILROAD 
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DRY KILN 
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API TUBING REAMED AND 
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we 3 UMARAT TRS a —=S Se ote Ra 
— 3,000# & 6,000# WATE 
HYDRAULIC 


Standard mer- 
chant and API 
Line couplings (up 

to 2”) are avail- & 
able in conven- 
ient carfons, at ne 
extra cost. 


err ERS SO 


Ap 


oes, 


ve ’ 


More than 23 types of couplings, covering your 
standard requirements, are regularly stocked 
and available for prompt shipment. Special 
couplings fabricated to order. 


Capitol Couplings are made to specifications 
of the Association of American Railroads, the 
American fron and Steel Institute, and the 
American Petroleum Institute. 


SOLD ONLY THROUGH RECOGNIZED WHOLESALERS 


AND DISTRIBUTORS 


COLUMBUS, OHIO 


ape = © a UT UP RE 





End the WATER LEVEL WORF 





in those medium pressure boilers 


Safety Valve 


Condensate Return Main 


Vent </ 


») | Condensate Receiver 


/ 
: de) M£Donnell No. 150 Control 
0 
oh, Saar . 





M¢Donnell 
No. 63 

kee Water 
Cut-Off 


Here’s the great combination that takes all the worries and 
troubles out of water level and feed pump control for the many 
medium pressure boilers — boilers with steam pressures up to 150 psi. 

The drawing above shows the simple hook-up. McDonnell No. 150 
controls the boiler feed as it should be controlled — directly from the 
boiler water level. This holds the water level within the close limits 
that assure maximum steaming efficiency and fuel economy. Any 
deficiency in the returns is at once replaced by the McDonnell No. 27T 
Make-up Water Feeder installed on the receiver. 

An extra switch on the No. 150 provides circuits for cutting off 
burner and sounding low water alarm — a final safeguard from emer- 
gency conditions such as current interruption in the pump circuit or 
failure of make-up supply. : 

Yes, this is the hook-up that gives you close control of the water 
level and maximum protection from low water in the broad group of 
medium pressure plants. Ask for simple installation and wiring dia- 
grams covering every condition. 


MCDONNELL & MILLER, Inc., 3500 N. Spaulding Ave., Chicago 18, IH. 


Doing Cne Sy ee. 


MCDONNELL 


Boiler Unter Level Controle- 


BOILER WATER FEEDERS * LOW WATER FUEL CUT-OFFS + PUMP CONTROLLERS + RELIEF VALVES. FLOW 
SWITCHES * RELATED LIQUID LEVEL CONTROLS FOR TANKS, STILLS, AIR CONDITIONING SYSTEMS 


MCDONNELL No. 150 
PUMP CONTROL 


No. 150 can be used as a pump 
control, low water fuel cut-off and 
low water alarm. It has two mer- 
cury switches (Underwriters’ 
listed); one for starting and stop- 
ping feed pump; the other for low 
water cut-off of burner and sound- 
ing low-water alarm bell if de- 
sired. 

It has proved its ability in 
thousands of plants to stand up 
under the pressures and temper 
atures encountered in boilers of 
any size or type with maximum 
steam pressure, 150 psi. Packless 
construction is provided by extra 
heavy monel sylphon — no stuff- 
ing boxes to cause trouble. Switch 
leads have heat-impervious por- 
celain-bead insulation. Mechan- 
ism is sealed from tampering 
Other types for higher pressure 
boilers. 


MCDONNELL No. 27T 
MAKE-UP FEEDER 


No. 27T is a float-operated make- 

up water feeder particularly well 

qualified for the tough job of 
maintaining the required water 
level in receiving tanks. 

Large water feeding capacity 
when water is required, permits 
the location of the No. 27T at a 
relatively low point on the 
receiving tank. This provides 
adequate space for return con- 
densate, preventing wasteful 
overflow. Sturdy construction en- 
ables it to withstand turbulent 
conditions so often present in re- 
ceivers. It is built for tank pres- 
sures up to 35 lbs.; water supply 
pressures to 100 lbs.* Other 
McDonnell Make-up Feeders, in- 
cluding flange-mounted types are 
available for practically all 
needs. 

*A further precaution is the McDonnell 
No. 63 Low Water Cut-off which pre- 
vents pump operation in cose water 
supply is interrupted. 





